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WHEN CUSTOMERS’ CARS ARE 


“smoking behind A 


their backs”... 
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RESTORE TOP PERFORMANCE WITH 


. 


Where there’s smoke there’s wear! 
...and an opportunity to restore 
top engine performance at a profit 
...with Perfect Circle 2-in-1 
Chrome piston rings. 


You’re sure of restored engine 
efficiency and satisfied customers 
when you install Perfect Circles 
because PC 2-in-1 Chrome sets are 
designed and engineered for mod- 
ern high-compression engines. And 
Perfect Circles are plated with 


thick, wear-resisting solid chrome 
that more than doubles the life of 
cylinders, pistons and rings. 


For longer life, sustained power, 
lasting oil economy—and protec- 
tion against come-backs—always 
install PC 2-in-1 Chrome sets. 
Perfect Circle Corporation, Hagers- 
town, Indiana; The Perfect Circle 
Co., Ltd., 888 Don Mills Road, 
Don Mills, Ontario. 








Don’t Miss Your 
Doctor of Motors Clinic! 


Sponsored by your PC Jobber, the Doctor of 
Motors Clinic is packed with facts of great value 
to you. Plan to attend the next one! 








PERFECT 
CIRCLE 


2-IN-1 CHROME PISTON RINGS 


double the life of pistons, 
cylinders and rings! 





Why You should be 
selling 


FRAM 


Oil Filters 


Fram means more profits in your pockets! 
Here’s why: 


FRAM is preferred by your customers! They know 
Fram Filters best—this fact is proved in survey 
after survey—FRAM comes out on top! They know 
FrAM makes exactly the filter that matches the 
requirements specified by the manufacturer of their 
automobile. 

FRAM is preferred by manufacturers! 271 manufac- 
turers of precision engines specify FRAM as original 
equipment*. They know that FRaAm is always first 
with the best — the recognized leader in filtration. 
They know they can rely on Fram to make the right 
filter for every application. 

*Over half of all 1957 makes of cars are FRAM 
equipped! 

FRAM is preferred by dealers! Over 120,000 dealers 
from coast to coast feature Fram. They know that 
FRAM is the quality brand of filter. They know that 
FRaAM sells better—consistently backs their efforts 
with strong national advertising and hard-hitting 
promotions. 





e 
Sum it up... : 
ae 
e All Fram Filters manufactured to auto- It all 
motive manufacturers’ specifications. ' be 
@ Over 30,000,000 vehicles now on the adds up: 
road are FRAM equipped. 271 manu- 
facturers of precision engines (over half Sell FRAM— FRAM 
of "57 makes of cars) specify FRAM as puts more profits FILTERS BEST 
original equipment. 


in your pockets! 
= euicethet sane ae “ tala y P Fram Corporation, Providence 16, R. I. 
Fram Canada Ltd., Stratford, Ont. 


FRaAM Filters best! 
fe: ee a 
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THREE 
MAINTENANCE 
‘MUSTS’ 


». to put a car in 
top operating 
condition — 
and keep 
it there! 


PERMATEX TOON-OYL 
crankcase additive gives a three-way chemical tune-up 

while driving: 
@ removes carbon, gum and varnish —frees sticky valves 

and allows smoother piston function. 
® prevents corrosion —safe even for cadmium-silver and copper-lead bearings. 
e reduces friction — plates all moving parts with a tough film of oil 

that prevents scored cylinders and burnt bearings. 


PERMATEX PENETRATING OIL 


inhibits rust and lubricates where regular oils are too heavy to penetrate. 
Unaffected by water. Perfect for springs and between other surfaces 
with close tolerances. 


PERMATEX SOLVO-RUST 


frees “frozen” parts. Dissolves rust, gum, scale, paint, varnish and carbon binder. 
Safe for use on all metals. Contains no harmful ether or kerosene. 


Get Longer Life for Customers’ Cars—and Higher Profits for Yourself 
Order from Your Jobber Today! 


Qy PERMATEX COMPANY, INC. 


FACTORIES: BROOKLYN 35, NW. Y. KANSAS CITY 15, KAW, 
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me OF A DEAL 
FOR YOU! 


THIS BEAUTIFUL 
“SWEETHEART” NECKLACE 
$10 VALUE 
with only 1 case Casite 


“Sweetheart” Necklace in permanent 
Jewel Box... designed i 
especially for Casite. Attractive, modern design case serves 
as permanent Jewel Box. 7” long, 4” 
deep, 2” high. 


Do your Christmas shopping the easy way. This The deluxe metal Jewel Box is covered with 
beautiful necklace and jewel box will make an ideal luxurious black velvet and lined with white satin. 
gift for your wife, daughter, sweetheart, or girl Case is beautifully trimmed with a wide gold rim, 
friend. And it doesn’t cost you a cent. a gold lift, and four modern, gold legs. 

Smartly-styled, heart-shaped pendant is set with It’s a gift to thrill any woman, and with Christ- 
18 imported rhinestones, and is finished with guar- mas coming up, you probably could use several. 
anteed non-tarnishable silver plating. A fine neck Casite and your Casite distributor make it possible 
chain, with filigree safety clasp, further enhances for you to have as many as you need. Ask your 
the beauty of the necklace. jobber salesman today! 


Here’s the Deal! 


you BUY: *you SELL: 

1 case Casite (24 cans) regular price . . . . $]440 = The free extra can of Casite for $1.00 and get back the 
buck you paid on the “Sweetheart” Necklace—so it 
hasn't cost you anything for this beautiful necklace and 
jewel box. 


1 “Sweetheart” Necklace 
(value $10.00) for 


YOU GET: 
1 case Casite (24 cans) YoU MAKE: 


1 “Sweetheart” Necklace (value $10.00) 40¢ per pint on: 24 cans--or $9.60 net profit on this 
1 extra can Casite ($1.00 retail value)* ..§ FREE outstanding 1-case deal. 


Offer Expires December 31, 1957 


HASTINGS MANUFACTURING COMPANY + HASTINGS, MICHIGAN 
Casite, Wear Reducer, Piston Rings, Oi! Filters, Spark Plugs 
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HERE'S HOW TO REALLY 
CLEAN ENGINES 
...at a Profit 


t” INSIDE... GUNK® Hydro-Seal is 
an immersion compound that strips hard 
carbon, varnish and gums from cylinder 
heads, carburetors, engine parts safely, 
easily and completely clean right to the 
bare metal. After cold immersion, parts 
can be rinse-cleaned with a water spray. 
Forms its own surface seal, preventing 
evaporation of solvent vapors. Hydro- 
Seal is the fastest-acting and most effi- 
cient self-scouring solvent for all engine 


parts. 


i“ AND OUTSIDE . . . GUNK Super- 
Concentrate is a heavy-duty degreaser 
and emulsifier that can be sprayed, 
brushed or wiped on engines and ma- 
chinery and then hosed off with clear 
water. Result: GUNK’S ———- ac- 
“8 tion has produced a factory-new ap- 
7, GUNK DEGREASER ~ pearance. f is one of the most remark- 
,-_ The Original Seit- able and successful emulsifying degreas- 
pata cht ing solvents on the market, No toxic 
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vapors, non-caustic, safe to skin. 
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STRAIGHTEN HEAVIEST AXLES 
COLD - 0N THE VEHICLE! 


Vv i alin 


i 
1 


Power Equivclent 
to Seven 30-Ton 
Heavy-Duty Jacks 


e 
No Dismantling! 
No Reassembly ! 


BEAR HEAvyY-DUTY AXLE PRESS; 


structed to make fore and 
aft bends. Special holding 
appliances prevent axledis- 
tortion at spring pads when 
pressure is applied. Bear 
Heavy-Duty Axle Press is 
ideal tool to complete your 
new Bear outfit, or to equip 
older Bear racks with latest 
in modern SUPER POWER. 


Exclusive Bear leverage 
principle makes it possible 
to concentrate up to 200 
tons of hydraulic power in 
one spot to straighten heav- 
iest truck, bus and trailer 
axles COLD on the vehicle! 
Unique Bear system makes 
it possible to bend both 
ends ofaxle at onetime.Con- 


See your BEAR Jobber or write 
for FREE CATALOG BULLETIN to 


@ BEAR Mfg. Co., Dept. S-1, Rock Island, Illinois 





Want more facts? Use Reader Service Card Page 106 








Albertson & Co., Inc. have opened their new 
Abrasive Plant in LeMars, Iowa. LeMars is 
25 miles north of the main plant in Sioux 
City, and connected by a new four lane high- 
way. 

Year around air conditioning, with its 
steady temperature and humidity assures the 
finest quality control. 

This modern plant employs exclusive 
production methods on equipment much 
of which is designed and built in the Sioux 
City plant. 

Its purpose is to meet the expanded de- 


mand for Sioux Abrasive Discs, and to serve 
you better in every way. 


From the LeMars Plant 
ABRASIVE DISCS 
POLISH 
AND WAX 


Albertson & Co., pas , representatives ‘oad Mexico and 
Switzerland inspected the company’s new LeMars plant 
during a recent sales meeting. 

Oscar Albertson, left, explains how the discs are 
shaken to remove loose grit at this point in the produc- 
tion line to Juan Forseck and Son—Forseck’s are 
Albertson representatives in Mexico City, Jean Fleury, 
the man with the camera represents the company at 
Bern, Switzerland. Behind him in the center is H. A. 
Jacobsen. At right is Darrel Ketelsen representing the 
LeMars Development Corp. 


ALBERTSON & COMPANY, INC., SIOUX CITY, IOWA, U.S.A. 


From the Sioux City Plant 
VALVE REFACERS e@ ELECTRIC SAWS e@ DRILLS 
SANDERS @ SCREW DRIVERS e IMPACT WRENCHES 
GRINDERS @ FLEXIBLE SHAFTS @ POLISHERS 


G00d Start you 2 Calton Tenitle 





usE SIOUX ALL THE WAY THROUGH 
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Automotive 


SPOTLIGHT 





November 1957 


Hornets’ nest visit: That is 
what Fred Bell did last month 
as he appeared on Oklahoma 
dealers’ convention pro- 
gram to give the side of 
National Automobile Dealers 
Association in dealers’ 
battle for some kind of 
security of sales terri- 
tory. "It would be double 
talk for NADA to take a stand 
on any one plan,” said H. 


Mead Norton of Oklahoma This picture was made within a minute after the first meeting at the 

City, a father of the Oklahoma dealers’ convention of H. Mead oe left, a Lge oot 
‘ 2 4 ” i . wh reeted ton as “Unc ead.” 

Authorized Dealer Survival J. Bell, NADA’‘s executive veep, who gree orton as e 


Association, created to 

battle for a territory se- 

curity plan. "We believe ADSA is just as legal as blueberry pie. Something has to be 
done or the quality authorized dealer will do one of two things--go broke or get into some 
other business. Meanwhile, Uncle Sam's Anti-Trust Division has suggested both NADA's and 
ADSA’s plans are illegal. ADSA is awaiting signs of action by NADA before proceeding anew, 
Norton said. For Bell's comments on the situation, turn to page 13. Continuing low profits 
in dealerships are prodding dealers to demand some kind of action which would end boot- 
legging and cross-selling. 





The "Show Me" dealers want to be convinced. Federal authorities have merely warned 
that in their opinion the former territory security clauses had to come out 
of factory-dealer selling agreements, and out they came. Now there's a growing 
demand for a court test. Missouri Automobile Dealers Association directors 
resolved Oct. 23 that NADA should arrange such a test, pointing out that despite 
the informal opinion by the then attorney general "territory security clauses are 
still present in dozens of similar manufacturer-dealer franchise contracts for 
the sale of merchandise other than automobiles, all without prosecution by either 
federal or state authorities." 





Factories have their troubles, too. If you think car manufacturers, which have to carry 
a hip-pocketful of millions around with them all the time, have an easy time, look at the 
precaution taken by Ford Division for the '58 market. For the first time, a major factory 
has brought out a new line of merchandise 12 months after a complete retooling 

job. It cost $185 millions and includes new powerplants and bodies. Chevrolet's suffer- 
ing in sales this past year with its strictly redo models taught a quick lesson that 
brought on the crash program at Ford. And undoubtedly, too, there were strong memories 
of how Chrysler's models got such a poor reception with their continuing box-body design 
just two or three years ago, in contrast to the handsome financial position the latest 
Chrysler designing has produced. It's a gambling business, manufacturing motor vehicles! 
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KromeX Ring Sets with 
new Stainless Steel* Oil 
Rings deliver perform- 
ance never before pos- 
sible in engines which 
require super oil rings. 
*U. S. Patent No, 2,789,872 








Mechanics—for years you’ve wanted these features 


ry oil ring that holds full tension at engine operating temperature 
ro oil ring that will not sludge 

Ll oil ring that will not corrode 

ry oil ring that is positively side sealing 


ull oil ring that conforms to cylinder bore independent of contour 
and depth of piston groove 


uf oil ring with chrome-plated steel side rails. Double normal ring 
life. They seat instantly. 


You get all these features only with Sealed Power KromeX Ring Sets 
with new Stainless Steel Oil Rings 


SEALED POWER CORPORATION + MUSKEGON, MICHIGAN 


Sealed Power KromeX Ring Sets 


BEST FOR RE-RING!? BEST FOR RE-BORE!? 
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Automotive 


MARKETS 





Two-Car Households Climb to 10.8% 
Of 36,450,000 Car-Owning Families 


OR every five single-car house- 

holds today there is one multi- 
car, with two-car households ac- 
counting for 10.8% of a total of 
36,450,000 car-owning families. 

These findings uncovered in the 
2lst annual national automobile 
and tire survey, sponsored by Look 
Magazine and conducted by Alfred 
Politz Research, Inc., also revealed 
that 73% of all households in the 
United States are car owners, A 
total of 5,400,000 own two cars, 
and 750,000 (1.5%) own three or 
more — for a total of 6,150,000 
multi-car families. The figure on 
multi-car households in last year’s 
survey was 5,000,000. 

The percentage of car-owning 
families does not vary greatly from 
year to year, according to the sur- 
vey. It has stood at approximately 
73%, give or take a fraction, ever 
since 1953. Thus, the automotive 
market is growing because of an 
increase in the number of families 
and an increase in the number 
owning two or more cars, rather 
than an increase in the percentage 
of households owning cars. 

Multi-car households own 13,- 
100,000 automobiles, or 30.2% of 
all privately owned automobiles in 
the United States. The 30% figure 
is a new high, according to the 
survey, and means that about one 
out of every three cars today goes 
into a multi-car home, opening a 
prime market for special types of 
vehicles such as convertibles and 
station wagons as second cars. 

Where there is only one car in 
the family, there is a greater ten- 
dency to buy sedans, both four- 
door and two-door. However, the 
findings indicate that both styles 
have suffered in consumer popu- 
larity, with the two-door sedan 
taking the biggest drop. 

A larger percentage of the cars 
in multi-car homes — as opposed 
to single-car homes — are hard- 
tops and station wagons, and the 


ratio of convertibles to other mod- 
els is five to one in favor of the 
multi-car families. 

The survey findings reflect an 
outstanding number of 1955 models 
in use — 134%% of all cars on the 
road. Cars dating back to 1946 
models or earlier comprise only a- 
bout 542% of the cars in use; those 
from 1947 to 1952, inclusive, com- 
prise 41%; those from 1953 
through 1956 make up 46%, and 
7% of the cars in use at the time of 
the survey were 1957 models. 

Of the latter, only a very small 
percentage had been traded in. Of 
the 1956 models, 10% are now in 
the hands of subsequent owners 
and more than one-fifth of the 
1955 models have changed hands. 
The life of a new car in the hands 
of the original owner averages 
slightly over four years, according 
to the survey. 

Hardtops, station wagons and 
convertibles are destined for far 
greater future acceptance, the 
findings indicate. Whereas only 
11% of all cars on the road today 
are hardtops, the figure rises to 
28% when it comes to the style of 
new car “wanted next” category. 
Convertibles have doubled in pop- 
ularity, going from 3% at present 
to 6% “wanted next.” 


Richmond Parts Center 
Planned by GM 


ENERAL Motors Corp. is plan- 
¥ ning construction of a parts 
distribution center and sales office 
west of Byrd Field in Richmond, 
Va., to replace its present office at 
Norfolk St. and Altamont Ave. 
The one-story brick structure is 
expected to cost between $750,000 
and a million dollars and will con- 
tain around 75,000 square feet of 
space, 
Like the current one, the pro- 
posed building will house the Vir- 
ginia zone sales office for GM’s 
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Chevrolet Division and the state 
distribution center for Chevrolet, 
Pontiac and Oldsmobile parts. The 
number of employes is not expect- 
ed to be greatly affected, since the 
move will be made primarily to 
provide more room for stocking 
parts. 


Salesmen Upturned 
By “Spy” Car Test 


RECENT “spy” car test con- 

ducted by the Ohio Automo- 
bile Dealers Association turned up 
the unhappy fact that dealers are 
losing a tremendous amount of 
service business because employes 
are indifferent, lazy or just don’t 
put the “sell” into service. 

The “spy” car, in a state of dis- 
repair, was sent around to 83 deal- 
er service departments. Two front 
tires were smooth, the fan belt 
needed replacing, the windshield 
wiper on the driver’s side was 
missing and the door-jamb sticker 
noted that the car hadn’t been 
greased or had an oil-change in 
three months. 

If a salesman at each of the 83 
dealerships had sold only what was 
obviously needed, sales on the trip 
would have amounted to $12,000. 
However, only three per cent of 
possible service sales were made— 
a total of $278! 

The windshield was washed by 
80 of the 83 attendants, while only 
seven mentioned the missing 
wiper. Five looked at the door- 
jamb sticker, but only three sug- 
gested an oil change. One sug- 
gested a lubrication job. Nine men- 
tioned that the fan belt was in poor 
condition. 


Hopkinsville, Ky., Gets 
Steel Spring Plant 


I ANGHI Co., St. Louis, Mo., manu- 
4 facturer of steel springs, has 
chosen Hopkinsville, Ky., for a 
branch plant site, President Louis 
Langhi announced. 

Production will begin at a 
temporary location. Several sites 
are under consideration for a 
permanent plant, Langhi said. 

















































KromeX Ring Sets with 
new Stainless Steel* Oil 
Rings deliver perform- 
ance never before pos- 
sible in engines which 
require super oil rings. 
*U. S. Patent No, 2,789,872 
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Mechanics—for years you’ve wanted these features 





ry oil ring that holds full tension at engine operating temperature 
ul oil ring that will not sludge 
ul oil ring that will not corrode 
rm oil ring that is positively side sealing 


my oil ring that conforms to cylinder bore independent of contour 
and depth of piston groove 


uf oil ring with chrome-plated steel side rails. Double normal ring 
life. They seat instantly. 


You get all these features only with Sealed Power KromeX Ring Sets 
with new Stainless Steel Oil Rings 


SEALED POWER CORPORATION + MUSKEGON, MICHIGAN 


Sealed Power KromeX Ring Sets : 


BEST FOR RE-RING! BEST FOR RE-BORE!? 
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Two-Car Households Climb to 10.8% 
Of 36,450,000 Car-Owning Families 


OR every five single-car house- 

holds today there is one multi- 
car, with two-car households ac- 
counting for 10.8% of a total of 
36,450,000 car-owning families. 

These findings uncovered in the 
2lst annual national automobile 
and tire survey, sponsored by Look 
Magazine and conducted by Alfred 
Politz Research, Inc., also revealed 
that 73% of all households in the 
United States are car owners, A 
total of 5,400,000 own two cars, 
and 750,000 (1.5%) own three or 
more — for a total of 6,150,000 
multi-car families. The figure on 
multi-car households in last year’s 
survey was 5,000,000. 

The percentage of car-owning 
families does not vary greatly from 
year to year, according to the sur- 
vey. It has stood at approximately 
73%, give or take a fraction, ever 
since 1953. Thus, the automotive 
market is growing because of an 
increase in the number of families 
and an increase in the number 
owning two or more cars, rather 
than an increase in the percentage 
of households owning cars. 

Multi-car households own 13,- 
100,000 automobiles, or 30.2% of 
all privately owned automobiles in 
the United States. The 30% figure 
is a new high, according to the 
survey, and means that about one 
out of every three cars today goes 
into a multi-car home, opening a 
prime market for special types of 
vehicles such as convertibles and 
station wagons as second cars. 

Where there is only one car in 
the family, there is a greater ten- 
dency to buy sedans, both four- 
door and two-door. However, the 
findings indicate that both styles 
have suffered in consumer popu- 
larity, with the two-door sedan 
taking the biggest drop. 

A larger percentage of the cars 
in multi-car homes — as opposed 
to single-car homes — are hard- 
tops and station wagons, and the 


ratio of convertibles to other mod- 
els is five to one in favor of the 
multi-car families. 

The survey findings reflect an 
outstanding number of 1955 models 
in use — 134%2% of all cars on the 
road. Cars dating back to 1946 
models or earlier comprise only a- 
bout 542% of the cars in use; those 
from 1947 to 1952, inclusive, com- 
prise 41%; those from 1953 
through 1956 make up 46%, and 
7% of the cars in use at the time of 
the survey were 1957 models. 

Of the latter, only a very smali 
percentage had been traded in. Of 
the 1956 models, 10% are now in 
the hands of subsequent owners 
and more than one-fifth of the 
1955 models have changed hands. 
The life of a new car in the hands 
of the original owner averages 
slightly over four years, according 
to the survey. 

Hardtops, station wagons and 
convertibles are destined for far 
greater future acceptance, the 
findings indicate. Whereas only 
11% of all cars on the road today 
are hardtops, the figure rises to 
28% when it comes to the style of 
new car “wanted next” category. 
Convertibles have doubled in pop- 
ularity, going from 3% at present 
to 6% “wanted next.” 


Richmond Parts Center 
Planned by GM 


ENERAL Motors Corp. is plan- 
¥ ning construction of a parts 
distribution center and sales office 
west of Byrd Field in Richmond, 
Va., to replace its present office at 
Norfolk St. and Altamont Ave. 
The one-story brick structure is 
expected to cost between $750,000 
and a million dollars and will con- 
tain around 75,000 square feet of 
space. 
Like the current one, the pro- 
posed building will house the Vir- 
ginia zone sales office for GM’s 
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Chevrolet Division and the state 
distribution center for Chevrolet, 
Pontiac and Oldsmobile parts. The 
number of employes is not expect- 
ed to be greatly affected, since the 
move will be made primarily to 
provide more room for stocking 
parts. 


Lazy Salesmen Upturned 
By “Spy” Car Test 


RECENT “spy” car test con- 

ducted by the Ohio Automo- 
bile Dealers Association turned up 
the unhappy fact that dealers are 
losing a tremendous amount of 
service business because employes 
are indifferent, lazy or just don’t 
put the “sell” into service. 

The “spy” car, in a state of dis- 
repair, was sent around to 83 deal- 
er service departments. Two front 
tires were smooth, the fan belt 
needed replacing, the windshield 
wiper on the driver’s side was 
missing and the door-jamb sticker 
noted that the car hadn’t been 
greased or had an oil-change in 
three months. 

If a salesman at each of the 83 
dealerships had sold only what was 
obviously needed, sales on the trip 
would have amounted to $12,000. 
However, only three per cent of 
possible service sales were made— 
a total of $278! 

The windshield was washed by 
80 of the 83 attendants, while only 
seven mentioned the missing 
wiper. Five looked at the door- 
jamb sticker, but only three sug- 
gested an oil change. One sug- 
gested a lubrication job. Nine men- 
tioned that the fan belt was in poor 
condition. 


Hopkinsville, Ky., Gets 
Steel Spring Plant 


ANGHI Co., St. Louis, Mo., manu- 

facturer of steel springs, has 
chosen Hopkinsville, Ky., for a 
branch plant site, President Louis 
Langhi announced. 

Production will begin at a 
temporary location. Several sites 
are under consideration for a 
permanent plant, Langhi said. 














Rain or shine, winter or summer Arco 45 quick drying 

enamel gives you production line speed on two-tone, 

panel repair and over-all paint jobs. Only 45 minutes after 

spraying, the car is ready for de/ivery— with never a worry 

about wrinkling or water spotting. Arco 45 may be taped 

within three hours for two-toning—and recoated if neces- 

sary using Arco 45 Sealer. It weathers like baked enamel 

-.- retains its beautiful gioss for many months without 

waxing or polishing. For further information on this revo- PA | N 7 Ss 
lutionary automotive finish, call your Arco jobber today! 


THE ARCO COMPANY 
7301 BESSEMER AVENUE CLEVELAND 27, OHIO 
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This is an architect's drawing of a 70,000-square-foot ' 
storage battery manufacturing plant to be located on 
a 17-acre tract in Tampa, Fla., by Globe-Union, Inc., 
Milwaukee. Construction of the facility, anticipated 
to cost over $1,000,000, is expected to begin before the 


Texas Brake Inspections 
Undergo a Change 
CHANGE in motor vehicle in- 


A spection regulations to permit 
inspection of brakes without the 
removal of a wheel has been an- 
nounced by Homer Garrison, Jr., 
director of the Texas Department 
of Public Safety. 

An earlier regulation had re- 
quired that a wheel be removed to 
determine the percentage of thick- 
ness of remaining brake lining. 
Since no accurate means of de- 
termining the original thickness 
was available, inspection stations 
found difficulty in making deci- 
sions. 

The change, Garrison said, was 
made in fairness to the inspection 
stations and to the motoring pub- 
lic. It does not affect the remain- 
der of the brake inspection and 
performance ability required by 
the safety law. 


Atlanta SAE Hears Ainsley 


The Atlanta (Ga.) Section of the 
Society of Automotive Engineers, 
Inc., this month heard Walter G. 
Ainsley, director of engine labora- 
tories, Sinclair Research Labora- 
tories, speak on “Gasoline, Prob- 
lems and Progress.” Ainsley, who 
has been a member of SAE since 
1929, graduated from Miami Uni- 
versity in physical science. 


Trotti Dies in Asheville 


Clarence Trotti, owner of the 
Asheville (N. C.) Tire & Battery 
Co., died Oct. 24 following a heart 
attack. A native of Atlanta, Ga., 
Trotti had lived in Asheville 20 
years and was well known over the 
Southeast. 


Nov. 24-26 — Annual convention of 
National Independent Automobile 
Dealers Association, Washington, 
D. C. 

Jan. 11-15 — Annual convention of 
National Automobile Dealers Asso- 
ciation, Miami Beach, Fla. 

June 15-17 — Annual convention of 
Tennessee Automotive Association, 
Noel Hotel, Nashville. 


GARAGEMEN 


June 26-28 — Annual convention of 
Independent Garage Owners of A- 
merica, Statler Hotel, Los Angeles. 


WHOLESALERS 


Nov. 23-24 — Annual convention 
of Florida Automotive Wholesalers 
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year’s end, with completion by next spring. Besides the 
latest industrial plant innovations and equipment, fea- 
tures especially adapted to the Florida climate, such 
as steel jalousies in front, will be incorporated in the 
huge building, officials of the company also revealed. 


Association, Hotels’'San Juan and 
Angebilt, Orlando. 

Nov. 29 — Annual convention of 
Georgia Automotive Wholesalers 
Association, Elks Lodge 78, Atlanta. 


Nov. 30-Dec. 6—Convention cruise of 
North Carolina Automotive Whole- 
salers Association aboard the 
Stockholm from Wilmington, N. C., 
to Havana and Nassau and return. 

Dee. 1-5—Annual conference of Au- 
tomotive Warehouse Distributors 
Association, Muehlebach Hotel, 
Kansas City, Mo. 

Feb. 3-6 — 3lst annual Automotive 
Accessories Manufacturers of 
America Exposition, Navy Pier, 
Chicago. 

Feb. 8-9—Annual convention and 
booth conference, Automotive 
Wholesalers of Oklahoma, Munici- 
pal Auditorium, Oklahoma Ctiy. 

Feb. 18-19 — Annual convention of 
Motor and Equipment Wholesalers 
Association, Statler Hotel, Los An- 
geles, Calif. 

Feb. 18-19 — Annual convention of 
National Standard Parts Associa- 
tion, Ambassador Hotel, Los An- 
geles, Calif. 

Feb. 20-23 — Pacific Automotive 
Show, Pan Pacific Auditorium, Los 
Angeles, Calif. 

April 23-25 — Southeast Automotive 
Show Conference, Bon Air Hotel, 
Augusta, Ga. 

May 11-14 — Annual convention of 
Automotive Engine Rebuilders As- 
sociation, Sheraton-Park Hotel, 
Washington, D. C. 

June 16-17—Annual convention of 
Automotive Wholesalers’ Associa- 
tion of Alabama, Birmingham. 

Feb. 18-21, 1959—National Automo- 
tive Service Industry Show, Navy 
Pier, Chicago. 





Only NEW FORMULA 


- SCOTCH Brand has the magic touch / 


GOES ON STICKS STRIPS OFF 
SO EASY! so Zo 


New Formula “Scotcn” Brand 
Masking Tape — with the MAGIC 
TOUCH — is the surest and fastest 
way to turn out top-notch two-tone 
and overall paint jobs. It goes on 
so easily ... sticks so tight... 
comes off so clean. 
Look for the red 
plaid on the core! 





NEW FORMULA 


SCOTCH * 


; "et R _ 4 BRAND 

Instant adhesion . . . complete flexibility 

... dead stretch ... thin... easy unwind MAS K | N G TAPE 
‘ tight grabbing adhesive. Order new 

formula “Scotcn” Brand from your 3M 

jobber... ooo for it in new “Rak-A-Tape” .-.-a 3M Automotive Product 


shown above. Keeps tape handy, easy to 
reach, yet out of way. 


The terms “Scotrcn” and “3M” and the plaid desi an Shae trademarks of Minnesota Mining and Manufacturing Co., St. Paul 6, 
Minn. Export Sales Office: 99 Park Ave., New Yor In Canada: P.O. Box 757, London Ontario. *®escanc™ 
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Rayon cord now used in reinforcing a majority of 
automobile tires can easily withstand 60mph impacts 
against a half-foot-high curbing, according to test re- 
sults announced by Motor Vehicle Research last month. 
Experiments described as “probably the most severe 
tire tests ever conducted under actual road condi- 
tions” included prolonged driving that raised tire 
temperatures to the 200° range before impact. An- 


irector of the research firm, said 
there was not a single trace of rayon cord damage, 
even though tire rims were badly bent and the front 
ends of test cars often suffered extensive damage from 
the impacts. Rayon was pitted against nylon through 
the tests but results revealed no difference in the 
ability of the two cords to undergo this type of punish- 
ment, he said. His company has conducted many tests. 


$1 Million Expansion 
Begun by Champion 


MILLION-DOLLAR engineering 

and research building pro- 
gram is underway for Champion 
Spark Plug Co., which will pro- 
vide the largest and most modern 
facilities for developing and testing 
spark plugs in the world, accord- 
ing to President R. A. Stranahan, 
Jr. 

Two new structures having a 
total floor space of 35,000 square 
feet will be erected adjacent to the 
company’s present Toledo, O., 
plant. 

The larger building of two-story 
brick construction will house the 
29 engineering and research of- 
fices, two drafting rooms and six 
laboratories. The second building 
will contain the engine laboratory. 


U. S. Rubber Names 
McGovern President 


B bpm W. McGovern has been 
elected president of United 
States Rubber Co., succeeding H. 
E. Humphreys, Jr., who continues 
as chairman of the board of direc- 
tors and chief executive officer. 

A native of Philadelphia, Mc- 
Govern joined the company in 1929 
as an accountant. 


Texas-Oklahoma Dealers 
Form Edsel Ad Group 


Te Edsel Dealers’ Advertising 
Association, Dallas District, 
Inc., has been formed by Edsel 
dealers in North Texas and Okla- 
homa, electing Jack Mitchell of 
Jack Mitchell, Inc., Dallas, presi- 
dent. 


The organization will direct the 
advertising of all Edsel dealers in 
the two-state area, which composes 
the Dallas sales district of Ford 
Motor Co.’s Edsel Division. 

R. K. Milburn of Ardmore, Okla., 
is vice-president, and Bennie Gold- 
stein of Fort Worth, Texas, is sec- 
retary-treasurer. 

Edsel appeared in September. 


These men will guide the Florida Automobile Dealers Association in 
the next year (l. to r.): Joe Blank of West Palm Beach, first vice- 
president; W. J. Grant of St. Petersburg, immediate past president; 
Marion G, Nelson (Buick) of Panama City, president, and Frank S. Edel- 
en of Miami, secretary-treasurer. The veteran general manager is 
Walter C. Mallory, who headquarters at Orlando. The annual con- 
vention, held at Miami Beach Oct. 20-21, attracted several hundred. 
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Valve Guides 
Valve Parts 
Pistons 

Piston Pins 

Pin Bushings 
Cylinder Sleeves 
Sleeve Assemblies 
Engine Bearings 
Water Pumps 

Ball Joint Suspension 
King Bolt Sets 
Tie-Rod Ends 
Suspension Parts 
Spring Shackles 


EVERY part is there 
in the PERMITE line 


Yes, with Permite you have all needed parts in one line! The 
valves, the pistons, the pins, the bearings, the water pumps, the bolts, 
the suspension parts, the spring shackles . . . all the parts you need for 
engine or chassis overhaul are supplied in the complete 
Permite Line of Original Equipment Parts. 


And Permite’s greatly expanded production and service 
facilities in support of the Permite nation-wide distribution system 
make Permite Parts always AVAILABLE—when you want them 
—for all makes and models of cars, trucks, buses, tractors. 


Just phone your nearby Permite Distributor. 


ALUMINUM INDUSTRIES INC., Cincinnati 11, Ohio 


criginal @ cavipment 
rmite parts 
the complete 


engine and chassis line 
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Norton and Bell Air Differences 
On Security Plan for Oklahomans 


By Baron Creager 


Southwestern Editor 


A* APPEAL by Frederick J. Bell, 
executive vice-president of 
NADA, for unity of franchised car 
dealers under the banner of NA- 
DA, and an admission by H. Mead 
Norton that he would abandon the 
Authorized Dealer Survival Asso- 
ciation “if something more feasi- 
ble” presents itself, featured the 
24th annual convention of the 
Oklahoma Automobile Dealers As- 
sociation in Tulsa Oct. 20-21. 

Norton, guiding spirit of the 
Oklahoma-born ADSA and Okla- 
homa NADA director, indicated he 
still thinks ADSA is the answer to 
current dealer problems and that 
he doubts “something more feasi- 
ble” will develop. Bell, who spoke 
first, mentioned ADSA only once, 
and then but lightly. 

If the admiral went to Oklahoma 
to re-sell NADA in preference to 
ADSA to Oklahoma dealers, his 
mission probably failed before he 
arose to speak. Several hours 
earlier, in executive session, offi- 
cers and directors of OADA voted 
unanimously to re-affirm a prior 
endorsement of ADSA. This, in 
effect, at least for the time being, 
declares Oklahoma dealers prefer 
ADSA over NADA so far as efforts 
toward some kind of territorial se- 
curity program are concerned. 

Nevertheless Bell, who spoke 
first, and Norton both got stand- 
ing ovations when introduced. The 
admiral promptly applied himself 
to his task, saying that since he 
had been in Tulsa, “I have heard 
remarks such as, ‘NADA is a great 
organization, but ....’, I ama 
loyal member of NADA, but... .’, 
and ‘What has NADA done for 
me?’ ” 

He remarked that distrust in- 
spires controversy, trust promotes 
unity, and added: 

“If any of you are saying to 
yourselves, ‘Don’t confuse me with 
facts, my mind is made up,’ then 
this is no place for you. Because 
for the next 30 minutes or so, I 
will deal strictly with facts — facts 
about what NADA has done for 
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dealers and what NADA is doing 
for dealers.” 

He then reviewed, at length, 
correspondence with the attorney 
general’s office on bootlegging, re- 
viewed NADA publication files of 
1938 showing that bootlegging, 
cross-selling and territorial secur- 
ity were issues of 19 years ago 
and, at some length, generally 
sought to build a case for NADA. 
He gave emphasis to creation of a 
committee of which Norton is a 
member — this committee and 
Bell being charged with the re- 
sponsibility of producing a plan 
for extrication of dealers from their 
difficulties. Bell said he has no 
plan yet, but is highly optimistic. 
He concluded: 

“Facts are not as interesting as 
fireworks, but we must live with 
facts. If you have no faith in us, 
or your management, remove us. 
If you do have faith, let’s march 
down the road together and get the 
job done.” 

Although Bell commanded atten- 
tion, there was fidgeting and 
rustling and the air of an audi- 
ence resolved not to be swayed 
by the message. By comparison, 
the proverbial pin might have been 
heard as Norton talked. 





Norton said he would work with 
the committee as long as it pro- 
duced results and delved into his- 
tory, quoting to show there was 
no legal basis for factory action 
eliminating territorial security in 
1949. 

“People have no respect for the 
automobile dealer,’ he said, “or 
they would not haggle about prices. 
Do you question your grocer? The 
only people buying cars now -— 
and no one is selling — are those 
who buy on unsound terms, false 
advertising, or some other gim- 
mick. You can’t sell a price, it has 
no merit. You dealers just try sell- 
ing yourselves before you criticize 
salesmen. 

“One reason we are not respect- 
ed is that dealers are apathetic a- 
bout civic responsibilities. They 
find no reward for personal civic 
effort.” 

Discussing the dealer dilemma, 
Norton said the whole practice of 
merchandising new automobiles 
must be overhauled. 

“If any factory bonuses are legal, 
the bonus proposition by ADSA is 
legal. Dealers want to be reward- 
ed for individual efforts, and that’s 
what ADSA is. I can change off 
this ADSA thing quick if I find 
something else feasible. I want re- 
lief.” 

Turning to Bell he said he want- 
ed to point out in a nice way just 
what NADA is up against in pro- 
ducing a solution. He related con- 
versations with other members of 
the NADA “solution” committee 
which revealed wide opinions. 


OADA officers are (l. to r.): Paul W. Reed, Sr., of Sulphur, retiring 
president; Chick Coker (Pontiac) of Oklahoma City, president; Jud Bry- 
an of Stillwater, vice-president, and Roy Tant, manager. Jack Clark 
of Oklahoma City, who was named secretary-treasurer, was not present. 















Available only at leading jobbers in 


It’s something you get from No OTHER engine rebuilder—a full sacs Rielle Gina Gadel Gaeon 


Dynamometer-Test report and compression graph, telling you that each 


Rogers Remanufactured Engine you install has met the highest stand- R @) G ia R Ss 


ards of performance and workmanship. Only after an engine is run in Remanufactured 


under its own power and DYNAMOMETER-TESTED does it receive the E N (er i} ES 
LD N 


Rogers nameplate. Expect new engine performance from engines you 


install. Look for the nameplate of Rogers Remanufactured Engines. 300 Hunnicutt St., N.W., Atlanta, Ga. 


YOUR REPUTATION RIDES WITH THE ENGINES YOU INSTALL 
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Officers named at the annual convention of the Texas 
Automotive Dealers Association included (1. to r.): 
Sam White of Houston, president; D. L. Johnson of 
Dallas, retiring president; C. B. Smith of Austin, first 


National Inflation and Labor Unions 
Occupy Spotlight for Texas Dealers 


By Baron Creager 
Southwestern Editor 


NFLATION of the national econ- 

omy received attention from 
more speakers than any other 
problem considered by the 40th 
annual convention of the Texas 
Automotive Dealers Association in 
Dallas Oct. 2-4, 

That does not mean that infla- 
tion was isolated and discussed as 
the single big problem facing fran- 
chised dealers today. Texas deal- 
ers learned from speakers of both 
national and local prominence that 
problems within the dealership are 
manifold, indeed. Outside dealer- 
ships, principal problems are union 
domination of the industry, public 
distrust, factory relationship, the 
“service responsibility” issue and 
its tangents, “a revolutionary 
change” promised for the market 
and inflation. 

Dr. Arthur A. Smith, nationally- 
recognized economist and a Dallas 
bank vice-president, quoted a 
Swiss economist as warning that 
“crises come precisely when the 
mass of men wil! not believe in 
them” and asked, “Are we depres- 
sion-proof?” 

Replying to his question, he 
said, “Certainly not, but we have 
made great progress against ex- 
tremes to the extent that it is im- 


probable that we will have a na- 
tional collapse. We can’t stop them, 
but we can reduce their ferocity.” 

Part of Smith’s talk implied that 
dealers are expecting too much 
from the market. He said: 

“It might not be a bad idea to 
try to sell more ‘bastard’ cars, 
cars that are ‘unloaded,’ cars with 
stick shifts and used cars. You 
know how much a ‘loaded’ car 
raises payments for some poor 
devil who has to meet those pay- 
ments? A lot of people are unable 
to buy your cars now. They just 
don’t have the credit. No wonder 
the used-car market is so good.” 

George Romney, president of A- 
merican Motors Corp. and intro- 
duced by TADA President D. L. 
Johnson of Dallas as the first top 
factory man ever to appear on a 
state association program, de- 
scribed inflation as not this coun- 
try’s No. 1 problem, but the symp- 
tom of the No. 1 problem. 

Indirectly, Romney blamed in- 
flation on organized labor, saying 
economic, social and political con- 


For highlights of a panel discus- 
sion on solving some current prob- 
lems of dealers, turn to page 132. 
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vice-president; F. D. Mitchell of Waco, second vice- 
president; C. C. Gunn of San Antonio, third vice- 
president, and Tom J. Crooks of Austin, the veteran 
manager-treasurer. Convention attendance totaled 366. 


centration has produced abnormal- 
ly high increases in wage and la- 
bor costs. This forced a great de- 
mand for money by major manu- 
facturers for building plants that 
are as mechanized as possible. 

“Growth in union power, un- 
limited in our national policy,” he 
said, “is being used to gain larger 
and larger wage increases and 
fringe benefits. And those increas- 
es and fringe benefits now ex- 
ceed total annual increases in pro- 
ductivity.” 

Applause greeted his statement 
that the auto union is doing a more 
effective public relations job than 
the manufacturers. He added that 
Walter Reuther, by putting car 
factories in the position of oppos- 
ing price reductions, “has done a 
very skillful thing—and a thing 
that the industry has been stupid 
to let him do.” 

Romney reviewed automobile 
sales history to show that periods 
of greatest market penetration co- 
incided with shert - wheelbase 
models, adding: 

“T predict that within ten to 15 
years more than half the new 
automobiles sold in the United 
States will be compact and small 
cars—smaller than the present 
Ford, Chevrelet and Plymouth.” 

He declared, aside from his text, 
that “our dealers make twice the 
profit of Big Three dealers” and 
urged all dealers to prepare for 
the market revolution by consid- 
ering a multiple-make dealership. 
But he is opposed, he said, to the 
supermarket idea. 

Romney was followed by Fred 

(Continued on page 130) 
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For that smart new-model liook 


BRING OLDER MODELS UP TO THE MINUTE 


Your customers can make their older cars look bright and new with seat 
covers woven of saraN. All the fresh new-model fabric colors and pattern 
designs are available now. saRAN seat covers add a distinctive note to any 
car interior, And, what's more, saRnaN will take all the punishment you can 
give it without scuffing or showing signs of wear. The rugged durability 
and wide range of available colors and designs give saran seat covers the 
sales appeal your customers demand. Stock up early and be ready for higher 


I'S WOVEN TO BREATHE! , 
volume, bigger-profit sales! 
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.22.sell seat covers of SARAN 


BRING PROFITS UP TO A NEW HIGH 


Just watch your profits soar when you stock saRaN seat covers. They sell 

faster because they have all the features your customers want. SARAN seat 

cover fabric is woven to allow free air passage,-which means comfortable 

driving the year ‘round. A damp rag quickly wipes up stains and spills FEATURE THIS LABEL... 
without spotting, to keep them looking bright and clean. Yes, for bigger CUNCH THE SALE! 
profits and more satisfied customers, specialize this fall in seat covers woven 

of sARAN. For full information, write THE DOW CHEMICAL COMPANY, Midland, 

Michigan, Plastics Sales Department PL-1577G-1. 


YOU CAN DEPEND ON 
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Precision 
Bearings .. « 
PLUS 


What makes a mechanic pick 
one brand over another? 


Of their own free choice, more mechanics 
pick the red-and-black F-M engine bearing 
package than any other. Why? Many 
reasons, headed by quality, service and 
understanding. Knowing the mechanics’ 
needs, Federal-Mogul always has provided 


more than a well-designed, well-made 
bearing. Complete service information, 
manuals and tools are made available 
through your Federal-Mogul Jobber. Ask 
for these service aids when you order 
F-M bearings. 


FEDERAL-MOGUL SERVICE 


DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. 


FEDEPAL-mogut (hd 


1085 CP -20 i” 


ENGINE BEARINGS 


DETROIT 13, MICHIGAN 


RESEARCH ¢® DESIGN ¢ METALLURGY @ PRECISION MANUFACTURING ® SERVICE 
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BRAKE FLUID 


W hen 31 out of 33 of the top race drivers in 
the world elect to “bet their life” on the same 
brake fluid—here, surely is convincing proof 
that it is the best, the safest brake fluid. You 
know there are many inferior brake fluids on 
the market. 


Can you afford to take chances on the 
Brake Fluid you supply your customers ? 


When you provide Bowes Brake Fluid YOU and YOUR CUSTOMERS will 
KNOW you are supplying the best, the safest brake fluid—endorsed by 31 of 


the leading race drivers in the world. 
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You're going right | 
for clean oil / 


eee and YOU'RE going 


Original Equipment on 
America’s Leading Cars 


Easy, twist - of - the -wrist in- 
stallation and removal. Self- 
contained unit with built-in 
relief valve, gasket, and anti- 
drainback valve. 


RIGHT tor PROFITS with WIX! 


There’s a WIX Oil Filter Cartridge engineered for every car and truck on 
the road—and when you have the exclusive WIX-O-MATIC selling and 
service plan going for you, you’re in the money! You select the exactly 
balanced stock that’s right for you—and your sales are GUARANTEED! 

You get a good deal with WIX — top-quality Filter Cartridges, profit- 
active selling aids, and the hi-impact of LIFE and SATURDAY EVE- 
NING POST advertising that pre-sells WIX! to your customers. 

Get the whole WIX story — you'll be amazed what WIX can do for 
you — and what you can do with WIX! Get those extra profits and PLUS 
sales. Ask your Jobber, or write us direct —- TODAY! 


Now? Modernize pre-'57 Ford, Lincoln and 
Mercury PLUS Buick, Oldsmobile and Pontiac 


WIX Conversions replace 
these old-style, full-flow fil- 
ters in jig time—adapt these 
vehicles to use WIX “SPIN- 
ON” Filter. WF-15 for Ford, 
Lincoln, Mercury; K-40 for 
Buick, Oldsmobile, Pontiac. 


NEw! 
Dry Type Air Filter 
Cartridges for 


AIR Fi LTERS 1957 carsso equip- 


AUTOMOTIVE * INDUSTRIAL ® RAILROAD — Porymime nat 


for maximum 


WIX CORPORATION * GASTONIA « N. C. clone ate Gow. 


In Canada: Wix Accessories Corp. Ltd., Toronto 
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NOW SET TO SMASH ALL RECORDS... 


All-New Rambler... 





antl 


New Rambler 6 a Rambler Rebel V-8. All new 1958 editions of 


last year’s top auto success. 4-Door Custom Cross Country illustrated. 


Ambassador for ’58! 














ONLY RAMBLER 
Gives You the Best of Both 


. u American Big- 
\ a Car Room, Ride 
and Comfort 


4 European 
Small-Car 
Economy and 
Handling Ease 


*NASCAR Record—6 with Overdrive 
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New Ambassador V-8 hardtop sedan—four doors, no center posts. One 
of 7 distinctive Ambassador models including station wagons. 


Rambler dealers broke all sales 
records this year as motorists 
began switching to Rambler at 
a rate 31% ahead of last year. 


Astute dealers, too, switched 
to Rambler franchises—123 in 
September alone. 


Now Rambler’s even hotter 


with new jet stream stylin 

17 entirely new cars on 2 wheel- 
bases, 3 series: Rambler Econ- 
omy 6, Rambler Rebel V-8 
and 270 H.P. Ambassador V-8 
by Rambler. 


We have the product. We 
have the market. You have 
the opportunity. 


For Complete Information On The Rambler Franchise Contact: 


DIRECTOR OF DEALER DEVELOPMENT 
American Motors Corporation—Detroit 32, Mich. 
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Have oil seals 
when you need them! 


1. Call your National Oii Seal jobber 


He has complete stocks of top quality, 
original-equipment National Seals— 
fills almost all orders instantly. On 
“odd-ball” or very old numbers, he’s 
backed up by a nearby Federal-Mogul 
warehouse. He won’t tell you “we'll 
order from the factory—10 days!” He’ll 
say “tomorrow at the latest!” 

CALL HIM FOR YOUR SEAL AND 
BEARING NEEDS! 


2. Install a National Seal Service Stock 


SAFET 1 


GREASE FRONT WHEELS 
ALWAYS USE 
NEW OIL SEALS 


sO, 
Sf } - 


Your National jobber will gladly—and 
quickly— install a fast-turnover National 
Seal stock in your own shop. He maintains 
it; no work for you. You have popular 
seals when, where you need them. Two 
stocks—one holds over 100 front and rear 
wheel seals, the other, about 50 front 
wheel seals. Free cabinet, world’s easiest 
price and interchange information. 


America’s largest selling replacement seal—approved original 
equipment on cars, trucks, buses and off-highway vehicles. 


CARE 
WILL SAVE 
YOUR CAR 


Want more facts? Use Reader Service Card Page 106 


FEDERAL-MOGUL SERVICE 


Division of Federal-Mogul-Bower Bearings, Inc. 
Detroit 13, Michigan 


44U 
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WEAVER JACKS and STANDS 


just naturally go together 
to speed up service...increase your profit 








Make your selection from the most complete line of 
hydraulic floor jacks on the market... . 
1%, 1%, 2, 4,10 and 20-tons capacity! 


PLUS-choice of Weaver Service Stands 
of 5,10 and 14-tons capacity per pair a Cs nedsl 


WA-67 11/2 ton Model 


It takes a good jack like a Weaver Lo-Hi-Draulic Jack to lift a car or truck 
quickly and safely. But — once the load is lifted there are many jobs where 
a pair of Weaver Service Stands can be placed under the lifted load — thus 
permitting the floor jack to be removed and made available for other lifting WA-72 2-Ton Model 
jobs. There's no need to keep the floor jack tied up indefinitely on a job. 
So, exerienced shops now recognize that Weaver Jacks and Service Stands 
just naturally go together to increase shop productivity — and increase 
shop profits. 
WEAVER LO-HI-DRAULIC JACKS in 2, 4, 10, and 20-toms capacity 
all have “Quick Lift’’ Lever feature developed by Weaver. The lever is 
located at the base of the handle. It can be operated by hand, and speeds WA-75 10-Ton Model 
spotting by enabling mechanic to raise saddle to exact position desired under 
the load. 
FOR DETAILS on the above jacks, as well as those of 11%4 and 1'2-tons 
capacity, and Weaver Service Stands of 5, 10, and 14-toms capacity — consult 
your Weaver jobber or write us for Bulletin SAJ-461. 


WA-85 20-Ton Model 


WEAVER MANUFACTURING COMPANY, SPRINGFIELD, ILL., U. S. A. 


SERVICE SHOP EQUIPMENT 


Complete line includes: Twin Post Lifts . . . Triple Post Lifts . . . Single Post Roll-on, Free- 
Wheel and Frame Type Lifts . . . Unit Lifts . . . Bumper Lift . . . Car Washers . . . Wheel 
Alig t Equip t . . . Headlight Testers . . . Brake Testers .. . Wheel Balancing Equip- 
ment .. . Jacks . . . Wheel Dollies . . . and Air Compressors. 
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You can figure that much closer 


with 


SERIES ‘20°’ Universal Recirculating 


Hot Water Car Heaters 


factory heaters 
com 


pk by 
bo [Aba 
Pa — a ~~ 


aah 
(a 7 ho 


Easy to sell on ALL deals 


for their economy, reputation, performance 


(Defroster extra) 





Arvin also manufactures Portable Electric Heaters 


Ironing ‘Tables, Leisure Furniture 


Want more facts? Use Reader Service Card Page 106 


With space-saving proportions that fit 
three out of four cars and trucks, new 
and old, Arvin Heaters are priced to 
give you a terrific trading and profit 
edge in these competitive times. No 
other heaters come close to Arvin in 
money-saving value. Installation is fast 
and easy. 


6 AND 12-VOLT MODELS FIT: 


Out-performs heaters costing far more 
The big “heart” of this heater is a 
honeycomb core, with 2800 sq. in. of 
radiating surface. Big 8-blade, 7-inch 
fan circulates ali the air in average 
sedan every 2 minutes. 


SEE YOUR ARVIN DISTRIBUTOR 


1957 Ford, Chevrolet, Plymouth, Pontiac, 


Dodge, DeSoto cars — 1957 Chevrolet, Dodge, GMC trucks — and most 
prior model cars and trucks. 


Arvin—FiIRST IN CAR HEATERS SINCE 1921 


es Division Arvin INDUSTRIES, Inc. Columd: 


Home Radios, Fans, Lectric Cook, All-Metal 
and ‘“‘Charky’’ Outdoor Grills 
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Every tire you retread, every repair you make adds 
to or detracts from your reputation. All your skill 
and experience is for naught if the materials fail or 
give poor service. 

Protect your good name. Insist on Mohawk tread 
rubber and repair materials. Here are products 
recognized by the industry for their superior quality, 
for the ease with which they work, for the trouble- 
free service they deliver—the result of Mohawk’s 
years of specialization and thorough knowledge of 
the tire rebuilding business. 

Next time you are offered products “‘just as good 
as Mohawk’s’’, stop and think. Remember, your 
reputation will be at stake, too. 


MOHAWK 


Tread Rubber 
and Repair Materials 


Plants in Akron, Ohio 
Littleton, Colorado 
Helena, Arkansas 
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All over the country- th 


R. W. Buck, R. W. Buck Garage, 108 
North Beacon, Dallas, Texas: ‘‘Got to 
admit Auto-Lite has something good in 
that Power Tip Spark Plug. I had my 
doubts at first, but since trying them 
I’ve been sold. Putting a lot of them in 
GM and Ford cars now.” 


Harvell D. Akins, Akins Shell Service, 
California & Main, Royal Oak, Michi- 
gan: “We first tried Power Tips in 
Buicks. They worked so well we now 
put them in all makes.” 


YOU CAN SEE 
THE BIG NEW 
DIFFERENCE IN 
SPARK PLUGS! 


Ordinary Tip Power Tip 


Power Tip protrudes farther 
into the combustion chamber 
for better ignition. Fuel burns 
more evenly and completely 
to give top performance and 
economy at all speeds. 


Roy Andersen, Andersen’s Garage, 
730 Ellis Street, San Francisco, Cali- 
fornia: “Everybody says they have the 
best and I didn’t believe what they said 
about those Auto-Lite Power Tip Spark 
Plugs until I tried a set in my car. 
Power Tip’s the best!’’ 


Kenneth R. Meis, Six Point Auto 
Electric, 3149 North Willamette Blvd., 
Portland, Oregon: “A lot of people 
think Auto-Lite Spark Plugs are made 
just for Chrysler products, but I found 
out differently when I put a set of 
Power Tips in my car. That did it. I've 


George K. Bodiey, Service Manager, 
J. J. Conroy, Inc. (Dealership), Doyles- 
town, Pennsylvania: “We service all 
makes of cars and we carry all three 
makes of spark plugs, but for both 
town and country driving Auto-Lite 
Power Tip is really tops!” 


Bud Hudson, Maryland-Warren Auto 
Electric, Maryland & Warren, Detroit, 
Michigan: “‘My first experience with 
Power Tip was mighty convincing. My 
customers were so well pleased with per- 
formance and gas mileage they are still 
sending me new customers!”’ 


been sold on Power Tip ever since.” 


The reason: Power Tip “fires up” today's higher 
horsepower engines to peak performance and 


economy at all speeds! 


Every dealer on this page has plenty of good reasons for recommending 
and installing Power Tip in overhead-valve engines. 


These dealers know that at low speeds the projecting Power Tip gets 
hot fast, operates hotter to burn away fouling deposits which impair 
engine performance in city driving. At high speeds, the Power Tip is 
actually cooled by the richer air-fuel mixture to check costly and danger- 
ous high-speed pre-ignition caused by overheated spark plugs. 


But most important of all, these dealers know from experience that 
Power Tip pleases customers and results in repeat sales. And that adds 
up to money in the bank! 


You need only nine Power Tip numbers for complete coverage of all 
these cars: Buick, Cadillac, Chevrolet, Chrysler, De Soto, Dodge, 
Hudson, Ford, Imperial, Lincoln, Mercury, Oldsmobile, Nash, Packard, 
Plymouth, Pontiac, Rambler, Studebaker. 


Stock up on Power Tip . . . available with or without resistor in both 
14mm. and 18mm. You’!] find it’s good business to recommend them 
exclusively for overhead-valve jobs. 


- 





W. M. Underwood, Underwood's 
Texaco Service, 4290 Peachtree Road, 
N. E., Atlanta, Georgia: ‘“‘Power Tip has 
conquered the low-speed fouling prob- 
lem for many of my customers. I’ve had 
such good results I’m now selling Power 
Tip 100%.” 


Paul J. Brugger, Paul’s Garage, 2535 
Honolulu Avenue, Montrose, California: 
“IT have a lot of customers who drive 
slowly around town all week and then 
hit the open road on week ends. A lot 
of them had fouling troubles until I 
started installing Power Tip. Power 
Tip is great.” 


John Rotunno, Rotunno Garage, 2332 
W. Harrison Street, Chicago, Illinois: 
“T used to play it safe and put in the 
original equipment make. But lately 
I’ve been pushing Power Tip across 
the board.” 


POW! 


John Dahi, East Side Ignition, 216 E. 
Cermak, Chicago, Illinois: “I’m real 
fussy about satisfying my customers so 
I always carry all three makes of plugs, 
but I’m pushing Power Tip simply 
because it does the job better than any 
other make.” 


G. L. Anderson, Anderson’s Union 
Service, 1250 Huntington Drive, Duarte, 
California: “I’ve got to hand it to 
Auto-Lite—they have come up with 
the best spark plug on the market today 
—Power Tip. I’ve never had a come- 
back from Power Tip—and I’m putting 
them in all makes of cars.” 


Harry Teasdale, Washington Avenue 
Service Station, Garden City, New 
York: “High speed or low speed—any 
speed—anywhere—this new Auto-Lite 
Power Tip Spark Plug works well in 
GM, Ford . . . well, all makes of cars.” 


ORDER FROM YOUR WHOLESALER TODAY! 


~AUTO-LITE 


Olin L. Simpson, Simpson’s Auto 
Service, 3263 N. W. 17th Avenue, 
Miami, Florida: “Having a set of Power 
Tips in my own Oldsmobile, I can 
understand why customers to whom I 
have sold Power Tips are sending their 
friends to me to change to Power Tips.” 


\\S eZ 


+> 


\ 
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SPARK PLUGS WITH 


POWER TIP 


Auto-Lite makes a complete line of spark plugs, including Standard, Resistor, Small-Engine, Transport, Aircraft, and Diesel-Starting. 





"And while you're here let’s 
look at the brakes” 


SEE the difference. Distinctive Grey- 
Rock brake linings look different —are 
different. You can see it in the many 
different types of linings Grey-Rock 
combines in sets engineered to give 
balanced brake action and longer 
lining life. 


SHOW the difference in distinctive 
Grey-Rock woven and molded combi- 
nations. Where used, they provide far 
better brake action than molded linings 
alone. In other Grey-Rock sets, all- 
molded types give best results. 


Ask them to let you P-L-S 


Pil a wheel (Ls at the brakes Siow them what’s needed 


It’s the one sure way to get more 
profitable brake business 


Across the nation, six out of seven car owners said “‘yes’”” when asked per- 
mission to pull a wheel. And with a wheel pulled it’s easy to spot the jobs 
that really run into money. 

If a reline is needed, you'll build greater confidence in your shop by 
recommending Grey-Rock Balanced Braksets, the linings with the difference 
you can see, show and sell! 


SELL the difference. When you can see 
and show the difference, you can sell 
the difference. Explain how different 
shoes, even in the same brake, do 
different work, and why different types 
of lining are necessary for balanced 


See the new Grey-Rock Brake Service movie. Experts 
brake action and long wear. 


say it’s the best film on brake service ever made. 


Ask your Grey-Rock jobber about the new P-L-S Plan. He has facts and figures to prove it can make more money for you. 


“Grey-Rock... 


The Saturday Evening 
BALANCED BRAKSET LININGS 
BALANCED BRAKSETS - TRUCKSETS - BRAKE BLOCKS VEE-LOK® CLUTCH FACINGS 
GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 


POST 


RAYBESTOS-MANHATTAN, INC., Brake Linings » Brake Blocks + Clutch Facings « Mechanical Packings + Asbestos Textiles + Industrial Rubber 


Consistently advertised 
in 


Sintered Metal Products + Engineered Plastics « Rubber Covered Equipment + Abrasive and Diamond Wheels « Laundry Pads and Covers + Bowling Balls 
Industrial Adhesives 
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“Good Customers Can Break You 


Mc pages have been written 
about customer relations: 

“They are always right and they 
all must be satisfied.” 

Repair shops that follow this 
policy 100% will find that it can 
be costly. A close study of a cus- 
tomer’s service file will disclose 
whether or not he is in the “Good” 
or “Bad” category. 

Fortunately, the majority of cus- 
tomers are in the “Good” class. 
However, the others are on the in- 
crease. Being added to the long- 
prevalent-group that would never 
spend a dollar without attempting 
to “chisel” on the price are the 
ones that have “over-bought.” 
Their incomes are pledged to the 
last dime and, as a result, when re- 
pairs are necessary to “one’”’ of the 
family cars, they will use any 
means they can think of to place 
the blame on the vehicle, the seller, 
or the repair shop. Regardless of 
how long the new-car or repair 
shop warranty had expired, they 


By E. M. LOWERY 
Technical Editor 


Director of service for Lander 
Motors, Inc., Atlanta, one of the 
biggest Dodge dealerships in the 
world, SAJ's technical editor to- 
day directs a staff of 100 service 
ersonnel, with gross receipts in 
is department approaching a 
million dollars a year. He's highly 
competent to discuss the age-old 
problem of where "free" jobs 
should be shut off from shop cus- 
tomers who want a new-car war- 
ranty to last the life of their cars. 
Ed Lowery began cutting his me- 
chanic's “teeth” at the age of || 
in 1907. 


claim that it has been that way 
ever since I bought it,” or “ever 
since you repaired it.” 

The manufacturer or sales de- 
partment will not agree that there 
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are “Good” and “Bad” customers. 
Just so long as the sale is made, 
they are “Good” customers. 

We know of several exceptions: 

This particular customer had 
been purchasing a new model 
every two years. Consequently he 
was apparently a “Good” customer 
—from the sales viewpoint. 

Here is what happened: 

The car was brought into the 
shop for a foot brake adjustment. 
The speedometer registered 33,198 
miles. Following instructions per- 
taining to cars at this mileage, the 
mechanic who had been assigned 
the job pulled all wheels and asked 
for the shop foreman to inspect. 

It was recommended that the 
brake system be completely over- 
hauled. When this was relayed to 
the owner, he started registering 
his usual complaint. Getting no- 
where with the shop manager, he 
started working on the sales de- 
partment. 

After considerable discussion, 
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Sure, some customers know exactly what they want and they'll point out 
the job to be done. But when it comes to paying for the work, they are 
not always so anxious to “divvy” up. Tapping on his 50 years in serving 
the trade, Ed Lowery suggests what steps sometimes have to be followed. 


the management decided to take a 
look at his service file. What a sur- 
prise! The record showed that it 
had cost the “house” money on 
every car he had purchased. In 
each case all of the profit made on 
the original sale had been spent on 
warranty and policy service. 

When told he would have to 
pay for the brake job, he said, 
“Put the wheels back on. I’ll take 
it somewhere else.” 

Was he a “Good” or “Bad” cus- 
tomer? 

We recall another case where it 
paid to know the customer’s serv- 
ice history. 

A newly-promoted service sales- 
man had been doing an excellent 
job of selling service when one day, 
after spending considerable time 
with a customer, he was called into 
the shop office. The manager 
asked to see the repair order and 
the service salesman was amazed 
when he was told that the shop 
could not do the work called for. 

When he asked why, he was told 
that the shop could not get in- 
volved to that extent because past 
experience showed that no work 
had ever been satisfactory and in 
practically every case all charges 
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had been refunded in an effort to 
satisfy a “Bad” customer. So it was 
decided that the house would save 
by not doing major repairs in this 


I#’s Human Nature! 


It's human nature — probably especial- 
ly for Americans who are so used to 
flamboyant ads and soap samples — 
to try to get something for nothing. How 
many shop customers — well beyond 
warranty — are finding your shop a good 
spot for a variety of free (but expensive 
to you) service? 


particular case. 

There was another: 

This one drove into the shop de- 
manding that this and that service 
be done, and at the same time 
stating that if he was to be charged 
for it he would take the car some- 
where else and have the work 
done, A glance at the speedometer 
showed the car to be far out of ths 
warranty. 

A quick review of the service file 
disclosed that although the car had 
been driven better than 20,000 
miles, all service had been at the 
expense of the house. 

When told that he would have to 
pay for any service rendered, he 
drove out. 

A “Good” or “Bad” customer? 

A periodic review of the shop’s 
customer service files will enable 
the house to know its customers 
better, thus taking care of the 
“Good” ones and letting the “Bad” 
take care of themselves. 


“Does my frame look bent to you under there?” 
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West Virginia's President Speaks: 


End gimmicks, a better method of financing 
and more interest in after-sales service of 
@ new car are urged by this veteran dealer 


By ALVA W. ORNDORFF 


President, Automobile Dealers Association of West Virginia 
Montgomery, W. Va. 


Wm I would like to see in the automotive indus- 


try in West Virginia is first of all more ethical 
advertising. 

I would like to see the elimination of the gimmicks 
and advertise just our product. All the free things 
that are offered*are not free—we have to pay for 
them, and naturally prices must be adjusted to cover 
that part of our selling costs as well as any other. 

I would like to see a better method of financing. 
When the customer has to take as long as three years 
to pay for his car, we are taking him out of the 
market for too long a period of time. His car may be 
worn to the point where he should be trading, but 
he does not feel he can afford the taking on of another 
long obligation. Therefore, we are losing our future 
market through the extended financing. 

The problem of cross-selling or bootlegging of new 
cars by used-car dealers is very real with us too. If 
this practice continues to grow as it has in the past 
ten years, or since World War II, it could be that 
eventually our products would be sold in a manner 
similar to the present-day supermarket where all 
makes of cars are sold but no one particularly inter- 
ested in the servicing of any. 

The automotive industry cannot be interested only 
in the delivery of the car, but must be equally in- 
terested in the after-sales service that is required to 
maintain peak performance from the automobile de- 
livered. This is what creates good public relations 
and brings the customer back again and again when 
he is ready to buy another car. 

The customer who has purchased a new car from 
a used-car dealer expects the same performance 
from that automobile as he does from the one pur- 
chased from the franchised dealer. In most cases, 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER 1957 


however, it is not possible for the vehicle to be serv- 
iced in the same way because the used-car dealer 
has no trained mechanics and usually no parts de- 
partment or service facilities. I would like to see every 
dealer cogently aware of this danger. 

Another thing I would like to see is no Sunday 
working. Our sales staff needs the freedom from the 
job for at-least one day. If there is a dealer in a com- 
munity who opens his business on Sunday, other 
dealers may be forced to do likewise. I would like 
to see this come about by agreement in the industry 
rather than legislation, however. If our associations 
continue to work for a higher standard of ethics, I 
believe it can be accomplished. 

A very real problem about which we must be con- 
cerned is the lack of a sufficient number of trained 
mechanics. It is high time our industry was doing 
something to help in the training programs in the 
high schools and colleges that offer this type of work, 
and encouraging other schools to initiate such train- 
ing. We need to cooperate with the school-work pro- 
grams, to help in the establishing of scholarship funds 
for the training of skilled mechanics or engineers, 
and by lending our best mechanics for clinical work 
in the classroom workshops. We can also help with 
the furnishing of materials with which the trainees 
work, 

I would like to see more dealers join our state and 
national associations. Not only joining, but taking an 
active part in the working of the associations by at- 
tending the meetings, serving on the committees and 
expressing their views to the officers of the groups as 
to what they want from their organizations. It is 
through united effort that we shall accomplish the 
most good for all. 





Corvette Revitalized 


" ® pentaageers has launched its fifth 
year of sports car production 
with a Corvette revitalized in looks 
and mechanics. 

Four engines and three trans- 
missions are available. Fuel injec- 
tion, single or dual four-barrel 
carburetors, heavy-duty clutches, 
a special cam, an axle that assures 
positive power with only one rear 
wheel in traction, a hydraulic 
folding top, electric window lifts 
and a heavy-duty suspension sys- 
tem are only a few of the choices 
open to a buyer. 

The lightweight plastic body— 
exclusive among all production 
vehicles—stays as one of the out- 
standing features of the Corvette, 
but for 1958 the form has been 
modified to give more grace and 
ruggedness than ever. 

The most striking appearance 
change is forward of the cowl. Dual 
headlamps, a_ vertically barred, 
nine-element grille and stout wrap- 
around protective bumpers are 
new. Ventilation-type hood louvers 
and simulated air scoops on the 
fenders impart smartness to the 
design. 

The Corvette cockpit has been 
extensively revamped. The speed- 
ometer is now mounted in an in- 
dividual housing on the instrument 
panel. The tachometer has been re- 
located on the steering column 
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where it can be more easily read. 
Another innovation is the ex- 
tension of a divider from the floor 
tunnel to the instrument panel, af- 
fording a convenient site for the 


clock and radio, heater and de- 
froster controls. A vinyl-covered 
assist bar spans a cove on the pas- 
senger’s side of the dash. Battery 
and oil pressure indicators are of 
the gauge type. 

The 283-cubic-inch V-8 engine 
with single four-barrel carburetor 
and 9.5 to 1 compression ratio is 
standard. Horsepower was not an- 
nounced. Options include the V-8 
with dual carburetors, with fuel in- 
jection or with fuel injection and 
a special camshaft which provides 
10.5 to 1 compression ratio. 

Transmission choices include 
close-ratio three- or four-speed 
units with floor-mounted stick 
shift or the Powerglide automatic. 

Other options or accessories in- 
clude an auxiliary solid top im- 
proved for visibility, air flow 
heater, transistor radio and an 
8,000rpm tachometer for fuel-in- 
jected cars with the special cam- 
shafts. 

A new rear spring provides 
greater ride clearance, smoothes 
out the small road bumps and of- 
fers increased stability in hard 
cornering. 

Present in all Corvette chassis 
are revisions in the frame to ac- 
commodate front and rear bumper 
brackets, a tube-on-center radiator 
to replace the former cellular de- 
sign, dual exhausts and a light but 
sturdy steering wheel for “positive 
feel.” 


Changes in the appearance and location of many instruments that drivers 

consider vital to a sport car can be noted in this view of the cockpit. The 

speedometer is mounted in an individual housing on the instrument 

panel. The tachometer has been relocated on the steering column for 

added visibility. Another innovation is the location of clock and radio, 

heater and defroster controls on a divider that extends from the floor 
tunnel to the instrument panel. 
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The All-New Chevrolet 


prt nd heralds its 1958 mod- 
els to be “new from bumper-to- 
bumper and from frame to roof 
line.” The all-new features include: 

A completely re-styled car which 
is longer, lower and wider and em- 
phasizes flowing lines from the 





For photographs and details of 

the new engine, optional air sus- 

pension, X-frame and another new 

chassis change, see pages 56, 57 
and 55. 











dual headlamps to flared rear 
fenders. 

An X-shaped frame (see page 55) 
which allows a lower silhouette but 
retains ample head room and in- 
creases leg room and luggage space. 

Two suspension systems for a 
more luxurious ride along with 
better handling, stability and dura- 
bility. Sturdy coil springs, front 
and rear, are standard. A new 
“Level Air” system (see page 57) 
which automatically adjusts to all 
load weights is optional. 

A 348-cubic-inch engine (see 
page 56) which is new from fan to 
flywheel. Designed primarily 
around a new combustion cham- 
ber, the optional Turbo-Thrust 
V-8 offers greater torque for im- 
proved mid-range performance. 

Chassis-body design integration 


to supply exceptional structural 
strength and greater rigidity. 

Forward-mounted steering link- 
age which provides more respon- 
sive action and reduces road vibra- 
tion to the steering wheel. 

In recognition of the growing 
popularity of station wagons, an 
exclusive five-unit series of this 


body type has been established. 

The Bel Air series is continued, 
but adds among its six models a 
sport coupe and convertible under 
the Impala nameplate, introduced 
on a “dream car” at the General 
Motors Motorama in 1956. 

In the middle range of the low- 

(Continued on page 78) 


Above: The Biscayne four-door sedan. At top below is the Impala sport 
coupe and at bottom is the Impala convertible. 
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New Engine Powers Dodge 


A COMPLETELY new line of en- 
gines, headed by the Ram 
Fire V-8, powers all 1958 Dodge 
cars. The Ram Fire V-8 is stand- 
ard on all Custom Royal and sta- 
tion wagon models in the 350- 
cubic-inch version. 

A 361-cubic-inch version of the 
Ram Fire is available on all Dodge 
Eights with the D-500 engine pack- 
age. 

Ram Fire “350” uses a_ single 
four-barrel carburetor for high ef- 
ficiency and low-fuel consumption. 
Reportedly lighter in weight than 
any engine of similar size, it re- 
quires less space under the hood, 
and is easier to service. Featuring 
a 10-1 compression ratio, it is of 
a deep-block design. The new off- 
center rubber mountings effective- 
ly reduce engine noise and vibra- 
tion. 

The 325-cubic-inch Red Ram en- 
gine, standard in Coronet and Roy- 
al models, provides improved fuel 
economy through better burning 
of the fuel-air charge. The com- 
pression ratio is 9 to 1, and the new 
combustion chamber design was 
said to increase efficiency and gas- 
oline mileage. 

The Getaway Six, a 230-cubic- 
inch engine with compression ratio 
of 8 to 1, is available on Coronet 
medels. 

A completely new _ electronic 
fuel injection system is available 
with Ram Fire V-8 D-500 engine 


Cutaway drawing at top right 
shows Dodge Sure Grip differen- 
tial. At right above is a side sec- 
tional view of the Ram Fire V-8 
and at bottom right appears the 
cylinder head of this powerplant. 


package on all 1958 Dodge cars. 
A different approach to the 
problem of fuel distribution, the 
system is electrically operated, 
with electronic control of the quan- 
(Continued on page 82) 
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Why NADA’s President Sells Shocks 


By FREDERICK M. SUTTER* 
President, National Automobile Dealers Association 
Columbus, Ind. 


i BELIEVE many more deaths are attributable to faulty 
mechanism than the statistics would show. 

A friend of mine died last year from bad shocks on 
a curve near my home town of Columbus, Ind. When 
something happens close to home it affects you more. 

| tried out a car and found the rear end rising high 
on that curve. Then | tried out a car in our shop for 
front-end alignment and found it took all | had to keep 
that automobile in the road on that curve at approxi- 
mately 50mph. 


*Excerpts from an address before the annual con- 
vention of the Automobile Dealers Association of 
Alabama at Biloxi, Miss., Sept. 23. 

In his customary slow, low and measured words 
— extemporaneously as usual and not from a pre- 
pared text — Fred Sutter impressed his audience of 
around 300 dealers as he told of this incident in his 
life. 

The president of the 25,000-member National Au- 
tomobile Dealers Association has long been service- 
minded. 

A native of Pittsburgh, Pa., he joined Dodge Di- 
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There's an obligation on dealers to see that cars are 
kept safe. 

Fhe owner of one car with bad shocks wanted to argue 
that they were okay, and jumped up and down on the 
rear pee! fe prove it. Then | told him that we'd put on 
new shocks and if he couldn't take that same curve 
better, he wouldn't owe me a dime. 

He found out we were right and he was the most sur- 
prised man you ever saw, and yet he had been willing 
to bet his life — literally — that we were wrong! 


vision in 1920, the year he graduated from the Uni- 
versity of Michigan. Since 1922 he has owned the 
Dodge-Plymouth dealership bearing his name in Co- 
lumbus, Ind., and is also president of Dependable Mo- 
tors, which is a Dodge-Chrysler dealership in Sey- 
mour, Ind. 

When he was a high school student, he recalls, his 
father gave him some sage advice which has been 
reflected throughout his life: 

“Son, you have been told that honesty is the best 
policy. Forget that! Remember that honesty is the 


only policy.” 
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Huge glass areas, fore and aft, admit enough sunlight to grow tomatoes (if a bit expensive) in the spacious interiors. 


Imperial Offers Refinements 


ite 1958 Imperials are longer 
and more luxuriously fitted 
than the 1957 Imperials. They have 
new interior fabrics and colors and 
new exterior design features, in- 
cluding a new grille. 

Available as optional equipment 
for the first time are Auto-Pilot, 
automatic control driving device, a 
dual air-conditioning unit, a new 
type of electric door lock and a 
limited-slip differential. 

Auto-Pilot (see page 86 of the 
September issue) allows the driver 
to select any cruising speed he de- 
sires by means of a dial on the in- 
strument panel. When the car has 
attained this pre-selected speed a 
warning back pressure develops on 
the accelerator pedal. 

The device compensates for hills 
by allowing the engine to exert 
extra power to keep the cruising 


speed constant. By heavy pedal 
pressure, the driver can override 
Auto-Pilot at any time to cover 
emergency passing conditions. 

Completely automatic throttle 
control can be arranged by pushing 
a button recessed in the speed 
selector. The driver can then re- 
move his foot from the accelerator 
pedal. Automatic control is ended 
by a touch on the brake pedal. 

Dual horizontal headlights, 
standard on all models, are set un- 
der front fender projections. High 
rear fins flow forward into a low 
belt line to the tips of front 
fenders. 

Imperial’s curved side _ glass, 
combined with curved side metal, 
create a sleek image. A new Flite- 
Sweep deck lid, featuring a chrome 
spread eagle edged in gold, is op- 
tional equipment. 


Hardtop models feature Im- 
perial’s unique two-piece landau 
roof design. The slim forward sec- 
tion is painted a second color in 
two-tone treatment, while the rear 
wrapover section is painted the 
regular body color. A double wrap- 
around bubble windshield com- 
pletes the sculptured glass and 
steel effect. 

The cars are available in a 
choice of four series. The Im- 
perial series is offered in a four- 
door sedan, two-door hardtop and 
four-door hardtop. 

The Imperial Crown series is 
available in a four-door sedan, two- 
door hardtop, four-door hardtop 
and convertible. 

The Imperial LeBaron series is 
offered in a four-door sedan and 
a new four-door hardtop. “The 

(Continued on page 86) 
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Chrysler Has 
New Windsor 
in 58 Line 


fips 1958 Chrysler line features 
an all-new Windsor series, plus 
two new nine-passenger station 
wagons, a new dual air-condition- 
ing unit and styling refinements. 

Combining such innovations as 
Auto-Pilot—an automatic highway 
speed-minder—aircraft-type bub- 
ble windshields on all hardtop and 
convertible models, and new full- 
time power steering with increased 
road feel, the 58 Chryslers are of- 
fered in the New Yorker and Sara- 
toga series, plus a new Windsor 
series in the low-medium-price 
range. A new Chrysler 300-D fea- 
turing advanced fuel injection will 
be introduced later. 

The cars offer advanced limited- 
slip differential, optional Captive- 
Air tires, dual headlights as stand- 
ard equipment and Torsion-Aire 
Ride. 

The Windsor, featuring an all- 
new body and chassis for 1958, is 
offered in a four-door sedan, two- 
door hardtop, four-door hardtop, 
two-seat Town and Country station 
wagon and three-seat Town and 
Country station wagon. 

The Saratoga, added to the line 
in 1957, is available in a four-door 
sedan, two-door hardtop and four- 
door hardtop. 

The New Yorker is offered in a 
four-door sedan, two-door hardtop, 
four-door hardtop, convertible, 
two-seat Town and Country station 


The New Yorker—coming and going. 


wagon and three-seat Town and 
Country station wagon. 

Wheelbase measurements of the 
New Yorker and Saratoga are 126”. 
The new Windsor wheelbase is 
1337. 

Compression ratios of the Fire- 
Power 354-cubic-inch V-8 engine 
in the Windsor and Saratoga series 
and the Spitfire 392-cubic-inch 
V-8 engine in the New Yorker 
series have been increased from 
9.25 to 1 to 10 to 1 for greater 
thermal efficiency, resulting in in- 
creased economy and safer passing 
power. Advanced carburetion 
equipment further increases the 
efficiency of both engines. 

Improved dual carburetors in- 
crease Windsor performance and 
economy. On Saratoga and New 
Yorker models, new four-barrel 
carburetors utilize only the two 
primary throttles at low and medi- 
um ranges, while secondary throt- 


tles are added for upper-range op- 
eration. 

A new Constant-Control power 
steering unit with increased on- 
center feel for the driver is stand- 
ard equipment on all Saratoga 
and New Yorker models and is op- 
tional equipment on the Windsor. 
Constant-Control operates full 
time, taking just three and one- 
half turns of the steering wheel to 
go from lock to lock. 

Steering feel is provided by oil 
pressure trying to return the cen- 
ter thrust bearing to neutral posi- 
tion. Steering effort at all times is 
exactly proportional to the force 
required to turn the front wheels. 

An optional limited-slip dif- 
ferential provides maximum driv- 
ing power at the wheel with the 
most traction. 

For 1958 Chrysler offers new 
three-seat, nine-passenger Town 

(Continued on page 90) 


The photographer gives you a broadside view of the Windsor for 1958. 
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Top: The enlarged rear window of this Super “88” Holiday sedan ex- 
tends 21” into the new thin-line roof. Above: Controls on dash automat- 
ically raise or lower the top on this Oldsmobile “98” convertible coupe. 







Olds Improves Engine, 
Transmission, Suspension 





pe esaigenneii in the Rocket en- 
gine, Hydra-Matic transmission 
and suspension system mark the 
Oldsmobile for 1958. 

The car also has undergone a 
complete and tasteful appearance 
change through restyling of the 
body, front and rear ends, roof, 
side door panels, rear quarter pan- 
els and rear deck, according to 
Harold N. Metzel, Oldsmobile 
chief engineer. 

A new Rocket engine with quad- 
ri-jet carburetor is standard on the 
Super “88” and “98” models, The 
Dynamic “88” series also is pow- 
ered by a Rocket engine with dual 
carburetor, which Metzel describes 
as the greatest economy improve- 
ment in Oldsmobile’s 60-year his- 
tory. An improved Jetaway Hy- 
dra-Matic Drive transmission is 
optional at extra cost on all series. 

Oldsmobile’s New-Matic Ride, a 
true air suspension system in 
which the car is literally “carried 
on air,” is available at extra cost 
on all models. Designed by Olds- 
mobile engineers, it provides great- 
ly improved riding comfort be- 
cause of materially reduced car 
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motion. Oldsmobile’s air ride is 
a “closed” system. When new air 
is required, moisture, oil-vapor 
and dust are eliminated by a spe- 
cial air filter and oil filter which 
enable the valves to function prop- 
erly under all operating and 
weather conditions. 

Other innovations for 1958 in- 
clude four-beam headlights in 
which both sets of dual lamps pro- 
vide for “down-the-road”  light- 
ing, a Trans-Portable radio with 
all-transistor operation, a Safety 
Sentinel speed warning indicator 
and a horn actuated by oblong 
buttons on the wheel spokes rather 
than by the horn ring. 

Compression ratio of the engine 
has been boosted to 10 to 1. Torque 
is 410 foot-pounds in the “98” and 
Super “88” series with four-bar- 
rel carburetion and 390 foot- 
pounds in the Dynamic “88” with 
two-barrel carburetor. Horsepow- 
er is now 305 in the Rocket with 
four-barrel carburetor and 265hp 
in the Rocket with dual carburetor. 
Displacement in both engines is 
371 cubic inches, Fuel economy has 
been materially improved in both 
engines, but especially in the Dy- 
namic “88” series where the im- 
provement reportedly measures up 
to 20%. 

Responsible for the improved 
torque is a new camshaft contour 
(Continued on page 92) 


Oldsmobile’s “New-Matic Ride,” optional at extra cost on all 1958 series, 
is an air suspension system utilizing four chambers of compressed air, 
one at each wheel. High-pressure air is supplied by a twin-cylinder 
compressor that runs on a dual pulley off the engine. Oil and moisture 
are removed from the air by the oil separator, and then the air is 
pumped into the high-pressure tank near the right rear wheel. Three 
height control valves, one behind the front bumper that controls the two 
front springs and one at each rear spring, maintain the car level at the 
same height at all times. As more load is put on the chassis, the height 
control valves direct air from the high-pressure tank to one or several 
air chambers to compensate for the added weight. As the load is 
diminished, air is exhausted from the air chambers into the low-pressure 
tank near the left rear wheel. This is a “closed” system in that the air is 
stored in the storage tanks and re-used, eliminating failures caused by 
dirt, water or ice in the system. The manual override valve permits the 
driver to raise the car height as much as four inches if the front or rear 
bumper becomes lodged on some obstruction. 
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Lincoln and Continental 
Sport 375hp Engine 


MONG the engineering advances 

in the 1958 Lincoln and Con- 
tinental are a completely new en- 
gine with higher compression ra- 
tio and more horsepower, a new 
rear suspension and an improved 
transmission. 

The engine has a displacement 
of 430 cubic inches, a horsepower 
rating of 375 at 4,800rpm and de- 
livers 490 foot pounds of torque 
at 3,100rpm. 

Increased durability for the en- 
gine is the result of the new block, 
stronger crankshaft, heavier con- 
necting rods and an improved lub- 
rication and cooling system. 

Faster, easier servicing of en- 
gine components is made possible 
by greater accessibility of spark 
plugs, distributor, fuel pump and 
the oil filter. 

A lighter cylinder block report- 
edly was accomplished without 
sacrifice to rigidity or strength. 
Combustion chambers have been 
designed into the block rather than 
being cast into the cylinder head. 
The new design allows closer tol- 
erances and better control of com- 
pression ratio. 

The wedge shape of the cham- 
ber, combined with new step-top 
pistons, increases the turbulence 
of the air-fuel mixture, thus pro- 
viding smoother burning of the 
mixture and improvements in per- 
formance and efficiency. 

An improved lubrication system 
features a positive displacement, 
rotor-type pump located at the 
front of the engine inside the oil 
pan, The oil pan, designed for com- 
pactness, provides a deep oil re- 
serve for the pick-up screen. 

The engine cooling system in- 
cludes a water-jacketed intake 
manifold. The new cooling system, 
with three thermostats, allows for 
improved engine warm-up and 
faster heater warm-up. 

Other engineering features in 
the 1958 Lincoln are an improved 
oil filter that cleans all the oil be- 
fore it reaches the vital bearing 
surfaces in the engine; a more rig- 
id crankshaft for reserve strength 
necessary for severe stresses in 
higher compression ratio, and 


stronger connecting rods_ that 
spread stresses over a wide crank- 
shaft bearing area for greater dur- 
ability. 

A new trailing-arm rear sus- 
pension with coil springs provides 
a smoother ride over rough high- 
ways and better handling. The new 
suspension eliminates rear-end 
squat on acceleration and rear- 
end rise on braking. Coil springs 
control movement between the axle 
and the body, and the driving force 
is taken through the trailing arms, 
eliminating the “windup” present 
in the conventional leaf-spring 
rear suspension which Lincoln 


used in its models during the year 
1957. 

The front suspension is the im- 
proved independent ball-joint type 


‘ with coil springs and double-act- 


ing hydraulic shock absorbers. 

Redesigned for the new Lincoln 
engine’s increased torque output, 
the larger transmission features a 
stronger welded steel converter 
assembly with an increased diam- 
eter. The Turbo-Drive transmis- 
sion gives the driver faster and 
smoother response, especially in 
the low-range downshift from 
second to first gear. 

Another feature of the Lincoln 
transmission is that the engine can 
be started in 1958 with the selector 
in “park” as well as “neutral” po- 
sition. 

The 1958 Lincoln and Conti- 
nental have the only front-located 
air-conditioning system in the in- 
dustry with provision for direct 
cooling and heating of the rear 
seat area through front door ducts. 

The system, operated by a single 

(Continued on page 149) 


Just below: The Lincoln Premiere’s long, low hood is topped by a 
horizontal grille and canted dual headlamps. Its engine develops 37S5hp 
at 4,800rpm. The car is five inches longer than last year’s. Center: 
For the first time since its introduction the Continental offers a full 
line of models, including a four-door hardtop sedan, a retractable top 
convertible, a regular sedan and two-door hardtop. Bottom: Continent- 
al’s softtop convertible has all-glass reverse slanting rear window. 
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Upper left: Here the camera moves in on the driver’s compartment of 
the 1958 Cadillac convertible. The instrument cluster, which includes 
the clock, is restyled for driver convenience. Upper right: This is 
Cadillac’s front end for 1958 which includes the new grille, restyled 
bumpers, dual four headlamps, longer hood and wider and longer fen- 
ders. Lower left: This tail fin appears on all Cadillacs this year with 
the exception of the Eldorado Biarritz convertible and Eldorado Seville 
coupe. Lower right: Restyled and relocated this year are the power 
seat controls. The location is forward of the driver’s arm rest. Just in 
front of the power seat controls are the operating controls for elec- 
trically operated front ventipane windows. 


Cadillac's New Suspension 


HE big engineering news for 
Cadillac in 1958 involves sus- 
pension advances. These advances 
result in better and softer ride 
and improved control and handling. 
The basic factor in the improved 
suspension is the use of four-link 
rear suspension on all models. By 
using this linkage, the Cadillac is 
adaptable to either coil spring 
suspension, which is standard, or 
optional air suspension. 

Here are details of other devel- 
opments: 

Coil springs: To go with the 
new linkage as standard equipment 
is the addition of coil springs at 
each rear wheel. This type of 
spring already is used by Cadillac 
at each front wheel. Their use 
eliminates the inherent friction of 
leaf springs which are subject to 
variance brought about by usage, 
temperature, moisture and foreign 
particles. 

Additionally, this combination of 
four-link rear suspension and coil 
springs permitted Cadillac engi- 
neers to make slight modifications 
to the tubular center X-frame in- 
troduced to the industry last year. 
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These modifications made it pos- 
sible to move the main frame mem- 
bers to the outside of the body. 
Air suspension: This system, 
standard on the Eldorado Broug- 
ham, is now optional in the re- 
mainder of the line. The suspen- 
sion system includes new, rede- 


signed air springs at each wheel 
and a levelizing system which 
maintains the car at a constant 
height regardless of road or load 
conditions. Yet another feature of 
these air springs is that they are 
readily interchangeable with the 
standard coil springs. 

The 1958 system includes a lift 
valve feature whereby the driver 
can pull the lift control handle 
near the steering column and raise 
his car an additional five inches 
for ease of traversing steep ramps 
or driveways. 

Air conditioning: This popular 
option — one of every three 1957 
Cadillacs included it — has been 
improved to include quicker cool 
down upon starting and greater 
cooling at city driving speeds. Al- 
so, the operator has the option of 
using completely recirculated air 
to speed up cool down. 

Brakes: New brake linings this 
year result in what Cadillac en- 
gineers call “our finest brakes 
ever,” with greater uniformity and 
stability. Along with these new 
brake linings is a new brake boost- 
er which provides better perform- 
ance. 

Engine: The engine displacement 
is 365 cubic inches while the com- 
pression ratio is increased to 10:25 
to 1 from 10 to 1. This results from 
a redesigned combustion chamber, 
with a resultant increase in fuel 
economy and performance. 

A newly designed carburetor, 
new, larger exhaust valves and a 
more efficient air cleaner result 
in a better breathing engine. 

A new camshaft is used to pro- 
vide improved fuel economy and 
idle. 

Two engines are offered again 

(Continued on page 94) 


The air suspension for ‘58. The cars also have a lift control handle near 
the steering column which can be pulled to raise them an additional 


five inches for ease of traversing steep ramps 


or driveways. 
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Aluminum Brakes 
Featured by Buick 


IR-COOLED aluminum front 

brake drums, which Buick in- 
troduced in the Roadmaster 75 last 
year, are standard on four series 
in the 1958 Buick line. 

The new drums, with uniquely 
designed radial fins to further 
boost cooling action, are a feature 
of the braking system which also 
includes increased brake lining 
thickness and other improvements 
in brake operation and heat dissi- 
pation. 

Models in the Limited, Road- 
master, Super and Century series 
are fitted with the aluminum front 
drums as standard equipment. The 
Special series has 214” front drums. 

The brake lining area on the 
complete Buick line has been in- 
creased to 218 square inches by 
installing full-size 12”-diameter 
brakes which are 2%” wide on 
the front wheels and 2%4” wide 
on the rear. 

Brake linings have been in- 
creased to %4” thickness, provid- 
ing longer life. 

“The aluminum brake drums 
combine the tremendous heat dis- 
sipation ability of the aluminum 
with an entirely new design to 
produce brakes which operate as 


much as 200° cooler,” Buick re- 
ported. 

“Braking a modern automobile 
creates almost unbelievable heat,” 
said Oliver K. Kelley, Buick’s 
chief engineer. “The temperature 
goes up to between 1,200 and 1,- 
500° inside the drums when brakes 
are applied suddenly at high speed 
or when they are used constantly 
as in descending a long hill.” 

The design of the drums contrib- 
utes to this action. Each drum has 
45 radial fins and a flared rib 
which project beyond the rim of 
the wheel. The projecting fins “dig 
up” the air created by the moving 
car and supply a cool surface which 
aids in dissipating the heat. 

The wearing surface of the new 
drums is a liner of long-wearing 
pearlite iron securely bonded to 
the drum. 

“We have taken a major step 
towards reaching the engineer’s 
ultimate in torque converter de- 
sign,” said Kelley. 

“Our 1958 transmission embodies 
three driving turbines in a new au- 
tomatic power multiplying ar- 
rangement operating in conjunc- 
tion with an infinitely variable 
pitch stator which tailors the trans- 


The Limited (below) and the Roadmaster 75 (bottom). 
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Air-cooled aluminum brakes are 

standard on the front wheels of 

all models except the Special. 

Aluminum brakes, in addition to 

being lighter, dissipate the heat 

faster, adding longer life to brake 
linings. 


mission to the engine’s needs.” 

The new Flight Pitch transmis- 
sion takes its name from its sim- 
ilarity to airplane propellors, in 
which the blade angle can be 
changed to take larger or smaller 
bites of air to meet the varying 
demands of take-off and cruising. 

The 20 blades inside the rim of 
the multiple pitch stator take pre- 
cisely the right position for every 
conceivable performance demand. 
The blades adjust themselves auto- 
matically in response to the throt- 
tle position, switching the pitch as 
the driver changes pressure on the 
accelerator. 

For normal city driving, up to 
about half-throttle position, the 
stator blades operate at “low” 
angle for the best fuel economy and 
minimum engine revolutions. 
When the driver accelerates, for 
passing, the blades change their 
pitch to a degree measured by the 
amount the throttle is opened. 
When the driver reduces pressure 
on the accelerator and the throitle 
starts to close, the blades also be- 
gin to move to “low” angle. 

A new selector quadrant is used 
on cars equipped with Flight Pitch 
Dynaflow and is lettered P-R-N- 
D-G for Park—Reverse—Neutral 
— Drive — Grade, The “Grade” 
position, which is not used for nor- 
mal forward driving, was placed 
at the end of the quadrant next to 
“Drive” to afford ease of manip- 
ulation when descending hills. 

The bell housing and case of 
the new transmission are of cast 
aluminum, a factor in reducing the 

(Continued on page 70) 














A CHOICE of six engine options 

with innovations for quiet and 
economical operation, and further 
advancements contributing’ to 
over-all car performance, give the 
Plymouth ‘for 1958 the greatest 
range of powerplants in the com- 
pany’s history. 

John P. Mansfield, Plymouth’s 
president, said the large number 
of engine options was being pro- 
vided to keep pace with Plymouth’s 
increasing market. 

“Although Plymouth is still very 
much one of the low-price three, 
the market for our cars has ex- 
panded to owners who formerly 
bought much more expensive 
makes,” Mansfield said. “We are 
providing the powerplants which 
allow customers with varied re- 
quirements for performance to se- 
lect the engines which best suit 
their needs.” 

Leading the list is a brand-new 
V-8, the Golden Commando, with 
a compression ratio of 10.0 to 1 
and a displacement of 350 cubic 
inches. The Golden Commando is 
available optionally on all models. 
It delivers 305hp. 

A fuel injection version of the 
Golden Commando, with a’ horse- 
power rating of 315, is offered. The 
fuel injection system electronical- 
ly controls the amount of fuel fed 
into the engine. Fuel is supplied 
directly to the cylinders under 
constant pressure by the electron- 
ically-operated injector valves. 
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The Fury is built only as a two-door hardtop. 


Plymouth Arrays Six Engines 


In addition, the 225hp Fury V- 
800, with a compression ratio of 
9 to 1 and 318 cubic inches dis- 
placement, includes a dual car- 
buretor and is the standard V-3 
engine for all Plaza, Savoy, Belve- 
dere and Suburban models. 

Performance of the Fury V-800 
may be even further increased 
with the addition of an extra-cost 
Super-Pak, which has four-bar- 
rel carburetion, and includes a 
high-performance camshaft and 
dual exhaust system, It is rated at 
250hp. 

Exclusively for the Third Lim- 
ited Edition Fury, Plymouth’s lux- 
ury hardtop, is the Dual V-800, 
a 318 - cubic - inch - displacement, 
290hp engine with a compression 
ratio of 9.25 to 1. The Dual Fury 
has eight-barrel carburetion, a 
special camshaft, a double-breaker 
distributor and a dual exhaust sys- 
tem, all as standard equipment. 

Available on all Belvedere, Sa- 
voy, Plaza and Suburban models, 
the PowerFlow six, with 132hp, 
compression ratio of 8 to 1 and a 
displacement of 230 cubic inches, 
will continue to proyide smooth, 
economical performance. 

Features of the Golden Com- 
mando engine are the rigid, deep- 
block construction, in-line over- 
head valves (with hydraulic lift- 
ers) employing a single rocker 
shaft for each cylinder head, and 
wedge-shaped combustion cham- 
bers. Its ‘‘over-square” design af- 
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ferds greater thermal efficiency 
and slower piston speeds with less 
engine wear. It has a bore of 4.06” 
and a stroke of 3.38”. 

The deep-skirt block which im- 
proves the engine’s rigidity and the 
dynamic balancing of the complete 
engine combine to produce ex- 
treme quietness and almost com- 
plete freedom frem vibration. 

There is a newly designed cyl- 
inder head which reduces by about 
37% the weight of the chrome- 
alloy cast used, a weight saving 
of about 50 pounds for the engine. 
The new head design results in 
quicker warm-up, makes possible 
the use of a new “series flow” cool- 
ing system, improves drain-back 
of valve gear lubricants, and pro- 
vides easy accessibility to the hy- 
draulic tappets. 

All V-8’s have as standard e- 
quipment the new economy choke, 
which contributes greatly to fuel 
economy, and is especially bene- 
ficial to drivers who operate main- 
ly in cities, driving five miles or 
less at a time. 

Other engineering innovations 
are a completely new power steer- 
ing unit, a new “Sure Grip” dif- 
ferential, dual headlamps and im- 
proved air-conditioning. 

A new power steering unit pro- 
vides the most desirable combina- 
tion of steering characteristics: 
less parking effort than ever be- 
fore, plus a greater sense of firm- 
(Continued on page 94) 
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Mercury Ht 


) ene design in the 1958 Mer- 
cury combines such engi- 
neering concepts as the water- 
jacketed intake manifold and com- 
bustion chambers-in-the-block. 

Four new Mercury Marauder en- 
gines have been developed — rang- 
ing from 400hp and 430-cubic-inch 
displacement to 312hp and 383 
cubic inches. Compression ratio is 
10.5 to 1. 

Topping the line is the 400hp 
Super Marauder, with three two- 
barrel carburetors. It is offered 
as an option in all 1958 Mercurys. 
The Marauder 360hp engine is 
standard in the new Mercury Park 
Lane series and is optional on 
Montclair Turnpike Cruisers. It 
has four-barrel carburetion, as 
does the Marauder 330hp engine, 
standard in the Montclair (includ- 
ing Turnpike Cruisers) and the 
Colony Park and Voyager station 
wagons. 

The Marauder 312hp engine is 
standard in the Monterey series 
and in the Commuter station wag- 
ons. It has a special four-barrel 
carburetor which utilizes only two 
barrels in normal city operation 
but which cuts in the two sec- 
ondary barrels for highway driv- 
ing for fuel economy. 

These Marauders all have a 4.3 
bore. The two higher-horsepower 
engines have 430-cubic-inch dis- 
placement and a stroke of 3.7. 
The 312 and the 330hp engines 
have 383-cubic-inch displacement 
and stroke of 3.3. 

Improved performance of the 
engines and the new automatic 
transmissions have made possible 
lowering the axle ratio to 2.69 to 
1 with 383-cubic-inch engines and 
2.91 to 1 with the 430-cubic-inch 
engines. Because of the lowered 
engine speed and driveline activity 
required with these low axle ratios, 
a savings in engine and driveline 
wear is realized equivalent to 2,000 
miles in every 10,000 miles of ac- 
tual driving, engineers said. 

Hydraulic valve lifters, rim 
hold-down rocker arm covers and 
internally mounted oil pump con- 
tribute to make the engines quiet- 
er. 
The new cylinder block is lighter 
in weight, higher in strength, more 
compact in size and permits more 
efficient engine operation. It re- 
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its 400hp 


tains the efficiency of the “deep 
skirt” design and gains the addi- 
tion of angle-wedge combustion 
chambers. 

Combustion chambers in the 
block, a departure from conven- 
tional designs of cast-formation in 
the cylinder heads, regulate com- 
pression ratio and lower cylinder 
head temperatures. Local “hot 
spots” have been eliminated by al- 
ternating the intake and exhaust 
passages so that no two exhaust 
valves are adjacent to each other. 
Engine breathing is improved by 
enlarged intake and exhaust pas- 
sages. 

The intake manifold is water- 
jacketed to stabilize the fuel-air 





intake temperatures, resulting in 
better engine efficiency and elim- 
inating the need for an exhaust 
heat control valve. 

A newly designed low silhouette 
four-barrel carburetor increases 
economy, performance and depend- 
ability with the new fuel and air- 
flow capacities, including new ac- 
celerator pump, float system, im- 
proved fuel flow, larger throttle 
plates, economy calibrated choke 
and smoother throttle action. 

The mechanical fuel pump is 
more compact, since the vacuum 
pump now is a separate unit driven 
from the oil pump. The fuel pump 
is mounted on the top of the front 
cover, making it more accessible. 
The vacuum pump is bolted direct- 
ly to the bottom of the oil pump 
within the oil pan. 

The integral power steering 
pump is of special design for 
mounting directly off the end of 
the crankshaft, It replaces the for- 

(Continued on page 149) 


Just below: The biggest and most luxurious Mercury ever built, the 
Park Lane series was designed to appeal to buyers in the upper-medium 
price bracket. It is 220.2” long and has a 125” wheelbase — seven inches 
longer than other Mercurys. Center: The Monterey. Bottom: Hardtop 
styling appears in the station wagons. Horsepower ranges from 312 to 400. 












De Soto H 


bse 1958 De Soto sports two new 
engines requiring less space 
under the hood. They are report- 
edly easier to service and smooth 
and qui@t in operation. 

The Firesweep is powered by a 
280hp, 350-cubic-inch - displace- 
ment engine. A single two-barrel 
carburetor is used with the Fire- 
sweep as standard equipment. A 
four-barrel carburetor, increasing 
the Firesweep’s horsepower to 295, 
is now available with a power 
package. 

A  two-barrel carbuetor is 
standard for the Firedome, giving 
it 295hp, and a four-barrel carbu- 
retor is standard with the Fireflite, 
delivering 305hp. 

The two Turboflash engines have 
bores of 4.06” and 4.12”, corre- 
sponding to displacements of 350 
and 361 cubic inches, respectively, 
it was announced. 

With a stroke of 3.38”, there is 
a resulting slower piston speed 
which decreases engine wear. The 
10-to-1 compression ratio of both 
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as Two New Engines 


engines was designed to take full 
advantage of today’s premium 
fuels and contributes to fuel econ- 
omy. 

Full-time power steering is re- 
tained in the Constant-Control 
power steering system, available 
on all De Sotos. It requires only 
three and one half turns of the 
steering wheel to go from lock to 
lock. Additional control has been 
built into the unit to offer the 
driver a greater sense of firmness 
and stability. Fewer parts are used 
and the gear unit has been located 
entirely under the floorboards, e- 
liminating a heat and noise path 
to the passenger compartment. 

To provide pulling power at 
either or both the rear wheels at 
all times, a Sure-Grip differential 
is available optionally. The new 
differential has been designed spe- 
cifically to overcome mud, snow 
and ice conditions which cause 
rear wheel slippage and spinning. 

In all, De Soto offers 18 models 
—the largest number in its 29- 


year history. A convertible model 
has been added to the Firesweep 
series, the lower-priced prestige 
car introduced last year. 

For the third year, De Soto will 
offer a convertible and a two-door 
hardtop Adverturer sports car, 
which will be available with fuel 
injection. 

Torsion-Aire, the suspension 
system introduced in 1957 as stand- 
ard equipment on all lines, has 
been improved with the addition of 
new, longer outboard-mounted 
rear springs with an additional half 
leaf for the rear axle, which fur- 
ther reduces the rear-end roll and 
prevents “acceleration squat.” 

Standard equipment on all mod- 
els is the deep-dish safety steering 
wheel and the safety “Lifeguard” 
door latch, which incorporates 
a self-tightening rotor with auto- 
matic take - up. Total Contact 
brakes are continued and are said 
to provide smoother, easier stop- 
ping, with less tendency toward 
fading. 
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Ford 


RAND-NEW engines, completely 

redesigned from carburetor to 
oil pan, have been developed for 
the 1958 Ford cars. 

Representing the most efficient 
engine ever put into Ford cars, the 
new powerplants reportedly pro- 
vide up to 15% increase in fuel 
economy and 19% boost in per- 
formance when combined with 
Cruise-O-Matic drive. 

The new, and only, standard V- 
8’s in the industry employing ma- 
chined instead of cast, combustion 
chambers, the engines have uni- 
form chambers that promote a uni- 
form compression ratio, fuel econ- 
omy and more even power. The 
engines represent a big slice of the 
$185,000,000 spent by Ford to bring 
out the entirely new line of cars. 

The engines, resulting from 
years of engineering research and 
experiment, incorporate advanced 
design of such other components 
as crankshaft, carburetors intake 
manifold, oil and water pumps, in- 
take and exhaust valves and oil 
filter. 

With displacements of 332 and 
352 cubic inches, the engines de- 
velop more torque per pound of 
weight and produce maximum per- 
formance throughout the entire 
range of operating speeds. 

Both overhead V-8’s, the “332” 
has a torque rating of 340-360 foot 
pounds at 4,600rpm and horsepow- 
er ranging from 240 with the two- 
barrel carburetor to 265 with the 
four-barrel. The “352” is rated at 
395 foot pounds at 2,800rpm, with 
horsepower at 300. 

Combined with the economical 
“Mileage Maker” six and the 292- 
cubic-inch V-8, the engines give 
Ford a complete range of four en- 
gines. All but the highest engine 
operate on regular gasoline. 

Bore and stroke are increased, 
providing compression ratios rang- 
ing from 8.6 to 10.2 
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Top: The Fairlane 500 Town Victoria (right) and Fairlane Club Vic- 
toria (left) share such styling changes as new safety dual headlamps, 
corrosion-proof anodized aluminum grille. The engineering changes in- 
clude brand-new engines, new Cruise-O-Matic transmission and optional 
Ford-Aire suspension. Above: New to the line of station wagons is the 
six-passenger Fordor Ranch Wagon shown here, one of Ford’s six new 
models built on body shells entirely separate from the passenger cars. 


Setting new standards in dura- 
bility and efficiency, the new pow- 
erplants are designed cleanly and 
are more accessible for easier serv- 
icing. 

Major design features of the en- 
gines include: 

1.—Machined, wedge-type com- 
bustion chambers, replacing the 
usual cast surface. The smooth, 
machined surface gives closer con- 
trol of the combustion chamber 
areas and reduces carbon build-up 
and hot spots. 

2.—New carburetors, especially 
designed for increased economy, 
performance and dependability. 

3.—A new keystone-shaped in- 
take manifold with direct flow 
patter and larger passages to as- 
sure a more even distribution of 
fuel-air mixture to the combustion 
chambers. The new manifold forms 
a structural interlocking bridge be- 
tween the cylinder banks and adds 
greatly to the engine’s strength 
and quietness of operation. 

4.—Internal oil pump for quiet- 
er, trouble-free operation. 

5.—New water pump with a 
greater delivery rate for improved 
cooling. The new design not only 
provides increased water flow but 
requires less power from the en- 
gine for its operation. 

6.—Easy-to-reach full flow dis- 
posable oil filter. 

7.—Precision molded crankshaft 








with increased journal overlap for 
added strength and rigidity. 

8.—Exclusive Ford - designed 
valve rotators and larger intake 
and exhaust valves for better 
breathing and improved perform- 
ance. 

9.—Free - flow exhaust mani- 
folds. The manifolds are positioned 
below self-cleaning turbo-action 
spark plugs. The manifold place- 
ment allows rapid replacement of 
plugs. 

10.—Improved accessibility and 
quicker servicing are provided by 
the front placement of distributor 
and coil as well as by the new lo- 
cations of plugs and oil filter. 

Available as an extra-cost op- 
tion, Ford - Aire suspension a- 
chieves a constant car height under 
partial load, full load, overload, or 
any point between any of these 
extremes. 

The suspension system gives con- 
stant ride clearance, making for 
the maximum in ride and handling 
ease and promoting the boulevard 
type of ride on all roads. It de- 
creases ride motion, cushioning the 
choppy, jolting ride or severe pitch 
over railroad crossings and other 
bumps. 

The fast leveling system func- 
tions through operation of the door 
courtesy lights, which actuate a 
solenoid controlling two front and 
one rear leveling valves. 
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As Tomorrow s Buyers 


XCERPTS from the reports filed 

back to their sponsoring news- 
papers by teenagers from the South 
and Southwest included: 


Jesse A. Scruggs Ill, Nashville, 
Tenn.: 

The “Number One” highlight of 
the whole trip was test-driving the 
1958 Ford on the test track. After 
test-driving the Ford, we were 
asked to comment on the car. My 
comment was, “Ford always has 
tried to offer the public the best 
possible product at the lowest 
price, and that is what they have 
done this year. I think, however, 
that part of the body design on 
some models looks a bit gawky,.”’ 

We were then escorted through 
the Rouge area, the largest indus- 
trial city of its kind in the world 
— a 1,200-acre manufacturing area 
with 15 miles of roads, one and 
one-third miles of unloading docks 
and 81 miles of conveyors, and 105 
miles of railroad track. We were 
taken by the tool and die plant, 
the engine plant, steel operations, 
glass plant, blast furnaces, iron 
foundry and the assembly plant. 
I was simply overcome by the 
magnitude of Ford operations in 
the manufacturing area. 

The press preview was conclud- 
ed by a press conference where 
we asked high Ford officials ques- 
tions. Some of our questions 
were: 

Will the price of Ford products 
go up in 1958? The answer, due 
to the fact that labor and ma- 
terial costs have gone up, the 
price of our automobiles will also 
go up. 

Will the Thunderbird have two 
seats instead on one? Yes, we 
feel the one-seater hurt our 1957 
sales, so we plan to make a Thun- 
derbird with two seats. 


James Kerby, Tulsa, Okla: 

“Hey, how ‘bout that;” “Wow, 
I’ve never seen anything like this 
before.” 

These are some of the comments 
heard today at the teen-age press 
interview of the ’58 Ford. 

There are 145 of us youngsters 
here from 45 states in the nation. 
The two-day program has been 
luxurious in every way, but it has 
been no idler’s holiday for we are 
competing under pressure for a 
four-year, Ford-financed college 
scholarship. 

That hasn’t spoiled the thrill of 
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Roll back the years, Mr. Auto- 
motive Expert, to the time when 
you weren't so savvy on automo- 
tive things. How would they have 
looked then to you? Here some 
youngsters, chosen in their local 
newspapers’ contests to compete 
for a four-year college scholar- 
ship offered by Ford Motor Co., 


tell of their observations when 
they were guests of Ford for three 
days last month at Detroit. The 
excerpts are from their ‘press re- 
ports" to sponsoring papers. 


our first big press conference, 
though. The boys — many of them 
hod-rodders and amateur mechan- 
ics of considerable experience --- 
have spent hours gazing at the 
working exhibits of the new en- 
gines. 

Often they were at the stands 
long after the veteran reporters 
had moved on. 

The 45 girl students in the party 
were frankly out of their depth 
when it came to engine techni- 
calities, but they were quick to 
appreciate the luxury of Ford’s 
power equipment. They were par- 
ticularly impressed by the new op- 
tional Ford-Aire suspension, which 
is literally riding on air instead of 
on conventional springs. 

The boys noticed especially the 
new Cruise-O-Matic transmissions 
which can be fitted on the 58 mod- 
els for better gas mileage and low- 
er engine wear. 

Perhaps the biggest thrill was 
to be driven by Ford’s test drivers 
around the specially-designed test- 
ing grounds. We have no record of 
speeds, for the driver kept the 
speedometer covered as we Ca- 
reened around the curves, but it 
certainly was fun. The big moment 
was when we took the wheel our- 
selves to drive around the big 
track. We went at a gentler pace, 
though. 


J. T. Neblin of Jackson, Miss.: 

“You-all,” “grits,” and “pos- 
sum” were under steady attack by 
“vankee” representatives while 
Southern delegates retaliated with 
“yvouse guys,” and the “right” way 
to hunt “snipes”! 

All representatives to the con- 
ference were eager to discuss mu- 
tual problems and participate in 
all phases of the meeting... 

Originally unscheduled, but later 


See Detroit 


included because of a deluge of 
requests, Henry Ford II attended 
the luncheon and talked with many 
of the representatives. Mr. Ford 
made a very favorable impression 
on the teenagers with his frank- 
ness and warm personality. 


William Harris "Bill" 
Sheffield, Ala.: 

Ford’s famous attraction, the 
Rotunda, was the site of unveiling 
ceremonies for the 1958 Ford line 
of cars at the Teenage Press Con- 
ference. 

Being the largest permanent in- 
dustrial exhibit building in Ameri- 
ca, it is of course, a popular tourist 
attraction. At this time, for the 
first showing of the ’58 Fords, the 
entire space is devoted to large ex- 
hibits of individual parts of the 
automobile and comparisons and 
contrasts with the 1957 line. 

The central court of this 110 
foot high structure was filled with 
the various models of the new 
Fords, ready for complete inspec- 
tion by all 145 teen press members. 


Richard Gill of Montgomery, Ala.: 

Teenagers as well as the adults 
have been given treatment worthy 
of royalty. There has been nothing 
spared to make our stay the best 
possible. We have ridden the new 
cars over a test track, and driven 
them as well. We have seen the en- 
tire 1958 Ford line, from the Thun- 
derbird to the Fairlane 500. 

We even managed to sneak a 
look at a new Lincoln, which must 
still remain secret. Virtually all 
the details of the Ford changes 
have been revealed, though no of- 
ficial acceleration or performance 
figures have been released. 


Bill Otis, Jr., Columbia, $.C.: 

For those who are interested in 
get up and go, the Ford with the 
big engine has the potential, but 
the Ford-O-Matic halters it. The 
new Cruise-O-Matic, however, 
shows a real interest in leaving 
the stoplight far behind as quickly 
as possible. 

The riding ease of the new 
Fords has been given a much- 
needed boost by the addition of air 
suspension. This, I feel, will be 
the biggest innovation in riding 
ease since coil springs. 

All in all, I agree with the Ford 
people when they say, “It was, 
we believe, $187,000,000 well 
spent.” 


Rose of 
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Top: The Chieftain series, designed as the volume seller for ‘58, is 
shown here in the slim-pillar, four-door sedan model. Above: The Super 
Chief four-door Catalina is being built on the longer 124” wheelbase. 


New Engines Lead 


88 Pontiac Changes 


C= among the 88 new fea- 
tures claimed by Pontiac for 
its 1958 models are a larger en- 
gine, new chassis frame with new 
suspension, new, wider, longer, 
lower bodies and new optional e- 
quipment led by air ride suspen- 
sion. 

Four basic engines and two spe- 
cial engines, all with increased dis- 
placement for improved perform- 
ance, are offered. Fuel injection, 
further improved as the result of a 
year’s experience, is optional on 
all Hydra-Matic-equipped models. 

Displacement on the “Tempest 
395” V-8 has been upped from 347 
to 370 cubic inches for increased 
performance in all ranges and 
especially for safety in the traffic 
range. Compression ratio has been 
upped to a new high of 10.5 to 1 
on fuel injection and three-two- 
barrel-carburetor engines. Horse- 
power ranges from 240 at 4,500rpm 
to 310 at 4,800 with fuel injection. 

In addition to the larger diam- 
eter pistons, the engineers have 
used press-fitted piston pins for 


greater durability, new Hydra- 
Matic, new camshaft timing, a new 


exhaust manifold with enlarged, 
streamlined runners and 17% 
larger cylinder head exhaust ports 
at the valves to improve engine 
breathing. 

There are new oil rings and new- 
ly designed lower compression 
rings for better high-vacuum oil 
control, while new valve rocker 
arm covers with wider flange and 
gasket give better protection a- 
gainst oil leakage. 

The cylinder block has been 
strengthened by casting additional 
iron in the bearing bulkhead area 
and adding a reinforcing rib be- 
tween the bulkheads. 

A full fan shroud gives better 
engine cooling, particularly at idle 
and low speeds. 

Previous features of this V-8 
are retained, including such Pon- 
tiac “firsts” as ideal flow pattern, 
pressure-suction crankcase venti- 
lation, reverse flow gusher valve 
cooling, quad gallery full-pressure 
lubrication system, ball pivot valve 
train, tin-plated pistons, harmonic 
balancer and aluminized valves. 
Hydraulic valve lifters and over- 
lapping crankshaft bearings are 
continued. 

The basic Pontiac engines in- 
clude 10 to 1 compression ratio 
engines with four- and two-barrel 
carburetors for use with Hydra- 
Matic, and two 8.6 to 1 engines 
for use with Synchromesh trans- 
missions, with two- and four-bar- 
rel carburetors. These latter en- 
gines use regular fuel. 

As options, the buyer can obtain 
the four-barrel carburetor engine 

(Continued on page 151) 


Below: Built on a 122” wheelbase and measuring 211.7” long and 55.7” 
high, the Bonneville convertible is highlighted by a long, low sil- 


houette. Bottom: 
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This is the Star Chief Custom four-door Safari. 












SOUTHERN JOBBERS 
and FACTORY MEN 











USTOMERS of Terry Automo- 
tive Supply in Dallas, Texas, 
know that they will receive an 
order of merchandise within 30 to 
45 minutes after the order is 
placed by telephone. 

This is because Terry Automo- 
tive dispatches delivery trucks on 
a fixed schedule known to all cus- 
tomers. Between 8:30 and 11:30 in 
the morning and from 1:30 to 5:00 
in the afternoon, one of four trucks 
starts a delivery run every 30 
minutes. Therefore, customers 
know, according to their distance 
from this wholesaler, the approxi- 
mate time delivery will be made. 

This 30-minute delivery service 
is restricted to what is known as 
the Oak Cliff section of Dallas. Its 
population is perhaps 250,000 and 
it is separated from the rest of Dal- 
las by the Trinity River. Deliveries 
are not made on such a schedule 
from another Terry store in what 
is known as North Dallas. 

Customers think it is a great 
idea to have deliveries made on 
schedule like Terry Automotive 
does it. Store management finds it 
is a good idea, too, with much less 
mileage and, consequently, more 
economy in the operation of the 
four pickups used. The economy 
cannot be specified without exten- 
sive bookkeeping research, but 
Kenneth Terry, partner and gen- 
eral manager, is satisfied that ma- 
terial economies have been realized 
with a delivery schedule. 

He also knows that the plan has 
produced order where, previously, 
there was much chaos connected 
with deliveries. 

“Up until the summer of 1956, 
when we first installed the plan of 
delivery by schedule, deliveries 
were a throbbing headache in this 
store,” said Terry. 

“It was along about midsummer 
of 1956 that we held one of our 
periodic meetings of department 
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By Baron Creager 
Southwestern Editor 


heads to discuss our problems. De- 
liveries had been giving us a lot of 


trouble. 


“We had four pickups running 
all over our trade territory, with 
little method in, or control over, 
No one knew 
where they were, or when they 
would be back. It often happened 
that all four trucks were out at a 
time when a valuable customer 
in a 
hurry. Many and many times, per- 
sonal cars of my own and of em- 
ployes had been pressed into serv- 


their movements. 


needed some merchandise 


ice to make deliveries. 


“So, as I say, deliveries were a 
headache at the time of this par- 
meeting of department 


ticular 


This is a sample of the record kept 

on each truck driver. It shows cus- 

tomer, invoice number, amount, 

merchandise to pick up—if any— 
and departure time. 
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Minimizing Delivery Problems 
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heads. We were hashing over our 
delivery problems when John 
Barnes, head counterman, tossed in 
the suggestion of setting up a 
schedule for all deliveries. None of 
us know what prompted the idea, 
but it seemed to have merit. We 
tried it and everybody liked it. 

“From both the viewpoint of the 
customer and management, adop- 
tion of a delivery schedule was one 
of the best decisions ever made by 
this store.” 

This delivery schedule did not 
become a part of store routine the 
day after Barnes suggested the 
plan in meeting. Some time was re- 
quired to examine the idea and 
plan the operation. 

When the project was considered 
ready, a printed schedule was 
mailed to all customers in the Oak 
Cliff territory. This was followed 
up by means of personal calls by 
salesmen, who explained the plan 
in detail. From the very start, 
scheduled deliveries worked with 
satisfaction. 

Allen Hart, in charge of the 
shipping department, acts as dis- 
patcher of delivery trucks. He 
works under considerable pressure 
because it is his job to see that 
trucks leave the store on schedule. 
Maintaining the schedule on time 
is highly important. 

“Tf the trucks don’t leave the 
store when they are supposed to 
leave, you might as well not have 
a schedule,” Hart pointed out. 

“Customers have gotten accus- 
tomed to receiving their merchan- 
dise within 30 to 45 minutes after 
placing that order by phone. They 
know that, ordinarily, there is a 
certain amount of elapsed time be- 
tween placing the order and re- 
ceiving it. If the order isn’t there 
when it should be, they call me 
and eat me out. 

“On a few occasions we have 
had a truck break down, run out 






















of gas, or be delayed for some 
reason. Then the phone calls really 
pour in, 

“We get a lot of telephone 
orders within a few minutes of the 
departure time of a delivery truck. 
For example, a customer might 
call at two minutes before 11 a.m. 
and place an order. He will say he 
wants to be sure that order is on 
our 11 o’clock delivery. 

“For those reasons, we make 
every effort to have trucks leave 
the store right on time. Of course, 
there are exceptions to all rules. 
Sometimes a truck is delayed for 
a few minutes to get on a last- 
minute order. Sometimes we have 
no rush deliveries. Customers will 
say they are in no hurry. On occa- 
sions when there is a lull, we have 
even skipped a delivery. But that 
isn’t often. 

“We found out one thing: If you 
have a schedule, you sure better be 
on your toes and maintain that 
schedule.” 

Using a simple, mimeographed 
form, Hart keeps records of all de- 
liveries of all drivers. This record 
enables him to know about where 
a certain truck should be at a cer- 
tain time and drivers can be in- 
tercepted, if necessary. 


This is a sample of the delivery 

schedule circulated to customers. 

Since it was printed the 1 p.m. 
trip was eliminated. 


To Better Serve You! 
Terry s Fast Delivery Schedule 
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Customers know in advance when they'll receive an order from this Texas firm. 





These officials have seen their de- 
livery problems trimmed sharply: 
standing, Kenneth Terry, partner 
and sales manager, and Allen Hart 
(seated), in charge of shipping. 


The form has other values, too. 
On it, Hart also lists the names of 
all customers receiving deliveries, 
the invoice number of each order 
and the amount of each order. 
There is also a column to indicate 
if the driver should pick up mer- 
chandise from a customer. A fourth 
column shows departure time of 
the truck. 

Many deliveries are C.O.D., in 
which cases the driver collects. If 
an item is later disputed, Hart can 
go to his records, which are saved 
for several months, and track one 
specific order. The same record is 
also of value in event merchandise 
is lost, or a customer claims an 
order was not delivered. 

The four Terry Automotive 
trucks sometimes do double duty. 
The store has four daily “down- 
town” deliveries, at 8:30 and 10:30 
in the morning, 1:30 and 3:30 in the 
afternoon. Four days a week, out- 











of-town deliveries are made with- 
in a 20-mile radius. 

On such days, careful manage- 
ment of the two remaining trucks 
is necessary to maintain the Oak 
Cliff delivery schedule. However, 
Hart allows approximately one 
hour for a delivery run. Thus, a 
truck that leaves the store at 8:30 
a.m. is normally expected back in 
time to go out again at 9:30, and 
the truck that leaves at 9 a.m. can 
be expected in time to start the 
10 a.m. delivery. 

Hart estimates that for the two 
trucks steadily on Oak Cliff de- 
liveries, there are between 80 and 
100 stops—or deliveries—per day, 
at the rate of 40 to 50 per truck. 





Guaranteed Parts Buys 
Tasco Products, Inc. 


URCHASE of Tasco Products, 
Inc., Brooklyn, N. Y., by 
Guaranteed Parts Co., Inc., has 
been announced by Marco Hecht, 
president of the latter company. 
Tasco Division of Guaranteed 
Parts Co., Inc., is now established 
at company headquarters in Seneca 
Falls, N. Y., where all business 
transactions and shipping will be 
conducted without interruption in 
service. Officers and managers of 
Guaranteed Parts will assume the 
additional responsibilities of the 
new division. 





Ammco Adds Chamberlain 


Ammco Tools, Inc., North Chica- 
go, Ill., has added Louie Chamber- 
lain to its sales organization as dis- 
trict representative covering Flor- 
ida. Chamberlain, who will be un- 
der the direct supervision of South- 
eastern Regional Manager Al 
Goodgame, is a former machine 
shop operator and has been jobber 
salesman and representative for a 
major brake lining manufacturer. 
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Vice-President Norton 


Tarheels Pick Norton 
For Vice-President 


HE North Carolina Automotive 

Wholesalers Association has 
chosen S. B. Norton of Norton- 
Russ Automotive, Burlington, vice- 
president, to fill the unexpired 
term of the late Alex Strickland of 
Wilmington. 

Norton was elected a director at 
the annual meeting in May. 

Allen Lewis of MacMillan and 
Cameron Co., Wilmington, has 
been elected interim-director to 
complete Strickland’s unexpired 
term, to run until the association’s 
annual meeting in 1959. 

MacMillan and Cameron was one 
of the firms assisting in organizing 
the association and is a charter 
member. 

The association’s fifth annual 
convention has tentatively been set 
for next May or June at Asheville. 


“Dean Taylor is our new out- 
side salesman,” announced Herman 
Old, owner-manager of Herman 
Old Standard Parts, Mount Pleas- 
ant, Texas. 


New home of Mahanay Bros. Auto Parts at 215 Frisco, Clinton, Okla., 
has over 16,000 square feet of floor space, which includes a sales 
room with seating capacity for 80 people. Customer parking lot is 
50’ by 130’. More than 500 customers and manufacturers’ representa- 
tives attended the recent open house held in the completely remodeled 
and air-conditioned building. F. W. and Gene Mahanay are co-owners. 


“We have just hired a book- 
keeper, Miss Helen Woodcock,” 
Owner D. L. Sims of Granby Auto 
Supply, Granby, Mo., announced. 


J. B. Cook Auto Machine Co. held this dinner meeting recently in 
Nashville, Tenn., at which the details of its taking on the McQuay- 
Norris Mfg. Co. line were explained to the Nashville organization. 


The Frank Corp. Opens 
In Ridgeland, S. C. 


HE Frank Corp. of Savannah, 
Ga., has opened an additional 


branch, its third this year, in 
Ridgeland, S. C., General Manager 
Robert F. Coleman announced. 

Coleman stated the company is 
highly pleased with the Beaufort, 
S. C., and Statesboro, Ga., branches 
opened earlier this year, and an- 
ticipates opening additional stores 
in the near future. 


Oklahomans Open Parts Firm 


Meyer Sobol and Irving Sirotkin, 
formerly with Solloway Auto Sup- 
ply in Oklahoma City, Okla., have 
opened their own business, Cham- 
pion Auto Supply Co., in that city. 
The firm carries a full line of parts 
and also offers machine shop serv- 
ice, including crankshaft grinding. 
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Free Premiums Slammed by Texans; 
Anti-Exhibit "Coercion" Is Charged 


By Baron Creager 
Southwestern Editor 


EMBERS of the Automotive 

Wholesalers of Texas will 
seek to discourage the use of pre- 
miums in connection with the 
sale of aftermarket merchandise 
and will actively oppose agree- 
ments which prevent certain cate- 
gories of manufacturers from par- 
ticipating in shows and booth con- 
ferences, according to action at the 
annual convention in San Antonio 
Oct. 17 and 18. 

By resolution, the association 
condemned the use of premiums 
after President-Elect T. C. Watkins 
of Midland had spoken briefly on 
the subject, saying time did not 
permit enumeration of the many 
premiums introduced into automo- 
tive wholesaling. Another resolu- 
tion advocated raising require- 
ments for qualification for a 
driver’s license in Texas. 

Action by members intended to 
break up agreements among some 
manufacturing groups not to ex- 
hibit in shows or participate in 
booth conferences, was urged in 
an address by G. C. Morris, execu- 
tive director of AWOT, who said 
“We should voiee our protests to 
anyone who cannot afford $50 to 
participate in a booth conference.” 

The annual convention now fea- 
tures a companion booth confer- 
ence, to which manufacturers are 
invited. Participating factory rep- 
resentatives expressed “normal” 
reaction after this year’s confer- 
ence. Some praised it for produc- 
ing business, some said results 
were fair, some shrugged their 
shoulders. 

Eighty-two booths had been con- 
tracted for by that many manufac- 
turers or their representatives, in- 
cluding three filter factories, which 
Morris did not name. However, at 
a late hour, two filter manufac- 
turers cancelled out and a third 
simply did not appear. Obviously 
referring to this incident, Morris 
said: 

“IT am speaking for the officers 
and directors when I say that with 
the help of everyone we can put 
a stop to coercion by car factories 
and oil companies. We appreciate 
the appearance of every partici- 
pating manufacturer, and the de- 
sire to participate by some who are 


prevented by policies laid down by 
higher-ups. 

“We have the Equipment and 
Tool Institute, we have the piston 
institute, the muffler institute and 
I guess now we have the filter 
institute. There is no hostility in 
my heart but, coercion, however 
arrived at, is just as bad in one 
field as another. We have taken 
this lying down long enough and 
it is time to do something.” 

Earlier in his address, Morris 
recalled that in 1952 association 
membership was 169. Growth to 
present membership of 540 he at- 
tributed to association services 


that members cannot otherwise ob- 
tain. 

The convention was opened by 
President J. M. Vesmirovsky, of 
Houston, with an informal talk in 
which he stressed the necessity of 
unity and contribution of time 
and effort by all individual mem- 
bers to association progress. 

Another address by an individ- 
ual from within the industry was 
in the form of a report by H. C. 
Westbrook, Texarkana, on work of 
the association legislative commit- 
tee, of which he is chairman. 

Morris later discussed the AWOT 
insurance program. G, E. Williams, 
field representative and assistant 
to Morris, discussed the importance 
of public relations and later pre- 
sided for one of the principal pro- 
gram features, a panel discussion 
of the association’s automatic 
transmission training program for 
mechanics. 

Williams said 224 mechanics had 

(Continued on page 120) 


For the first time in association history, the AWOT elevated a woman 
sto office. Mrs. H. G. Baker, actively engaged in wholesaling in Hills- 
boro, was named secretary. Appearing with her in the bottom photo are 
(l. to r.): seated, Fred Pinkston of Lubbock, first vice-president; T. 
C. Watkins of Midland, president; J. M. Vesmirovsky of Houston. 
retiring president; standing, Poncho Oatman of Austin, treasurer; G. 
E. Williams, AWOT field representative: W. E. Woods of Houston, second 
vice-president, and G. C. Morris, AWOT’s veteran executive director. 
Photo immediately below was taken of officers and directors after a 
pre-convention dinner and executive meeting held in San Antonio. 
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SERVICE and MAINTENANCE 





Fig. 1—Ball and trunnion universal joint (exploded view). 


e-Noising U Joint 


and Prop Shaft 


HERE are many things that can 
“set up” U-joint noise or prop 

shaft vibration, although these 
units may be in perfect order. 
Some of these things are: 

Spring center bolts not in saddle. 

Loose companion flange nuts. 

Bent companion flange. 

Broken springs. 

Shifted springs—weak springs. 

Axle spring pads not welded at 
same angle. 

Sprung transmission main shaft 
or rear axle pinion. 

Rear springs not matched. 

Bent rear axle housing. 

Out-of- position rear 
frame hanger. 

Bent frame. 

Undercoating on prop shaft. 

Knowing how to inspect U joints 


spring 


and prop shafts and readily deter- 
mining whether or not they are at 
fault can save time and effort. 

General information pertaining 
to the U joints and prop shafts as 
used on 1957 Chrysler Corp. cars: 

The U joints with which these 
cars are equipped may be of either 
the ball and trunnion and the cross 
and roller type, as shown in Figs. 
1 and 3. 

On the ball and trunnion type, 
the ball head of each joint is an in- 
tegral part of the tubular pro- 
peller shaft and is covered by the 
joint body. The pin with ball and 
needle bearings at each end ex- 
tends through the ball on the shaft 
and rides in the channels in the 
body, controlling movement of the 
joint. 


This spring loaded and balanced 
joint is designed to absorb the 
thrust and torque of the drive line 
at each of the two joints. No ad- 
justments are provided to com- 
pensate for wear of these joints; 
therefore, parts that show exces- 
sive wear must be replaced. 

The cross and roller type uni- 
versal joint consists of a yoke, steel 
forged spider and four needle 
bearing assemblies. (See Fig. 3.) 
The journals of the spider are 
drilled to provide a lubricant reser- 
voir which is filled at the factory. 
Additional lubrication should not 
be required except for the 20,000- 
mile lubrication. The needle bear- 
ing assemblies are held in place 


| eps ‘x 
By E. M. Lowery 
Technical Editor 


by a metal retainer and are sealed 
against lubricant leakage or dirt 
entering. Two of the bearing as- 
semblies are held in place by bolts, 
while the other two are held by re- 
tainers to the yoke on the propeller 
shaft. 

Propeller shafts should not be 
turned end for end as this only 
causes the joint to operate in an 
unworn section but does not cor- 
rect the cause. 

Runout should not exceed .015” 
total indicator reading. (This con- 
dition could be caused by the ends 
of the propeller shaft not being 
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welded squarely into the tube.) 

Both rear springs should have 
approximately the same amount of 
arch and contain the same number 
of leaves. 

To check this condition remove 
the rear axle housing and check 
the position of the spring pads in 
relation to each other with a spirit 
level protractor. If the angle is not 
the same, correction can be made 
by using a tapered caster shim of 
the required thickness between the 
spring and the spring pad. 

Usually the position of the rear 
spring shackle plates will give an 
indication of this condition. 

Service information procedures: 

A.—Checking propeller shaft 
alignment: 

The included angle between the 
propeller shaft and the rear axle 
pinion in the vertical plane, or 
looking from the side of the pro- 
peller shaft, will remain at 1° to 
3°, with 2° preferred. This angle 
can be measured as follows, pro- 
viding no extra weight is in the 
car: 

1.—Place a spirit level protrac- 
tor against the back side of the rear 
axle pinion flange in a vertical po- 
sition. 

2.—Adjust the spirit level until 
the bubble has centered in the 
sight glass. 

3.—After the spirit bubble has 
been centered, note (on the degree 
scale) the number of degrees the 
pinion flange tips down from the 
true vertical position. (See Fig. 2.) 

4.—Place the spirit level pro- 
tractor on top of, or directly below, 
the propeller shaft—parallel to the 
propeller shaft. 

5.—Adjust the spirit level until 
the bubble has centered in the 
sight glass. 


Fig. 2—Checking rear axle angularity. 


6.—After the spirit level bubble 
has been centered, note—on the de- 
gree scale—the number of degrees 
the propeller shaft tips up toward 
the front of the car from the true 
horizontal position. (See Fig. 2.) 

7.—Add the number of degrees 
the rear pinion flange is away from 
the true vertical to the number of 
degrees the propeller shaft is away 
from the true horizontal. The total 
of these two will give the working 
angle of the rear universal joint, 
which should be between 5° to 7°. 

B.—Servicing ball and trunnion 
universal joints: 

To disassemble universal joint 
for repair or inspection of all com- 
ponent parts, refer to Fig. 1 and 
proceed as follows: 

1.—Remove the joint body metal 
cover and gasket. 

2.—Slide body down on pro- 
peller shaft, exposing the two cen- 
tering buttons, and turn so that the 


body will not spring back over the 
bearings. Remove the centering 
buttons and springs from the ends 
of the trunnion pins. 

3.—Slide the two balls, rollers 
and thrust-washers off the trun- 
nion pin. 

4.—Remove trunnion pin from 
propeller shaft ball, using tool C- 
552, pressing pin through and out 
of shaft ball. 

At reassembly, remember that 
the endwise location of the trun- 
nion pin can affect the runout and 
balance of the propeller shaft. The 
trunnion pin should be a very 
tight fit after assembling in the 
end of the propeller shaft. Each 
end of the trunnion pin should pro- 
trude the same distance, or with a 
variation of not more than .006”. 
Otherwise the balance will be de- 
stroyed and cause vibration. Tool 
C-3313, as shown in Fig. 4, will 
facilitate the removal, installation 


Fig. 3—Cross and roller universal joint (exploded view). 


pee ae 
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and centering of the trunnion pin. 

C.—Servicing universal joint 
dust covers: 

The one-piece synthetic rubber 
dirt cover or boot may be installed 
without removing the universal 
joint pin. 

To replace universal joint dust 
covers that are damaged, remove 
the propeller shaft assembly from 
the car and clamp lightly in a vise. 
One end of the shaft should be 
resting on the bench in a horizontal 
position, then proceed as follows: 

1.—Disassemble joint, removing 
all parts except the body and pin. 

2.—Clean body, ballhead and pin 
thoroughly. 

3.—A complete coating of grease 
(or suitable rubber lubricant) must 
be smeared on the outside and in- 
side of dust cover and entire sur- 


Fig. 5—Sliding cover over ballhead and pin. 
PROPELLER SHAFT 


UNIVERSAL JOINT 


Fig. 4— Installing 
universal joint pin. 


face of the ballhead, pin and inside 
of body. (It is very important that 
this instruction be followed.) 

4.—Stretch the lubricated boot 
or dust cover over the pin and ball- 
head, as shown in Fig. 5. 

5.—Work the dust cover into the 
body as far as possible. 

6.—With the body in position so 
the pin can enter the ball chan- 
nels, pull the body sharply over the 
pin, thereby forcing the dust cover 
into the body. 

7.—With one hand, grip the end 
of the dust cover protruding 
through the back end of body. With 
the other hand, pump the body 

* back and forth, as shown in Fig. 6, 

until the entire dust cover has 
passed through the body. 

8.—During the operation, the 
cone may have reversed itself in- 


UNIVERSAL JOINT BODY 


side the dust cover. Pull it out to 
its normal position. 

9.—Slide dust cover in the ball- 
head groove and over the neck of 
the body, then secure with clamps 
provided. 

10.—Insert 142 ounces of heavy 
fiber universal joint grease in the 
joint and install the cover. 

11.—Install shaft, using new 
lockwashers. Be sure and double- 
check the flange bolts for tight- 
ness, to insure against grease leak- 
age. . 

Two types of dust covers are 
available and should be used as 
directed. 

Warning: Never attempt to use 
a needle-like arrangement for forc- 
ing lubricant into the boot (or dust 
cover) on the universal joints. Ex- 
cessive grease can be forced into 
the boot and cause the shaft to be 
thrown out of balance, or the 
lubricant can be lost through the 
injection hole during high-speed 
operation. The joints must be dis- 
assembled and packed with correct 
type of grease. 

The universal joints, propeller 
shaft and hand brake drum are ac- 
curately balanced during the proc- 
ess of manufacture. Care should 
be exercised to maintain this con- 
dition of balance. 

D.—Servicing the 
roller universal joint: 

The universal joint shown in 
Fig. 3 should not be disassembled 
except for the 20,000-mile lubrica- 
tion, or unless it has been damaged 
or excessive wear exists between 
the cross and rollers. Before dis- 
assembling the cross and roller 
joint, mark the needle bearing as- 
semblies, propeller shaft, cross 


cross and 


Fig. 6—Working dust cover through body. 
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December: Exhaust System 
The importance of properly maintaining the manifold heat 
riser valves, exhaust pipes and mufflers will be covered 
in an over-all article on the exhaust system next month. 








spider and flange so that all parts, 
even though some may be new, can 
be re-assembled in their respective 
locations. To disassemble, refer to 
Fig. 3, then proceed as follows: 

1.—Remove the two bearing re- 
tainers that hold the assembly to 
the yoke and the bolts at the 
flange. Push one bearing assembly 
toward the spider, forcing out the 
opposite bearing assembly. 

2.—Now reverse the procedure 
and push on the cross spider to re- 
move other bearing assembly. (It 
may be necessary to remove one 
dust seal from cross spider to re- 
move spider from yoke.) 

Clean all parts, using a suitable 
solvent, then inspect for damage 
and wear. (Clean out lubricant 
reservoirs in cross.) 

When reassembling the cross 
and roller universal joint, be sure 
and use new seals. Pack each 
reservoir in cross spider journals 
with recommended lubricant. 


American Bosch Arma 
Buys Hydramotive 


HE American Bosch Arma Corp. 

has purchased Hydramotive, 
Inc., of Cleveland, O., makers of 
the Hydrotor hydraulic starter for 
all types of diesel and gasoline en- 
gines, according to President 
Charles W. Perelle. 

Perelle said the Hydrotor has a 
highly appropriate place in the 
product line of his division, which 
reportedly has been for a number 
of years the largest independent 
producer of diesel fuel injection 
systems in the country. 

American Bosch Arma makes 
the gear selector device for Edsel. 


Front Suspension Parts 
Omitted on Plymouth 


LYMOUTH Division has issued 
the following bulletin on front 
suspension parts being omitted: 
The torsion bar spring cushion, 
part No. 1670329, and lower con- 
trol arm bushing lock ring, part 
No. 1636016, are no longer required 
in the front suspension. 
Omission of the lock groove 
from the lower control arm shaft 


housing (see illustration) has dis- 
continued the use of these parts. 
This change is in effect on all 


< - d 
COTTER PIN 
LOWER CONTROL ARM 
BUSHING 


Lower control arm shaft and 
bushing. 


Detroit-built cars and will be made 
at all other plants in the near fu- 
ture. 


Top below: One of the secrets of the 1958 Chevrolet's fleet, low-slung 
appearance is the adoption of X-frame, shown in comparison with the 
1957 frame design. The absence of conventional side rails permits lower- 
ing of sections of the underbody and obviates the sill stepover distance 
necessary in contemporary design. Increased rigidity and closer integra- 
tion with the body design are other advantages. Torsional reaction must 
travel down the sidemember to a tubular center section where it is 
readily absorbed. 
Bottom below: Highspotted in this view of the 1958 Chevrolet chassis 
are the two-piece propeller shaft (top) and rear coil springs (bottom). 
Both are factors in the added comfort and styling of the latest models. 
The two-piece propeller shaft was devised to coordinate driving mech- 
anism with the lowered body design. Sections of the shaft meet at an 
angle in a universal joint at the “waist” of a novel X-frame. Also new 
this model year, the rear suspension design frees the springs solely for 
cushioning road irregularities. Chevrolet uses the term “four-link” sus- 
pension because the axle is made integral with the frame at four points 
through use of upper and lower control arms, shown with heavy shading. 
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Chevy's New Engine 


Wm its new Turbo-Thrust en- 
gine, Chevrolet claims to 
have achieved a smooth-running 
powerplant markedly more re- 
sourceful than the conventional V- 
8 but varying little in width or 
length and actually lower than the 
283-cubic-inch engine which is 
produced as standard. 

Displacement of the Turbo- 
Thrust is 348 cubic inches. Cooling, 
exhaust, lubrication and ventila- 
tion all show the result of technical 
progress, Chevrolet said, “but the 
principal secret lies in a new type 
of combustion chamber.” The 
chamber is entirely within the 
block instead of extending into a 
domed indentation in the head. 

The top face of each cylinder 
block is inclined at 16° rather than 
machined perpendicular to the 
bore. Cast aluminum pistons are 
similarly angled with 16° sloping 
surfaces. In this manner, half of 
the piston surface is closer to the 
head than the other and the ir- 
regularity of the chamber creates 
extreme gas turbulence. 

Another asset of the machined- 
in-block combustion chamber de- 
sign is to permit placement of in- 
let and larger exhaust valves for 
high volumetric efficiency. Valves 


open from the flat face with no 
walls to restrict the passage of 
vapors. Spark plugs are located 
near the center of the chamber. 
Flame travel is short and the oc- 
currence of detonation minimized. 

A new configuration of the ex- 


You can bet the undisclosed horse- 
power is greater than the ‘57’s 220, 
but Chevrolet—in line with the 
hushhush on the former power 
race—isn’t talking. The new Tur- 
bo-Thrust V-8 was designed 
around a new combustion chamber 
located entirely within the block. 
Improved induction and exhaust 
systems, together with the com- 
bustion chambers, reportedly com- 
bine to provide high volumetric 
efficiency and top performance 
throughout the operating range. 
An innovation is that top faces of 
the block are inclined 16° from 
the conventional perpendicular 
cut. “Peaked piston” surfaces slope 
downward at a similar angle, cre- 
ating an irregular area in the 
chamber at the time of combustion 
and consequently high turbulence. 
Spark plug mounting near the 
center of the combustion chamber 
so that flame travel will be un- 
usually short is another feature. 
Relatively unshrouded position of 
the valves in the flat face of the 
head allows a free flow of gases 
through both sets of valves. 


haust manifold also helps in engine 
(Continued on page 68) 


Pictured in the position of the piston at the time of the explosion, the 
shallow area at the upper right of the piston surface serves as a quench 
and squish area, forcing high turbulence in the larger space nearest the 
plug. As in evidence here, piston surfaces are peaked (see enlarged view 
at right). Their angle of slope corresponds to the face of the cylinder 
block. The combustion chamber is entirely in the block. 


QUENCH and 
SQUISH AREA 


INTAKE _ 
VALVE 


FULLY 
MACHINED 
COMBUSTION 
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Chevy Air 


Suspension 


~ RESERVOIR 


LEVELING VALVE 


BELLOWS 


je ommee an increasing trend, 
Chevrolet for 1958 will literally 


ride on air, for those wanting this ae 
LOWER CONTROL ARM 


PISTON 
option in lieu of coil springs. 

Its new “Level Air” suspension 
automatically adjusts vehicle 
height through air spring leveling 
valves so that springing charac- 
teristics are uniform regardless of 
load or load location. 

Basically, the suspension is engi- 
neered to capitalize on the well- 
known cushioning and damping 


properties of air. However, the Automatically reacting to forces against it, the 1958 Chevrolet “Level 


Air” suspension serves to keep constant car-design height. The air spring 


necessity for valving action and 
the objective of keeping pressures 
constant at a pre-set level requires 
a system of air lines. 

“Level Air” mechanically con- 
sists of an air cleaner with alcohol 


assembly consists of a stamped steel reservoir rigidly mounted to the 

chassis frame with one end closed over by a fabric-reinforced rubber 

bellows. A piston fixed to the suspension lower control arm applies the 

vehicle weight to the center of the bellows, causing the bellows to react 

as a diaphragm against the air retained under pressure within the 

reservoir. Each two-way leveling valve is opened and closed by a small 
arm and roller that follows piston movements. 


receptacle (to prevent icing in cold 
weather), a compressor, a high- 
pressure accumulator, air line 
junction block, a bellows and 
reservoir at each wheel, leveling 
valves and air lines. 

A metered amount of air is taken 


from the atmosphere through the 
alcohol to the compressor and 
stored in the accumulator. A high 
pressure line leads from the ac- 
cumulator to the junction block 


The entire weight of the body and frame is supported by a cushion of 
air. Pressure in the bell-shaped rubber bellows at the four wheels is 
automatically adjusted by an arrangement of valves and feeder lines. 
When a person enters the car or load is added, the system takes in air 
and exhausts it when the load is lightened. Thus resistance to road 
shock remains ideal regardless of car weight. In the schematic view 
(lower left) arrows follow the path of air pressures from the compressor 
through an air cleaner and anti-icing bottle to the junction block and 
from there to the four bellows at the wheels. Valves in the bellows 
force air back through an exhaust a when load pressures are 
relieved. 
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which serves as a manifold for 
feeder and exhaust lines. Air lines 
from the block form a continuous 
circuit through the bell-shaped air 
spring housing, where valving con- 
trols interior pressures. Air is 
forced into the system only when 
the exhaust chamber of the junc- 
tion block lacks sufficient pressure. 

When a passenger enters the car 
or for any other reason the load is 
increased, air spurts into the 
reservoir and pressure rises in the 
system to maintain adequate ride 
clearance under all conditions. 
Pressures are conversely reduced 
when load diminishes. 

The pillowing effect of air in the 
bellows and the benefit of uniform 
springing characteristics combine 
to produce what Chevrolet ac- 
claims “one of the most impressive 
advances in ride qualities in auto- 
motive history.” 


$7 for You 


The Time Saver section is one 
of the most popular and well-read 
areas of SAJ. 

What ideas — of your own -— 
have you employed recently to cut 
time? You’ll get $7 for each one 
approved by us. 
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| Ft look at door lock service on 
the ’57 Ford: 

The door locking mechanism 
consists of the door lock and rotor, 
lock cylinder, inside and outside 
handles, striker plate and the link- 
age connecting these parts. 

Improperly aligned doors cause 
the major portion of lock failures 
by putting excessive strain on the 
striker plate and rotor. Do not at- 
tempt to correct door misalign- 
ment with a striker plate adjust- 
ment. 

Lubrication: 

The accessible parts of the lock- 
ing mechanism should be lubri- 
cated periodically, preferably dur- 
ing the regular chassis lubrication. 
Lubricate these points as follows: 

1.—Striker plate and nylon slid- 
ing block contact surfaces—apply 
stainless-stick-type lubricant. 

2.—Lock rotor—apply stainless- 
stick-type lubricant to the rotor 


Fig. 2—Lock cylinder removal. “1” indicates lock 
cylinder retainer clip. 


Ford Door Lock 


By E. M. Lowery 
Technical Editor 


Fig. 1—Striker plate. “1” indicates 
the auxiliary plate. 


teeth. Apply one or two drops of 
fine oil to the rotor bearing. 
3.—Lock cylinder—three or four 
drops of lock fluid. 
The parts of the lock mechanism 


on the inside of the door are lubri- 
cated at assembly and require no 
further attention. However, when 
it is necessary to repair or replace 
some part of the lock mechanism, 
Lubriplate should be applied to all 
moving parts of the new piece and 
to the related parts within the 
door. While the trim panel is off, 
the window regulator mechanism 
should also be lubricated. 

Door lock and rotor: 

Removal: 

1.—Remove the garnish molding 
and trim panel. 

2.—Disconnect the remote con- 
trol rods at the lock. 

3.—Front door—remove the lock 
retaining screws, then remove the 
lock through the access hole. 

4.—Rear door—remove the lock 
and remote control retaining 
screws, then slip the lock out from 
behind the glass run channel and 
out the access hole. 


Fig. 3—Steps in removing the inside door handle, ar- 
row indicating direction. 
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Fig. 4—Outside door handle removal. “1” indicates re- 
taining screws. “2” indicates screwdriver access hole. 
Right: Fig. 5—Outside door handle—disassembled. 


Installation: 

1.—Position the lock in the door 
and install the lock retaining 
screws. 

2.—Rear door—install the re- 
mote control retaining screws. 

3.—Connect the remote control 
rods. 

4.—Install the trim panel and 
garnish molding. 

Remote control linkage: 

The door lock remote control 
rods are held at each end by clips 
which snap over the rod. The re- 
mote control mechanism is held in 
the door panel by bolts fitted in 
slotted holes. The slotted holes al- 
low adjustment of the remote con- 
trol to compensate for any vari- 
ance in the length of the control 
rods. In this way it is possible to 
attain proper actuation of the door 
lock mechanism. 

Removal: 

1.—Remove the garnish molding 
and door trim panel. 

2.—Disconnect the remote con- 
trol rod at the control. 

3.—Remove the remote control. 

Installation: 

1.—Position the remote control 
and install the bolts finger-tight. 

2.—Adjust the remote control so 
the control rod end slips easily in- 
to the lever hole, then tighten the 
bolts. 

3.—Position the control rod clip 
over the lever, install the control 
rod and snap the clip over the con- 
trol rod shank. 

4.—Install the door trim panel 
and the garnish molding. 

Striker plate: 

The door striker plate (Fig. 1) 
can be adjusted in any direction as 
may be necessary. The auxiliary 
plate, which provides safer locking 
action to decrease the possibility of 
the door coming open in case of 
accident, provides the bearing sur- 
face for the roller which is part of 
the door lock rotor. The roller and 


the hood over the rotor eliminate 
the necessity for a separate dove- 
tail. 

Adjustment: 

1.—Make sure the door is prop- 
erly aligned before adjusting the 
striker plate. The striker plate is 
not meant to correct door sag. 

2.—Loosen the screws and move 
the striker plate up or down so 
that the level surface of the 
auxiliary plate is approximately 
1/32” above the bottom of the 
roller. 

3.—Scribe a pencil mark on the 
pillar to maintain the up and down 
adjustment, then move the striker 
plate in or out to provide a flush 
condition between the door and the 
pillar or quarter panel. 

Shims should be added or re- 
moved between the striker plate 
and the lock pillar so that the 
rotor engages in the center of the 
striker plate teeth. 

Lock cylinder: 

When a lock cylinder is replaced 
it is recommended that both door 
lock cylinders and the ignition 
lock cylinder be replaced in a set. 
This will avoid carrying an extra 
key which will fit only one lock. 

The key code number is stamped 


on the shaft of the right-hand door 
lock cylinder. If new keys are re- 
quired and the code number is not 
known, the lock cylinder can be 
removed to obtain the number. 

Removal: 

1.—Move the weatherstrip aside 
adjacent to the lock cylinder. 

2.—Push the spring clip toward 
the outer door panel to release the 
clip, then pull the clip out of the 
door far enough to release the lock 
cylinder (Fig. 2). 

Installation: 

1.—Turn the key in the cylinder 
to the unlocked position. 

2.—Insert the cylinder in the 
door, making sure the two pins en- 
gage the holes in the lock assembly. 

3.—Slide the retainer clip into 
the door, then cement the weather- 
strip in place. 

Door handle replacement: 

Removal—inside handle: 

1.—Press the trim panel inward 
to expose the door handle retain- 
ing clip. 

2.—Engage and remove the clip 
with a tool similar to the one 
shown in Fig. 3. If a tool is not 
available, grind a hook on the end 
of a hacksaw blade. The clip can 
be engaged and pulled out with 


Fig. 6—Inexpensive kit for making car keys when code number is known. 
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December: Keeping Out the Draft 


How're you gonna keep the draft off their tootsies, huh? 
Ed Lowery next month will cover "comfortizing" the body, 
including glass and door alignment and the vent wings. 








this tool. 
Removal—outside handle: 
1.—Remove the door trim pane]. 
2.—-Remove the door handle re- 
taining screws. The front screw is 
accessible through the access hole 
in the inner door panel (Fig. 4). 
3.—Pull the handle out of the 
door. A disassembled view of the 
door handle is shown in Fig. 5. 
Installation—inside handle: 
1.—Install the retainer clip in 
the slot on the handle. 
2.—Point the handle forward 
and keep it horizontal, then press 
the handle into position until the 
clip snaps into its groove on the 
remote control shaft. 
Installation—outside handle: 
1.—If disassembled, assemble 
the handle, using Fig. 5 as a guide. 
2.—Position the gaskets and the 
handle on the door and install the 
retaining screws shown in Fig. 4. 
3.—Install the door trim panel. 


Correcting Brake Pull 
Cited by Plymouth 


LYMOUTH Division has issued 
the following bulletin on cor- 
recting brake pull: 

Brake pull or dive can result 
from one or more of several condi- 
tions, all of which should be care- 
fully checked to determine the 
cause. Careful attention to the fol- 
lowing service points will usually 
eliminate severe cases of front 
wheel brake pull. 

1.—Tighten the nuts on the end 
of both lower control arm struts 
(see illustration) to at least 60 ft. 
Ibs. or until the nuts bottom on 
the shoulder of the strut. 

2.—Equalize air pressure in all 
four tires. Level the car and set 
front suspension to specifications. 
Note: Front suspension heights 
were changed in production Aug. 
15, 1957, for sedan and club coupe 
models only. The new dimension is 
2 7/16”. Suburban and Fury 
models remain the same (Suburban 
—2 11/16”, Fury—1 11/16”). Mod- 
els equipped with heavy-duty tor- 
sion bars remain the same 
(2 11/16”). 

3.—Remove wheels and drums 
and check brake shoe retainers and 


60 


LOWER CONTROL ARM 


Torque of strut nut is important. 


guide springs for tightness and 
proper positioning. 

4.—Check to make sure return 
spring links are free to move to 
provide proper release of the shoes. 

5.—Shoe return springs should 
provide a 40-pound pull on the toe 
of the shoe when the shoe breaks 
contact with the piston rod. 

6.—Inspect the spring loops on 
the shoes for possible drag on the 
dust shields (only light contact on 


the dust shields is needed). 
7.—-Tighten support plates and 
make sure they are not bent. 
8.—Inspect the shoe to be sure 
the web is welded parallel to the 
platform. 

9.—-Make sure wheel cylinder 
pistons are operating properly. 

10.—Standard size brake drums 
are 11” diameter and .005” under- 
size on new cars. It is important 
that the lining is ground to fit the 
drum. Check by placing a shoe in 
the drum and insert a feeler gauge 
between the lining and drum. 

If the feeler fits in anywhere in 
the center of the shoe, the lining 
should be cam ground .010” under 
drum diameter. This should give 
approximately .004” clearance on 
the heel and toe. Drums should be 
inspected for grooves or roughness 
before fitting the lining in place. 

Note: Break in new linings 
gradually. Do not attempt to burn 
them in. 


Seven Bucks Per Idea! 


If you’re the kind of body shop 
operator who has hatched out some 
time-saving ideas, we'll pay you 
$7 for each accepted for the Time 
Saver department, Some fellows 
are doing right well with their fre- 
quent contributions. 


To provide pulling power at either or both rear wheels at all times, 
the Sure Grip differential will be available on all 1958 Dodge cars. 
Power is directed automatically to the wheel with the most traction, 
eliminating wheel-spinning on ice or snow or in mud and sand. This 
sketch shows spool valve and power piston in left-turn position. 
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** .» Commercial Credit Plan 
was the natural choice” 


says CHARLES J. GARD, JR., President of 
Duneland Motors, Edsel dealer, Gary, Indiana. 


“Previous experience with CommerctaL Crepit PLAN had 


been excellent so when we established our new Edsel 





dealership, it was the natural choice. They have a well- 
rounded and flexible policy plus facilities for handling 


credit volume fast. CommerciaL Crepit does not just 





skim the cream off the top. They provide us a single source 
for all our financing needs. We feel it’s important for us 


to control the financing to get deep market penetration.” 


Commercial Credit dealers 
are successful dealers 





Write or call our nearest office for complete 
information on the benefits of CoMMERCIAL 
Crepit Pian. Why not do it today? 


A service offered through subsidiaries of the 
Commercial Credit Company, Baltimore . . . Capital 
and Surplus over $200,000,000 . .. offices in principal 
cities of the United States and Canada. 





1958 PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 


ENGINE FLUID CAPACITIES WHEEL ALIGNMENT 


| 


| Standard Com- 


MAKE AND 
MODEL 


: 
4 
a} 


= 
] 
a 
»xr 
2 
Transmission 


=e 
pression Ratio 


ment (Cu. In.) 


(Std.) (Pts.) 


Transmission 


(Au.) (Pts.) 
Rear Axle 

(Pts.) 
Fuel Tank 


Valve Arrangement 
(Qts.) 


Std. Wheelbase 
Piston Displace- 
Crankcase Cap. 


| No. Cylinders and | 
Taxable H. P. 


CADILLAC. 


CHEVROLET 6, Delray, Biscayne 


CHEVROLET Betray, Gteeayer, PY : 
Gol Alc 388 Cu. tn. __| 1173 458.8 58.8) V8I | 3.875x3 | 48 NA : 2\) ‘ 164 | +14 to +114 
CHEVROLET 


hint _.| 1173 4|58.8 58.8 VSI | 4.125x3.25) 54 NA 9.5- xX 20 164 | +44 hy +14 
CHEV’ le 348 Cin 102 (57 59 | V8I | 3.875x3 48 NA 4 5 16 2.25 


74 58.8 58.8) 61 | 3.56x3.94 | 30 NA - : 164 | +44 t0 +14 


CHRYSLER Windsor and Saratnes | 122 (60.9 59.8 VSI | 3.94x3.63 | 49.7 P 75, 2 3/9 | 2B 
CHRYSLER New Yorker and 300D 126 |61.2 \60 | V8I | 4x3.90 51.2 Q : 24 B 
CHRYSLER Imperial. . Mees 129 (61.8 62.4) V8I | 4x3.90 51 345@4600 g N 24 B 
CONTINENTAL__ a 
De SOTO Firesweep se | 122 60.9 \59.8| Vat | 4.06x3.38 | 52.7 | 280@460 4|/4|)N/\20(3.5/20, 16 | 
De SOTO Firedome. “TTTITTITT_] 126 |60.9 |59.8) VBI | 4.12x3.38 | 54.3 | 295@460 N 23'| 16 | 

“| 126 /60.9 (59.8) VSI | 4.12x3.38 | 54.3 | 305¢ 61 | 10-1 N 3.5 | 23'| 16 

| 126 /60.9 |69.8) VSI | 4.12338 | 54.3 | NA | i 3.5 | 231 | 

ah “122 (61.4 (61 | 6L 3.25x4.63 | "25.4 | 138@: 

DODGE Coronet Custom Rovel 122 (61.4 \60.2| VSI | 3.69x3.80 | 43.3 | 252¢ 
DODGE Custom aa eames _.| 122 [00. 9 |59.8) V8I 4.06x3.38 | 52.7 | 295@ | } 10-1 | 
DODGE D-500 Power Pkg.___ ; | | V8I | 4.12x3.38 | 54.3 | 305¢ 361 | 10-1 | 














Pre Soo 





EDSEL Ranger and Pacer | 118.459.4459 | VSI | 4.05x3.50 | 52.49 | 302@2800 | 361 | 10.5-1 
DSEL Corsair and Citation. 124.05 59.3859 | VSI | 4.20x3.70 | 56.45 | 345@4600 | 410 | 10.5-1 


FORD__ 


LINCOLN 
MERCURY. 


OLDSMOBILE Dynamic 88. ; 58 | VSI | 4x3.689 | 51 | 265@4400 | 22 5.25) 20 
OLDSMOBILE saver 68... a 58 | V8I | 4x3.689 | 51 305@4600 
OLDSM@BILE 98. x 5 58 | V8I | 4x3.689 51 30&@4600 


PLYMOUTH Piaze, Savoy and | | | 
Belvedere 6 59.6) 6L | 3.25x4.63 | 25.3 132@3600 
PLYMOUTH Plaza, Savoy and | 
ws J , 5 59.7) V8I | 3.91x3.31 | 48.9 225@4400 | 318 
PLYMOUTH Fury |59.7| V8I | 3.91x3.31 | 48.9 | 225@4400 | 318 
118 |6 |59.7) V8I | 4.06x3.38 | 52.7 | 305@5000 | 350 


4.06x3.56 | 52.8 | 240@4500 | 370 


PONTIAC Chieftein and Suoer Chief__| 122 59.4| V8I 
59 V8I | 4.06x3.56 | 52.8 255@4500 | 370 


PONTIAC Star Chiet and | Bonneville _| 124 4) 


RAMBLER. 


8 
18 
8 


STUDEBAKER 


ABBREVIATIONS 


'—$tation wagon 22. Super Chief 124. 1 —Valve-in-head. 

Town and Country 22. Bonneville 122. L—t-head. 

* 10,.25-1 with fuel injection and special cam. -Power steering -+-%4 to +34, Manual +-4 to +4. N—None. 

*. Station wagon 17. Power steering +44 +34, Manual —*¢ + %. NA—Not announced. 

5— uburban 22. Left -+-%, right 0. P—Windsor 290 and Saratoga 310, both at 4600. 
&_All station wagons 122. -Powerflite 20, Torqueflite 18. Q—New Yorker 345@4600, 300D 380@5200. 
7—$tation wagon 22. E—Left prefer 34, Right prefer 0. X—Powerglide 9, Turboglide 7. 
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FEL-PRO GASKETS 


UP-TO-DATE where it counts! 


sensible néw cartons 
simplified catalogs 
latest, quality materials 


as paghe) , 


To keep your service up-to-date, you must have replacement parts 

that are up-to-date—and that goes for gaskets. Because gaskets tend 

: to be taken for granted with a “‘they’re all alike’’ attitude, we strive 

at your . = 7 to make the Fel-Pro Gasket line different. ..better ... up-to-date where 

Jobber's, ‘ se ie _ it counts. New cartons, labeled for quick identification, squared off to 

inal, Sew ih ; stack neatly. Simplified catalogs, mechanic-designed to cut looking- 

Ook for this 5 x A up time. And, gaskets that fit better, seal better, because they use the 

DIAMOND | _ g ca Ee latest mechanical and chemical developments. Why not start now to 
of QUALITY keep your gasketing up-to-date? See your Fel-Pro Jobber. 


FELT PRODUCTS MFG. CO., 7478 N. McCORMICK 


140R Bivd., P. O. Box 8609, CHICAGO 80, ILLINOIS. 
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1958 PASSENGER-CAR SPECIFICATIONS 


(Souped-Up Specs on Standard Models Are Not Listed) 


MAKE AND 
MODEL 


CHEVROLET 6 Delray, Bi eayne 
CHEVROLET a Biscayne and 
Bel Alr 2°2 Cu, 


a ta Biscayne and 


Pel Air 48 Cx. In 
CHEVROLET Corvette. 


CHRYSLER es sy Saratoga 
Seuvaren New Y. 

CHRYSLER 300D 

CHRYSLER imperial__ 


CONTINENTAL... __ 

















EDSEL Ranger and Pacer 
EDSEL Corsair and Citation 


MERCURY 


OLDSMOBILE Dynrmic 88 88 ane 98 
PLYMOUTH Savoy, Plaza and 


Belvedere 6 

PLYMOUTH | Savoy, P Plaza and 
Belved 

PLYMOUTH 

PLYMOUTH Golden Commando 





PONTIAC Chieftain and Suoer Chief __ 
PONTIAC Star Chief and Bonneville____ 





STUDEBAKER __ 


«Mechanical tappets: Int. 
Exh, 
Au—-Automatic. 
+>—20°btc special cam. 
«—Dual carb. 20-24@4800 with 
4bbi. carb. 


Cam Angle 
(degrees) 


28-35 | 
28-32 


16-21 
16-21 | 
NA | NA | 
18 29 | 
27-32 | 
36-40 
36-40 
36-40 


15-18 
15-18 
15-18 
15-18 | 


27-32 | 
27-32 | 
27-32 
36-40 


15-22 | 
15-22 | 
14-16 | 
14-16 | 


26-21 5 
26-28 5 


| 
oa 


16 | 28-82 | 


ELECTRICAL TUNE-UP 


Spring Tension 


Contact Arm 
(ozs.) 
Timing 


Ignition 


19-23 te 
19-23 4°bte 


NA | 4°bte 
19-23 | Mbte 
17- 20 | x 
17-20 | 6°bte 
17-20 | 6°bte 
17-20 


6°bte | 
8*bte 
” 2°bte 
6°bte 


17-20 | 
17-20 | 
17-20 
17-20 
17-20 
"7 20 7° 
17 2; 7 


023 | Fie | Ww | 3 


6°bte 


8°bte 


Timing Mark 
Location 


} 
33-38 | 
| 33-38 | 


| 33-38 | 
| 33-38 | 





| 
| 
18-22 | 39+3 
15-18 | 27-32 


15-18 | 36-40 
15-18 | 36-40 


17-20 | 2°bte 
17-20 | 10°bte 
17-20 | 8°bte 
17-20 | 8°bte 


CsP 


CsP 
CsP 
VD 





16 | 28-92 
16 | 28-32 


4—Optional camshaft (used with mechanical 


19-28 | 


19-23 | 6°bte 
_ bie 


tappets), 35°btc. 
BB—Bal. and Bal. 
btc—Before top center. 
Ca—Carter. 


CsP—Crankshaft pulley. 


CsP 
CsP 


33-38 


Max. Centrif. 


Spark Advance 


13@1750 
28@3750 


24@4000 
20@ 1850 
35 | 18-22@4200 
35 | 18-22@4800 
35 | 11-15@2100 
35 18-22@ 4800 


18-22@4000 


35 | 
35 | 18-22@4000 


35 q 15-19@3600 
16-20@3300 


_18-226@1000 


16@3800 , 


21@4000 


23-29@ 16.5” 


| Spark Advance 
Max. Vac. 
Cap. & Ter. Grd. 


744@1400rpm | 
NA 
NA 
None 
~ 20-24@16" 
20-24@16” 
20-24@ 16” 
216” 


23-29@ 16.5” 60N 


“17-21@16" | g0N 
20-M@I4” | 50 


23-20@16.5" | 50N | 


“BBN | 
| 65N | 


12@16” 
_ @us” 








3. 


35 
35 
35 


17-21@16” 
23 .5-28@16” 


60N 





30@4600 


| 33-38 | 30@4600 


21. 
21 





ABBREVIATIONS 


O—Ford or Holley. 


FW—Flywheel. 
Ho—Holley 
N—Negative. 

NA—Not announced. 
RP—Rochester Products. 


FUEL SYSTEM 


| 


(tbs.) 
Tappet Clearance 


Fuel Pressure 


Au 


10 


12 
12 
Au 


Au 
Au 


St—Stromberg. 
te—Top dead center. 


| 
| 


Intake (.0) 


<= 
> 
= 
< 
m 
ao 


| 


T t Clearance | 
y te (0) 
Intake Valve os 
Opens b or 
atdc 


29°42’ 
12}6"bué 


| ‘13°bte 


20°bte 

12°bt 

10°bte 

| 15°bte 
; 17°bt« 
27°bte 


| Au | 16°btc 


! 
10 12°btc 


18 8°bte 
18 17°bte 
| Au 15°bte 


| Au 22°bte 
| Au | 30°bte 


VD—Vibration damper. 


X—Windsor 8°btc. 
Saratoga 6°btc. 
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1958 sales opportunities 
all done up iit 


’ 
a hris hit nev dre ss. 


eee eT aaeteed 


+ 

t 
TUNE UP ASSORTMENT— 
starts you out with maximum 
coverage for your basic igni- 
tion needs. 


new Filko profit makers 


finest way yet 

to sell, stock, display 
Ignition Parts 

... and they’re FREE 


through your 
Filko distributor! 


GY-247 


Now Filko has captured that Crown Jewel touch in a colorful new array of cabi- 
nets. They’re YOURS FREE with Filko’s profit-making ignition assortments! Here’s 
the time and trouble-saving way to stock, sell and display ignition parts. With 
these new Profit Maker cabinet assortments, the parts you need are always at your 
fingertips. No time wasted running out hunting parts. No matter what your 
requirements, there’s a Filko assortment to meet your needs. And, there’s a FREE 
Profit-Maker Cabinet to help you stock and display your “Crown Jewels” to 
finest advantage. See all the new cabinet assortments at your Filko Distributor’s 
soon. Or, send for descriptive data bulletins. 


ko (sf gs 


F. & B. MFG. CO., 4248 W. Chicago Ave., Chicago 51, Ill. PR somcheae A 
a true 


Warehouses in Los Angeles, Oakland, Miami, Fort Worth, RS tn Al 
New York, Boston, Atlanta, Cleveland, Lubbock, Little ignition 
Rock, Philadelphia, Kansas City, Worcester, Mass. 
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ROMNEY'S FAMILY STORY 


About ten years ago George 
Romney was managing director of 
the Automobile Manufacturers As- 
sociation when he addressed the 
annual convention of the Texas 
Automotive Dealers Association. 
Last month, now president of 


American Motors Corp., he told 
this in his remarks before the 
TADA meeting at Dallas; 

I would like to tell you one of 
my favorite family stories. I have 
a boy about nine years of age, and 
if you think men in the automobile 
business are competitive, you ought 
to hear the kids talk in Detroit. 





of winter trouble 


\ 
Be the cooling system expert in your area. \ 
Use a Stant T-250 Precision Tester to build \ 
customer goodwill. Enjoy the money-making possi- 
bilities of complete cooling system service. Insure your | 
Guaranteed Winterizing Program by finding ] 
the leaks first. Get needed caps now. i 

/ 


Write for catalog to 


STANT MANUFACTURING CO., INC. 


\ Connersville, Indiana, 


\ ... naming your jobber. 


N 


\ used on America’s Finest Automobiles as 
» Standard Equipment for a generation 
Me, 


~‘ 


Pes 


“mene 


Want more facts? Use Reader Service Card Page 106 
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A column of informal 

comments about the 

automotive trade and 
its problems. 





Recently he came home from 
school and said to his mother, 
“Mom, we build the best cars, don’t 
we?” 

She said, “Why, of course, we 
do, Mitt, why?” 

“Well,” he said, “if we build the 
best cars, why is it less than three 
per cent of the people agree with 
us?” 

Now when I came home that 
night, I thought that gave me a 
good opportunity to take him on 
my knee and give him some good 
lessons. And I did. I said, “Now 
look, Mitt, size doesn’t always in- 
dicate strength, popularity doesn’t 
always indicate truth and sales 
volume doesn’t always indicate 
value.” 


PRESIDENTIAL HANDSHAKE 


The teenagers who were guests 
of Ford Motor Co, at Detroit last 
month got a good, first-hand view 
of their host, Henry Ford II. 

The president of Ford went spe- 
cially to the Sheraton-Cadillac Ho- 
tel to shake hands with the ap- 
proximately 150 from over the 
country who had won local news- 
paper contests to compete for the 
grand prize of a college scholarship, 
the award being based on the best 
news story filed for publication by 
the sponsoring newspaper. (See 
page 46.) 

The youngsters got quite a kick 
out of their experience. 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 
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THE ORIGINAL 
PLASTIC FIBERGLASS 
FILLER 


MARK RE 


firmly planted... and growing fast 


Yes, more and more poeste are buy- 
more hele 


ing Bondo—and more an 

shop specialists are pronouncing 
Bondo best. 

And Bondo today has a new built-in 
lubricant, T-100, resulting in stronger 
adhesion, easier application than ever 
before. It makes permanent repairs 
that won’t shrink, crack, rust, mildew 
or rot—ever! 

For perfection in performance, get 
Bondo. It’s rooted in quality for 
results that please. 


\\ 


Bondo Division 


JAYCEE CHEMICAL CORP. 
Northford ¢ Connecticut 








ZS 
soot a 
- we Y J} 
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SOUPED-UP-LESS SPECS 


Ever look at the specifications 
pages issued by the Automobile 
Manufacturers Association? They 
carry a world of data, including 
what you can expect from engines 
with various carburetors and other 
devices to augment power. 

Because of the variety of car- 
buretors and other power packs 
available, the editors have decided 
against carrying all details of this 
nature in the specifications tables 
published monthly. 


Readers who would like to know 
the output of special optionals for 
engines may inquire of us any 
time. 

The latest specs, the ones avail- 
able at press-time, appear on pages 
62 and 64 of this issue. 


PRAISE FOR NADA PREXY 


Franchised dealers do not enjoy 
the greatest of popularity from all 
quarters, as everyone knows, so it’s 
refreshing to see this editorial in a 





D« 


to prevent customer comebacks. 


Camor Fhe 


Doan MANUFACTURING CORP. 


1761 LONDON ROAD 
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are even 


4 More Important 


in today’s 
high-powered engines! 


. More important because those big, brawny engines are extra- 
heavy and extra-sensitive. Motor mounts must hold high-powered 
engines in position to resist today's torque reaction — they must pre- 
vent road shock to finely-tuned motors. In short, they must do a bigger 
job than ever before. That's why up-to-date service shops always 
check motor mounts on major repair jobs. They know motor mounts are 
more important than ever. And they know it's more important than ever 


CLEVELAND 12, OHIO 





In Buying An Auto, 
Know Your Dealer! 


O FAULTY CARS KILL PEOPLE? Yes, by 

the thousands—and frequently because 

dealers failed to do a conscientious job of 
servicing and checking the new machines. 

The author of that shocking indictment is not 
some wildhaired fanatic, but the president of 
the National Automobile Dealers Association, 
Freperick M. Sutter, of Columbus, Indiana. 
And he made it in his speech here to the Ken- 
tucky members of the association. 

That must surely mark a new high in realistic 
courage for the spokesman of any organization, 
and we think Mr. Sutter deserves acclaim. We 
hope, too, that his criticism gets the remedial ef- 


fects it should. And when we speak of realism, 
we're sure that Mr. Surrer and his hearers are 
the first to appreciate that such criticism won't 
bother conscientious dealers of established 
reputation. 

Instead, it should bring new customers to 
their doors—and by the thousands. Death is too 
constant a traveler on our highways to need an 
assistant from any quarter, much less from the 
criminal carelessness of those responsible for 
mechanical failures. 


recent issue of the Louisville (Ky.) 
Courier-Journal: 

Turn to page 35 if you’d see 
what Fred Sutter told the Alabama 
dealers about unsafe cars in late 
September. 


Chevy's New Engine 
(Continued from page 56) 


breathing. Upon leaving the cylin- 
der heads, gases are forced down- 
ward toward the exhaust pipes. 
Freedom from drastic bends in the 
pipes promotes low back pressures 
in the dual exhaust system. 

Uniform engine cooling is pro- 
vided through the location of 
water pump outlets at the outer 
jackets of the cylinder block. Out- 
lets are positioned so that the cool- 
ant may flow freely around each 
bore and then into the cylinder 
head. 

A full pressure lubrication sys- 
tem is wholly contained within the 
cylinder block and head castings. 
No external lines are used. 

Compression ratio of the new 
engine is 9.5 to 1. A four-barrel 
carburetor is standard equipment 
together with hydraulic valve lift- 
ers. Optionally available is a triple 
two-barrel carburetor arrange- 
ment. Oi] capacity is four quarts. 

The Turbo-Thrust will be avail- 
able with three-speed manual 
transmission, the Powerglide or the 
Turboglide automatics. 
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The Cleveland Graphite Bronze Co. . registered trade martes of 


#* The words Monmeuth, 
Clevite and Micro are 


CLEVITE SERVICE | Division of Clevite Corporation Carte Coperation 
Cleveland 3, Ohio 
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MANUFACTURED BY H. B. EGAN MFG. CO. 


a 


70 


. kIQuid ; 
m YULCANIZER 


CAMEL power buffer makes 
buffing a cinch 
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CAMEL 22 F 


VULCANIZING PATCHES 


It’s almost like magic— 
no heat is required, so 
quick and easy, so sure! 


MUSKOGEE, OKLA. / TORONTO, CANADA 





Anticipated result of the recent 
graduation of nine instructors from 
the instructors qualifying school, 
sponsored by Birmingham (Ala.) 
Electric Battery Co. and The 
Electric Auto-Lite Co., is better 
service to the car-owning custom- 
ers of more than 270 area automo- 
tive servicemen. Standing are (Il. 
to r.): Cecil B. Cain, Roy McCal- 
lum, J. R. Start, W. T. Baker, Har- 
ry Riddle, E. W. Dickson, Fred 
Wunderlich and Ed Hall. Seated: 
Sam Walker and Raymond Smith. 
Each of the graduating instruc- 
tors has a minimum of five years’ 
practical automotive servicing ex- 
perience. 


Buick's Aluminum Brakes 
(Continued from page 4!) 


weight of the entire unit by 30 
pounds. 

Air-poise suspension, which is 
optional on all 1958 Buicks, literal- 
ly permits the car to float on four 
columns of air. 

Four bellows filled with com- 
pressed air replace the traditional 
steel springs in the new suspen- 
sion system, which automatically 
keeps the car level] regardless of 
load. 

Another feature of the air sus- 
pension is a built-in “lift” which 
raises the body and frame approx- 
imately 544” to imcrease ground 
clearance, to make it easier to jack 
up the car, or to get out of deep 
mud or snow. 

All cars are powered by a 364- 
cubic-inch high-compression V-8 
engine with two-barrel carburetor 
on the Special and four-barrel on 
all other models. 

The models eome in 20 body 
styles mounted on two wheelbases, 
122” for the Special and Century, 
and 127.5” for the other four series. 

The five series are topped by 
the new Limited, a distinctively- 
styled luxury model which is 
Buick’s new prestige car. 

A “V” and ring adorn each front 
fender on all models to make it 
easier to gauge distance in traffic. 
South Carolina Club 
Hears Title Law 


HE South Carolina Ford Dealers 
Club heard the state’s new 
title law explained in full at its re- 
cent meeting in Columbia. 
Speakers were Senior Informa- 
tion Assistant Furman E. McEach- 
ern, Jr., and Chief Highway Com- 
missioner Claude R. McMillan. W. 
Deck Hull of Spartanburg is presi- 
dent. 
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ae BOOST 


Filter business 
with the 
| industry’s most 
epee) = effective 
sales aids! 


Filter business is profitable business—and 
Purolator has developed these 3 practical 
New Purolator Air : ‘ 
Otis Vaneed ——— sales aids with you and your profits 


Air Fire ° . 
TresTrenr in mind. 


They provide down-to-earth, modern 
merchandising support that helps speed 
up turnover . . . helps cut down time and 
labor . . . and boosts profit-building 


efficiency. 


Let your Purolator Supplier prove the 
dollars-and-cents advantages of these new 
Purolator sales tools. Let him demonstrate 
how Purolator merchandising leadership, 
has helped make Purolator America’s 
Number 1 Filter. Call him today! 





at 5% 


rueQuaret 
‘ oS What a team 
a to clean up with! 


PUROLATOR 


*‘PUROLATOR’’ REG. U. S. PAT. OFF. 


OIL AND AIR FILTERS 


PUROLATOR PRODUCTS INC., Rahway, N.J.; Toronto, Ontario, Canada 
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Over 30,000 Viseanattis Owners 


TELL YOU THIS IS THE WAY TO 
MAKE MONEY WITH IGNITION! 


ECHLIN Visumatic Selling and Service gives you a fast moving, 
perpetually balanced Ignition stock, plus visual stock control 
and freedom from obsolescence. You choose a single Visumatic 
Shelf Assortment, Counter Cabinet, Wall Rack or Floor 
Cabinet, and also select the Ignition stock that best suits your 
‘=| Is Pose Lf aa r rr if individual needs. 

Ties 


SRE NAPA Jobbers stock Visumatic Displays and famous ECHLIN 
it 1 i fl . 1 } i fa! te Ignition Parts. Call your NAPA Jobber today—let him show 
— SS you how Visumatic can give you extra sales and extra profits too! 


i - 


a 5 es 


ee OS ee 
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SHELVES AND INVENTORY 
CONTROL TABS 
. 


ROOM FOR — 
| anwua. wonetz40 


W CRCLE: THE EASE OF (Zs 
CHANGING PARTS BIN {4 
















CONTACTS 
COILS - CONDENSERS 


& OTHER AUTOMOTIVE 
ELECTRICAL PARTS 
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STORM -wWV7VULCAN 
a name Famous for FIRSTS! 





The Dynomaster was FIRST... /\> 


¢ to provide a quick, convenient setup 
for testing engines 

¢ to check engine oiling system with 
or without oil pan 

e to check bearings, gears, and valve 
train for noise and proper 6-11 Bynomaster 
clearances 
to begin break-in period for all 
moving parts 
to make it possible to prove mech- 
anical excellence of rebuilt engines 
by pregauging their satisfactory 
performance 
to eliminate comebacks 








Engine Run-in and Test Stand 





























NOW —The NEW D-11 Dynomaster offers: 


a selective speed range from 350 rpm to 750 rpm 

unique drive from fly wheel flange 

slow speed for compression check 

checks for proper clearance of all mating surfaces thus assuring maximum life 
flushes engine completely with filtered oil 

self contained oil reservoir 

available in both single and three phase current at a nominal price 


YOUR MACHINE SHOP PROFITS MORE WITH S-V EQUIPMENT 


Storm-Vulcan, Inc. 


Manufacturers of Engine Rebuilding Equipment 
2225 Burbank Street @ Dallas 35, Texas 
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Dear Bill, 

Yeah, everybody is showing as 
much interest in the new models as 
ever—both customers and mechan- 
ics. Good thing, too, for so long as 
people get a Christmas-morning 
kick out of the annual changeover, 
we'll be having new units to work 
on, and we won’t get bored with 
our job. 

Seems we always start out with 
a little education on the new bugs 
in the new models, or sometimes 
they are old bugs in the new 
models, but that’s all part of the 





D THE, = sarc! 














game. 

But we haven’t devoted all our 
time to the new models at our shop 
meetings, so the boys have been 
able to discuss some of the general 
repair problems on all models as 
usual. At each meeting one of the 
men from each department beats 
his gums a little on the headaches 
for the past month. The beef ses- 
sion not only relieves his mind, but 
we all learn a little about how the 
other half lives in the shop. Some- 
times it helps in diagnosing trou- 
bles and selling customers. When 
repair orders read “check” this and 
“check” that you can bet the deal 
looks as vague to the customer as 
to the mechanic when he gets the 
order, and everybody knows the 
customer never got a selling on 
what he needed. 

The tune-up department kicked 
around the “check miss in engine” 
item a bit. They figured that if 
they’d sound off a bit on what 


il . 
WHEN THE 


Repair and Replace with 


LAMSON PLOW BOLTS 


They're pushing a lot of earth around these days. 


And when the new highway program goes into 
full swing, still more of the earth's “face-lifting” 
will result. 

This means plenty of repair and replacement 
business on tractors, bulldozers, trenchers and other 
earth-moving equipment. 

Be ready for these repair jobs with Plow Bolts 

you know will “stand up”. Stock, sell or replace 
vith Lamson “1038” Plow Bolts. They've been thor- 
oughly “field-tested” as original equipment by 
leading manufacturers of farm implements and 


construction equipment. 


WHY LAMSON PLOW BOLTS ARE BETTER 
The 15° angle between the shoulder and shank 
of Lamson Plow Bolts results in maximum length 
of shoulder which provides positive resistance 
against turning. 
SIZES IN STOCK 

#3—Diameters: %” to 1”—Lengths: 1” to 5” 
#7—Diameters: %” to 1” —Lengths: 3” to 6” 


l 
Send for this free booklet on Implement and Tractor Fasteners. 





Want more facts? Use Reader Service Card Page 106 





caused some of the misses they’d 
caught lately the order writer 
could better “check” a little him- 
self and find out if it was a miss 
caused by slow-speed driving 
or otherwise, or if someone had 
been adding insult to injury by 
adding resistance to resistance in 
the ignition secondary circuit, or 
if a new type of spark plug was 
called for. 

The slow-driving miss was easily 
enough cured by cleaning the de- 
posits off the plugs, or if the car 
was given a good fast drive the 
miss would clear itself. If the foul- 
ing was caused by too much oil 
getting in the firing chamber, then 
rings or valve guides were usually 
the source. Some misses were 
traced to the use of resistor plugs 
with resistor cables or similar com- 
binations. While resistance in the 
secondary is usually necessary for 
protection from radio and TV in- 
terference, one type of resistance 
unit is sufficient for suppressing 
the rotor and plug broadcasting. 
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ALL TOP-QUALITY... 
ALL from ONE source 


You get uniform high quality—and save time—when you 
standardize on Wagner Lockheed. 

There’s a reputable supplier near you—wherever you are— 
prepared to furnish Wagner Lockheed Brake Parts and 
Fluid for every hydraulic brake system—and brake lining 
for every car, bus, truck or trailer. 

WAGNER LOCKHEED BRAKE FLUID is compounded of 
finest ingredients—chemically balanced to function effi- 
ciently under all driving conditions. It surpasses S.A.E. 
specifications. Just two types answer every service need. 
WAGNER LOCKHEED REPLACEMENT BRAKE PARTS 
are manufactured by the same machinery—to the same 
specifications—as Wagner parts used for original equipment. 
Cover every make and model of vehicle including hard-to- 


A57-128 





aa 


the Lest known natne in brake service 





find numbers not easily obtainable elsewhere. Parts are 
available individually or in factory-sealed kits. 

WAGNER LOCKHEED BRAKE LINING assures more miles 
of quick, safe, smooth stops... fewer brake adjustments... 
less drum wear. Uniform in density, composition, and fric- 
tional quality. Available in sets, blocks, rolls, slabs, cut 
segments and on shoes. 

WAGNER EXCHANGE BRAKE SHOE SETS have lining 
“bonded-on” or “riveted-on” according to highest factory 
standards. Sets are available for all popular passenger cars 
and some light trucks with both standard and over-size 
lining thicknesses. 

USE COUPON fo get FREE copy of valuable BRAKE 
SERVICE MANUAL HU-41T. 





t 
. * 

! Wagner Flectric Grporation 
6362 PLYMOUTH AVE., ST. LOUIS 14, MO., U.S.A. 
(Branches in principal cities in U.S. end in Canada) 

Please send us Bulletin HU-41! on Mydroulic Broke Servicing. 
We understand thot there is no charge or obligefion 


Name 





Firm 








Address 
City and State 








-CoMaX BRAKE LINING...NoRoL...AIR HORNS} 


and FLUID.. 
INDUSTRIAL CRANE BRIDGE BRAKES 


LOCKHEED HYDRAULIC BRAKE PARTS 
TRANSFORMERS... 


AIR BRAKES...TACHOGRAPHS.,.ELECTRIC MOTORS... 
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HIGHER COMPRESSIONS 
BETTER VALVES 


Today's Shorter Strokes, larger 
bores and higher compressions 
are rough on valves —tend to 
shorten valve life. 

zmc two piece valves with 
Austenitic steel heads are engin- 
eered and built to stand the gaff 
—giving better performance and 
greater mileage. 


with 


VALVES 


rme Valves for 

Air-Cooled Engines 

Need Lawnmower and other Small 
engine Valves? rzmc can supply them. 
Ask for catalog and prices. 


rmec valve train parts “SERRATED” 
é, <SZz 


j. &: > 


A must for every Valve grind job. 
Compensates for Torsion relax and 
restores Spring tension. Recommended 


Springs and Locks by car and truck manufacturers. 





NATIONALLY WAREHOUSED IN ALL PRINCIPAL CITIES 
NEAL GREENFIELD SALES 
509 E. Third St. 
Fort Worth, Texas 


AUTOMOTIVE WAREHOUSE, INC. 
320 Fifth Ave., Nashville, Tenn. 


T. L. KIDD COMPANY 
123 Shuman Ave., Charlotte, N. C. 


PIONEER WAREHOUSE CO. 
(Herman Shields) 
2314 Front St., Meridian, Miss. 


NEAL GREENFIELD SALES 
2916 Main St. 


DISTRIBUTOR'S WAREHOUSE 
2436 
Dallas, Texas 


Dennis St. Pg mer 
Jack ile, Fla. FRANK J. MERRYMAN CO. 
ee 4g 419 Peachtree St., N.E., Atlanta, Ga. 


BASIC VALVE MANUFACTURER 


RICH ma’.UFACTURIN~ 


BATTLE CREEK 
MICH., U.S.A 


FOR ORIGINAL EQUIPMENT 


“SINCE 1908 
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Newly-elected officers of the In- 
dependent Garage Owners of Ok- 
lahoma are (l. to r.): Lawrence 
Sheffield, Lawton, secretary: Joe 
Still, Bartlesville, vice-president: 
Ernie Flowers, Lawton, president; 
Joe Ray, Muscogee, second vice- 
president, and Stanley Hesson, 
Oklahoma City, treasurer. 


Use of any two together is too 
much of a good thing. 

Of course they experienced a 
few other strange misses, like a 
worn distributor shaft bushing 
that allowed the points to break 
for some cylinders, but occasionally 
the shaft would move enough in 
the bushing so the lobe wouldn’t 
lift the point so it could break and 
the “occasional miss” occurred. 

The tune-up department’s re- 
quest to the work order writers 
was for more details in the matter 
of the “check miss,” even if the 
complete tune-up was sold at the 
time. Claim it would save come- 
backs if they knew just what was 
involved in the matter of mileage, 
time, speed, type of service, previ- 
ous efforts to correct, etc., in the 
matter of the miss they are chas- 
ing. 

rm, 
Ed. 


NADA Seminar Is Set 
For Raleigh Nov. 15 


psi National Automobile Deal- 
ers Association will stage an 
all-day seminar, featuring out- 
standing speakers and discussions 
of dealer problems, in Raleigh, N. 
C., Nov. 15 at the request of the 
North Carolina Automobile Deal- 
ers Association. 

The meeting will be open to 
dealers from surrounding states 
and will begin at 9:30 a.m., contin- 
uing until 4 p.m. and including a 
luncheon session. 


Memphis, Tenn., Dealer 
Tops De Soto's "Ten" 


UTOMOBILE Sales Co., Ince., 

Memphis, Tenn., topped De 
Soto’s “Top Ten” sales leaders for 
August, which were actually 15 
because of several ties. 

Other Southerners included in 
the list were Rosenstock Motors, 
Houston, Texas, seventh place, and 
Kirksey Motors, Inc., Birmingham, 
Ala., tied with two others for 
ninth place. 
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FREE ROCHESTER TRAINING MEANS MORE 


JOBS PER HOUR—MORE DOLLARS PER DAY! 


Profits are faster . . . when you're a Rochester master! As a 
trained Rochester specialist, you’ll know how to handle every 
phase of carburetor servicing, how to perform jobs faster, more There's a 


efficiently, more profitably. And your training is free! GM Training Center 
near you! 


You receive expert instruction from trained technicians at a 
General Motors Training Center or UMS Distributor School 
near you. You'll learn new methods of repair and adjustment, 
receive information about the latest advances in carburetion. 


What’s more, Rochester training puts you in position to increase 
your business. Rochester Carburetors are specified as original 
equipment on more new cars than any other make. So enroll now. 
Contact your UMS-Rochester salesman, or write to Service 
Dept., United Motors Service Division, General Motors 
Corporation, General Motors Bldg., Detroit 2, Michigan. 


FORWARO FROM FIFTY 


FHESTER 
Specified as original equipment RBU RETORS 


on more new cars than any other carburetor ROCHESTER PRODUCTS DIVISION OF 
GENERAL MOTORS, ROCHESTER, N.Y. 


SOUTHERN AUTOMOTIVE JOURNAL for November 1957 Want more facts? Use Reader Service Card Page 106 





All-New Chevrolet 
(Continued from page 33) 


priced car bracket is a Biscayne 
series, with two sedans. The bot- 
tom end of the price spread will be 
occupied by three models making 
up the Delray series. In 1957 com- 
parable series were known as Two- 
Ten and One-Fifty, respectively. 
Roominess and quality of the 
new line, said company officials, 
will be immediately apparent. 
Over-all lengths have been ex- 
tended a full nine inches to a new 


measurement of 209”. The wheel- 
base is up two and one-half inches 
to 117%. Roof lines have been 
lowered up to 244”, yet ample 
passenger headroom has been re- 
tained. 

Important in the mechanical 
front is the adoption of coil springs 
at the rear wheels as a standard 
fixture. Long a front-end feature 
on Chevrolets, the coils reportedly 
cushion shocks far better than 
previous suspension systems. 

A contribution to comfort is an 
X-shaped, wasp-waist frame. The 





MOREY GRIP 
eee the 
QUALITY 
LIne 


VOLUME 
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for 


PROF IT 


Write or wire for the complete new Cata- 
log of Monkey Grip products...No ob- 
ligation. See how smaller inventories can 
mean greater volume, faster turnover, and 
larger profit! 


MONKEY GRIP SALES CO. 


P. O. Box 6170 e Dallas, Texas 





frame is 30% more rigid. Frame 
brackets permit the mounting of 
shock absorbers to the frame 
rather than the underbody. It 
makes possible added leg room 
without sacrifice in road clear- 
ance. 

The new Turbo-Thrust engine is 
one of five V-8s and a six-cylinder 
carried in the new line. Ramjet 
fuel injection which Chevrolet in- 
troduced last year is again offered 
as an option on the 283-cubic-inch 
V-8. Automatic Turboglide, Power- 
glide, an improved three-speed 
SynchroMesh and the overdrive 
are again available. Totaled, Chev- 
rolet gives the buyer his pick of 
18 power trains. 

Generator capacities have been 
boosted 20% to compensate for 
dual headlights. 

Chevrolet describes its new rear 
suspension (see page 55) as “four- 
link” and claims a prime ad- 
vantage in the freedom of the 
springs solely for cushioning road 
irregularities. The term four-link 
is applied because the axle is at- 
tached to the frame at four points. 

The design employs sturdy coil 
springs and has control arms ex- 
tending from the frame to the axle 
in a geometrical pattern that main- 
tains consistent alignment. Lower 
control arms at each wheel are 
pivotally anchored at their forward 
end te frame brackets and at the 
rear to axle brackets. A single U- 
shaped upper eontrol arm is 
pivotally mounted at the rear axle 
housing and curves upward to 
frame side- member brackets. 
Shoek absorbers are located be- 
tween the rear section of the lower 
control arms and the frame. 

In action, the lower control arms 
receive both the vertical displace- 
ment of highway bumps and the 
braking and driving thrusts of the 
axle. These vertical forces are 
transmitted directly to the coil 
springs for absorption. The upper 
eentrol arm is primarily responsi- 
ble for lateral stability during 
cornering, and restricts driveline 
and axle windup so the transmis- 
sion of power from engine to 
wheels is smooth and quiet. 

Inherent in the system is a re- 
duction of rear-end vertical dis- 
placement during acceleration and 
stopping. Tests reportedly show 
that squat and lift are virtually 
eliminated. 


Texas, Louisiana, California, 
Oklahoma, Wyoming, Kansas and 
New Mexico hold 91% of the na- 
tion’s proved reserves of crude oil 
and natural gas liquids. 
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SMART DEALERS \@ vow STICK THEIR NECKS OUT! 


as 
SELL THE NEW 5-in-1 SIGFLARE SYSTEM FOR 
ALL AROUND PROTECTION ...ALL THE TIME! 


always creating — never imitating 


they sell the 
new Signal-Stat 

5-in-1 
SIGFLARE system! 


Exciting advertising in every major automotive 
publication, sound distribution policies and the 
most effective signalling system on the market 
today make the Signal-Stat line the faster-selling, 
greater-profit line! Smart vehicle owners want 
5-way protection — and they can get it with the 
No. 900 Sigflare switch and 4 Signa!-Stat lamps: 
1. the most powerful Class A-Type 1 directional 
signals with positive pilot action to indicate system 
is functioning properly. 

2. simultaneous flashing of all 4 signal lamps for 
emergency disability warning: the most effective 
Safeguard against “‘sitting-duck” accidents. 

3. two stop lights as powerful as Class A-Type 1 
signal lamps. 

4. two tail lights as powerful as the law allows. 
S. automatic tail light control for far more effective 
turn signals at night. 

Write for complete details on how you can profit 
from the new Signal-Stat line! 


SIGNAL-STAT CORPORATION e 523-539 Kent Avenue ¢« Brooklyn 11, New York 
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WIRED FOR PROFITS! 


Drestolite gives you everything 
you ever wanted ina battery line! 


@ NEW LOW-PRICED BATTERY LINE is 
packed with quality, guaranteed for 18 months, and 


loaded for volume and profit! 


@ SALES TESTED MEDIUM-PRICED LINE has 
a proven reputation as hot seller in all groups. 


@ BIG PROFIT HI-LEVEL LINE is firmly estab- 
lished money-maker in the premium field. 


Total up the score and you'll find Prest-O-Lite has what 
it takes to get more sales and greater profits! 


Prestolite 
| BATTERIES 
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New Dodge Engine 
(Continued from page 34) 


tity of fuel metered into the en- 
gine. Improved cold starting, short- 
er warm-up time and elimination 
of damp-weather stalling are ad- 
vantages of this unique system. 

The D-500 engine package also 
is available with dual feur-barrel 
carburetors. 

The Ram Fire V-8 develops 295- 
hp at 4,600rpm, the Super Red 
Ram V-8 develops 265hp at 4,400, 
the Red Ram V-8 develops 252 at 


4,400 and the Getaway 6 produces 
138 at 4,000. 

To previde pulling power at 
either or both rear wheels at all 
times, Sure Grip differential will 
be available on all 1958 Dodge cars 
(see page 60). Power is directed 
automatically to the wheel with the 
most traction, eliminating wheel- 
spinning on ice or snow or in mud 
and sand. 

A new power steerimg gear 
called Constant Control is avail- 
able on models equipped with 
Torque-Flite or Power-Flite auto- 





@ MASTER CYLINDERS | 
@ WHEEL CYLINDERS 
@ REPAIR KITS 

@ CUPS AND PARTS 

@ BRAKE FLUID 


@ TOOLS 


@ EQUIPMENT 


@ CABLES 
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matic transmissions. 

Embodying full-time operation, 
it affords ease of maneuvering, re- 
quiring only three and one-half 
turns of the steering wheel from 
extreme left to extreme right. The 
unit is located entirely below the 
floorboard. 

Torsion-Aire again is standard 
equipment on all models. Horizon- 
tal steel torsion bars replace con- 
ventional coil springs, giving a 
smoother, more controlled ride, 
and requires less maintenance. 

Rear leaf springs are mounted 
outside the frame, rather than in- 
side, increasing the car’s stability 
on curves and reducing sway on 
turns. Dip and surge on stopping 
and acceleration have been mini- 
mized. 

Looking over the low hood on 
all 1958 Dodge convertibles and 
Lancer hardtops is the compound- 
curvature “picture” windshield, 
which wraps around not only at 
top and bottom, but across the roof 
line, offering unobstructed visibili- 
ty at the corners and sides, as well 
as at the top. 

All Dodge windshields reported- 
ly offer greater glass area than 
those of other cars in the class. 


GM's Curtice Gets 
French Tribute 


RANCE’S highest economic trib- 

ute, Commander of The Order 
of National Economy, has been 
conferred upon Harlow H. Curtice, 
president of General Motors. 

The presentation was made by 
Ivan Cabanne, cabinet director of 
the secretary of state for economic 
affairs, at the headquarters of Gen- 
eral Moters France at Gennevill- 
iers. The award, consisting of the 
Grand Cross of the Order and a 
diploma, is designed to reward per- 
sons who have rendered exception- 
al services to the economy of 
France. 


John O. Munn, 71, 
Dies at Toledo 


oun O. Munn, 71-year-old con- 

fidant of many a Southern fran- 
chised car dealer and a former sec- 
retary of the National Automobile 
Dealers Association, died recently 
at a hospital in Tolede, Ohio, his 
home town. 

Munn perhaps knew more deal- 
ers over the nation than any one 
man. He had addressed a number 
of state dealer conventions in the 
South and conducted a column in 
Automotive News, on whose staff 
he was dealer advisory editor. 


SOUTHERN AUTOMOTIVE JOURNAL for November 1957 





ili ae teri 
Ail under! ott 
ee aX PISt 


Complete manufacturing 
facilities mean... 


@ UNIFORM HIGH QUALITY 
CONTROL! 

@ BETTER DELIVERY SERVICE! 

© COMPETITIVE PRICES! 








We a power-packed sales 
story! TRIPLEX customers 
enjoy all the advantages of 
a completely self-contained source 
—including our own Smelter, 
Foundry, and Machine Shop! This 
single, massive production line 
makes possible direct control 
throughout every manufacturing 
operation . . . resulting in unsur- 
— ay aoe Sone — ® Classified Skirt Diameters 
TRIPLEX Pistons are competi- ® Color-Classified Pin Holes 
tively priced, to build volume sales © Tin-Plated at No Extra Cost 


and steady repeat profits for you! ® Precision Weight-Balanced Sets 
® Passenger Car & Truck Pistons 


* Warehouse Distribution 








o 
Triplex OFFERS ALL 
THESE SALES FEATURES: 





Order from your Jobber 


EE PE TRIPLEX CORPORATION OF AMERICA 


PUEBLO, COLORADO 
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PACKARD ELECTRIC 
BATTERY GABLES 


are faster and easier to use 


Packard Leadalloy battery cables are original equipment on more cars, 
trucks and buses than all other makes combined. Use them for replace- 
ment, and you’ll save time and trouble, too. Available everywhere through 


the United Motors System. 
Application data on the carton saves time spent looking in catalog or on 
wall chart. 
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¢ More Grip for Wrenches! Packard’s 
extra thick nut Siyes more wrench sur- 
face. A patented thfagd shield prevents 
lead from packing iM bolt threads 
and makes it faster aM easier to 
tighten and remove. 


¢ More Spreading Leverage! Ahkye- 
placement battery cable terminals mud 
be spread to be removed from battery 
posts. Packard’s raised shouldags pro- 
vide the most leverage for faster, Oagier 
spreading. 


e Other Features include a patented 
compressiorxeleeve, oil coated contect 
surfaces, and a Pwjsed pretective rin} 


Packard y Electric 


1900-1980 


Warren, Ohio 


FORWARD FROM FIFTY 


“Live Wire” division of General Motors 
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Imperial Has Refinements 
(Continued from page 36) 


most luxurious car in the world is 
the Imperial limousine, traditional 
car-of-state,” said company of- 
ficials. 

The cars are two inches longer 
than their predecessors. New in- 
tegral front seats on all models 
provide greater leg room for rear- 
seat passengers and gain an inch of 
head room for front-seat passen- 
gers. 

A new rotary turn signal switch 


is positioned directly below the 
pushbuttons. 

To the right of the dial cluster 
on the instrument panel is a single 
temperature control for an im- 
proved heater and air-conditioning 
unit which circulates 15% more 
cold air. In addition, a new dual 
unit designed for extreme heat con- 
ditions more than doubles cold 
air flow inside the car. It employs 
two evaporators and two blowers. 
One evaporator and blower are in 
the standard under-dash position 
and the second combination is on 





SPEED UP 
Shop 


7 7 | 
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install a 
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HI 
CURTIS all-purpose single post FRAME LIFT 


e Spotting and lifting chart for 1946 thru 1957 cars furnished 
with each Lift—permits easy spotting and safe Pick-up. 


Faster, easier under-car service. 


Maximum Accessibility ... everything you need to reach at 


your finger tips. 


Relaxes spring suspensions—for more thorough lubrication. 


Wheels hang free. 


Easy servicing of tires and brakes. 


Clear floor space. 


No recess in floor to catch dirt. 


Costs less to buy—less to install, than any type of two-post lift. 


° cOUn, 
r ° 
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OUR 103rd YEAR 
MANUFACTURING COMPANY 
_. PNEUMATIC DIVISION 


Kienlen Ave. 
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INDUSTRIAL 
AIR COMPRESSORS 


HIGH PRESSURE 
CAR WASHER 


AUTOMOTIVE 
AIR COMPRESSORS 
oe 
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St. Louis 20, Mo. 


PACKAGED AND 
REMOTE AIR 
CONDITIONING 
EQUIPMENT 





the luggage compartment shelf 
and the rear package shelf. Con- 
trols for both are on the instrument 
panel. 

All doors can be electrically 
locked or unlocked with a single 
finger motion. This is made possi- 
ble by Imperial’s exclusive inte- 
grated electric door locks. Unlike 
previous systems, a door locked 
electrically can be unlocked me- 
chanically and vice versa. A lock- 
unlock button similar to an electric 
window lift button is positioned on 
each front door. 

The Imperial features a 392- 
cubic-inch FirePower V-8 engine 
with a 10 to 1 compression ratio 
for added safe-passing power. With 
a bore of 4” and a stroke of 3.9”, 
this powerplant achieves greater 
economy through a new arrange- 
ment of primary and secondary- 
throttle four-barrel carburetors. 
Exceptionally quiet operation is 
achieved by use of off-center spool- 
type rubber engine mountings. 

New Constant-Control power 
steering operates full-time, yet 
provides the driver with propor- 
tionate feel of the road. Advanced 
limited-slip differential automati- 
cally provides power to the rear 
wheel which has the greater trac- 
tion, allowing easy handling in ad- 
verse driving conditions. 


Pushbutton Speed Control 
Offered by Chrysler 


ee UTO-PILOT,” a pushbutton 

device providing automatic 
throttle control, designed for su- 
perhighway motoring, will be of- 
fered by Chrysler Division at a 
factory retail price in the range 
of $90, including tax, on all 19538 
Chryslers and Imperials, President 
E. C. Quinn announced, 

Besides acting as a speed re- 
minder, the device enables the mo- 
torist to cruise with his foot re- 
moved from the accelerator, if he 
desires. It is installed out of the 
way in the engine compartment 
and uses a small reversible elec- 
tric motor to activate linkage to 
the accelerator pedal and thence 
to the carburetor. 

In a 680-mile turnpike run from 
Detroit to New York, the “Auto- 
Pilot” was shown to have effected 
a 15% saving in fuel consumption, 
the company said. 


Of all oil wells completed last 
year, more than 78% were owned 
and financed by small companies 
or independent operators, says the 
American Petroleum Institute’s 
latest bulletin. 
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NEW, LOW-COST 


ELECTRICAL TESTERS 


IMPROVE TUNE-UP, BOOST INCOME 


These new, low-cost Snap-on electrical test- 
ing units quickly spot troubles in the igni- 
tion and electrical systems — improve work 
quality on specific checks and over-all tune- 
up jobs. 


Accurate— Portable—Simple 


The new MT-415A Tach-dwell meter shows 
tach scale and numerals in black, dwell nu- 
merals in red for easy, separate readings. Unit 
has long 714-foot leads with color-coded, in- 
sulated alligator clips. Handles 6-12-24 volt 
systems. 

The new MT-401 voltage regulator tester 
uses the highest quality current shunt to give 


@ TRADEMARK OF 





MT-415A Tach-dwell meter 


Tach scale checks engine rpm for ser- 
vicing automatic transmissions, bal- 
ancing cylinders, adjusting carburetor 
idling and high-speed jets. Dwell scale 
is used to check dwell or cam angle 
and resistance of breaker points; set 
breaker points. 





MT-401 Generator-regulator meter 


Tests the generator, checks 
regulated amperes, cutout and 
regulated voltage. It is also 
used to test battery and locate 
electrical leaks. 


2002A-MT-B Set 
$11.75 down $3.00 per week 


Prices subject to change without notice. 








greater accuracy and longer service. Six-foot 
leads give plenty of coverage for any job. 


Testers are completely self-contained — 
need no outside power. Both units have large, 
easy-to-read scales — needles have jewel bear- 
ings for free, accurate readings. These meters 
are strong, yet light and easy to handle on the 
road and in the shop. Handle-equipped cases 
are made from tough, phenolic resin. Metal 
carrying case holds and protects units during 
travel. 


Clear, easy-to-understand instruction books 
packaged right with units make operation sim- 
ple for any mechanic. Here is your opportuni- 
ty to get this profit-boosting test equipment at 
a new low price — and on easy terms. Check 
your Snap-on man for details. 


AP-ON TOO! 


oS as Ww wf Ge ee 4. 6 


8052-K 28th Avenue . Kenosha, Wisconsin 
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Bower bearings are bound to wear better... 


they’re ground to fit 


Some bearings need ‘breaking in’. Not Bower tapered roller bearings 
They require no ‘'run-in"’ because exclusive Spher-O-Honed design provides 
roller heads precision ground to operating contour. This means they hold 
adjustment and pre-load longer, give better performance over a longer 
life. And Bower exclusive higher flange design provides large, two-zone 
contact for roller heads ...to reduce unit pressure, improve roller align- 
ment, cut down wear and resultant end-play. 


Bower roller bearings are widely used as original equipment and are readily 
available from your jobber for your replacement needs. Insist on Bower 
roller bearings for easier installation, positive fit, better performance. 


FEDERAL- MOGUL SERVICE 


DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. 
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MODEL CH-422 
All Stee! 22" 


TWIIAIAGG j 


Self Propelled with 
2 Speed Transmission 


In 195 8...one line to sell 
every power mower prospect! 


Certified 


SENSATIONAL NEW POWER ARM 


WITH ATTACHMENTS 
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Built to sell...stay sold and 
bring profit to the dealer... 
that’s CERTIFIED for 1958. 
Here is a complete line of power 
mowers in both reel and rotary 
models . . . walking or riding to 
cinch every sale. Competitively 
priced to meet and beat com- 
petition and packed with qual- 
ity. Sell CERTIFIED in 1958 
and you too can make real 


WRITE TODAY FOR THE COMPLETE 
CERTIFIED PROFIT LINE STORY 


MANUFACTURED BY 


WESTERN TOOL & STAMPING CO. 
World's Largest Producer of Power Lawn Mowers 


2725 SECOND AVENUE + DES MOINES 13, IOWA 
DEPT. SA-!2 


Want more facts? Use Reader Service Card Page 106 








New Windsor 
(Gontinued from page 37) 


and Country station wagons as well 
as conventional two-seat wagons 
in its Windsor and New Yorker 
lines. Fitted with a full-width third 
seat facing rearward in the obser- 
vation deck area, the new nine- 
passenger wagons offer unrestrict- 
ed vision for third-seat passengers. 

Dual headlights are standard on 
all Chryslers. An optional remote- 
control rear-view mirror on the 
left front fender is controlled by a 


single knob on the instrument 
panel, allowing aecurate adjust- 
ment in any weather. Meisture- 
free rear vision is provided by a 
rear window defogger. 
Air-conditioning and heating 
ducts as well as the radio speaker 
are covered by a single new grille 
atop the instrument panel. Inside 
rear view mirrors are mounted on 
the right edge of the instrument 
eluster hood, affording the driver 
38% more rear visibility. Foam 
rubber front cushions are standard 
equipment on all models. 





Model 2000 “SAFE-ARC” 
BRAKE SHOE GRINDER 


Range; shoes for drums 8” to 
17” diameter. Grinds shoes to 
exact arc of drum for full 
lining to drum contact. Grind 
lining with or without grooves, 
for adjustable or non-adjustable 


Model 3000 ‘‘SAFE-TURN” 
BRAKE DRUM LATHE 


Range; drums 6” to 24” x 
7\4". FAST — RUGGED — 
ACCURATE. Feed from 
.002” to .020” per revolu- 
tion can be adjusted while 
wm cutting for maximum smooth 
stock removal. Many exclu- 
sive features. Drum turning 
is a brake service necessity. 
This is the lathe designed to 
make money for YOU. 


Model 1750 

BRAKE 

SHOE SETTING GAGE 
Checks drum size and accurately 
sets shoes accordingly. Use on 
Ford and Chrysler Products 
with Lockheed type brakes. 
Cures brake squeal and pulling. 


Model 
3500 


anchors or for “Center-Piane”’ 
brakes. Cam grind or grind to 
exact arc of drum. Prevents 
brake service complaints .. . 
Special No. 4140 Fixture avail- 
able for grinding shoes for 
brakes with non-adjustable 
fixed anchors and No. 4550 
Groover available for grooving 
lining where required. 


Model 4200 “ZIP-O” 
BRAKE BLEEDER 


One Man Operation 
May be used anywhere — in- 
side or outside. Sturdy—handy 
—easy to store—easy to clean— 
simple in use and comstruc- 
tion. 


BRAKE DRUM 
MICROMETER 

Range; 8” to 18%” diameter. 
Use on or off Drum Lathe. Ac- 
curate and sturdy. Plastic 
covered direct-reading Dial. 


Ask your Ammco jobber for a free demonstration in your own shop 


AMMCO TOOLS, INC. 
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W. J. Cooper, general sales man- 
ager of Ford Division (left), meets 
with J. N. Whitehurst, general 
manager of the Authorized New 
Car Dealers of Dallas, during a 
visit to the automobile exhibits at 
the State Fair of Texas in Dallas 
last month. Cooper’s visit to Dallas 
was his first since becoming gen- 
eral sales manager. 


Poor Mechanic Training 
Hit by Motorists 


ee oor training” of mechanics 

is the major fault found 
with automobile repair establish- 
ments by the American motoring 
public, according to a recent sur- 
vey by National Bonded Cars, Inc. 

Following in order of importance 
were “dishonesty,” “tardiness” and 
“discourtesy.” 

The survey dealt with car main- 
tenance and preferences in new 
and used cars and was the first 
in a series carried out in coopera- 
tion with a consumer panel com- 
prised of several thousand new- 
and used-car owners. 

Asked to choose the one fault 
common to most repair shops, 40.% 
indicated they felt mechanics were 
“poorly trained.” A third cited 
tardiness, while almost 20% found 
repairmen dishonest. Less than ten 
per cent felt that discourtesy was 
a major faetor. 

Harry Campbell, president of 
National Bonded Cars, observed 
that most panel members could net 
be considered ideally qualified to 
pass judgment on the training of 
mechanics. 

“However,” he said, “the fairly 
high proportion of those who fee) 
that dealers are dishonest is a seri- 
ous matter. Certainly, there are 
dishonest ones, but these figures 
suggest that there are many more 
who just aren’t paying enough at- 
tention to their customer rela- 
tions.” 
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*DWELL METER - TACHOMETER 


Essential Equipment for Today’s 
Mechanic to do the Job Right! 


Model T-30 DWELL METER 


Simple to operate, completely accurate, precision in- 
strument for setting contact points cam angle for max- 
imum engine efficiency and checking distributors. For 
use on 6 and 12 volt systems. Large, easy-to-read 
meter. Smooth, hammerloid finish, rugged metal case 
(6%" W. x 7%" D. x 7”) with convenient carrying 
handle. Shipped complete with necessary leads, bat- 


teries, and complete instructions. a 
° Dealer Price *29” 


Model T-31 TACHOMETER Model 1-32 


Efficient, portable, tachometer that enables mechanic Constete of 5-99 Swell 
° . P . P . Meter, T-31 Tachometer 
to adjust engine idle mixture and set engine idle and TS-15 Portable Stond 
r.p.m. Checks carburator performance and distribu- Compenton taite th inte 
tor advance mechanism. Required testing equipment, stud ten enivitinhenes: 
especially with automatic transmissions. Dimensions Rolls right up at handy 
and construction same as Model T-30. Shipped com- fender height. 
plete with necessary leads, batteries and complete at tin ath cnet 


instructions. 
Dealer Price *35” Dealer Price $80.50 


C.—E. NIEHOFFaCoO. 
4925 LAWRENCE AVE., + CHICAGO 30, ILL. 


Prices subject to change without notice 
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Olds Improves Engine 
(Continued from page 38) 


with additional width of the cam 
lobe to improve durability and 
wearing characteristics. New ccni- 
cal-design valve springs improve 
valve action and minimize noise. 
The four-barrel carburetor has had 
its breathing capacity increased 


by enlarging the primary and sec- 
ondary throttle bore and the ven- 
turis. Freer flow and better breath- 
ing has been achieved in the intake 
manifold by enlarging the port 


area and branches. 

Improved filtering and easier 
maintenance have been accomp- 
lished in the air cleaner for the 
four-barrel carburetor Rocket with 
a new replaceable element of spe- 
cial treated paper. This unit has 
even better dust-removing ability 
than the previous optional heavy- 
duty oil bath cleaner and it is 
standard equipment at no extra 
cost. The dual-carburetor Rocket 
uses an aluminum mesh filtering 
element as standard equipment 
and the special treated paper ele- 





Bi 


LOCAL SERVICE 


The NADA Official Used Car Guide is now published 
in 8 regional editions, every 30 days to provide 


better service and even more accurate reporting in 


your local area. 


In addition, the Guide contains many valuable 


features such as: 


® Average Wholesale 
Value 


Average Retail 


Average Loan 


(in most areas) 


Identifying Specifications 


and others 


Quantity Prices on Request 


NATIONAL 
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AUTOMOBILE DEALERS 
Usepo Car Guipe Co. 


2000 K Street, N.W., Washington 6, D. C. 





ment is optional for heavy-duty 
purposes. 

The J-2 Rocket engine with 
three carburetors again is offered 
as optional equipment on all se- 
ries. The throttle valve angle at 
idle has been increased on the two 
end carburetors, providing a 
smoother transition from one- to 
three-carburetor operation and 
promoting a smoother idle. 

The 1958 Jetaway Hydra-Matic 
transmission has undergone sev- 
eral changes to improve cold- 
weather operation. Two new au- 
tomatic thermostats have been 
added, eliminating delayed up- 
shifts during cold-weather opera- 
tion. 


Other Engine Changes 


Other Jetaway Hydra-Matic im- 
provements include increasing the 
torus cover neck and front oil seal 
44” in diameter for durability, re- 
ducing friction in the front and 
rear units by replacing the bronze 
thrust washers with needle thrust 
bearing washers, increasing the ca- 
pacity of the rear clutch unit ac- 
cumulator, redesigning the valve 
lands of the governor valves to 
make them self-cleaning, adding 
a flange to the torus cover fly- 
wheel seal support for more rigid- 
ity and stiffness and improving the 
durability of the reverse station- 
ary cone by changing its material 
from die cast aluminum to “durez,” 
a phenolic resin-saturated glass 
fiber, The latter does not score up- 
on contact with the steel cone and 
gear as the reverse clutch is ap- 
plied and gives smoother engage- 
ment. 

The air-conditioning system has 
been improved by increasing the 
displacement of the compressor 
from 9.28 cubic inches to 12.2. 
This 40% increase in compressor 
capacity assures better cooling 
even in extreme climates. 

The Safety Sentinel speedometer 
is an optional accessory installed 
on the instrument panel as a 
speed warning device. A control 
knob on the panel permits setting 
the warning at any speed. When 
the pre-set speed is reached, an 
amber light on the panel illum- 
inates and a buzzer sounds at the 
same time. 

The Autronic-Eye automatic 
headlight dimmer has been rede- 
signed, eliminating vacuum tubes 
and incorporating transistors for 
better operation and reliability. 
The electronic unit is now located 
by the left front door pillar instead 
of under the hood, for improved 
service accessibility. 
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Cursed by costly comebacks? 


— 


a 


i 


re-seated Krome-Oil Piston 

Ring Sets break in fast. They 
deliver the immediate oil control 
your customer expects, eliminate 
costly comebacks, maintain your 
shop’s reputation. 


And Krome-Oil is a full chrome 
ring set—top groove chrome com- 
pression ring, chrome on the side 
rails of the steel oil ring. Meets all 
manufacturers’ ‘‘specs’’ best for 


the more than 27,000,000 cars 
sold since 1951 for which they 
recommend chrome replacement 
rings. Many of these cars are in 
your area—ready, or near-ready, 
for ring jobs. 


Don’t forget Krome-Oil’s All- 
in-one Envelope. Holds the rings 
for one piston in order of installa- 
tion. No mix-ups, misplaced parts. 
Saves time. 


AMERICAN HAMMERED 


AUTOMOTIVE REPLACEMENT DIVISION - 2001 Sanford St., Muskegon, Mich. 


Manufacturers of American Hammered Automotive Replacement Piston Rings 


A Division of Sealed Power Corporation 
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This is pre-seating 
Pre-seating is a factory-applied 
lapping process equivalent to 
many hundreds of miles of ac- 
tual engine operation. Krome- 
Oil breaks in fast, delivers in- 
stant oil control. No costly 
comebacks. 
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Plymouth Arrays Engines 
(Continued from page 42) 


ness and stability in highway driv- 
ing. 

Available at extra cost on all 
Plymouth models, “Constant Con- 
trol” power steering, like its pred- 
ecessor, Coaxial Power Steering, 
affords full-time operation and 
ease of maneuvering. 

The new unit, however, is sim- 
pler in design, only half the 
length of the previous unit, and 
is located entirely within the en- 


gine compartment. 

Taking over 80% of the steer- 
ing effort, the unit assists steering 
operations of the driver while re- 
sisting unwanted motions of the 
front wheels. 

Sufficient pulling power to en- 
able a motorist to avoid rear wheel 
slip caused by ice, snow or mud 
is provided by the “Sure-Grip” 
differential. 

The differential, which is avail- 
able as special equipment, actual- 
ly directs power to the rear wheel 
having the greater traction and 





The heart of any tune-up” 


As any mechanic knows — never replace just the points — replace 


both points and condenser. 


Shurhit Assembled Contact Sets will save you installation time 
because they are completely adjusted at the factory. They are 
matched, mated and balanced sets. Condensers are of 100% 
waterproof construction with connector plate WELDED to the lead. 
Shurhit Products are the acme of perfection, backed by a written 
guarantee that protects YOU and your customers. On your next 
tune-up job, try Shurhit and you'll agree its the World’s FINEST 


Ignition. 


Send for Shurhit’s FREE Ignition Wall Chart Application Guide 
No. 94 covering all cars and light trucks. 


Shurhit propucts, inc. 


Waukegan, Illinois 


WORLD‘S FINEST 
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thereby utilizes the power usually 
lost on a spinning wheel with a 
conventional differential. 

Dual headlamps are standard e- 
quipment on all models. 

Air-conditioned 1958 Plymouths 
contain a more powerful blower 
motor and a new outlet which 
improves cool air distribution 
throughout the car. 

Located at lap level and just 
under the center of the instru- 
ment panel, the outlet will direct 
cool, dehumidified air to the left 
or right, for controlled comfort. 

Piymouth’s air conditioning is 
combined with its heating system 
and is available on all models e- 
quipped with V-8 engines. One 
set of controls is used for both 
heating and cooling. 


Cadillac's Suspension 
(Continued from page 40) 


this year — a 335hp high-com- 
pression V-8, standard on the El- 
dorade models, and a 310hp ver- 
sion, standard on all other models. 

The 335hp engine has a new 
carburetion system in which three 
dual - barreled carburetors are 
used. 

The hood is 5:3” longer than in 
1957. Front fenders are both wid- 
er and longer and include a crown 
molding as well as a side molding. 
The fenders are wider to house the 
true four-headlamp system, stand- 
ard en ali models. The four-head- 
lamp system was shown to the 
public for the first time on the 
Metorama Eldorado Brougham ef 
1955. 

The most significant change in 
the middle body portion of the 1958 
Cadillac is the addition of man- 
ually - operated rear ventipane 
windows in all four-door models 
other than the Series 75. 


Government Trust-Buster 
To Address NIADA 


SSISTANT Attorney General 

Victer R. Hansen, in charge 
of the Anti-Trust Division of the 
U. S. Department of Justice, will 
speak at the 11th annual National 
Independent Automobile Dealers 
Association convention at Hotel 
Statler in Washington, D. C., Nov. 
24-26. 

Other speakers will include Mil- 
ton T. Raynor, general counsel for 
the Chicago Used Car Dealers As- 
sociation, and Alan S. Jeffrey, ad- 
ministrative secretary of the A- 
merican Finance Conference. Jeff- 
rey will appear on a_ business 
management feature. 
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antee of Quality 


BEAR IN MIND... ASK FOR 





Saltibonded  fareee 


FOR THE LIFE OF THE LINING 


RIZZLY MANUFACTURING DIVISION 
elt iollale Ohi« 
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Autronic- 


Eye 
Features... 


driver-operated control _,,. transistors 


, brand new sales appeal in Guide's new driver-controlled 
Autronic-Eye! And for General Motors Car Dealers, it means new profit 
potential. A new sensitivity adjustment allows the driver to control how 
soon the “Eye” dims his lights . . . makes it possible to adjust, on the spot, 
for varying highway situations. Use of transistor in the power 
amplifier enables it to operate with full effectiveness in all 
odie weather conditions. These new and easy-to-see benefits will produce 
results from the simplest demonstration. And the importance of 


FORWARO FROM FIFTY automatic dimming, with the brighter four-headlamp systems, will 


make the 1958 Autronic-Eye easier than ever to sell! 


»». BRIGHTEST NAME IN LIGHTS 


GUIDE LAMP DIVISION + GENERAL MOTORS CORPORATION + ANDERSON, INDIANA 
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THE STAR or HosE clamps 


To profit by the sale or use of a good product, look 
to the top brand name for quality that never lets 
you down. In hose clamps, the quality name today 
as always is AERO-SEAL. We pioneered the fa- 
mous precision worm gear and engineered the 
extra strength and holding power. Other clamps 
may LOOK like AERO-SEALS, but take a’ sec- 
ond look! Compare quality with price cuts and 


special discounts. Which pays off best? Compare 
the worm gear construction. Note that AERO- 
SEAL worms don’t wobble. Look at the special 
rugged interlocking feature that makes AERO- 
SEALS hold tight—no spot welding. Note the 
precision gear that applies uniform pressure — 
does not pinch hose. Stainless steel bands, com- 
plete size range. Ask your jobber! 


For added quick-attach 
advantage, get AERO-SEAL 


ae 
Seal force Wa Jets. Nothing like them! 
Cte REGULAR WORM GEAR HOSE CLAMPS 


BREEZE CORPORATIONS INC., 700 LIBERTY AVENUE, UNION, NEW JERSEY 
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DELCO-REMY LEADS THE FIELD WITH 
NEW ONE-PIECE, PREADJUSTED IGNITION 
CONTACT SET FOR THE REVOLUTIONARY 

EXTERNAL ADJUSTMENT DISTRIBUTOR 


Never before such convenience, accuracy, quality, and sales appeal in 
ignition contact sets. This new, completely assembled, factory-adjusted 
unit specially developed for Delco-Remy external adjustment distributors 
offers these important advantages: 


One-piece construction for easier, quicker installation. 
Fully adjusted, including spring tension and contact alignment. 


Convenient primary terminal for easy attachment and detachment 
of leads. 


Revolutionary new adjusting screw permits easy, accurate adjust- 
ment of cam angle while the engine is running. 


New moisture-proof, heat-sealed foil package protects contacts from 
dirt and oxidation—is easy to stock, identify, and sell. 


Each set is enclosed in the new Delco-Remy moisture-proof metal foil 
package. These colorful, distinctive packages stack neatly in your parts 
cabinet, are easily identified, and assure your customer factory-fresh, 
original equipment merchandise. 


DELCO-REMY e DIVISION OF GENERAL MOTORS «© ANDERSON;) INDIANA 


GM GENERAL MOTORS LEADS THE AY-—STARTING WITH 


Soros | 
Delc 


IPALYSYSTEMS 
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‘Twas a time when you rarely saw a garageman—much less his wife— 
attending any meeting except some session promoted by a jobber or some 
other party with a factory interest. Here’s a sample of what has been 
going on in many states since the Independent Garage Owners of Amer- 
ica spurred the creation of state organizations. This was the annual 
convention banquet of the IGO of Ohio, held at Youngstown recently. 
Commented Frank Hornyak, who was reelected president, “IGO really 
means something to our fellows and their wives, and it means a big- 
ger and better IGO. And when it comes to public relations, the garage- 
man ain‘t no slouch, either. He learned long ago that to sell the 
job, he had to sell himself. IGO is just helping to pool his efforts.” 


Shift in Tire Brands 
Noted in Survey 


A TWO-TO-ONE tendency on the 


part of car owners to shift 
brands when buying tire replace- 
ments has come to light through 
a marketing study on automobiles 
and tires recently conducted under 
the sponsorship of Look Magazine. 

The study indicates that only 
30% of the passenger-car owners 
in the United States who bought 
replacement tires last year pur- 
chased the same make of tire as 
the one they replaced, while 61% 
shifted to another make. The re- 
maining nine per cent had forgot- 
ten the make of tire they had re- 
placed. 

Conducted through personal in- 
terviews by Alfred Politz Research, 
Inc., the 1957 survey incorporated 
a multi-stage area _ probability 
sampling technique to assure a 
true cross-section of car-owning 
homes. 

Covering passenger cars only, the 
survey investigated almost every 
aspect of tire-buying. Among a 
number of new findings, it con- 
firmed the general feeling of the 
industry that there are some car 
owners who seldom if ever buy 
tires. 

An average of 36% of all car 
owners, according to the survey, 
traded previously owned cars with 
the same tires as when the cars 
were bought. Most tire buyers 
were found to be among car own- 


ers who keep the same car over 
a period of years. Of those who still 
owned the car they had bought 
new five or more years ago, 86% 
said they had purchased tire re- 
placements. 

By age, more than half (52%) 
of the people buying replacement 
tires for passenger cars are found 
in the middle groups from 26 years 
up to 45 years. Incomewise, house- 


holds in the middle brackets — 
$3,000 to $10,000 a year — make 
up the bulk of the tire market, 
with 73% of tire buyers falling 
into this group. 


Huppower Division Buys 
Gabriel Heaters 


HE Huppower Division of the 

Hupp Corp. has acquired the 
manufacturing equipment and in- 
ventories of the heater division of 
The Gabriel Co., according to John 
Briggs and Don Gearheart, presi- 
dents of Gabriel and Hupp, re- 
spectively. 

It is the intention of Hupp to 
concentrate immediately on man- 
ufacturing the complete heater 
lines at its division plant in De- 
troit, utilizing temporarily Gabri- 
el’s Rockford facilities from which 
to ship finished heaters now on 
hand. The Rockford plant buildings 
will be retained by Gabriel to be 
disposed of at a later date. 

Under terms of the agreement, 
the Huppower Division has ac- 
quired the rights to Gabriel’s com- 
plete line of automotive heaters, 
defrosting kits and fans which are 
sold both as original equipment 
and for the replacement market. 
The sales agreement transfers to 
the new ownership the trade names 
“HaDees,” “Redhead” and “E.A.” 
The agreement also authorizes 
Hupp to continue the use of the 
trade names “Gabriel” and 
“Briggs.” 


Officers elected at the recent annual convention of the Independent 
Garage Owners of Ohio included (Il. to r.): seated, Frank Hornyak of 
Youngstown unit, reelected president and William “Bill” Good of the 
Canton unit, reelected first vice-president; standing, Harold Grindle, 
renamed executive director; Lloyd H. “Bud” Wilson of the Steubenville 
unit, second vice-president; Samuel “Sam” Martin from the Warren unit, 
third vice-president, and Robert “Bob” Straub from the Cleveland unit, 
secretary-treasurer. Membership in the two-year-old group approxi- 
mates 300 in eight units. It was formed in 1955 with three units and about 
125 members. Ira Saks of Cleveland and Ralph H. James of Tulsa, exec- 


utive director of IGOA, were among the speakers before the convention. 
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f I didn’t know Pete | / He isn’t...He makes. 
was in politics. / | friends by replacing ' 
. with Timken’ bearings 

/ 


You'll win votes from your customers if you replace with 
Timken® bearings—their favorite tapered roller bearings. 
Tell ’em it’s Timken. It’s a name they all know because 
it’s America’s best-known name in bearings. When you 
say “Timken” they'll be sure you use only the best in 
replacement parts. The Timken Roller Bearing Company, 
Canton 6, Ohio. Canadian plant: St. Thomas, Ontario. 
Cable address: ““Trmrosco”’. 


CUSTOMERS LOVE YOU WHEN YOU REPLACE WITH AMERICA’S BEST-KNOWN BEARING... JUST TELL "EM IT’S... TI M KE N 


TAPERED ROLLER BEARINGS 
See the next Timken Televent hour, ‘The Innocent Years” over NBC-TV, Thursday night, November 21st. 
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Most Unusual Tractor 
Appears in Texas 


rR. C. L. Lundell, director of 

the Texas Research Founda- 
tion at Renner, Texas, became last 
month the first Texan to drive 
America’s most unusual and unique 
farm tractor. 

The tractor — Ford Motor Co.’s 
“Typhoon” — is powered by a rev- 
olutionary free piston gas turbine 
engine, Unlike conventional trac- 
tors, it has no crankshaft, cam- 
shaft, connecting rods, mushroom- 
type intake and exhaust valves, 
spark plugs nor most of the other 
parts required for the operation of 
reciprocating-type engines. 

Typhoon, an experimental model 
still some years away from pro- 
duction, has virtually no vibration 
and for a starter uses a bottle of 
compressed air rather than the nor- 
mal high tension electrical system. 
Further, it is capable of operating 
on a wide variety of hydrocarbon 
fuels, including many agricultural 
products such as cotton seed and 
soy bean oils. 

Lundell, after driving Typhoon, 
said, “This tractor is an outstand- 
ing example of the technical ad- 
vancements now being made which 


These are the leaders of the Independent Garage Owners of La Grange, 
Ga. (1. to r.): Frank Darden, president; Gains Hart, vice-president; H. 
C. Robertson, secretary-trasurer, and Charlie Smith, who was named 
temporary president before the final organization took shape under the 
guidance of H. F. “Red” Reagin of Atlanta, president of the Indepen- 
dent Garage Owners of Georgia, and Byron Albright of Dallas, Texas, 
a field secretary of the Independent Garage Owners of America. Crea- 
tion of the La Grange unit has been aided by Ray C. Birdsall of that 
city, who is president of Georgia Automotive Wholesalers Association. 


will enable the farmer to keep 
pace with the rapid growth of our 
economy. It is a product of Amer- 
ican ingenuity which promises to 
ease the workload of the individual 
farmer.” 

Typhoon was demonstrated for 
the first time in the Southwest at 


a special preview for farm and 
business leaders and the press con- 
ducted in Dallas. The tractor was 
exhibited by The Stewart Co., 
Texas distributors of Ford farm 
equipment, at the Texas State Fair 
Oct. 5 through 20. It attracted con- 
siderable public interest. 





Model RI-218 
Custom 21 
Threewheel 


Model 03-20 
20"" 


Model 03-18 
18" 


© Priced to Zoom Your Profits 
@ Complete, Streamlined Family — 
@ Rugged, but Smooth Handling 


Ss 


SELMA, ALABAMA 
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Model R2 
18°" & 21" 
Fingertip Control 


Model SL2A 
16” & 18” 


@ Liberal Dealer Discount. 


@ Briggs & Stratton, Clinte 


im, Engines 
@ Forceful Ads Spell Fast Turnover 


See au jobber or write us today for catalogue, prices, complete information. 


THLAND MOWER COMPANY 


@ Unconditional lifetime guarantee on cast-aluminum mower 


Model SP-RI-247 
Self Propelled 24"' 
Recoil Starter 


Riding Rotary 
Model RR-248 


24" 


bases— gueranteed forever 
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oui Mutt er Needs " 
Corrosion-balanee 


FOR LONG LIFE - FOR LASTING POWER + FOR CONTINUED QUIET 


® Soundmaster Mufflers last longer and do their 
job better, because the high-performance char- 
acteristics built into these mufflers are prolonged 
by Corrosion-Balance. 


The three principal means used by Sound- 
master engineers for effective Corrosion-Balance 


are these: 


@ Corrosion-Resistant Materials—properly used outside 
and inside, in accordance with car-factory practice. 


@ Temperature Distribution—internal design and the use 
of insulating materials maintain all zones above the evap- 
oration point of water even under normal low-speed city 
driving conditions. 





® Zonal Drainage—an advanced design concept which 
recirculates destructive acid-condensate from lower to 
higher temperature zones where it is more quickly vapor- 
ized and passed off. 

There is no one short-cut to Corrosion-Balance, 
Each muffler presents its own individual problems. 


But whatever the problem, you can be sure that 
Soundmaster Mufflers have the Corrosion- 
Balance that insures your customers the long life 
—the lasting power—and the continued quiet 
they deserve—in new cars or old, in single or 
dual systems . . . Quickly and conveniently avail- 
able from your nearby N-A-P-A Jobber. 


DE KOVEN MANUFACTURING COMPANY + RACINE, WISCONSIN 


QUNUMASTES w UFFLERS 
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FREE! 


HELPFUL 
| BOOKLETS 





On this and the following pages is an excellent selection of free 
Automotive literature. List numbers of those desired on the coupon 
and mail to SOUTHERN AUTOMOTIVE JOURNAL. 





101 WRITE FOR CURTIS LITERA- 
TURE ASSEMBLY KIT C-6—Gives 
full information on Ourtis Air Compressors, 
Curtis Car Washers and Ourtis Auto Lifts. 
Curtis Pneumatic Machinery Division of 
Curtis Mfg. Co., 1938 Kienlen Avenue, St. 
Louis 20, Mo, 
10 MODEL NUMBER INTERCHANGE 
—Handy reference sheet with com- 
plete listing of all passenger cars by model 
number interchangeably with model name. 
Saves look-up time by including car model 
data not found elsewhere. Useful as a sup- 
——— to every automotive parts catalog. 
em Mig. Co., 20-21 Wagaraw Rd., Fair 
Lawn, N. J. 
10 WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLE- 
TIN—Discusses in detail straight air and 
air-over-hydraulic air braking systems. Con- 
tains an explanation of the operation of the 
Wagner Rotary Air Compressor complete with 
diagrams, cross section drawings, and photo- 
graphs, Lists by catalog numbers component 
parts as well as field installation kits. 
Write for Oatalog KU-201, Wagner Electric 
Corporation, st Plymouth Avenue, St. 
Louis 14, Missour 
CAP ‘AP MERCHANDISER — How to in- 
crease profits by use of radiator and 
gasoline cap Merchandiser. The space saving 
Merchandiser saves you time and money 
while increasing sales and profits. Ask for 
detailed information. Stant Mfg. Co., 1620 
Columbia Ave., Connersville, Ind 
10 1957 EDITION OF 12 VOLT ELEC- 
TRICAL EQUIPMENT FOR PAS.- 
SENGER CARS—Contains description of 12- 
volt automotive electrical equipment used on 
1957 model cars, giving special emphasis 
to the new external adjustment type distribu- 
tor and the enclosed shift lever type crank- 
ing moter. Recommendations for periodic 
servicing, checking and adjusting of the 
charging, starting and ignition systems are 
discussed. Special section devoted to trouble 
shooting of 12-volt electrical equipment. Tech- 
nical Literature Section, Delco-Remy Div., 
Anderson, Ind. 
AMMCO BRAKE SERVICE, 
GINE REP AND HONING 
TOOLS AND EQUIP: — Catalogs, de- 
scribing the Ammco line of brake drum 
lathes, brake shoe grinders, brake drum mi- 
crometers, brake shoe setting gages, brake 
hones, brake bleeders, brake safety checking 
instruments, pin fitting honing machines, 
small bore hones, egttader hones, cylinder 
surfacing hones, ridge reamers and torque 
wrenches. oe Inc., 2110 Common- 
wealth Avy Chicago. Ill. 
110 B24 DUTY AUTOMOTIVE AIR 
TOoLs — Oomplete details including 
prices on heavy duty air Impactools and ac- 
cessories, tire service tocls and IMPACutter. 
Proof of time, labor, and money savings on 
many automotive service jobs. J K. _—— 
Ingersoll-Rand Co., Phillipsburg. 
SELECTION G E OF SPECIAL. 
IZED LUBRICATION TOOLS — Set 
up in chart form covering 19 makes of cars 
and 8 specialized tools. Especially helpful 
to inexperienced operator, making it prac- 
tically impossible to select the wrong gun 
or accessory for any given operation. Also 
has chassis drawing pointing out every part 
named. Form No. 38-808. Alemite Div., Stew- 
art Warner Corp., 1826 Diversey Parkway, 
Chicago 14, Tilinois. 
1 $2 REASONS FOR OIL CONSUMP- 
TION—an easy-to-use, indexed cor- 
rective manual listing 32 major oil consump- 
tion problems and remedies. Informative, 
illustrated, prepared by one of the top tech- 
nical staffs in this field. Write—Oil Con- 
sumption Booklet. American Hammered, 2001 
Sanford Street, Muskegon. Mich. 
1] TOOLS FOR AUTOMATIC TRANS. 
MISSION SERVICE—Tools and il- 
lustrated instructions for servicing Olds, 


104 


Cadillac, Pontiac, Lincoln, Nash, Hudson, 
Kaiser, Frazer, Ford, Mercury and Chevrolet 
automatic transmissions are shown in a 
catalog supplement offered by Blackhawk 
Hand Tose, New Britain, Conn. 
1 ae RAKE SERVICE GUIDE — Com- 
plete instructions for inspecting, 
flushing and bleeding the brake system. 
Handy trouble check chart, Write for Bulle- 
tin HU-411. Wagner Electric Oorp., 6400 
119 = Ave., St. Louis 14, Mo. 
119 RAMCO SERVICE MANUAL — 5th 
edition. Illustrated. Gives complete 
data on piston ring installation—also hints 
on locating engine trouble — causes of oil 
loss—pitfalls of motor-overhauling and how 
to overcome. Ramsey OCorp., 3698 Forest 
Park Blvd., St. Louis 8, Mo. 
12 NEW GRIZZLY BOOK — Nine basic 
steps to extra miles of safe braking. 
Illustrated charts enable maintenance men 
to visualize faulty braking conditions and 
help them in trouble shooting and servicing 
truck and bus brakes. Grizzly Mfg. Co., 700 
Ww. Cores ao Rae hio. 
122 = RETRUING — An illustrated 
bulletin about this newest extra 
profit service. Describes Bear ‘‘On-A-Oar’’ 
Service which makes possible tire retruing 
right on-the-car. Explains method using most 
advance truing eer, Raed Mfg. Co., 
Dept. SAJ, Rock Island, 
12 AERO-SEAL HOSE. ‘CLAMPS — An 
illustrated 4-page folder giving clamp 
ranges, mechanical information, engineering 
data, stock numbers, packaging, ete. Breeze 
Jorps., Inc., 700 Liberty Ave., Union. N. J. 
1 2 STANDARD DUTY “GENERATOR 
REGULATORS — A 16-page 8% 
x 11 inch booklet covering the operation and 
maintenance of Delco-Remy regulators. (62 
pictures) Contains illustrations showing va- 
rious steps of adjustment. Will help automo- 
tive electricians understand and service reg- 
ulators. Deleo-Remy Service Department, An- 
derson, Indiana. 
1 2 HYDRAULIC BRAKE FLUID SERV- 
ICE — HOW TO CHECK, DRAIN, 
FLUSH, REFILL, BLEED — Easy reference 
book that contains helpful service instructions 
as well as detailed descriptions and illustra- 
tions of the latest methods and procedures 
for profitably servicing hydraulic braking 
systems. Send for Bulletin HU-17H, Wagner 
Electric rg oe Plymouth Avenue, 
St. Louis 14, Miss 
] TOOLS TOR FORDOMATIC AND 
> MERCOMATIC TRANSMISSIONS — 
New 12 page catalog giving complete in- 
structions with illustrations for all tools 
necessary to adjust and overhaul Fordomatic 
and Mercomatic transmissions. New Britain 
Hand Tools, New Britain Machine Co., New 
Britain, Conn, 
13 VALVE CATALOG — A new 166- 
page catalog of valves, valve guides, 
valve seats, valve openings and other valve 
components is ce by Rich Mfg. Corp., 
Battle Sevek Mich 
1 © poe UTOMOTIVE SERVICE GUIDE—A 
practical and factual presentation of 
the use of Impactools in automotive servic- 
ing. Contains time study reports showing how 
dealers and shops can increase profits for 
both themselves and their mechanics. Auto- 
motive Service Guides are now available for 
Ford, Chevrolet, Plymouth, Oldsmobile, Hud- 
son, Studebaker and General Truck Serv- 
ice. Specify which Guides you want. John 
K. Uhler, Ingersoll-Rand Co., Phillinsburg, 


N. J. 

13 CATALOG NO. 56 — Features more 
than 300 Champ-Items automotive re- 

placement parts for all makes of cars. A 

handy service book. Champ-Items, Inc., 6190 

Maple Ave., St. Louis 14, Mo. 

13 MOOG RINGLINER — Illustrated 
piston ring catalog carries listings 

and product information on complete line of 


Moog cast iron, partial chrome and Chrome 
Plus lines. Moog aig ny Inc., 6650 
Easton Ave., St. Louis 14, Mo, 
13 DELCO- REMY ELECTRICAL SERV- 
ICE — A 20-page 8%xl11-inch book- 
let covering essential steps in servicing tbe 
electrical system on an automobile. Pro- 
fusely illustrated (84 pictures). A must for 
the automotive electrician. Delco-Remy Serv- 
ice Doreriment Anderson, Ind 
13 ¢HEK—A ‘colorful wall ban- 
ner he condition of snark plugs 
under various driving conditions, This serv- 
ice tool is designed to assist service men in 
diagnosing spark plug heat range problems. 
The Electric Auto-Lite Co., Toledo 1, Ohio. 
13 AIR COOLED ENGINE VALVES— 
A complete 8-page & cover catalog of 
valves for air-cooled engines and locks, first 
offered by any replacement valve manufac- 
turer. Lists replacement valves for leading 
manufacturers of engines used for powering 
lawnmowers, garden tractors, mixers, con- 
veyors, pumps, combines, industrial engines, 
eres units, Rich’ Mfg. Corp., Battle 
Oreek, Mich 
1 PRESSURIZED COOLING SYSTEM 
Servicing and maintenance of the 
pressurized cooling system is detailed in a 
booklet available from Stant Mfg. Co., 1620 
Columbia Ave., Connersville, Ind. 
14 MOOG STREAMLINER CATALOG— 
carries exploded views, detail illus- 
trations and listings of leaf springs main 
leaves, spring parts, shackles, shock links, 
tie rod ends, drag links, king bolts, coil 
springs and other coil action parts for cars 
and trucks. Moog yw Inc., 6650 
Easton Ave., St. Louis 14, Mo. 
14 TRUCK SERVICE GUIDE — 22-page 
bulletin gives the truck service shop 
accurate time and cost comparisons in doing 
a number of common service jobs by hand 
and with air and electric power tools called 
Impactools. With this guide, a truck service 
shop can evaluate more accurately its present 
service equipment and determine in ad- 
vance the actual savings that it may expect 
through using Ingersoll-Rand air and elec- 
tric Impactools. Ingersoll-Rand Co., 11 Broad- 
way, New York, N. Y. 
1 RADIATOR SERVICING EQUIP- 
MENT — A _ new 48-page book 
‘Blueprint For Profit’’ explains big profits 
servicing radiators, explains the Inland 
method, illustrates and describes Inland 
equipment, free factory training school, pay- 
ment plan, etc. Inland Mfg. Co., 1108 Jack- 
son St., Omaha 2, Nebraska. 
147 NEW LIGHTING SPECIFICATIONS 
BOOKLET — illustrated 12 pages 
lists all the new American Trucking Associa- 
tion recommendations. Gives uniform speci- 
fications for wiring and lighting of com- 
mercial vehicles. Write to Signal-Stat Corp., 
623 Kent Ave., Brooklyn 11, N. 
149 TIRE & TUBE REPAIR "MATE- 
RIALS are listed in this new 12-page 
catalog. Gives the complete line offered and 
also the stock numbers, quantity in package 
and the shipping weight. Ace Rubber Co., 
P. O. Box 6147, Dallas, Texas. 
15 MODEL 911 ROCKER ARM 
PACER — All technical data 
operating procedures are contained in 
bulletin. Also, advantage features of 
Rocker Arm Refacer are clearly defined. 
Storm-Vulcan, Inc., 2225 Burbank St., Dallas, 


Texas. 

154 BLUEPRINT FOR PROFIT—A book- 
let with case histories of dealers and 

shops who have increased profits servicing 

radiators. Information about necessary equip- 

ment, tools and supplies needed to set up. 


Inland Mfg. Co., 1108 Jackson St., Omaha 2, 


Neb. 
1 HOW TO SELL MORE OIL, OIL 
55 FILTERS, LUBRICATIONS & TBA 
ITEMS — 12-page illustrated booklet gives 
profitable tips on increasing your sales and 
making every customer a happy customer. 
Pullman Vacuum Cleaner OCorp., 25 Buick 
St., Boston 15, Mass. 
] BONDO PLASTIC FIBERGLASS 
5 PASTE DIRECTION FOLDER — 8 
pages of easy-to-follow, how-to-do a better 
body repair job with this , ‘miracle body 
filler that hardens like rock’’. Easily, quick- 
ly and conveniently a Bondo perm- 
anently restores surfaces ‘‘like new’’ for 
automotive, marine and industrial repairs of 
metals, wood, stone and concrete. Bondo Div., 
Jaycee Chemical Corp., 1104 Forest Road, 
rthford, Conn 
Hy CONNECTING ROD RECONDITION- 
159 ING — bulletin for automotive shops 
describing a new simplified method of grind- 
ing and honing connecting rod caps and 
bearing bores. It gives operation details and 
full information about the new modei 125 
Rodmaster connecting rod grinding and 
honing machine, The new machine tool fits 
in small space on a bench and is fast and 
accurate. Storm-Vulcan, Inc., 2225 Burbank 
St., Dallas, Texas. 
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HELPFUL 


310/60) .¢ 8 a B 


FREE! 


1 SUGGESTED SHOP PRICES ON 
MACHINE SHOP OPERATIONS — 
A 24-page booklet giving suggested shop 
prices on everything m align bore blocks 
to valve jobs. ices represent average price 
Gee from jobbers e U. 8. and Canada. 
an Norman Automotive Equipment Oo., 8640 
Main 8t., Springfield 7, Mass. 


16 pope REBUILT LINE—aA 122- 

ge catalog covering a complete line 
of top ie rebuilt products for automo- 
tive and tractor units is now available to 
both present and prospective users of the 
Kimeo line. For all information write Kimco 
- Products, 1520 Texas St., Memphis, 

nn. 


1 BONDO SERVICE BOOKLET — IL- 

LUSTRATED—Describes in complete 
— application and uses of plastic-fiber- 
gon paste for the auto body repair—show- 
ng different types of repair work and ad- 
vantages and how to save time on body work. 
| ~ gh —, Div., Jaycee Chemical Corp., North- 
0 


163 TIRE TOOL CATALOG sheets show 
you the complete Ken Tool line giving 

ifications for each. Includes explanation 
} how and where each tool should be used 
to most profitable advantage. Ken Tool Mfg. 
Co., 768 E. North St., Akron, Ohio. 


1 AIRTEX FUEL PUMPS — New and 
rebuilt fuel pumps. Catalog AX-70. 
Airtex Automotive Div., Inc., Fairfield, Tl. 


16 TOOL CHEST BULLETINS — De- 

scriptive literature of the Huot tool 
chests and cabinets including the Huot Porta 
Cab designed for you to have rolling storage 
for tools. Huot Mfg. Company, 587 N. 
Wheeler St., St. Paul 4, Minn. 


16 ADVANTAGES or FILT-0-REG 
COMBINATION FUEL PRESSURE 
REGULATOR-FILTER — on every gasoline 
engine, Solves carburetor troubles caused by 
excessive fuel pump pressure. Explained in 
a new bulletin. Write Alondra — Inc., 
959 Crenshaw Bivd., Los Angeles 19, Calif, 


] 70 TO TRUE OR NOT TO vada -page 
illustrated booklet gives practical ad- 
vantages of tire truing. Shows you how tire 
——_— increases tire mileage and how this 
ean be fitable business for you. Bee- 
Line Oo. avenport, Iowa. 
17 A-1919 FUEL PUMP SHOP MANUAL 
—contains the operation, testing, re- 
vac ay me and removal of fuel and 
. dambor, AO Spark Plug 
en Flint 2 2 Mich. 
173 HYDRAULIC PARTS -—— Complete 
master catalog of the complete line of 
Eis hydraulic parts. Lists and illustrates the 
complete line of repair kits, hoses, stop- 
light switches, brake-master and wheel as- 
semblies. Information complete up to 1957. 
Eis Automotive Corp., Middletown. Ocnn. 
1 5 A-1920 SPARK PLUG be! MAN- 


UAL, 
and 2 a ao ‘as well as spark 
pins, “ee system. E. amber 
rk - Division Flint 2, Mich. 
17 aie CHART (in fall color) illus- 
**What Your ee Plues Can 
Tell 7 rm Your Engin . Jambor, 
AO Spark Plug Div., Fiat 2 2. Mich 
180 =. THE LAMSON NO. 56-A AUTOMO.- 
CATALOG — Oom ly re- 


vised, gicosmasd reference book of fasteners 
used dail 7 maietenenss men 
ine Screws and Nuts—! 





Cotter Pins and many 
other items, List AL dimensions and car- 
ton quantities Lamson & Sessions 
Oo., {o71 Ww. 85th i *"Oleveland 2, Ohio. 


] 81 WHEEL COVER CATALOG NO. 57— 

Covers complete line of wheel covers 
in sizes to fit 14”, 15” and 16” wheels. 
Namsco, Inc., 338 Bist Ave., Bellwood, Ill. 


1 ao = THOR CATALOG 39-C COMPLETE 

C TOOLS — 40 pages 
listing all Thor SilverLine electric tools and 
specifications. Drills, a a im- 


19] VMC GENBRATOR -— New 12-page 
generator, starter, and armature speci- 
fieation and application folder for Peseenger 
ears and trucks including 1957 models. e 
VMO System, Atlanta 18, Ga. 


19 DOPE SHEET — Tells how to get 

best results from Arce 45, fast sir- 
dry enamel. Proper application methods are 
discussed to assure excellent product per- 





ee. wrenches, nibbler 

nders, valve reine, Write for Cat- 

slog 89-0. Thor Power Tool Company, 175 
tate St., Aurora, Ill. 


1 84 THOR AIR TOOLS FOR AUTOMO- 
TIVE SERVICE — S-pa e catalog 
listing complete line of Thor Air Impact 
Wrenches, sockets and accessories. Also in- 
cludes information on Thor Auto Air Ham- 
mer, Body & Fender Hammer and heavy dut oy 
tire removing tool. Write for Getees¢ 
1685-A, Thor Power Tool Oo., 175 N. State 
St., Aurora, Ill. 
1 SERVICE ENGINEERING BRO- 
A new brochure comprised 


CHURE— 
of 14 Service Engineering articles coveri 
oil consumption p ’ 





piston 
several articles 

to avoid scuffing 
erfect Oircle Oorp., Hagers- 


1 AUTO LITE BATTERY SERVICE 

MANUAL — An authentic reference 
and guide for everyone interested .. testing 
and servicing automotive stevege Se tteries. 
Simply weueee and thoroughly illustrated, it 
is so complete in its coverage of the sub, 


it easily understandable. Distributed by Auto- 
Lite Battery Oorporation, P. O. Box 9381, 
Toledo, Ohio, 


1 8 BRAKE PRODUCTS booklet gives 

you 20 pages full information on how 
Raybestos products lick heat and wear prob- 
lems. Includes the steps in the Raybestos 7 
point brake check. Raybestos Div., Bridge- 
port 2, Conn. 


1 + ELECTRICAL TUNE-UP TESTING 

EQUIPMENT CATALOG NO. 100 DB 
—gives rad information on each testing 
equipment item in the entire Herbrand line. 
Includes detaiis a such items as Power 
Timing Lights. .-— Gauges, Neon 
Tube Timin Ban achometers and o . 
Herbrand Div., Fremont, Ohio. 


| 89 GENERAL PAINTING INSTRUC- 

TIONS — Form 5723 covers finish- 
ing of passenger curs or commercial vehicles 
5 an Open Door to Greater Profits’’ 
in lacquer or ename! tinieh, Gives full details 
for any surface including preparation of 
same. tzler Color Division, 8000 W. Chi- 
cago Ave. Detroit 4, Mich. 


T COOLING SYSTEM CLEANING — 
Bulletin titled ‘‘Coolnig System Main- 
déscribes Jenny Steam Thoro-Purge the most 
modern and thorough method of reverse 
flushing cooling systems; also shows i 
rofits possible from its use. Write for 
ulletin ‘Stes Homestead Valve Manufac- 
turing Oo., P. 0. Box 99, Coraopolis, Pa. 


The Arco Oo., 7301 Bessemer Ave., 
Cleveland 27, Ohio. 


19 WIRE & CABLE CATALOG—<A con- 
densed catalog of electric wire and 
cable, complete with specifications for all 
ears. The Electric Auto-Lite Co., 
ledo 1, Ohio. 
1 TWIN POST LIFT WHEEL ALIGN- 
MENT OUTFIT — Illustrated 8-page 
catal shows how this equipment does not 
limit floor space, shows how anyone = do 
wheel alignment and points out fast em 
nae Weaver Mfg. Oo., Springfiel 


] NEW CATALOG material on Yankee's 
fender or body mounting mirror line. 
mirror heads are featured, as well 

ted Pacesetters and 24 Karat 

Plated Pacesetters. Ask or catalog 
sheets 66001-4. Kalamazoo punched for filing. 
Yankee Metal Products Corp., Norwalk. Conn. 


1 AIR COMPRESSOR CATALOG — 
Twenty page es gives detailed in- 
structions on how select a compressor. 
Also includes pO and oe 
on various of compressors, 
and accesso Ask for Ca No.7 734-2, 
Weaver Mfg. Oo., Springfield, 
19, SERVICE JACK CATALOG PAGE— 
Model WA-66, 1% ton and 1% ton 
service jacks are fully described. Tight 
weight of these models makes them ideal for 
service trucks and away from shop serv- 
ice. Includes complete specifications. eaver 
Mfg. Oo., a jeld, Ill. 


200 7222 WHEEL LIFTS AND BOLL 
ON LIFTS CATALOG PAGES—Two 
pages gives dimensions, capacity and other 
pertinent information about these two Weaver 
products, Weaver Mfg. Co., Springfield [Iil. 
20 CARPORTS — Prefabricated steel 
units especially adapted for car deal- 
ers, service stations and garages. Allow extra 
working space and protect cars from dam- 
aging ight exposure. Can be easily in- 
stalled by you in matter of minutes an 
be move Ay needed, Write Childers 
Mfg. Co., P. O. Box 7467, Houston 8, Texas. 
2 STOP TIME LEAKS — a brochure 
containing complete details as to use 
of payroll and fob time recorders in auto- 
mobile service departments together with 
sample time cards showing actual registra- 
tions. Lathem Time er Oo., 76 Third 
St., Atlanta, Ga. 
2 HOW TO INCREASE ENGINE LIFE 
90% — Illustrated booklet tells how 
to reduce wear to moving parts and insure 
better performance from automobiles or 
trucks 7, Sy the air filter—the vital 


ane Xf ogeipmes which an e 


Rumford Post ce, 
Providence 16, R. 
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237 NEW MODEL 519 CRANESHAFT 
GRINDER — A 2 informative 
bulletin just published by peo Products, 


H t t 4 F L L Inc. Complete with illustrations, ons 
and ence data on this low-cost, precision 


refer: 
L | crankshaft a nod with outboard counter- 
balancing. rite Lempco Products, Inc., 
Dunham Road, Bedford, Ohio. 

FREE! 257 RUBBER PRODUCTS — A con- 
densed catalog designed for parts 
reference work just released. It contains 
handy simplified identification and illustra- 
tions of floor mats, pedal pads, motor mounts, 
and rubber bushings. Doan Mtg. Oo., 1725 

London Road, Cleveland 12, Ohio. 
OIL FILTER SELLING AIDS—wWix- 
O-Matic the guide to extra profits 
in oil filter service sales. A revolutionary 
merchandising concept fea minimum, 
controlled inventory, anteed sales, wa 
petual stock control, Hial-0-Matic cartridge 
selector, cartridge installation charge guide, 
dealer franchise, plus choice of two eye- 
catching, money making merchandise oor 
cabinet or wall vask. Ask for brochure giving 
complete details. Wix Oorp., Gastonia, N. C. 
ILLUSTRATED FOUR-PAGE COL- 
OR FOLDER — Showing the oper- 
etion and construction features of the new 
Storm-Vulcan Blast, a parts and motor 


20 1957 BRAKE SHOE CATALOG — 

with illustrations of brake shoes and 
their proper applicatio ete. — National 
Brake Block Oorp., 79 adison Ave., New 
York 16, N. Y¥. 


TIRE BOOTS & RELINERS — used 
for repairing tires for additional life. 
Beautifully packed. It takes very small in- 
to make extra fits. Write for 
rice list. Pianta Tire Mart, 

P. 0. Box 8144, Station F, Atlanta, Ga. 


21 = a Gees wo. 
-A— A i6- e lis by num- 
bers or by makes — shotk absorbers for 3 
every automotive need — passenger cars, 
and some trucks. Monroe Auto Equipment 
Oo., Monroe, Mich. block cleaner, with handy specification table. 
21 THE WHYS AND HOWS OF VOLT- Storm-Vulcan, Inc., 2225 Burbank St., Dallas 
AGE REGULATORS — Explains in 9, Texas. 
simple language, every detail of Voltage Reg- 3 KOTAFIN CRANESHAFTS IN- 
ulators—how they work, why they are im- CREASE BEARING LIFE — A new 
portant, how to adjust and service them. In service booklet, ‘‘Stop Bearing Failures,’’ for 
handy pocket size edition, with the benefit of users of reconditioned crank- 
to clarify and il- shafts. Booklet clearly shows the cause of 
lustrate the text. Standard Motor Products, most early bearing failures, and how the 
ine, 87-18 Northern Blvd., Long Island City KOTAFIN process prevents them, also length- 
, Y. ens bearing life. Storm-Vulcan, Inc., 2225 
Burbank St., Dallas 9, Texas. 
31 WAGNER BRAKE PARTS CATA- 
LOG — A handy ONE-POINT ref- 
erence to fast-moving brake parts and lining, 
covering popular models of cars and trucks. 
Catalog a lists complete stock of shoe ex- 
change sets, as well as CoMaX bonded lin- 
ing segments available to those interested in 
bonding lining in their own shops. Wagner 


‘“‘WHAT PRICE QUALITY’’ — 

Read how ignition rts should be 
made and why. ‘‘WHAT PRICE QUALITY’’ 
tells the story of the making of quality ig- 
nition gore, Written in non-technical lan- 
guage. tandard Motor Products, Inc., 37-18 

orthern Blvd., Long Island City 1, N. Y. 

22 FUEL PUMP TROUBLE SHOOTING 


—Olearly describes and illustrates 
correct procedure for testing fuel and vacuum 
pumps, and how to use properly a fuel pump 
pressure gauge. Four page pamphlet also in- 
cludes rm ge fuel pump pressure specifi- 
cations and car application data. Kem Mfg. 
Oo., 20-21 Wagaraw Rd., Fair Lawn, N. J. 
23 NEW SIOUX CATALOG NO. 56—A 

new 52 page catalog including com- 

lete illustrations and ptions of valve 
ace grinding machines, valve seat 

cote, electric screw drivers, impact wrenches, 
drills, bench and portable nders, flexible 
shafts, saws, sanders, polishers, abrasive 
dises and polishes. Also included are electric 


Electric Corporation, 6862 Plymoutr Avenue, 
St. Louis 14, Missouri. 
31 BETTER IGNITION by Delco-Remy 
—l16-page, 8% x 11 inch booklet 
covering theory, o tion and maintenance 
of Delco-Remy ignition equipment. Contains 
71 illustrations. Will help automotive elec- 
triclans understand and service ignition e- 
quipment. Delco-Remy Service Department, 
Anderson, Ind. 
31 GRIZZLY BRAKE BONDING CAT- 
ALOG — Describes equipment for 
conditioning shoes for bonding; power pres- 
sure gas heated automatic bonder; clamping 
devices and gas and electric ovens for bond- 


are made both for riveted and for bonded 
lining. World Bestos Corp., P. 0. Box 346, 
New Castle, Ind. 


335 POWER AND MANUAL LUBRIOA- 
TION IN THE FIELD is fully de- 
scribed in Lincoln Engineering Company's 
new aon | No. 75. Cotaieg. — +s new- 
est ty grease guns, fittings a acces- 
Sueen “ae fast, clean, economical lubrication 
of farm machinery. Lincoln agers 
Company, 5708 Natural Bridge Ave., St. Louis 


80, Mo. 


336 — IGNITION FARTS 


oG — Big 160- oy 
contains complete listings of all Filko igni- 
tion Replacement Parts for 2 tically every 
make and model of car, truck, bus and trac- 
tor. New simplified listings make the new 
Filko Catalog exceptionally easy to use. F. & 
B. Mfg. Co., 4248 W. Chicago Avenue, Chi- 
cago 61, Ill, 


33 AUTO LAMP SERVICING GUIDE 
—illustrated and handy reference 
with replacement charts and instruction for 
aiming, adjusting, perusing, installing and 
cording trucks and auto lamps. Also com- 
plete information on servicing directional 
. Tung-Sol Electric Inc., 95 
Eighth Ave., Newark 4, New Jersey. 
340 OL, AIR, FUEL AND WATER FIL- 
TERS — Valuable information on oil, 
air, fuel and water filters. Complete selection 
of material to help you sell, install and 
service filters. Fram Oorporation, Provi- 
dence 16, R. I. 
34 HYDRAULIC BRAKE WALL 
CHART — Spiral bound listing up- 
to-date parts information for passenger cars 
and trucks, including stings for master 
and wheel cylinder repair ts, stop light 
switches and brake hoses. Eis Automotive 
Oorp., P. O. Box 701, Middletown, Conn. 
347 INTRODUCTION TO POWER STEER- 
ING — Oomplete explanation of 
powersteering principles and vantages. 12 
ge booklet fully illustrated and diagramed. 
onroe Auto Equipment Co., Monroe, Mich. 
361 NEW ‘QUICK REFERENCE’’ 
GASKET CATALOG — Oomplete, 
easy-to-find listings of Fel-Pro Gaskets for 
practically all makes and models of cars, 
trucks, tractors, buses, etc. New cataloging 
style makes gasket selection simple and 
easy. Write for your free copy today. Felt 
Products Mfg. Oo., 1508 Osrroll Ave., Chi- 
cago 7, Ill. 
364 AUTOMOTIVE SAFETY LIGHTING 
DEVICES—A new automotive cata- 
log illustrating reflectors, directiona) signals, 
tail lights, stop lights, armored clearance 
lamps and safety reflector flares—all heavy 
duty equipment, designed and built for com- 
mercial truck and bus use. Grote Mfg. Co., 
Bellevue, Ky. 


tools for builders, farmers and home shop.— 
ibertson & Oo., Inc., Sioux City, Iowa. ing. co, listin, 
23 INSTALLATION OF SHOCK AB- and applications. G 
SORBERS — Detailed instructions for  Pb/0. 
the removal and installation of direct ac- 3 BEAKE LINING — A new 18 page 
tion shock absorbers. Stem and loop end condensed catalog listing brake lin- 
types for both leaf and coil spring installa- ing recommendations for all popular passen- trade-ins for profitable resale. Bowes 
tions. Monroe Auto Equipment Co., Monroe, fer cars, commercial cars, etc. Vehicles are Fast’’ Oorp., 147 North Pine Street, Indian- 
Mieh. ‘ sted by year and model. Recommendations apolis 3, ‘Todians. 
4] NEW AIR BRAKE MAINTENANCE 
BULLETINS — Series of bulletins 
each devoted to a single unit. Fully illustrated 
with cross sectional, exploded and schematic 
drawings explaining every a of the 
eration and maintenance. er Fiectric 
ma 6400 Plymouth Ave., St. Louis 14, 
°. 


40 A B O’s OF SAFE PROFITABLE 
TIRE SERVICE—A 24 page book 
published by Bowes ‘‘Seal Fast’’ Oo 
Complete with illustrations and how-to-do-it 
instructions. Outlines latest tube and cas 
repair techniques as well as ee oe | 
ry 


of Saftibond segments 
zly Mfg. Co., Paulding, 


Pest Card Valid For 90-Days ONLY 
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800—Cap Tester 


“CT-245” cap tester with 2” easily- 
read, accurate, color-coded dial, with 
16-cap assortment, has been intro- 
duced by Stant Mfg. Co., Inc., Con- 
nersville, Ind. 

Heavy cast cap adapters will not 
bend, break or wear off, it was 


claimed. The steel body is furnished 
in chromium plate with a strong 
hanger for use at the pump island or 
on the wall. Gauge is said to be easy 
to use, requiring a short time to read. 
Want more info? Use coupon on 
page 106 and you will get it! 


801—Coil, Condenser Tester 


“Model 51” coil and condenser test- 
er for testing battery ignition coils, 
magneto coils and armatures and ig- 
nition condensers has been announced 
by Graham Research, Inc., 666 22 
Ave.. N. E., Minneapolis 18, Minn. 

Complete specifications on orig- 
inal-equipment coils and condensers 
are supplied for use with the tester, 
with no extras to buy. The large 
meter is calibrated in actual units as 
specified in the test data—no “good- 
bad” scales to guess about, the man- 
ufacturer said. 

Want more info? Use coupon on 

page 106 and you will get it! 


802—Fender Sections 


Lower rear and front fender sec- 
tions to simplify and speed up repair 


NEW PRODUCTS 


AND CATALOGS 


803—Headlight Aimer 


Headlight aimer designed to check 
and aim all sealed beam lights on any 
car or truck for both vertical and 
horizontal alignment in less than one 
minute, without removing hood rings, 
has been announced by John Bean 
Division, Food Machinery and Chem- 
ical Corp., 1305 S. Cedar St., Lansing 
4, Mich. 

The “Trulite Aimer” kit consists of 
a pair of “hi-impact” styrene aimers 
with a zinc, die-cast compensating 
level; a pair of steel wall brackets; a 
steel, baked enamel sign announcing 
the service; a sealed beam meter that 
shows the customer the condition of 
his lights; a customer check pad; a 
calibrated line level and a complete 
instruction book explaining the sys- 
tem. Operating parts require very 
little storage space and are simple to 
use, the manufacturer said. 

Want more info? Use coupon on 

page 106 and you will get it! 


804—Wheel Dollies 


Wheel dollies for removing, replac- 
ing, lifting and transporting single or 
dual wheels up to 2,600 lbs. have been 
introduced by Salsbury Corp., 1161 E. 
Florence Ave., Los Angeles 1, Calif. 

They feature 4” swivel wheels for 
straight-line maneuverability, 3-point 


suspension for uneven floors and a 
specially designed 2” leveling adjust- 
ment screw for horizontal alignment, 
the manufacturer said. Heavy-duty 
models are equipped with hydraulic 
jacks. Individual lifting arm rollers 
allow wheels to rotate separately. Ad- 
vantages claimed include elimination 
of greased tin methods of manual 
handling, quick and accurate align- 
ment of wheels to axle, eliminate 
damage to grease retainers and sav- 
ings in time and manpewer, according 
to the company. 

Want more info? Use coupon on 

page 106 and you will get it! 
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in your service department. 


Tardiness and lost time onand 
between jobs, eat away at profits 


GET THESE BUGS 
_OuT 


F YOUR 
EAD... 


LOST TIME 





INACCURACY 


' 

| Gentiemen: 

' I'd like to exterminate the profit- 
eating bugsin my business. Send 

;me complete Lathem Time Re- 


; corder information and prices 
j at no obligation to me, of course. 
'Name 
| Address 

| City State 


LATHEM TIME RECORDER CO. 


70 Third Street, N.W., Atlanta, Georgia 


Give these bugs a knockout 
punch, control both your payroll 
and job time — by installing a 
Lathem Garage Time Recorder. 


to damaged or rusted-out parts of 
1955 Chevrolets, available in right- 
and left-hand styles, have been an- 
nounced by Schofield Mfg. Co., 1140 
East 222nd St., Cleveland 17, O. 

The “P-343R and 6,” “P-346R” 
(front, and “P-346L” (rear) panels 
are precision die-formed and pierced 
exactly to fit part being replaced, ac- 
cording to the manufacturer. 

Want more info? Use coupon on 

page 106 and you will get it! 
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805—Push, Pull Body Set 


“Rocket” push and pull heavy-duty 
mechanical body and fender tool set, 
said to handle big jobs as well as 
small ones, has been announced by 
Vulcan Mfg. Co., Inc., Winona, Minn. 

Including 2 sizes of mechanical 
push and pull jacks, plus all neces- 


sary accessories to do the complete 
job, set comes in a heavy-gauge metal 
tool box with convenient handle for 
storage and easy handling. It may 
be used for straightening frame horns, 
lining up door opening, pulling down 
roof panel, lining up rear-quarter 
panel, etc. Illustration shows pulling 
door jamb in place. 

Want more info? Use coupon on 

page 106 and you will get it! 


806—Trunk Mat 


“Universal” trunk mat, 45” x 47”, 
shaped to make fitting easy for most 
modern cars, has been announced by 
Ace Rubber Products, Inc., 100 Beech 
St., Akron 8, O. 

Made of grease- and oil-resistant 
black rubber, mat protects trunk floor 


covering, making cleaning easier, or it 
may be used to hide floors that have 
had hard wear. 
Want more info? Use coupon on 
page 106 and you will get it! 


807—Compression Ratio Chart 


A complete, up-to-date chart show- 
ing how compression ratios are in- 
creased by grinding engine heads— 
including 1956-57 cars—and indicat- 
ing how much stock to grind off, 
giving both the before and after com- 
pression ratios for each engine, plus 
useful hints on “hot-rodding” an en- 
gine, has been announced by Peterson 
Welding Laboratories, Inc., 1423 Vir- 
ginia, Kansas City 6, Mo. 

Want more info? Use coupon on 

page 106 and you will get it! 


108 


808—Cylinder Head Gasket 


A gasket of thin and flexible ma- 
terial for sealing high-compression 
engines, now using embossed or 
beaded cylinder head gaskets, has 
been introduced by Victor Mfg. & 
Gasket Co., 5750 Roosevelt Rd., Chi- 
cago 50, Ill. 

Said to have the resilience of rub- 
ber and the strength of steel, gasket is 
formed with 800 projections per 
square inch, projecting alternately on 
each face. The sealing element is an 
asbestos-elastomeric compound and is 
simultaneously bonded on both faces. 
Required heat conductivity is ob- 
tained with a patented thin steel core. 
In addition to speeding heat transfer, 
“Victocor” construction prevents loss 
of torque due to collapsing and 
pounding under heavy load, it was 
claimed. It reportedly maintains di- 
mensional stability and positively re- 
tains coolants. 

Want more info? Use coupon on 

page 106 and you will get it! 


809—Height, Level Gauge 


A suspension height and level 
gauge for 1957 Plymouth, Dodge, De 
Soto, Chrysler and Imperial Torsion- 
Aire suspension, which measures the 
differential in height between the 
lowest point on the lower ball joints 
and the under sides of the lower con- 
trol arm bushing housings, has been 
announced by Hunter Engineering 
Co., Hunter Ave. and Ladue Rd., St. 
Louis 24, Mo. 

The gauge checks both sides simul- 
taneously and torsion bar adjustment 
can be made with it installed. Two 
adjustment knobs mount gauge se- 
curely, with no pushing or hammer- 
ing, it was claimed. Direct readings 
are made from scales divided into 
1/16” increments. 

Want more info? Use coupon on 

page 106 and you will get it! 


810—License Plate Guard 


Plastic license plate guard that re- 
portedly will not rattle, break, dent, 
rust or change color has been intro- 
duced by Sutcliffe Specialty Co., 3706 
Greenwood Blvd., St. Louis, Mo. 

Molded in one piece of poly- 
ethylene in car-matching color selec- 
tions, guard features a slot located 
across the bottom that permits it to 
be slipped over the plate. No adapters, 
special bolts or corner brackets are 
required. Extreme flexibility permits 
cover guard to mold itself around 
bolt heads, etc., providing easy re- 
moval for change of plates or trans- 
fer from one vehicle to ancther. Slot 
at bottom also allows dust, water and 
other foreign material to escape, it 
was claimed. A clear plastic sheet to 
cover the license plate for further 
protection is optional. 

Want more info? Use coupon on 

page 106 and you will get it! 


811—Distributor Tool 


A Delco-Remy “E-Z Reach” tool, 
over 18” long, for use on all external 
adjustment distributors, which can 
also be used for adjusting distributors 
with dual or triple carburetion and 
air conditioning, has been introduced 
by United Motors Service Division of 
General Motors, Detroit 2, Michigan. 


Features of the tool are maximum 
flexibility for greater utility; strong 
inner cable which turns freely; ex- 
clusive “memory” tubing which per- 
mits use at any required angle; engi- 
neering to eliminate wrap-up and 
backlash, and steel ferrules and 
wrench white nickeled to resist rust. 
Tool comes in a plastic bag with a 
7” x 9” specification data card which 
includes 1958 adjustment settings and 
service procedure for all external ad- 
justment distributors. 

Want more info? Use coupon on 

page 106 and you will get it! 


812—Starter Unit 


An automatic car starter, designed 
for mounting on the fender or in the 
body of a service truck, which can 
easily be connected to the truck 
generating system that keeps the 
auxiliary battery in the _ starter 
charged at all times, has been an- 


TARTING 
OWER 


nounced by U. S. Engineering & Mfg. 
Co., 3254 Lincoln Ave., Chicago 13, 
Til. 

Harnessed 24’ cable leads reported- 
ly make it possible to start vehicles 
stalled in garages, on hills, or be- 
tween parked cars at curbs, since the 
length of leads enables service truck 
to pull up behind, alongside or in 
front of stalled car. Cable leads are 
clipped to the posts of the battery in 
the stalled vehicle and a remote con- 
trol button pushed. Starter in stalled 
vehicle is then used in the regular 
manner. Units are available for serv- 
ice trucks with either 6- or 12-volt 
systems. 

Want more info? Use coupon on 

page 106 and you will get it! 
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Solve Under-Car Problems 
with MOOG 


Chassis and 
Suspension Parts 


Try these items... discover MOOG quality! 


MOOG “GUSHER-BEARING” BALL JOINT. 
For 1955-56 Chevrolets. Upper unit, K-660. Lower 
unit, K-670. Make steering safer and quieter. 





K-245 MOOG “TENSION- 
LOCK” INTERMEDIATE STEER- 
ING ARM KIT. 

Spring assures proper tension. 
Locks out stud end-play. Stops 
rattles. Speeds installation. (Re- 
bush old kit in spare time for 
next job.) 


MOOG ‘‘GUSHER-BEARING” 
TIE ROD END. 


Longer lasting because wear sur- 
faces are always properly lubri- 
cated. Available for most autos 
and trucks. 
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K-251 MOOG “BALL-BEARING” 
IDLER ARM KIT. 

“The poor man’s power steer- 
ing.” Idler arm “‘floats” between 
ball bearings. Adjusts out steer- 
ing play. Fits four out of five 
cars. 





NEW MOOG KIT K-119 UPPER- 
INNER SHAFT. 

With “Plus 24 Degree’ Shaft— 
a Moog exclusive. Solves posi- 
tive camber problem for 1955- 
56-57 Chevrolets. 


For additional information and catalog, write: 
Moog Industries, Inc., St. Louis 14, Missouri, U.S. A. 


Want more facts? Use Reader Service Card Page 106 





813—Box Wrench 


A reversible ratchet box wrench 
with 5%” and 34” hex openings for 
use on oil filters, crankcase drain 
plugs, brake master cylinders, power 
steering units, shock absorbers, 
springs, bumper nuts, rear ends, etc., 
has been announced by K-D Mfg. Co., 
526 North Plum St., Lancaster, Pa. 

Made from rustproofed alloy steels 
with easy-to-see red stripe on handle 


for identification, tool is 7%” long. 
Ratchets are reversed by pressing 
ratchet lock behind the heads. Teeth 
are closely spaced for short.stroke. 
Want more info? Use coupon on 
page 106 and you will get it! 


—_—--- 


814—Test Bench 


“Model 20-14” generator-regulator 
test bench, for testing 6- and 12-volt 
passenger car and light truck gen- 
erators to produce full output up to 
600 watts, has been announced by 
Allen Electric & Equipment Co.,, 2101 
North Pitcher St., Kalamazoo, Mich. 

Unit reportedly tests generators 
with or without matching regulators 
and will test double-contact as well 


7 


as current-voltage types. Features in- 
clude forced air cooling, illuminated 
meters, quick acting generator vise 
and simplified test lead hookup. 
Bench is supplied with complete in- 
struction manual and latest generator- 
regulator specifications, plus personal 
instruction by a factory-trained sales 
engineer, the manufacturer said. 
Want more info? Use coupon on 
page 106 and you will get it! 


815—Shoe Catalog 


A 16-page catalog containing a 
complete reference guide to its bond- 
ed brake shoe sets with alphabetical 
listing of car, truck and tractor makes 
(1936 to 1957), giving bonded set num- 
ber for front and rear axles of every 
model, plus a numerical listing of 
set numbers and an illustrated chart 


110 


showing 28 different types of brake 
shoes with dimensions for drum di- 
ameter and lining width, and a com- 
panion piece of a 25” x 17” wall ref- 
erence chart, has been published by 
World Bestos Corp., P. O. Box 233, 
New Castle, Ind. 

Want more info? Use coupon on 

page 106 and you will get it! 


816—Tubeless Report 


“How to Repair Tubeless Tires,” 
a 4-page report, in reprint form, il- 
lustrating and describing the basic 
steps necessary to repair tubeless 
tires properly, with reasons why they 
present a more pressing problem than 
repair of conventional tubes, and cov- 
ering both electric and chemica] re- 
pair methods, pictorially and in text 
form, has been published by Dill 
Mfg. Co., 700 East 82nd St., Cleveland 
3, O. 

Want more info? Use coupon on 
page 106 and you will get it! 


817—License Bolt Set 


License plate bolt sets, each con- 
taining 16 pieces — 4 bolts, 4 lock 
washers, 4 flat washers, 4 nuts — 
chromate-coated and rust-resistant, 
have been introduced by Dorman 
Products, Inc., 1004 Sycamore St., 
Cincinnati 2, O. 


The “No. LP2S” sets in transparent 
plastic containers are packaged 50 
sets per display carton. 

Want more info? Use coupon on 

page 106 and you will get it! 


818—Service Booklet 


A 12-page booklet, “How to Sell 
More Oil, Oil Filters, Lubrications, 
TBA Items, in Your Service Station,” 
showing in photographs and brief de- 
scriptions new techniques that will 
help operators sell more high-profit 
items like accessories, tires, wheel- 
packing or realignment jobs, has been 
published by Pullman Vacuum Clean- 
er Corp., 25 Buick St., Boston, Mass. 

Want more info? Use coupon on 

page 106 and you will get it! 


819—Ammeter Kit 


“Hoyt” ammeter kit designed for 
installation on late-model cars whose 
warning-light, no-charge indicators 
do not show the charging rate of the 
battery-generator system, has been 
announced by Hoyt Electrical Instru- 
ment Works, 42 Carleton St., Cam- 
bridge 42, Mass. 

Ammeter is calibrated in the full 
60-0-60-amp operating range with 
an expanded scale between 0 and 30 
amps for the widest pointer-swing 
that indicates. the charging current 


actually reaching the battery. Any 
unusual variation reportedly may be 
quickly observed. Available for either 
6- or 12-volt systems, ammeter has 
a black finish with a polished nickel 
rim outlining the dial and comes with 
universal bracket for mounting on the 
lower edge of all instrument panels. 
Want more info? Use coupon on 
page 106 and you will get it! 


820-——Lift Poster 


A 22” x 34” wall poster for one-end 
lift users, with photographs and com- 
plete instructions on lifting all 1957 
cars, has been announced by Black- 
hawk Mfg. Co., 5325 W. Rogers St., 
Milwaukee 46, Wis. 

Below the photograph of each car 
being lifted by the “Service Chief” 





WW xer tr) |}@ sracemawx 
are simple, short instructions for lift- 
ing both front and rear of car pic- 
tured. In the left-hand corner are 
pictured in color 6 of the company’s 
inexpensive mechanical and frame 
jacks for resale. Poster is sent free of 
charge. 

Want more info? Use coupon on 

page 106 and you will get it! 


821—Mounting Bracket 


A mounting bracket that will en- 
able driver to remove mirror from 
the dashboard mounting position on 
1957 Chrysler, Dodge, De Soto and 
Plymouth cars and place it above the 
dash in the center of the windshield, 
has been announced by Yankee Metal 
Products Corp., 25 Grand St., Nor- 
walk, Conn. 

Constructed of heavy-gauge steel, 
reinforced for vibrationless perform- 


ance, bracket is finished in silver lus- 
ter paint and is said to be simple 
to install, with no holes to drill. A 
plastic disc is furnished to cover the 
hole where present bracket is re- 
moved. Mirror presently installed in 
cars is used in bracket. 

Want more info? Use coupon on 

page 106 and you will get it! 
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ARO has everything 





AL-207 PUMP... 


whether you do 50 or 500 lube jobs 
a month ... you'll find AROLUBE 
equipment unbeatable for your needs! 
ARO lubricators are powered with 
the amazing AL-207 Pump... uses / 
/ess air to pump more lubricant. 


SEE YOUR AUTOMOTIVE 
WHOLESALER NOW FOR DETAILS. 








SESSESSFO644 


WARRANTED FOR 3 
YEARS OR 10,000 


+ 
+ 
+ 
re LUBE JOBS! 
ns 
& 
ns 
te 





ARO warrants the AL- 
207 Air Motor to be free 
from defects in work- } LUBRICATING 
manship and materials / “St agtgagea 
for 10,000 lube jobs or 
3 years, whichever oc- 


curs first, from date of 


ns 
| 

| purchase. 

te 
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822—Timing Light 


An improved AC power timing 
light, having a novel circuit, said to 
stay cool after hours of continuous 
operation and not to blink and burn 
out, has been introduced by Herbrand 
Division, Bingham-Herbrand Corp., 
Fremont, Ohio. 


The HT-670 has a bright, narrow 
beam supplied by a _ long-burning 
xenon stroboscopic lamp. Uncondi- 
tionally guaranteed for a year, the 
light requires only two connections 
and a 110-volt power source and is 
said to check 6, 12, 24 and 48 volts 
and magneto. 

Want more info? Use coupon on 

page 106 and you will get it! 


823—Gauge Tester 


A gasoline gauge tester, said to 
check positively and quickly the cali- 
bration of the gasoline gauge, ihe 
wire which connects it to tank unit 
and operation of the fuel tank unit 
itself, without removal of tank unit 
or gauge, has been announced by 


ie x 


Borroughs Tool & Equipment Corp., 
3002 N. Burdick St., Kalamazoo, 
Mich. 

Tester may be used to test gas 
gauges on all General Motors cars 
and all other AC gasoline gauges. 
It is a small, electronically operated 
unit with 2 clip-on wire leads. 

Want more info? Use coupon on 

page 106 and you will get it! 


824—Battery Terminal Puller 


An easy-to-use tool said to simpli- 
fy removal of corroded battery ter- 
minals has been announced by Owa- 
tonna Tool Co., 306 N. Cedar St., 
Owatonna, Minn. 

Drop-forged from alloy steel and 
fully heat-treated, tool incorporates 
a striking pad which enables oper- 
ator to drive the prongs under the 
cable connection and center it over 
the terminal. A few turns with the 
T-handle screw then quickly removes 
the terminal connection without dam- 
age to the case, it was claimed. Tool 
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has no jaws to adjust and once it is 
located under the cable connection 
it cannot slip off, according to the 
company. 
Want more info? Use coupon on 
page 106 and you will get it! 


825—Cartridge Cleaning Gun 


Hand air filter cartridge cleaning 
gun, said to clean heavy-duty carbu- 
retor air filters correctly, has been in- 
troduced by Fram Corp., 105 Paw- 
tucket Ave., Providence 16, R. I. 

Cleaning can be done simply and 
quickly without damaging cartridge 


by attaching gun, with pushbutton 
control, to regular air line hose. A 
series of holes in the metal nozzle al- 
low a metered air flow to clean 
cartridge from top to bottom, it was 
claimed. Gun is ruggedly built of 
brass and cadmium-plated steel for 
shop use. 

Want more info? Use coupon on 

page 106 and you will get it! 


826—Test Stand 


“Model D-11 Dynomaster” run-in 
and test stand, offering a selective 
speed range from 350rpm to 750rpm 
and equipped with a self-contained 
oil reservoir, has been introduced by 
Storm-Vulcan, Inc., 2225 Burbank St., 
Dallas 19, Texas. 

Unique drive with universal joint 
reportedly eliminates the requirement 


of special adapters for each engine. 
All engines are driven from the fly- 
wheel flange of the crankshaft, thus 
eliminating undue drag and wear on 


the front main bearing and oil seal, 
it was claimed. Mechanical evalua- 
tion of a rebuilt engine by the “Model 
D-11” includes oil pressure check, 
bearing leak detector, detects noisy 
valve mechanism, check for proper 
clearance of all mating surfaces and 
engine completely flushed with fil- 
tered oil, the manufacturer said. 
Want more info? Use coupon on 
page 106 and you will get it! 


827—Engine Cleaner 


An engine cleaner using a power- 
ful spray of kerosene or other sol- 
vents and compressed air to remove 
quickly dirt and grease from auto- 
mobile engines, equipment, machin- 
ery, motors, parts, etc., and said to 
be over 40% lighter in weight and 
easier to use than previous model, has 
been introduced by The Imperial 
Brass Mfg. Co., 6300 W. Howard St., 
Chicago 31, Il. 

The cleaner can be operated for 
long periods without tiring the hand, 





it was claimed. Air flow is controlled 
by a thumb button and the amount 
of solvent is regulated by a needle 
valve. Streamlined handle is designed 
to provide the proper angle for con- 
venient operation and has flexible, 
lightweight Tygon tubing for drawing 
solvent directly from container. Flow 
of solvent can be shut off complete- 
ly so that air can be used for dusting 
or drying. 

Want more info? Use coupon on 

page 106 and you will get it! 


828—Lube Reels 


Standard and heavy-duty spring- 
operated “Lubreels” and hose assem- 
blies, said to incorporate rugged per- 
formance and easy installation, have 
been introduced by Lincoln Engineer- 
ing Co., 4010 Goodfellow Blvd., St. 
Louis 20, Mo. 

Standard reels are designed for 
lubrication service where long lengths 


of hose are not required, while the 
heavy-duty are recommended for bus 
and truck lubrication. 
Want more info? Use coupon on 
page 106 and you will get it! 
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SKILLED BODYMEN 

DEPEND on these 

PRODUCTION 
YAIDS.... 


It’s only logical that expert bodymen should prefer the repair equipment 
designed by bodymen. And PF Body and Fender Repair Tools and Equipment 
pay off this preference by saving time and effort... increasing productivity 
and profits wherever they’re used. Take a tip from the experts. Mail coupon 
for Free Illustrated Catalog on the complete PF Line. Or order from your 
jobber today. 


CCC eee re 


NEW SM-14 
‘*Extra-Short’’ Ram 


* Gets Into those Real Tight Places ! 


Only 2%" high . . . full one inch ram travel 
foi extra ‘‘push”’! Offset connector speeds 
hook-up and take-down. Built-in filter 
keeps out grit. Fast, efficient, dependable. 
Fits all 2, 3, 4, and 7%2-ton jacks having 
Quick Detach Couplers. 


829—Impact Wrench 


An air impact wrench, reportedly 
designed to deliver as much as 15% 
more torque while consuming 30% 
less air, has been announced by Al- 
bertson & Co., Inc., Sioux City, 
Iowa. 

With 90 lbs. of air pressure at the 
wrench, “Model 315” with 4%” drive 
and %” bolt size capacity delivers 
130 torque foot pounds in 10 sec- 
onds, while “Model 317” with a 5%” 
square and 11/16” bolt size capacity 


etees 
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PULL KITS 


Get maximum pulling speed and 
efficiency out of applied hydraulic force. 
Exclusive Bite-Tite Clamps actually 
tighten their grip as power of pull in- 
creases ... hold fast even on thinnest 
panels. Unmatched pulling performance! 
No fussing around to get correct tubing 
hook-up. 


delivers 185 torque foot pounds in rer ee eee a err ee ee Pee ewe ee eo eC ee ee ee 
10 seconds. Powdered iron bearing 
surfaces on motor end plates report- 
edly wear longer and permit a close 
air seal. Power regulator permits run- 
ning a series of nuts down to same 
degree of tightness, it was claimed. 
Setting No. 5 gives full power to blast 
loose tight, rusted and frozen nuts, 
with only a 180° turn required to 
vary power from setting 5 to setting 
1, the manufacturer said. 

Want more info? Use coupon on ‘ 

page 106 and you will get it! 60s Ca Seeecscecssesssesseserseccsceseos 


830—Luggage Carrier ADJUSTABLE SPOONS 


Large capacity luggage carrier, ap- 
proximately 5’ wide by 6’ long by 
12” high, with 30 cubic feet of storage 
area, has been announced by Mar- : . u 
tin Co., Kewanee, III. changes. Simply turn Micro-Screw Adjust- 

It reportedly provides ample space ment ie set spoon at precise angle required. 
for several hundred pounds of lug- There 's a Spoon to fit each PF Speed 
gage, giving rain and wind-tight pro- Midget Set, PF Hydro Chief, and Hydro 
tection. It can be fabricated from Giant Sets, or any 1'4° threaded equipment. 
plastic, steel, aluminum or fiber glass 
and painted to match the car. Requir- peeverevesereeeers 
ing no special built-in attaching fix- re eae SM-24 MI-T-MITE es 
tures it spreads its weight over the ‘ ee . 
roof-bearing members. = HAND TOOLS 

Want more info? Use coupon on The only short ram that ee, 

Er A complete selection of per- 


page 106 and you will get it! > can use attachments. 
: Gets 4 tons of fast- fectly-balanced hammers, 
acting hydraulic power _._ versatile dollies and spoons, 


$31 w Ring > into those ‘‘tight” spots. oe easy-to-handle picks and 
A sludge-, corrosion- and pit-proof Pushes out area... 5 & . punches. Drop-forged and 

oil ring with a stainless steel expand- : = aaa _ = he heat-treated for maximum 

er, said to hold its original built-in for finishing. Fits all = 7 stamina. Do the job faster, 

tension at engine operating tempera- %” tubing — threaded yi with less effort. 

ture, has been announced by Ameri- a _ or threadless. Soe ie 


cers ene Trae veers wererreserees 
a en oo eee 


These exclusive time and work-savers 
eliminate the need to switch from one fixed 
angle spoon to another every time contour 


FP ree ee owe ee 8 EEE ESS ew eww ewe ee ree ee ee 
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can Hammered Automotive Div., 7 — 
Sealed Power Corp., Muskegon, Mich. OR Ae nb een lace, le Mens ae meken-@ See kel :2:2 2°; 


Of a circumferential abutment- 
type, the ring is purported to handle H. K. Porter, Inc. 
any oil control problem created by Somerville 43, Mass. Please send me “Do it Faster and Better”. 
automation in engine building or NAME 
present-day high-compression ratios, 
The ring conforms to the cylinder COMPANY 
bore, independent of the piston groove 
depth, and is said to last twice as ADDRESS 
long as the normal oil ring. 

Want more info? Use coupon on 

page 106 and you will get it! 
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Removing Broken and 
Badly Rusted Studs 


HEN a broken stud is badly 

rusted, a screw extractor 
will not remove it. However, here 
is a method that will work every 
time if it is used first: 

Drill a small hole on each side 
of the stud—half in the stud and 
half in the part stud is used in. 
(Damage to thread is negligible 
unless casting must be leak-tight). 
Next, center-punch the stud in the 
center and drill a hole slightly 


Broken Stud 
Third hole 






smaller than the stud and connect- 
ing the two outside holes. Tap 
each half inward with a small 
diamond - point chisel, fill the 
hole with oil and the two 
halves can be backed out with a 
screwdriver blade.—J. C. Kuhn, 
6346 N. W. 40 Street, Miami 
Springs, Florida. 





Removing the Rear Band 
On Edsel Transmissions 


O REMOVE the rear band on the 
Edsel’s automatic transmission, 
spread the band and place a sock- 
et or a piece of iron approximate- 
ly 11%4” between it, slipping the 
drum’s center support and plan- 
etary unit through it. 
This applies only on the Corsair 
and Citation models. The Ranger 


and Pacer have transmissions sim- 
ilar to the Fordomatic and do not 
require this manipulation. — D. E. 
Stubbs, Heath Motor Co., 315 East 
7th Street, Charlotte, North Caro- 
lina. 





Installing Flat Washers 
To Stop Horn Blowing 


pagers installing three new bush- 
ings and the horn still blows 
on Chrysler products, I place three 
6/32 flat washers under the bush- 
ings and this quickly eliminates the 
trouble, 

The washers will reduce the 
pressure on the horn blowing 
switch plate to remedy the trouble. 
—J. W. Gantt, Mechanic, Hickory 
Motor Sales, Inc., 345 First Avenue, 
S. W., Hickory, North Carolina, 








Repairing Radiators!’’ 


“My Inland equipment and the wonderful job it does 
has attracted nearly a $4,000-a-month volume!” 


Here’s ALL YOU NEED to 
REPAIR your HYDRAULIC JACK! 







—— 






— Neyland’s Auto Paint & Body Works, Baton Rouge, Lo. 
“We are going at the rate of $16,000 a year !’*"—McRill Auto Service, Twin 
Falls, Idaho. ‘$13,904 in 9 mos. !"’"—McCain-Richards, Monroe, La. Many 
do as well or better. Why don't YOU get into this Big Income business? 
20,000,000 Radiators Need Servicing Yearly! And with today’s engine 
power increased, and the cooling capacity decreased, radiators will require 
more service than ever before! Here's a business with a growing future ! 
Inland, the industry's leader, offers equipment, training, Pays-For-Itself 
purchase plan—advertises nationally to attract radiator servicing business to 
Inland-equipped shops. Mail coupon ! 

FREE TRAINING 

aslelels 


INLAND MFG. CO. 
1108 Jackson St., Dept. SA-11, Omaha 2, Nebr. . 
World's Largest Manufacturer Factory school trains you 
of Radiator Servicing Equipment od en _— | ge ah eg 
“SOLD EXCLUSIVELY BY MAIL” =f ore inc everything! FREE 
on es es ees ee | to Inland customers. 


INLAND MFG. CO., Dept. SA~11,1108 Jackson St., Omaha 2, Nebr. 























* Please send new free book, ‘‘Bive Print For Profits." 
H PIR, (PLEASE PRINT) 

y ADDRESS. 

¢ CITY. ZONE___STATE. 

@ sy. TITLE 

i if dealer, make of car sold. 

f Are you now operating a radiator dept. [] Yes [) No 
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HYDRAULIC 
JACK REPAIR KITS & JACK OIL 


JACK-PACK repair kits contain easy-to-follow instructions and all 
the packings necessary to make your jack work like new. And, be 
sure to use JACK-PACK hydraulic jack oil. It’s the only oil with 
complete instructions for filling and bleeding your jack on the can. 


@ No more big jack repair bills. 

@ No more high freight charges. 

@ No more long equipment tie-ups. 
Write today for free folder: 


MFG. COMPANY 
2115 No. Marianna Ave., Los Angeles 32, Calif. 


ORDER FROM YOUR JOBBER! 
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GOT A GOOD 
gr IDEA? 

will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
a P oto or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consid- 
ered. Send them to: Southern 
Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 8, Ga. 











Making Dismounting Tool 
For Heavy Truck Tires 


A RIM welded to upright angle 
iron legs makes a time-sav- 
ing dismounting tool for heavy 
truck tires, as does the spreader 
actuated by air pressure on a brake 


diaphragm.—Harry J. Miller Auto 
Repairs, 991 Forty-Second, Sara- 
sota, Florida. 


Repairing Horn Ground 
On 1957 Mercurys 


Some of the ’57 Mercurys develop 
a ground in the horn switch 
which causes the horns to sound 
continuously unless a wire is dis- 
connected. 

The trouble can usually be traced 
to a grounded contact ring caused 
by excessively large holes in the 
white paper gasket which insulates 
the contact ring from the steering 
wheel hub. A permanent remedy 
(once the steering wheel is re- 
moved) can be made by placing 
a strip of plastic tape over the holes 
in the existing gasket, using an 
ice pick or similar tool to start holes 
for the screws which fasten the 
contact ring to wheel hub. — Lynn 
F, Snoddy, 1622 Vivian Street, 
Shreveport, Louisiana. 
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Discovering the Ailments 
On Edsel Transmissions 


HAVE found a way of eliminating 
or discovering trouble on the 
Edsel’s Teletouch transmission: 
Under the dash, where the wires 
emerge from the steering post, use 
a series test lamp to locate trouble. 
Ground one end and with the other 
touch each wire lead-out. With 
switch on, push the button for each 
wire marked on the steering plate. 
This will indicate where the trou- 
ble is in the steering or below in 


about half the time usually re- 
quired. — David E. Stubbs, Heath 
Motor Co., 315 East 7th Street, 
Charlotte, North Carolina. 


Tucking Masking Tape 
With a Toothbrush 


Wwe I finish masking a car, I 
run a toothbrush between the 
molding and the car to tuck the 
masking tape around the molding. 

This way the tape will not stick 
to the car panel and when remov- 
ing it there are fewer chances of 








one-shot 


DISPENSER 


the original 
Double Action 


HAND 
CLEANER 


that cleans 


IN ] 


THE 


2 TIME 
easier... faster 


WITH or 
WITHOUT WATER 


me cOsTS 


P 
— 


50% 


saves time 


saves money 


Workers like the fast, safe, sure cleaning 
action of GO-JO — without harsh abra- 
sion — with protection against Dermatitis 
— with gentle, soothing skin care. 
GO-JO provides savings in cleanup time 
—and soap costs. Completely automatic 
dispenser gives just the right amount 
every time. Convenient throw-away can 
for easy, quick replacement. 

Order from your jobber. Write Dept. A 


GOJER, INC. + Box 991, Akron, Ohio 


Pat. No. 2,700,490 





America’s Largest Manufacturer of Creme Type Hand Cleaners 
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pulling the new paint off with the 
tape. — M. L. Newsome, Newsome 
Auto Service, South Main Street, 
Emporia, Virginia. 


Checking Valve Seals 
With Toy Arrow Tip 
TOY arrow tip makes a fast 


A method of determining the 
condition of intake and exhaust 
seals on the valve stems of cars 
like the late Oldsmobile. 

With the arrow tip make a suc- 
tion cup about the same size as the 


valve spring retainer, moisten the 
cup and place it over the retainer. 
It should stick tightly. If it doesn’t, 
the seal is faulty —Harry J. Miller 
Auto Repairs, 991 Forty-Second, 
Sarasota, Florida. 


Using Jeep to Service 
Refrigeration Units 


bier Rube Goldberg is built a- 
round an old Russian jeep and 
saves time when servicing the re- 
frigeration units up near the roof 
of long citrus-hauling vans. 





Model 
sP 


458 900d tool’ tsa 


LISLE CORPORATION 
Clarinda, lowa 
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DURABLE 
f 


Unmatched for perform- 
ance and value, these 
creepers, available in an 
eleven-model range of 
types, sizes and prices, are 
all designed for long, com- 
fortable service and made 
of the finest, kiln-dried 
hardwood. 


Jeepers Creepers are low- 
slung, easy to maneuver 
and fitted with soft, plastic- 
coated headrests that are 
resistant to acid, grease, 
gas and alcohol. 


*k 


RALCO 
ROLLERS 


Provide maximum rolling ease with 
minimum height. Amazing load car- 
rying ability. 





The upper platform extends up 
and out to straddle the roof of the 
rigs, bringing the mechanic right 
up to the unit. Steering wheel, gear 
shift, accelerator, etc., have been 
extended for manipulation by the 
driver perched on the platform. 
With an engine-connected pump 
and vacuum, oil changes can be 
made and lubrications done. Also, 
water and air supplies are at hand. 
— Stan Clark, Stanley Clark Serv- 
ice, Box 2162, East Bradenton, 
Florida. 


To Check for Leak 
In Head Gasket 


T O MAKE sure there is no head 
gasket leak, drain some liquid 
from the radiator and slip a piece 
of rubber tubing on the end of the 
overflow pipe. Put other end of 
tubing in a jar of water. 

With the radiator cap and con- 
nections tight, jack up a rear 
wheel, start the engine, put car in 
high gear and work engine against 
foot brake pressure. If bubbles 
show up in the jar, there is a pres- 
sure leak in the engine block. 

On V engines, pull spark plug 
wires from each side, testing each 
bank of cylinders separately.— 
Stan Clark, Stanley Clark Service, 
Box 2162, East Bradenton, Florida. 


Removing Chevrolet Hoods 
Without Removing Springs 


Ov 1949-54 Chevrolets it is not 
necessary to remove hood 
springs when removing the hood. 

Raise the hood far enough to 
have access to the hood hinge and 


SOUTHERN AUTOMOTIVE JOURNAL for November 1957 





Of course 
You make a nice profit on a lot 
of fine products and services 
But 
Because so many* cars have burned 
out rear lamps and headlamps 
...and even more have misaimed 
and deteriorated headlamps... 
you have a substantial profit 
opportunity. These profits come 
faster and easier when you look 
for such cars; when you 





make replacements from the 
General Electric complete line 
of automotive lamps and when 
you offer aiming service. 


*1957 auto safety checks show rear lights top the list of 
causes for rejection. Headlamps rated third. You’ve got 
more prospects—more sales potential—than ever before! 


Sell and Aim pairs Check your stocks of 


\ small G-E automotive 
of G-E QZ ZLixcHx lamps in the new 


Headlamps Space-Saver Packs 


General Electric Co., Miniature Lamp Dept. SAJ-117, Nela Park, Cleveland 12, Ohio 


Progress ls Our Most Important Product 


GENERAL @@ ELECTRIC 
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place a screwdriver, or any flat 
piece of scrap iron about 8” long, 
across under the hinge strap from 
the fender to the hinge box which 
fastens to the cowling. 

Then raise the hood and let the 
spring pressure come on the strap. 
The hood hinge bolts can easily be 
removed and springs don’t have to 
be removed. 

Protect the fender with a shop 
rag or piece of rubber under the 
metal. — Jack Robinson, Roach 
Chevrolet Company, Anthony, 
Kansas. 


To Locate Grounds 
Or Shorts Fast 


O LOCATE grounds or shorts 

quickly, disconnect the battery 
cable temporarily and bypass the 
fuse terminal of the faulty circuit 
with a wire jumper. 

Pass a loop-type ammeter from 
point to point along the suspected 
circuit, while having someone in- 
termittently touch the cable to its 
battery terminal. When the am- 
meter shows no deflection the 
point of ground has been passed, 





*« 


"4 all) 


Taina Elg, co-starring in 
the Sol C. Siegel production 


“Fos Gils” 


AN MGM RELEASE 
in CinemaScope and Color 


*« 


popular performers 
in another field... 


Nanliey 


vaive parts 
Airchrome VALVES, SPRINGS, GUIDES—and TIMING CHAINS 


Manley Valve Corporation, 15th St. & Fairmount Ave., 


Philadelphia 


equipment manufacturers. 


Supplier to leading original 
District Sales Representa- 


30, Pa. 


tives: Hirsig-Brantley Co., Jacksonville; J. S. Connell 


Co., Dallas. 
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and a little backtracking will find 
it. — E. Mayover, 1601 14th Street 
W. (U. S. 41), Bradenton, Florida. 


Sanding down Armature 
On the Generator 


HEN it is necessary to sand 
down a generator armature 
or the commutator, place the front 
plate in a vise so the armature will 
spin freely. 
With a 4%” power wrench, using 
a socket that fits the nut holding 
the pulley on, spin the armature 
while holding the emery cloth a- 
round the commutator, This meth- 
od takes the same amount off all 
around and gives a good, smooth 
job. — Harry Dillon, Moscow Mills, 
Mo. 


Lining Up Pump Hub, 
Fan Blade Holes 


HERE water pump design re- 

quires the removal of fan 
blades and belt hub, the following 
idea places all holes in line instant- 
ly when replacing. 

Remove head of another cap 
screw of original size and start a 
few threads in pump hub to act 
as guide pin. After placing parts 
on pin, start a few cap screws and 
remove pin. — C. Kernaghan, 2324 
Harris Street, Independence, Mo. 


STATEMENT OF OWNERSHIP 


Statement required by the Act of August 
24, 1912, as amended by the Acts of March 
8, 1933, and July 2, 1946 (Title 39, United 
States Code, Section 233) showing the own- 
ership, management and circulation of South- 
ern Automotive Journal, published monthly 
at Dalton, Ga., for September 23rd, 1957. 

1. The names and addresses of ‘the pub- 
lisher, editor, managing editor and business 
manager are: Publisher, W. . ©. Smith 
Publishing Co., Atlanta, Ga.; Editorial Di- 
rector, T. W. McAllister, Atlanta, Ga.; Ed- 
itor, William ©. Herbert, Atlanta, Ga.; 
apse Manager, A. F. Roberts, Atlanta, 

a. 

2. The owners are: W. R. OC. Smith Pub- 
lishing Co., Atlanta, Ga.; Estate of W. R. C. 
Smith, Atlanta, Ga.; W. J. Rooke, Atlanta, 
Ga.; O. A. Sharpless, Atlanta, oi , & A 
McAllister, Atlanta, Ga.; E. . O’Brien, 
Atlanta, Ga.; Mrs. E. L. Php, Atlanta, 
Ga.; J. C. Cook, Atlanta, Ga.; R. P. Smith, 
Atlanta, Ga; A. F. Roberts, " Atlanta, Ga. ; 
Mrs. 8. J. Jones, Atlanta, Ga.; William C. 
Herbert, Atlanta, Ga 

8. The known bondholders, mortgagees and 
other security holders owning or holding 
one per cent or more of total amount of 
bonds, mortgages or other securities are 
None, 

4. Paragraphs 2 and 3 include in cases 
where the stockholder or security holder 
appears upon the books of the company as 
trustee or in any other fiduciary relation, 
the name of the person or corporation for 
whom such trustee is acting; also the state- 
ments in the two paragraphs show the af 
fiant’s full knowledge and belief as to the 
circumstances and conditions under which 
stockholders and security holders who do 
not appear upon the books of the com- 
pany as trustees, hold stock and securities 
in a capacity other than that of a bona fide 


owner. 

A. F. ROBERTS 

Business Manager 

Sworn to and subscribed before me this 
23rd day of September 1957. 


(SEAL) 
SEBA J. JONES, 
Notary Public, Georgia State at Large 
(My commission expires 1958) 
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New 1958 


Fireflite 2-door Sportsman by De Soto. Clothes by I. Magnin 


Here is the flight-sweep styling of the future—functional outside, 
spacious and modern inside. 
Here is the power of the future—a new engine of advanced design. 
Quiet, economical and powerful, it brings a new smoothness to driving. 
Here is the ride of the future—new Torsion-Aire is air-borne smooth, 
with unrivaled roadability. No extra cost! 
Here is the convenience of the future—driving is push-button simple; 
parking is fingertip easy. 
Get a glimpse of the future at your De Soto dealer’s today. 


De Soto Division, Chrysler Corporation 


New wide range of prices...starts close to the lowest, FirESwEEP—big-value leader for 1958. FIREDOME—medium-priced pacemaker. FIREFLITE—the ultimate in luxury. 
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Participants in an AWOT panel 

were (l. to r.): Clyde White of 

Gonzales, O. D. Reed of Lubbock, 

Ward Worthy of McKinney, G. E. 

Williams, moderator, George E. 

Burt, instructor, and Charles M. 
Figh of San Antonio 





JOHNS-MANVILLE BRAKE -CLINIE 





Jobber News 
(Continued from page 51) 





CENTER PLANE 


been certified through the program 
and that, so far, there had been 
47 sponsors. Schools are scheduled 
for the balance of time remaining 
this year and into late May next 
year. 

Only three of the 47 sponsors 
appeared on the panel — Clyde 


White of Gonzales, O. D. Reed of 

Lubbock and Ward Worthy of Mc- 

Kinney. Other members’ were  . 

Charles M. Figh, San Antonio f 

member of the association’s train- ey if a 

ing program committee, and 

George E. Burt, instructor lent by 

the University of Texas. The three J pa . 
sponsors had only praise for the ohns Manville 
training program, with encourage- & €¢é 

ment for other wholesalers to par- Fa cto ry- Type 
ticipate. 

Non-industry speskers ase oe c. “The greatest advance in brake service 
W. Ferguson on “The Small Busi- Here’s what they’re saying training in thirty years’— that s what 
ness Administration and You” and about J-M Brake Clinics they’resaying about thenew BrakeClinics 
Maurice Acers, member of the sponsored by local Johns- Manville 
Texas Employment Commission. = “My brake business has increased Distributors 

Registration was announced as cs . 50% since I attended the J-M Clinic.” ge roi 
slididte mate Chen 406. inctadin Service Manager, Philadelphia, Pa. Many Brake Clinic graduates compare 
= A “atthe a them favorably with the intensive factory 
factory — and ladies. The 1958 “Best training in brake service courses conducted by automobile manu- 
convention is scheduled for Gal- available anywhere today.” ‘id 

Mechanic, Dayton, Ohio facturers for their dealers. Now, for the 
first time in many areas, all repair shop 
“Our customers are still talking owners and mechanics can reap the 


veston, with dates to be announced. 


. about the clinic we sponsored 4 + - “2 
Federal-Mogul Names Thill e monthe ago. We plan to do tt benefits of this same type of training. 
bad again soon.”’ Distributor, 
Appointment of Walter E. Thill Cincianstl, Chis Rb ater wy og 
- . in three hours at the clinic 
as chief engineer of the recently “I attended the first clinic in than I had picked up in the ti 
a= 
ae 


established service engineering de- our area. — time I'll send all five one rs < wo working a 
ss my men.”’ Manager, Azuza, on them.”’ Mechanic, 

partment of Federal-Mogul-Bow- Califoraie Richmond, Virginia ] 

er Bearings, Inc., has been an- Ml 

nounced by Vice-President T. L. 


Camp. 
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Thousands of enthusiastic service managers 
and mechanics are attending J-M Brake Clinics 
from coast to coast! 


Distributors offer you 
Training in Brake Service 


Here’s how the Brake Clinics work. In 
one evening . . . and right in your local 
area you get a thorough training course 
in brake service. You actually see how 
to service every standard type of brake 
on the road today plus new trends in 
brake design. Giant demonstration units, 
three times normal size, take the guess- 
work out of brake adjusting . . . show 
clearly where to look for trouble . . . 
make your brake service more efficient. 


These Brake Clinics also include valu- 


able tips on how to increase your brake 
business...to make more profit on every 
job... to make your shop headquarters 
for brake service in your community. 
Offered exclusively by J-M Distribu- 
tors, these Brake Clinics are just one of 
many advantages enjoyed by their cus- 
tomers. Find out all the reasons why 
shop owners and mechanics say,“*Y ou get 
a better deal with J-M.” Call your local 
Distributor or write Johns-Manville, Box 
14, N.Y. 16. In Canada, Port Credit, Ont. 


ONLY JOHNS-MANVILLE GIVES YOU ALL FIVE: 
QUALITY PRODUCTS + PRODUCT AVAILABILITY + POWERFUL ADVERTISING 
¢ BRAKE CLINICS + OUTSTANDING RESEARCH AND DEVELOPMENT 


Johns-Manville shots Brake Linings 
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Almost half the 16 employes of the 
35-year-old Auto Parts & Equip- 
ment Co., Duncan, Okla., came to 
the company through the trades 
and industry program of the local 
high school, according to Manager 
D. Wayne Sledge. Extreme left is 
John Adams, Jr., who joined the 
company I5 years ago and is now 
head counterman. Paul Jorgenson, 
second from left, began seven 
years ago as a delivery boy and is 
now a city salesman. Others pic- 
tured are still working under T & J 
program. 


Continued Merger Steps 
Asked by MEWA 


HE following statement came 

from Motor and Equipment 
Wholesalers Association last 
month: 

“With respect to the proposal for 
a new association developed by 
committees of associations on Aug. 
14, 1957, for consideration of their 
respective boards, the MEWA 
board of directors, meeting at 
Asheville, N. C., Sept. 30 and Oct. 
1, commended the committees for 
their work and requested them to 
continue their efforts toward the 
development of reorganization 
which would be acceptable to the 
memberships of the interested as- 
sociations. 

“The MEWA board action is set 
forth in a statement by Jay T. 
Davis, Corpus Christi, Texas, pres- 
ident of the association, and mem- 
ber of its reorganization commit- 
tee. Other members are A. J. 
Thompson, Seattle, Wash., chair- 
man, and MEWA vice-president, 
A. S. Hatcher, Macon, Ga., and 
John F. Creamer, New York City. 

‘Details of the MEWA board 
action on the proposal, according 
to Mr. Davis, are withheld, pend- 
ing further consultation with the 
other interested associations.” 


Thermoid Names Hill 
To Succeed Allen 


a of John H. Scherer 
as vice-president and director 
of marketing and sales of Thermoid 
Co. to succeed Raymond F. Allen 
has been announced by President 
Warren E. Hill. 

For 20 years Scherer was with 
Permacel Tape Corp., where he 
was a director and from 1949 to 
1955 vice-president in charge of 
sales. More recently he was gen- 
eral sales manager of the Can 
Division of Crown Cork & Seal Co. 
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Georgia Group to Hear 
Davis of Florida 


yee pres on making a _ profit 
and how to promote an asso- 
ciation will be highlights of the 
program for the annual convention 
of the Georgia Automotive Whole- 
salers Association Nov. 29. 

The coavention, to be held at 
Elks Lodge No. 78, at Fourth and 
Peachtree St., N. E., Atlanta, will 
hear Gene Boyer of Charlotte, N. 
C., on the profit subject. Charles 
H. “Chuck” Davis, executive sec- 
retary of the Florida Automotive 
Wholesalers Association, will also 
speak at the afternoon session, 
which will be open — as will the 
12:30 p.m. luncheon — to all per- 


Executive Secretary Davis 


sons interested in the aftermarket, 
according to Robert M. “Bob” Per- 
rin, Atlanta jobber and secretary 
of the association. 

Registration will be from 9:30 
to 10 a.m. and during the closed 
morning session the members wiil 
elect new officers, including suc- 
cessors for Ray C. Birdsall of La- 
Grange, president; Frank C. Mills 
of Cartersville and Henry B. Karp 
of Atlanta, vice-presidents, and 
Jack Verner of Atlanta, treasurer. 

Davis, who has spurred the Flor- 
ida group into one of the most out- 
standing in the nation, is a former 
Knoxville, Tenn., wholesaler and 
was the first executive officer of 
National Automotive Parts Asso- 
ciation, leaving that organization 
to become vice-president and gen- 
eral manager of Spencer Mfg. Co., 
axle shaft and forging manufactur- 
er. 
During World War II he was a 
tool project engineer with Good- 
year Aircraft Corp. and at the con- 
clusion of the war he founded Nu- 
Strut Flexible Piston Co. of Me- 
dina, Ohio, and was its president 
and sales manager until its merger 
with the Permold Co. 


122 


He founded Service Parts Co. 
at Knoxville in 1919. Before going 
to his present Florida post he spent 
a year with Harvey’s Standard 
Auto Parts at Ashland, Ky. 

The wholesaler convention will 
formally end in the afternoon, but 
members and their guests have 
been invited to participate in the 
annual Automotive Booster Club 
B-6 party, to be held at the same 
Elks Lodge from 7 to 12 p.m. After 
cocktails and dinner, the group will 
dance to the music of Tony Pastor’s 
orchestra. 


Florida Convention Aims 
For the Ladies Too 


y OU can’t have a real convention 
without the ladies, according 
to Florida Automotive Wholesalers 
Association officials, whose third 
annual convention and manufac- 
turer-jobber table conference will 
be held in Orlando Nov. 23-24. 

Acting on this premise, extra 
special plans have been made this 
year for the entertainment of the 
distaff side of the industry. 

While the boy friends busy 
themselves with the Saturday 
clinics and table conference, their 
Wives and sweethearts will be en- 
joying the glamor of world-famous 
Cypress Gardens on a special guid- 
ed tour leaving Orlando at 10 a.m. 
Following luncheon, the visitors 
will be treated to a special show 
starring the gardens’ water ballet 
ensemble. 

Including a stop-over at Bok 
Tower, the expedition will get the 
girls back to Orlando in ample time 
to freshen up for the manufactur- 
ers’ reception (sponsored by AAR 
and Boosters) and the annual ban- 
quet and frolic. 

Wives of Orlando jobbers com- 


prise the hostess committee. Wives 
of FAWA members in Lake Wales, 
Winter Haven and Lakeland will 
meet the visitors at the gardens 
and return with them to Orlando. 

“Reservations are ten per cent 
ahead of this corresponding period 
last year,” stated Charles H. 
“Chuck” Davis, executive secre- 
tary. “With still a month to go, 
we anticipate another record- 
breaker. We are making plans for 
a total attendance of 500 or more, 
despite conflicting homecoming 
football games.” 

Hotels San Juan and Angebilt 
are joint headquarters. 


McQuay-Norris Ups Heidenheim 


Roger S. Heidenheim, sales man- 
ager of the replacement division of 
McQuay-Norris Mfg. Co., has been 
elected to the board of directors, 
replacing the late Robert F. Jacob- 
son. G, Oliver Stone, formerly as- 
sistant treasurer and assistant sec- 
retary, has been named secretary 
and treasurer, the position former- 
ly held by Jacobson. 


Toledo Honors Texas Firm 


Weaver Motor Parts, Houston, 
Texas, owned and operated by 
Frank R. Gatlin, has been present- 
ed with a 30-year plaque by Toledo 
Steel Products. The company is the 
oldest Toledo account in the area. 


Jarrett Names Hirsig 


Hirsig-Brantley Co., Jackson- 
ville, Fla., is now selling agent 
for Cecil H. Jarrett Co., Inc., New- 
ton, N. C., in Virginia, West Vir- 
ginia, Kentucky, Tennessee, North 
Carolina, South Carolina, Missis- 
sippi, Alabama, Georgia, Florida. 


This group posed after the election of officers for next year for Au- 
tomotive Booster Club B-6, Atlanta, Ga., (1. to r.): seated, Wesley O. 
Aaron, retiring president: Thomas C. Brown, president: Glenn O. 
Moore, first vice-president: Obie W. Powell, Jr., second vice-presi- 


dent; standing, 
tary: R. E. Yarbrough, Jr., 


George F. Gissing, 
editor of The 
George N. Allen, who serves the club as its executive 


treasurer; Grant Roy, secre- 
Cotton Pickers, and 
secretary. 
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Some dealers switch financing connections at the drop of a hat. Not 
F HE so the Associates dealer. Likely it’s because for years Associates 


has considered its dealers’ welfare as its own... has eagerly accepted 


JUST KEEP the challenge of helping its dealers and their salesmen sell more 


cars—new and used—at a profit. Today Associates recognizes a 

ROLLIN , ALONG new era in finance company/dealer relations—has geared its branches 
to provide the closer, more flexible cooperation demanded by today’s 
highly competitive automotive market; faster credit clearance, 
simpler paper work, and modern, complete one-stop financing service. 
No wonder then, that Associates’ dealers like old man river “just 
keep rollin’ along’”—selling more cars— more profitably! 





Tce Sp ag: %@) | Sw /Nocociates 


“It pays to have a sound, permanent Se 
financing connection— SOUTH BEND, INDIANA 

like having an old friend who 
understands your problem.” 














ASSOCIATES INVESTMENT CO. — ASSOCIATES DISCOUNT CORP. — ASSOCIATES DISCOUNT (CANADA) LTD. — EMMCO INSURANCE CO. 
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Pictured are managers and sales- 
men of the ten branch stores of 
Womwell Automotive Parts Co., 
Lexington, Ky., at the Champion 
Spark Plug Co.’s portion of the 
company’s fall sales meeting. 
Eleven manufacturers participated. 


Kentucky Firm Continues 
Mechanics’ Training 


H* Miller of Womwell Auto- 
motive Parts Co., Lexington, 
Ky., has approved a second series 
of mechanics’-training classes con- 
ducted by Auto Mechanics Insti- 
tute, Hot Springs, Ark., for his 
stores beginning Oct. 14. 

Bob Hagen of the institute is 
conducting the second series, to be 
concluded Dec, 23, at Frankfort 
(Ky.) Womwell, Inc. Conrad Gut- 
ermuth heads the Frankfort oper- 
ation. 


Tracy's Auto Parts, Inc., Bruns- 
wick, Ga., has hired Dan Haw- 
thorne on the counter and Hal 
Sullivan on the truck, according 
to President Tracy Youmans, Ru- 
pert A. Carr and Bobby Rice will 
attend the NAPA Miami confer- 
ence, he said. 

* * * 

C. H. Cook has been added to 
the sales staff of C. D. Franke & 
Co., Charleston, S. C., Manager F. 
R. Chamberlain announced. 


T. Austin Young has been ap- 
pointed district manager of Com- 
mercial Solvents Corp.’s new cor- 
porate district office at 344 Wil- 
liams St., N. W., Atlanta, Ga., serv- 
ing Alabama, Florida, Georgia and 
the Carolinas, General Sales Man- 
ager J. V. O’Leary announced. 
Young joined the company in 1941 
and in 1947 was assigned to the 
automotive chemicals department 
as a sales representative. 


SOUTHERN AUTOMOTIVE JOURNAL for November 1957 











New B&D No. 300 Impact Wrench 
treats trucks like toys! 


MORE POWER PER POUND: 
This light-weight (only 13 
lbs.) high torque tool packs 
a powerful punch! Equal 
power in both directions. 


LonceR Lire! Torture 
tests show it has higher 
performance, cooler run- 
ning, longer life than com- 
petition. 


tc @ 
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EASIER HANDLING: Pistol 
grip positioned to eliminate 
nose or tail heaviness. No 
starting torque twist. All- 
position auxiliary handle. 


No. 100 IMpacT WRENCH: 
Ideal companion to the 
No. 300 for smaller appli- 
cations. Both tools in your 
kit cover most bolt sizes. 


See it pour on brute power 
for yourself . . . mail coupon today! 


Stop breaking your back trying to budge stubborn 
truck lugs! Mail the coupon today for a demonstration 
of how the new B&D No. 300 Heavy-Duty Impact 
Wrench brings more than 300 big ft. lbs. of torque to 
bear—spins rusted, dirt-encrusted lugs out in a breeze! 

See why this new tool is really power-built! Patented 
armature construction; precision machined, heat- 
treated impactor and anvil; heavy-duty ball bearings 
throughout—this impact wrench is really tough, really 
durable. And it’s fully reversible. 

For a free demonstration or additional information 
mail coupon to: THE Biack & Decker Mrs. Co., 
Dept. 5911, Towson 4, Md. (In Canada: P. O. Box 278, 
Brockville, Ontario). 


vede || Leading Distributors Everywhere Sell 


WD Bhckh& Decker: 





Quality Electric Tools—Power-Built to set the pace 





-——E) MAIL COUPON FOR FREE DEMONSTRATION @m— — 


THE BLACK & DECKER MFG. Co., Dept. 5911. Towson 4, Md. 

C) Please omnes a demonstration of your new No. 
300 Impact Wrench. 

_) Send additional information. 


Name Title 
Company 

Address 

City Zone State 








**Ach Hilda! ...I’d give a thousand guilders 
for some Mac’s Sealer and Stop Leak”’ 


MAC’S Sealer and Stop Leak prevents seepage 
and stops radiator leaks in a matter of seconds— 
with NO DANGER to the cooling system. Mac’s 
Sealer and Stop Leak mixes with all types of anti- 
freeze and inhibitors— makes an ideal water pump 
lubricator. Sells fast ! 





SUPER GLOSS CO. INC. 


LOS ANGELES 42, CALIF. 
CINCINNATI 26, OHIO 
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New Orleans Auto Supply Co., Inc., 
New Orleans, La., offered a tele- 
vision set in a recent contest aimed 
at encouraging the sale of oil filter 
elements, with a representative of 
the Service Station Association 
drawing the lucky number. Pic- 
tured are (l. to r.): Oscar Kagan, 
president of New Orleans Auto 
Supply: J. H. Boughton, AC terri- 
torial manager; Louis F. Roubion 
and George Simmons, vice-presi- 
dent and editor-in-chief of the 
Service Siation Association, re- 
spectively, and Ray N. Torrence, 
AC representative. Winner of the 
set was George D. Arbour of T & 
P Motor Transport, also of New 
Orleans. Jack Leche, sales man- 
ager of New Orleans Auto Supply, 
made the presentation. 


Nearly 100 Plan 
Tarheel Cruise 


a peed 100 persons connected 
with the automotive industry 
plan to make the convention-cruise 
of the North Carolina Automotive 
Wholesalers Association to Ha- 
vana and Nassau, Executive Secre- 
tary Jesse F. Jones, Jr., announced. 

As was true two years ago when 
the association sponsored a con- 
vention-cruise to Bermuda, the 
voyage will be made in the Swed- 
ish American Line’s motorship 
Stockholm. Remaining space, other 
than the ones listed below, will be 
occupied by persons on a doctors’ 
convention and the public. The ship 
can carry 375 passengers and has 
a normal crew complement of 250. 

An informal get-together is 
planned by representatives of the 
automotive aftermarket in Wil- 
mington, N. C., Friday night, Nov. 
29, prior to sailing at 11:30 a.m. 
the next day. The ship is scheduled 
to return to Wilmington Friday 
morning, Dec. 6. 

Committee meetings, at which 
some programs being sponsored by 
the association will be aired and 
developed further, will be a high- 
light of the convention program. 
In addition, one, if not two, gen- 
eral sessions will be conducted for 
the delegates. 

Entertainment will, as before, be 
handled entirely by ship personnel. 

L. T. White, Jr., of Raleigh is 
president of the association. 


The Sea-Boundees 


The following had reserved space 
for the convention-cruise at press- 
time early this month, it was an- 
nounced by the state association’s 
headquarters: 

Mr. and Mrs. John Brosnaham and 
Mr. and Mrs. W. Rogers Meadows, 
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NAPA High Point Warehouse, ane 
Richmond, Va.; Mr. and Mrs. E. 
Brown and Miss Melinda Brown, 
Hickory Auto Parts, Hickory, N. C.; 
Mr. and Mrs. Henry S. Clark, Shur- 
hit Products, Inc., Waukegan, IIL; Mr. 
and Mrs. Jack Edwards, Edwards 
Auto Supply Co., Greenville, N. C.; 
James P. Furpless, Carolina Rim & 
Wheel Co., Raleigh, N. C. 

Mr. and Mrs. Edward Gammie, 
Victor Mfg. & Gasket Co. and presi- 
dent of National Standard Parts As- 
sociation, Winnetka, Ill.; Mr. and Mrs. 
A. Patrick Gannon, McCord Corp., 
Richmond, Va.; Mr. and Mrs. Clarence 
Tucker, Tucker-Bevell Motor Co., 
Chase City, Va.; Mr. and Mrs. Wil- 
liam C. “Bill” Herbert and Mrs. Emily 
C. Wood, SourHern AUTOMOTIVE 
JOURNAL, Atlanta; Mr. and Mrs. Jesse 
F. Jones, Jr., North Carolina Auto- 
motive Wholesalers Association, Ra- 
leigh; Mr. and Mrs. C. C. Jones, City 
Motor Parts, Elizabeth City, N. C. 

Mr. and Mrs. Edward MacClements, 
Mr. and Mrs. John E. MacClements 
and Mr. and Mrs. Raymond Glaser, 
Automotive Electric Associates, Char- 
lotte, N. C.; Mr. and Mrs. Joseph 
Marsheck, Miss Gladys W. Marsheck, 
Mrs. Elsie M. Stratman, Mrs. Thelma 
Fishpaw, Miss Dale Fishpaw and Rus- 
sell A. Hull, Marsheck Auto Parts, 
Inc., Baltimore, Md.; Mr. and Mrs. 
Frank G. McKenzie, Automotive 
Supply Co., Bluefield, W. Va. 

Mr. and Mrs. Gordon K. Morgan, 
The Morgan Co., Pearland, Texas; 
Mr. and Mrs. J. Matthew “Hot Shot” 
Nelson, Holston Auto Supply Co., 
Kingsport, Teun.; Mrs. Thomas Hen- 
derson, Mrs. Phil Baugh and Mrs. I. 
w. Simpkins, Power Brake Co., Inc., 
Charlotte, N. C.; Mr. and Mrs. Robert 
W. Nix of Albany, Ga., and Mr. and 
Mrs. J. L. “Jack” Wiggins of Chicago, 
National Standard Parts Association. 

Mr. and Mrs. John P. O’Donnell, 
Lincoln Engineering Co., Indianapolis, 
Ind.; Mr. and Mrs. w. R. Shoffner, 
Motor Supply Co., Greensboro, N. C.; 
Mr. and Mrs. O. H. Smith, Parker 
Auto Parts, Winston- Salem, N. C.; 
Mr. and Mrs. Alexander Villiers, 
Guaranteed Parts, Seneca Falls, N. 
Y.; Mr. and Mrs. H. H. Walston, IIT, 
Barnes Motor & Parts Co., Wilson, N. 
C.; Mr. and Mrs. James A. Wheatley, 
Jr., Grey-Rock Division, Raybestos- 
Manhattan, Inc., Manheim, Pa. 

Mr. and Mrs. James W. Rankin, 
Richmond, Va.; Mr. and Mrs. Byron 
K. Fletcher, Hastings Mfg. Co., Has- 
tings, Mich.; Mrs. W. T. Lamm, Mrs. 
J. H. Little, Mrs. J. A. Daniel and 
Mrs. L. B. Bullock, Wilson, N. C. 

Mr. and Mrs. E. W. Windsor, Au- 
tomotive Division, The Sherwin-Wil- 
liams Co., Cleveland, Ohio; Mr. and 
Mrs. L. T. White, Jr., and Mr. and 
Mrs. L. T. White, Sr., Motor Bearings 
& Parts Co., Raleigh; Mr. and Mrs. 
Jim Paera, Jim Paera Associates, 
Washington, D. C.; Mr. and Mrs. Ken- 
neth H. Wells, General Auto Supplies, 
New Albany, Ind.; Mr. and Mrs. Rob- 
ert W. Baker, Perfect Circle Corp., 
Atlanta. 


Du Pont Names Giauque 


The Du Pont Specialties Sales 
Section has appointed C. R. 
“Chuck” Giauque district field 
manager at Kansas City. 


91% Report Sales Higher Than 1956; 
Importance of Salesmen Pointed Up 


N INETY-ONE per cent of the 
wholesalers answering a ques- 
tionnaire mailed to 350 over the 
South and Southwest last month 
reported their sales volume for the 
year running higher — often 15% 
or better — than for the same 
period of last year. 

This was distinctly the brighest 
report in some months and the a- 
mount of the increases indicated 
more than price rises since last 
year were involved in order to lift 
the total to the figures reported by 
more than 75% of those listing the 
upturns in sales. 

Seven per cent showed a decline 
in volume and 2% said their sales 
volume was the same as for 1956. 

The influence on volume by 
judicious selection of lines and the 


A Reader 


role of salesmen was pointed up 
in some reports, such as this com- 
ment by a veteran Louisiana ex- 
ecutive: 

“Our volume is 46.3% ahead of 
last year. This increase is excellent 
because 1956 was a good volume 
year with us. 

“It is caused by better sales di- 
rection, the addition of two sales- 
men, taking on additional good 
volume lines and the fact that busi- 
ness conditions in our area are 
quite good.” 

A small-town Maryland official 
reported his sales volume down 
$2,000 “due only to our No. 1 sales- 
man having a heart attack. We 
were some $4,000 ahead until 
then.” 

A well-known Tennessee house 
reported a climb of 15% and a 
company executive commented: 

“We have just changed ofter 35 
years from to ug 

Quite a few firms lately have 
been switching lines of long stand- 
ing, seeking often to eke out an 
increase in profits in the face of 
rising overhead. 

A New Mexico company showed 
a decline of 10%, attributed to “the 
problem of delivery” in a small 
town where price-cutting and “hot 
shot” delivery were reported ob- 
noxious. 
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In Arkansas an official blamcd 
“heavy rains all year” for his drop 
of 18%. 

From a small Texas town came 
a complaint of “lack of factory 
branches in stocking,” although 
this firm was running 20% above 
last year’s sales. 

A Missourian reported “lots of 
price-cutting” with which “we are 
having no part.” His sales were up 
8%. 

Increases of 15 to 21% were 
scattered throughout the 19 South- 
ern and Southwestern states in 
which SOUTHERN AUTOMOTIVE 
JOURNAL circulates, although re- 
ports from Florida fairly consist- 
ently ran high in view of that 
state continuing to lead the motor 
vehicle registration parade. 

One Floridian, whose sales were 
up 17%, said a big problem was 
the “failure of manufacturers to 
furnish up-to-date catalogs.” 

A Tennessean complained that 
“anti-freeze, spark plug and light 
bulb prices are being cut. Prices 
on these are in bad shape and there 
are no signs of improvement. Oil- 
company agents are causing most 
of the trouble.” 

His sales were up 15%, “some 
of this due to increases in prices.” 

Collections continued as a big 
ailment for some firms. 


Regional Conferences 
Scheduled by AEA 


SERIES of nine regional con- 

ferences will be held in the 
first quarter of 1958 by Automo- 
tive Electric Association, according 
to Executive Secretary J. Howard 
Reed. 

Providing an opportunity for 
executives of the manufacturer 
members to meet with their dis- 
tributor accounts to discuss mat- 
ters of mutual interest, each con- 
ference will last three days. One 
day will be devoted to business 
management subjects, while the 
other two will be devoted to 
manufacturer-distributor general 
meetings and conferences, 

Conferences scheduled for the 
South and Southwest will be held 
in St. Louis, Mo., at the Sheraton- 
Jefferson Hotel March 27-29; in 
Dallas, Texas, at the Statler Hilton 
Hotel April 10-12, and in Atlanta, 
Ga., at the Biltmore Hotel April 
23-25. 
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OUBLE-LOCK’ 


BONDED BRAKE SHOES 











THE NAME LINE IN THE LOW PRICE FIELD 
— AND HERE'S WHY: 


Asbestos Fiber by the carload is stored along with resins, friction dust 
and fillers, just 20 feet from our scales and 25 H.P. water-cooled mixer. 
With just two men, then, we extrude a mile of top-quality molded each 
shift. After a long air dry, and a 2-day slow bake at 200°F. in our dry 
kiln followed by a short bake at 300°F., this semi-cured lining is cut, 
ground, coated (with our own adhesive) and cured-as-it-bonds in one 
of our 80 kilowatt electric ovens at 400°F. |!/2 hours. You benefit by 
this efficiency, for you get the cost-savings of this vertically-integrated 
production plus the quality-control possible only to one who makes his 


own linings, adhesives and shoe-prep as he reconditions and bonds. 




















Furthermore, our DOUBLE=LOCK® bond is more than just a good mer- 
chandising idea—we use two adhesives, the rubber-type adhesive is 
applied to the shoe and the resin-type to the lining—each adhesive 


serving where it is at its best. 





a5 IN DI 








6 TRUCKS paal Ask your Jobber for our latest Catalogue and Price Sheet! 
XIE 


261 N. C. and S. C. cities and towns given free delivery 
and pick-up weekly. Up to $3.00 two-way freight allow- 
ance elsewhere. 


OL THEAN 


FRICTION MATERIALS CO.— CHARLOTTE.N.C. 
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Factories, Eliminate Premium Deals, 
VCAWA Members Ask by Resolution 


LIMINATION of premium deals 

by manufacturers was urged 
last month in a resolution adopted 
at the fall convention of the 
Virginias - Carolinas Automotive 
Wholesalers Association at Win- 
ston-Salem, N. C., Oct. 16-17. 

The measure asked MEWA and 
NSPA to urge such steps, and par- 
ticularly toward those factories 
which do not absorb all costs of 
premiums, It also asked manufac- 
turers “to return to basic product 
training and selling and divert 
premium costs to this purpose.” 

The resolution was similar to one 
adopted earlier by the New York 
wholesalers association. 

Chairmen of various topics dis- 
cussed were H. Lester Flowers of 
Hickory, N. C., Mrs. Alex B. Kohn 
of Charlotte, N. C., Thomas P. 
Grasty of Charlottesville, Va., 


President Kirkland 


Frank G, McKenzie of Bluefield, 
W. Va., Max A. Hayes of Asheville, 
N. C., Ran Myers of Lynchburg, 
Va., and Floyd C. McLean, Jr., of 
Laurinburg, N. C. 

Carl S. Johnson of Charlotte, N. 
C., as vice-president of the asso- 
ciation, moderated the topics as 
customary. 

Special speakers included H. B. 
Truslow of Richmond, Va., a mem- 
ber of the association, and these 
honorary members: J. L. “Jack” 
Wiggins, executive vice-president 
of NSPA; B. W. “Whit” Ruark, gen- 
eral manager of MEWA; William 
C. “Bill” Herbert, editor of SouTH- 
ERN AUTOMOTIVE JOURNAL, and 
Jesse F. Jones, Jr., executive sec- 
retary of the North Carolina Au- 
tomotive Wholesalers Association. 

The Rev. Hubert A. White, pas- 
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tor of Mount Pisgah Methodist 
Church near Atlanta, was the af- 
ter-dinner speaker. 

A moment of silence was paid 
to the memory of Frank G. Stewart 
of Washington, D. C., an honorary 
member, who died in September. 

R. E. Kirkland, Jr., of Wilson, 
N. C., is president of the associ- 


ation and Oscar Newberry of Spar- 
tanburg, S. C., is secretary. 


Georgia Company Joins 
AWDA Membership 


ARTS Warehouse Co., Augusta, 
Ga., has been accepted for 
membership by Automotive Ware- 
house Distributors Association. 
President Walter Devine has ap- 
pointed Robert S. Weber, vice- 
president of P. E. Weber, Inc., Mil- 
waukee, Wis., chairman of a stand- 
ing committee on ethical practices. 








SSBACME' 


TUBELESS 
IRE VALVE 


KITS 





Extension Type 
Valve Caps. 


Effective Lengths: 
3/4" & 1-4/4". 


dal 


INT #261 


yoy 7 na 


ke aa aa 
10 #253 Rubber Valves 
10 #256 Rubber Valves 
5 #354 Extension Caps 
2 #355 Extension Caps 








ASSORTMENT #262 6 


fot Ti fo Coverage 


CONTAINS: 
10 #260 Metal Valves 
5 +354 Extension Caps 











‘“DISPLAY-PAK’”’ 


ACME Extension Type Valve 
Caps packed on attractive 
2-color display panel. Packed 
48 to the panel .. . 12 plastic 


boxes of 4. 
Available: 


#354 D (Effective Length 3/4") 
#355 D (Effective Length |-1/4") 


Write Today 
for our complete new catalog 





ACME AIR APPLIANCE CO., INC. 


100-120 HINSDALE STREET - BROOKLYN 7, N. Y. 
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Automotive NEWS BRIEFS 





{Continued from page 15] 





M. Sutter of Columbus, Ind., NADA 
president, who first commented on 
the “incessant demands of labor,” 
saying the only result is constant- 
ly rising prices, 

“Unless something is done, we 
are headed for trouble,” he said. 
“It may be closer than we think. 
People have proved they can wait. 
That could be disastrous.” 

He reviewed evolution of the 
car dealer’s franchise, said the in- 
dustry couldn’t grow to the same 
proportion in that period without 
it, but said the question is: 

“Can the franchise system sur- 
vive as we are headed today? I 
think not. In the long run, the 
average American likes to do busi- 
ness with folks he can trust. We 
have to bring back the climate 
that permits franchised dealers to 
operate successfully, or have a new 
system of distribution.” 

Sutter said service responsibili- 
ty is approaching territorial pro- 
tection, “but it is not the same and 
I don’t think we’ll see that again. 
We cannot agree on a program 
that only helps us; it must be in 
the public interest.” 








He said NADA is not promoting 
any specific plan with manufac- 
turers and added that many are 
interested in the Authorized Deal- 
er Survival Association, which 
orginated in Oklahoma. 

“T have no objection on earth to 
that plan,” he said, in calm tones. 
“Personally, I like it and think it’s 
great. The bonus part of it is per- 
fectly swell. 

“It involves a total contribution 
on the part of the manufacturers of 
over 500 millions out of their pock- 
ets into ours and if you think (here 
he changed and raised his voice 
and named factory presidents) 
they are about to do that, you are 
crazy as hell. 

“I am violently opposed to such 
things coming out of Oklahoma 
City—writing a letter to Tom Ab- 
bott (a TADA national director) 
and trying to make him look like 
a monkey for the sole purpose of 
getting into the columns of Auto- 
motive News.” Obviously referring 
to Mead Norton of Oklahoma City, 
Sutter added that a man who 
would do that is unworthy of be- 
ing a national director “and I 


Members of the Inter-Industry Highway Safety Committee are shown 
during the annual board of directors’ meeting in Detroit. They are (1. to 
r.): front row, M. R. Darlington, Jr., managing director; Foster W. Talbott, 
chairman, NADA industry relations committee, Baltimore, Md., Ford 
dealer; Committee Chairman H. D. Tompkins, vice-president, The Fire- 
stone Tire & Rubber Co.; Charles C. Freed, NADA past president, De 
Soto-Plymouth dealer, Salt Lake City, Utah; Carl E. Fribley, NADA im- 
mediate past president, Cadillac-Pontiac dealer, Norwich, New York: 
back row, Dean Chaffin, NADA first vice-president, Buick-Chevrolet 
dealer, Bozeman, Mont.; J. B. Wagstaff, vice-president in charge of sales, 
De Soto Division, Chrysler Corp.; Victor Holt, Jr., vice-president, The 
Goodyear Tire & Rubber Co.; Howard N. Hawkes, vice-president, United 
States Rubber Co.; J. W. Raisbeck, representing R. A. Abernethy, 
American Motors Corp.; A. vanderZee, Chrysler Corp.; L. L. Higbee, 
representing L. A. McQueen, General Tire & Rubber Co., and Arthur 
R. Forster, representing W. F. Hufstader, vice-president, General Mo- 
tors Corp. 
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would tell him so.” 

Applause greeted his statement: 

“If we get anything done with 
the manufacturers and Congress, 
the only thing to do is for the 
whole crowd of us to stick together 
as one cohesive group. 

“If a factory man tells you the 
good faith bill ties his hands, on 
bootlegging ask him what the hell 
they did about bootlegging before 
last August.” 





Texas Cars’ Condition 
Shown by Inspections 


"Peet George Busby, who heads 
up motor vehicle inspection in 
the state of Texas, told the Texas 
Automotive Dealers Association 
convention last month that the first 
automobile accident occurred in 
1898 and one man died. A short 
time later, with a total of two cars 
in Kansas City, Mo., they managed 
a head-on collision. 

He said 2,500 were killed in ac- 
cidents in Texas in 1956, 2,300 in 
1951 when 13% of deaths resulted 
from mechanically defective cars. 
Now the figure is down to 7%, with 
4% urban and 3% rural. 

Each vehicle inspected and 
passed gets a windshield sticker 
and inspections begin in the fail. In 
the first two weeks of 1957 in- 
spection, during the fall of ’56, 
63,028 vehicles were checked with 
5,038 or 8%, requiring brake ad- 
justment or repair and 21% re- 
quiring headlamp adjustment or 
repair. 

In the first two weeks of inspec- 
tion for 1958 windshield stickers, 
68,613 vehicles were examined and 
11,394 or 17% required brake ad- 
justment or repair, 25% required 
headlight adjustment or repair. 

Average cost of repairs required 
for the 1957 sticker among cars 
examined in the first two weeks 
was $1.83. This year it is $3.09. 
Total costs in the comparable peri- 
ods was $116,000 for 1957 stick- 
ers. Total costs for the first two 
weeks this year was $212,000. 

This year’s costs for repair and 
adjustments to meet requirements 
are averaging $1.26 higher. 

Texas’ inspection law used to 
cover more items, but an aroused 
public, made impatient by long 
lines awaiting inspections, led the 
legislature to rip out some items. 












MOPAR mufflers add extra miles— 
built for today’s powerful gas surges 


Sell your service to your customers: be sure they understand 
the need for a quality muffler, built for today’s more power- 
ful, high-compression engines. 

And be sure they understand these major advantages of 
the MoPar muffler: 

* engineered by Chrysler Corporation for Chrysler 

Corporation vehicles 
* top rigidity and longer life 
* extra strength, less vibration * quick operation 


* greatest safety protection * less back pressure 


You'll be helping yourself by making the most of those 
MoPar sales points. You'll sell more mufflers—and you'll 
make and keep loyal, satisfied customers. 
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MoPar mufflers are official, authentic Chrysler Corpora- 
tion products. Order from your MoPar wholesaler salesman 
or your Plymouth, Dodge, De Soto, Chrysler or Imperial 


dealer now. 
MOPAR 


PLYMOUTH - DODGE - DE SOTO - CHRYSLER - IMPERIAL 
PARTS & ACCESSORIES 


MOPAR DIVISION “Ss CHRYSLER MOTORS CORPORATION 
DETROIT 31, MICHIGAN 
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“Give Me the Green Salesman" Is 


Trend in Selling, Texan Declares 


C ONVENTION speakers and panel- 
ists covered some pressing 
problems confronting the fran- 
chised dealers in their appearance 
on the program of the Texas Auto- 
motive Dealers Association at Dal- 
las last month. (For another re- 
port on this meeting, see page 15.) 

The speakers included: 

E. A. “Gene” Mohr, Houston 
Buick dealer, with the subject, 
“Modern Trends in the Automo- 
bile Business,” might have changed 
his topic to, “Give Me the Green 
Salesman.” 

He said the _ greatest fact 
learned in his dealership is that 
in this market, the answer is not 
volume of cars out the door, but 
volume of orders across the sales 
manager’s desk. 

“If the orders come in, we will 
sell cars, no matter how ridiculous 
those orders look,” he said. 

“If we can keep a man thinking 
he has to sell 20 cars a month to 
keep his job, he’ll do it. The day 
that he finds out he doesn’t have 
to, and starts to think he knows 
a little about the car business, that 
day his sales start going down.” 


It's a "Shoppers' Market" 


Describing today’s market as 
the shoppers’ market, he said ex- 
perience is not the whole answer. 

“So give me the green man. to 
train as a salesman—one who 
doesn’t have the experience in the 
business to think he knows what 
we are doing can’t be done. This 
green man will be one of our big- 
gest producers.” 

He said the big fault of many 
dealers has been acquisition of the 
habit of dealing instead of selling. 

John H. Nash, Jr., of Austin, na- 
tional chairman of the YAM group, 
found discouragement in the fact 
that “dealers are not sticking to- 
gether nationally. NADA, TADA 
and YAM all lost members and 
NADA has dropped 5,000 mem- 
bers. I sincerely hope we'll see a 
great recovery in the coming year.” 

In this connection, President 
Johnson of TADA noted in his re- 
port to the convention that it is 
necessary for the association to 
maintain its present membership 
level—about 1,000, he said—be- 
cause of cost of operation. 

He said 300 Texas dealers re- 
ceived highway safety awards for 
loaning cars to high schools and 
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colleges for driver training. 

A panel discussion, with ques- 
tion-and-answer period, constitut- 
ed one entire afternoon program. 
Moderator was G. C. Dowell, 
Dodge-Plymouth dealer of Lub- 
bock, with these panelists: C. C. 
“Pop” Gunn of San Antonio, Olds; 
Jay Smith of Austin, Chrysler- 





Plymouth; R. M. “Bobby” Pear- 
son of Houston, Ford, and Sam H. 
White of Houston, Olds. 

Gunn’s discussion revolved a- 
bout the service department and 
its importance. He suggested that 
for a dealer to know what quality 
of service work he is getting, take 
out a finished repair order, drive 
the car and check it. 

“Do this a few times, at least 
once a day and you will find it in- 
creases attention to detail,” he 
said. “No one knows whose job 
you may catch.” 











WORLD BESTOS BRAKE LINING... THE COMPLETE LINE THAT 





World Bestos 
ad oll Oi sets 


for Riveting 
or Bonding 


World Bestos 
PFT 


Bonded sets 
for Brake Shoe 
Exchange 
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«BIG PROFIT in 


Wortp Besros id FT 
“PRESCRIBED FRICTION TRUCK” 


| 





BRAKE LINING SETS for 
LIGHT and MEDIUM TRUCKS 


Owners of millions of light and medium trucks are 
looking for the answer to high brake costs and poor 
safety records! 


World Bestos “PFT” Sets are special frictions engineered exclu- 
sively for rugged, stop-and-go service. “PFT” gives your customers 
guaranteed safe stopping power, exceptionally low fade! “PFT” 
assures extra long life of dependable, trouble-free service and 
reduced brake expense. 

Better brake work brings in more business and more profit. 
Install “PFT” . . . the brake lining that pays off in safety and 
Savings . . . and watch this business grow! 


Call your World Bestos Distributor for “PFT” Sets... TODAY! 
) , 


PROFITS YOU MOST BECAUSE IT SERVES YOUR CUSTOMERS BEST! 
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These panelisis appeared on the 
TADA program (l. to r.): R. M. 
Pearson of Houston, C. C. Gunn of 
San Antonio, President Johnson 
(standing as he introduced the 
panelists), Moderator G. C. Dowell 
of Lubbock, Jay Smith of Austin 
and Sam H. White of Houston. 


He said one of the hardest train- 
ing jobs is to get service writers to 
listen to the customer. They usual- 
ly want to show the customer how 
smart they are. He added, “We 
have some customers we would 
save money by not having.” 

Smith, discussing advertising 
and public relations, said there had 
never been a period in history of 
the automobile business when a 
good public relations job is as sore- 
ly needed as it is today. Extrava- 
gant advertising hurts all dealers, 
he contended. 

“By these extravagances, he 
builds in the minds of the reading 
public the conviction that all auto- 
mobile dealers are operating on a 
wide margin of profit.” Bold, 
screaming advertising indicates a 
dealer is “doing awfully well fi- 
nancially,” he said. 

Smith said he hopes by the time 
his son is ready to select a future, 
the situation will have changed 
through good public relations and 
advertising to the point that “my 
son will be as proud as I was” if 
he selects the automobile busi- 
ness. 

Discussing “How to Keep Good 
Salesmen,” Pearson warned not to 
expect high production from men 
who seek to earn only $250 a 
month. 

“Even though he looks and talks 
like a ball of fire, pass him up. 
You can be reasonably certain if 
he doesn‘t want to make money for 
himself, he certainly can’t make 
any money for you.” 

He said the $250 man usually 
asks first when he gets a demon- 
strator, continuing: “This man 
isn’t looking for a job, he’s just 
tired of walking. Either this, or he 
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This diagram shows operation of “Edsel Air Level Ride” air suspen- 
sion system, to be available at an extra-cost option on all 18 models 
of the Edsel this month. The compressor is driven from the crank- 
shaft and supplies air to the reserve tank mounted beneath the right 
front fender. From there it is released, as needed, to the four rub- 
ber air cylinders which replace conventional front coil and rear 
leaf springs. System automatically compensates for weight distri- 
bution of either passengers or cargo, keeping car level at all times. 


has a wife supporting him.” 

Pearson said it is folly to hire a 
$20,000 sales manager and tie him 
down with detail. His sales man- 
ager doesn’t approve a deal, close 
one, or finance one. He is sales 
manager and his job is to produce 
sales. 

White devoted his discussion to 
“Merchandising New and Used 
Cars at a Profit,” saying he in- 
sists on salesmen doing much out- 
side contact work because an order 
from the field is generally much 
more profitable than one from the 
floor. He warned: 

‘Make sure you and your sales 
manager know your costs of doing 
business and apply that cost to 
each and every transaction. Our 
sales manager is briefed every 
month on our ultimate costs. The 
sales manager that is furnished 
only the invoice on the car cannot 
be blamed for not making a profit 
if you don’t also furnish him the 
other costs that must be added to 
that invoice price.” 

Other speakers on the program 
were: Frank Lovejoy, former sales 
executive with Socony Mobil Oil 
Co.; D. T. Harkrider, director, mo- 
tor vehicle division (registrations), 
Texas Highway Department; 
George Busby, chief, inspection 
and planning, motor vehicle in- 
spection, Texas Department of 
Public Safety; Warren King, auto- 
motive merchandising manager, 
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Life; Dr. Kenneth McFarland, ed- 
ucational consultant, General Mo- 
tors. 

TADA’s 1958 convention is 
scheduled for Galveston. Regis- 
tration in Dallas was 366. 





Oxide Coatings Boost 
Car Engine Power 


|B ip of metallic oxide coatings 
would give automobile engines 
a boost in power while eliminating 
exhaust fumes, according to 
Samuel W. Bradstreet, supervisor 
of the inorganic technology section 
of Armour Research Foundation, 
Chicago. 

Metallic oxides, which are ce- 
ramic materials, could be used to 
coat the pistons and cylinder heads 
on engines so more gasoline would 
be consumed, thus eliminating ex- 
haust fumes which cause smog 
and have been linked with lung 
cancer, Bradstreet said. 

The coatings, five to five- 
thousandths of an inch thick, in- 
crease engine efficiency and there- 
by burn more fuel completely, he 
said. Tests on a six-cylinder Chev- 
rolet engine reportedly showed a 
boost in efficiency of 30%. Present 
engines are about 25% efficient, 
leaving about 75% of the fuel un- 
burned, he said. 

Bradstreet stated that if the en- 
tire cylinder head and pistons were 
coated, efficiency could be in- 





creased to 85%, adding that over- 
all efficiency could be increased 16 
times with a corresponding de- 
crease in fumes. 

Should car manufacturers be in- 
terested in underwriting further 
research, the development of the 
coatings could be ready for com- 
mercial use within 18 months, he 
said. 


GM's "57 Opel Output 
To Reach 231,000 


i ENERAL Motors’ Adam Opel 
plant in Russelsheim, West 
Germany, will produce a record 
number of approximately 231,000 
passenger cars, trucks and vans 
during 1957, exceeding last year’s 
production by at least ten per cent, 
President Harlow H. Curtice an- 
nounced. 

The West German automobile in- 
dustry has participated extensively 
in the country’s remarkable re- 
covery from war destruction, Cur- 
tice said, adding that production by 
the industry this year should reach 
1,200,000 units, or approximately 
34% of total West Europe auto- 
mobile production. 

“Germany today is enjoying 
great prosperity,” he said. “Its em- 
ployment is at record levels. Its 
gross national product and pro- 
ductive capacity also have reached 
an all-time high. All these factors, 
plus a continuing advancing stand- 
ard of living, indicate the market 
for passenger cars and trucks for 
Western Germany and its export 
markets should expand substan- 
tially in the years ahead.” 








Lincoln and Mercury 
Split Sales Areas 


U NDER a major realignment pro- 
gram of the new Lincoln and 
Mercury Division of Ford Motor 
Co., merchandising and sales have 
been grouped by geographical 
areas and car lines, General Sales 
Manager Joseph E. Bayne said. 

C. E. Bowie has been named as- 
sistant general sales manager to 
aid Bayne in the over-all direc- 
tion of the new sales organization. 
R. J. Fisher is marketing manager 
for Mercury and R. R. Nadal for 
Lincoln. 

Southern district sales managers 
named by Bayne are W. A. Toms, 
Atlanta, Ga.; W. B. Grete, Wash- 
ington, D. C.; A. W. Luster, Jack- 
sonville, Fla.; G. H. Schricker, 
Dallas, Texas; J. A. Hall, St. Louis, 
Mo.: G. T. Smith, Houston, Texas; 
G. B. MacKenzie, Kansas City, Mo.; 
and W. L. Brenner, Memphis, Tenn. 
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Motorists are more safety-conscious than ever. 
Yet, they often fail to realize that efficient 
shock absorbers are as important to safe driv- 
ing as good brakes and steering. Shock ab- 
sorbers do more than provide.a cushioned 
ride. They stabilize the car, keep wheels on 
the road, prevent accidents. 

When you replace worn shocks with new 
Monro-Matics, your customers get an extra 
measure of safety as well as a smooth, com- 
fortable ride. They’re the only shocks with 
automatic adjustment for all roads, all loads. 
Original equipment on leading cars... first 
in replacement sales. 


MH pays to tune up the vide with 


Monro-Matic shock absorbers... 
you sell SyYfly 
THE HEART OF THE SHOCK 


2 Patented three-phase piston valves 


when you sell operating in unison on UP stroke 


2 Patented base valves give 
= same control on DOWN stroke 


4 Patented valves give double 


SHOCK ABSORBERS action and automaticadjust- 


ment on all roads and loads 


60-DAY FREE RIDE PLAN 


If your customer is not fully satisfied with 
Monro-Matics after 60 days’ use, just re- 
install the worn shocks. Through your jobber, 
you receive—free—a new set of Monro-Matics. 


GUARANTEED LABOR REFUND 


If you ever need to re-install a customer’s old 
shocks, after he’s had the 60-Day Free Ride, 
we'll send you a $4.00 labor adjustment. This 
Monroe policy protects your profits. 


MONROE AUTO EQUIPMENT COMPANY 


MONROE, MICHIGAN 
World’s Largest Maker of Ride Control Products 


A driver can’t steer or stop his car while its wheels 
Tests show how Monro-Matics provide stability and control. are bounced off the road. Monro-Matics kee 
Write for a copy of the AAA Contest Board test resulis, : . P 

wheels on the road, prevent perilous loss of control. 


SOUTHERN AUTOMOTIVE JOURNAL for November 1957 Want more facts? Use Reader Service Card Page 106 





Change Tires 


the Fast, Easy way 
quality 


KEN job-designed 
HAMMERS 


PASSENGER LIGHT 
TRUCKS 


TED 


Two-way combination steel and 
rubber mounting hammer. Also 
deai for body and fender 
work. W bs 


ouble-duty, steel and rut 
Replaceable rubber 


SEE YOUR JOBBER 
SAVE LABOR, TIME AND MONEY. 
INSIST ON KEN TOOLS. Finest Quality 
and Design. Largest Exclusive Mfgrs. of 
Tire Changing Tools and Equipment. 


The KEN-TOOL Mfg. Co. 
AKRON 5, OHIO 
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NADA Committee Plans Squelch 
Of Cross-Selling and False Ads 


N A move toward eliminating 

cross-selling and misleading ad- 
vertising, directors of the National 
Automobile Dealers Association 
are urging adoption of a quality 
dealer program as defined by the 
association. 

A special consulting committee 
of NADA committee chairmen, 
President Sutter and Oklahoma 
Director H. Mead Norton has been 
appointed to attempt to work out 
a definite program which would 
have majority support among 
members and be in the public in- 
terest. 

Without a dissenting vote, the 
following statement and proposal 
have been adopted by the board: 

“1 —At the present time the 
serious problem of cross-selling, 
bootlegging and misleading and 
unethical advertising are upper- 
most in dealers’ minds. 


Pointing Up the Troubles 


“2.—These continuing flagrant 
practices are most detrimental to 
the profit of the enfranchised deal- 
er — to the prestige of the best 
automobiles produced in the world 
—and, most important, to the safe- 
ty factors to which the buying 
public is entitled. 

“3.—Various approaches to the 
solution of these problems have 
been proposed; by NADA itself, by 
groups of franchised dealers, and 
by individual dealers. 

“4.—-So far no specific plan has 
received support or endorsement 
from a majority of NADA mem- 
bers or from the manufacturers. 

“5.—Without majority support 
and without public acceptance no 
plan is realistic or susceptible of 
attainment. 

“6—The need, or the lack of 
need, of national legislation is of 
secondary importance. 

“7 —-It is imperative that a plan 
be adopted that will best resolve 
these problems, which has majority 
support among our members, is in 
the public interest, is not harmful 
to the manufacturers and is not 
unduly difficult of administration 
or enforcement. 

“8—The executive vice-presi- 
dent is therefore directed to cause 
to be prepared, with the advice and 
counsel of a special consulting 
committee, .. . a plan or plans on 
behalf of our industry; press dili- 
gently for the adoption of a qual- 


ity dealer program as defined by 
NADA; take such action as he may 
deem necessary to obtain the opin- 
ions of dealers, manufacturers, 
consumers and others; keep the 
directors of NADA informed of 
progress, and with the approval of 
the directors, press for successful 
attainment of any plan which 
meets the requirements set forth 
in (7) above by any and all means 
that seem to him to be proper, real- 
istic and logical — keeping the of- 
ficers of NADA, the board of di- 
rectors and the special consulting 
committee informed at all times.” 

The board also voted, without 
dissension, the motion: “The ob- 
tainment of these objectives shall 
be the No. 1 project of this associ- 
ation and, as such, shall have pri- 
ority over all other programs and 
activities.” 


Milwaukee AMC Dealers 
Eliminate "Pack" 


MERICAN Motors dealers in Mil- 

waukee County (Wis.) have 
agreed not to “pack” factory-sug- 
gested list prices of the company’s 
1958 cars and optional equipment, 
according to Irving B. Rosenberg, 
president of AMC dealers in the 
county. 

The dealer practice of “packing” 
factory-suggested prices in order 
to have more bargaining space with 
a potential customer may result in 
a dealer’s price ranging from $100 
to more than $400 above the fac- 
tory-recommended price. The add- 
ed margin makes it possible for a 
dealer to allow a greater trade-in 
credit and, in appearance, give the 
buyer a better deal. 

Milwaukee County dealers, how- 
ever, have agreed only to quote 
factory-suggested prices, Rosen- 
berg said. 


Industrial Wire Cloth Is 
Wayne Division Now 


HE Industrial Wire Cloth Prod- 

ucts Corp. of Wayne, Mich., 
wholly-owned subsidiary of Puro- 
lator Products, Inc., Rahway, N. 
J., will be known henceforth as 
the Wayne Division of Purolator 
Products, Inc. 

The operations of the subsidiary, 
purchased by Purolator in 1956, 
will remain the same, according to 
President James D. Abeles. 
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(GENERAL MOTORS 
CELEBRATES 
ITS GOLDEN MILESTONE 
ANNIVERSARY 


with a brilliant new line of 1958 automobiles 





It would have taken a bold imagina- 
tion to predict, fifty years ago, what 
would happen to life in America—or 
to the newborn company which took 
the simple name, General Motors. 


The automobile industry, in those 
days, was small. Its horizon was 
limited by the fact that the total num- 
ber of motor vehicles owned in the 
United States came to less than 150 
thousand. 


What has happened since needs little 
comment here. The nation has grown, 
the people have prospered, the owner- 
ship of automotive vehicles has climbed 
close to 60 million. The impact of this 
growth has brought far-reaching social, 
cultural and economic benefits which 
are evident on every hand. General 
Motors is proud to have had a part in 
this progress. 
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Motors. 





IS THE fiftieth anniver- 
sary year of General 


In observance of this Golden Mile- 
stone, we are bringing to market an 
array of new automobiles whose 
distinction and integrity, we firmly 
believe, will win the enthusiastic 


approval of the American car buyer. 


For in designing and engineering 
these 1958 cars, we set up these 
objectives: 


To give sound expression to the 
public’s taste for graceful ex- 
terior styling and rich interior 
appointments; 


To satisfy the public’s natural 
desire for roominess and com- 
fort, for convenience and 
safety, for dependability and 
performance; 


To deliver sound value and 
maintain uncompromising 
standards of quality. 


Each of the five General Motors car 
Divisions has its own identity, its 
own traditions, its own pride of 
accomplishment. And each has its 
own distinctive line of products. 


But the cars of all five Divisions 
benefit—and the public benefits— 
from the leadership that General 
Motors provides in research, engi- 
neering, testing. From the GM 
Technical Center comes a steady 
flow of advanced engineering and 
design developments—basic im- 
provements and continued refine- 


FROM THE PROGRESS OF THE PAST... THE PROMISE OF THE FUTURE 


ments in transmissions and engines, 
new comfort and safety features, 
new styling concepts—which year 
by year make General Motors cars 
such outstanding values. 


Let me cite just one example: Air 
Suspension—time-tested on GM 
buses and trucks—has now been 
adapted by our engineers for passen- 
ger car use. Without question, Air 
Suspension represents the greatest 
advance in riding comfort since 
knee-action was introduced in our 
Silver Anniversary year. Whether 
the passenger load is 100 pounds 
or 1000 pounds, your car will now 
level itself to glide over bumps 
with exactly the same incredible 
smoothness. ‘ 


Air Suspension is, as I say, but one 
example of our 1958 advances. 
Throughout General Motors our 
sights have been set on 1958 —with 
the aim of bringing to market the 
finest and most satisfying line of 
automobiles in our history. 


How well we have succeeded is evi- 
denced by the brilliant new cars 
soon to be on display in the show- 
rooms of our dealers from Coast to 
Coast. 


(reeiw NW. C2 
President 
GENERAL Morors 


CHEVROLET - PONTIAC - OLDSMOBILE - BUICK + CADILLAC 
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Chrysler Sets Stage at St. Louis 
For 1,300,000-Square-Foot Plant 


| Preteen cars upon rezoning for 
industrial use and favorable 
outcome of test borings, construc- 
tion of Chrysler Corp.’s 1,300,000- 
square-foot new-car assembly fa- 
cility will get underway as soon 
as possible on a 200-acre tract 20 
miles southwest of downtown St. 
Louis, Mo. 


Scheduled for completion in the 
spring of 1959, the plant will em- 
ploy upwards to 3,500 persons, ac- 
cording to Automotive Group Vice- 
President W. C. Newberg. 

In discussing selection of the 
site, Newberg said that city was 
“close to the heart of a rapidly 
expanding automobile market in 





: | : KRUMEO 


Bes: for sales, best for 
profits, best for yqur customers 
—that's Que? rebuilt Clutch 
Plates and Clutch Pressure 
Assemblies. Precision-made 
throughout. Matched, balanced, 
tested to assure top 
performance. 


Go gpme? —all the way! Write 
today for catalog and price 
list on gpmm@O Clutch Plates and 
Clutch Pressure Assemblies 
...and the whole @pmée line 


of rebuilt auto products. 


KIMéO 


AUTO PRODUCTS, INC. 
1520 Texas St. © Memphis, Tenn. 
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Boost your 
replacement business 
with 


REBUILT 


and 


clutch pressure 
assemblies 





the South-Central and Southwest 
areas of the United States.” 

He pointed out that the St. Louis 
area offered a number of economic 
advantages, especially in regard to 
transportation costs, and will en- 
able the corporation to provide 
faster delivery service to its 1,400 
dealers in that multi-state market 
area. 

“We at Chrysler regard this as 
an extremely important move,” he 
said. “It is part of our long-range 
move to. strengthen Chrysler 
Corp.’s competitive position in the 
automobile industry. It reflects our 
firm belief in the underlying 
strength of the national economy 


Group Veep Newberg 


and in the prospects which lie a- 
head for continued growth in the 
industry. 

“More particularly, our St. Louis 
plans indicate our confidence in 
the future growth of the South- 
Central and Southwestern area of 
the country which this new plant 
will serve.” 

Newberg said that when com- 
pleted, the plant will be the most 
modern automobile assembly plant 
in the world, supplied with the lat- 
est equipment and employing the 
most advanced techniques in the 
industry. 

It will be of modern achitecture 
with ample parking areas and 
well-lighted entrances and exits. 

During 1957 Chrysler Corp. will 
have invested approximately $310 
million in plants and equipment, 
exclusive of tooling, and expects 
to invest the same amount next 
year, Newberg said. 


A. L. Ingalls Dies in Dallas 


A. L. Ingalls, owner and presi- 
dent of Triangle Motors (Oldsmo- 
bile), Dallas, Texas, died last 
month. He was president of the 
Authorized New Car Dealers As- 
sociation of Dallas. 
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Primer-Surfacer sanding race shows how 
to get jobs out faster with less labor! 


To save costly shop time, fest the sanding speed of your primer-surfacer. 
You’ll get fast, easy sanding with no tearing or pulling when you use High 
Speed “Duco” Primer-Surfacer. It actually gives the fastest sanding that can 
be obtained without sacrificing other important features. And what are these 
other features? Fast filling, fast drying, plus a beautiful color holdout for 
ing high gloss with less rubbing. You’d save with High Speed “‘Duco” Primer- 
gast-aly ding Surfacer even if it cost more. But since it reduces 2 to 1 (1 gal. gives 3 at the 
-san gun), it costs Jess than many so-called “bargain” primers. You save money 
Eas aving with High Speed “Duco” Primer-Surfacer every time! 


money? 


“DUCO” LACQUER HIGH SPEED PRIMER-sURFACER COL] U[]NT 


DU PONT REFINISHING MATERIALS 





BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 








of a proud 
craftsman 

















you look—you'll find 

Everywhere quality Huot tool 
chests on the job. Automotive mechanics 
all over the countr 
sure protection of fine tools and to keep 
everyday tools handy. 

The Model 100 deluxe chest has 11 free- 
sliding, non-spilling drawers—with 7 of 
them cork-lined for storing precision tools. 
3 large drawers store bu y, heavy tools. 
A large drawer 4%" x 11” x easily 
handles any \{" electric drill. The port- 
able tote iy the top shelf is ideal for 
small tools. 
blue and gray makes the chest grease and 
oil resistant. The chest locks completely 
with one twist of built-in lock. 


q 3 drawers 1% x 4% x11 
\ 2 drawers % x 11 x 13 
2 drawers 1% x 11x12 
1 drawer 6% x 4% x 11 
2 drawers 1% x 23x 11 
1 drawer 2% x 23 x 11 





The Model 250 is a complete rolling work- 
bench. It can also be used as a portable 
base for the Model 100 shown above. 
Ruggedly built of heavy formed aad 
welded steel, it has a single built in Icck 
to secure the Hyde-Way front panel. 

Drawers are free sliding . . . lower draw- 
ers are equipped with oversized rails to 
handle extra weight . . . 3 drawers have 
movable dividers . . . 3 top drawers are 
cork lined. Cabinet available with “‘Flying 
Saucer”’ or 4 inch casters for mobility over 
rough floors. Drawer dimensions: 


Huot 3 drawers 1% x 6% x16 


2 drawers 1% x 21%2x 16 

2 drawers 3% x 212 x16 
Warehouse Stocks Carried in Dallas. 

HUOT MANUFACTURING COMPANY 
Si N. Wheeler Street, St. Paul 4, Minnesota 


refer Huot chests for’ 


ked on finish in two tone’ 
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Participating in Arkansas’ first international training course on auto- 
matic transmission rebuilding, recently concluded at the Auto Mechanics 
Institute in Hot Springs, were (Il. to r.): standing, Leon Ellsworth, The 
Automotive, Inc., Fort Smith, Ark.; Leslie Cornish, United States Mis- 
sion to Panama; Roland Shepard, Hot Springs; Frank O. Bregnard, AMI 
president; Bill Lanford, Glover and Lanford, Little Rock: James Dailey, 
Crystal Springs, Ark., and Erwin Rhodes, Highland, N. Y.; seated, A. 
Claude Deland, AMI instructor, Montreal, Canada; Otis Lee Beard, 
Beard’s Motor Service, Sardis, Miss.; Martin A. Quilty, Regina, Sask., 
and John Davis, Denver, Colo. 


Tennessee U-C Dealers 
Favor Sunday Closing 


HE Tennessee Independent Au- 

tomobile Dealers Association, 
meeting at Nashville last month, 
officially endorsed passage in 1959 
of a Sunday closing law. 

The association also voted in fa- 
vor of a compulsory motor vehicle 
inspection law and expressed op- 
position to a law requiring towbar 
permits for persons from neigh- 
boring states to transport motor 
vehicles in or across Tennessee. 

TIADA officers are Clarence 
Stewart, Cookeville, president; 
Raymond Norris, Knoxville, vice- 
president; E. B. Smith, Jr., Nash- 
ville, secretary, and Henry T. 
Chase, Cleveland, treasurer. 

Directors include Harry Sadler, 
chairman, and Wilson Brown, J. 
M. Smith, Jr., and Compton Wal- 
lace, all of Nashville; Robert Tem- 
ple, Fountain City; Sam Wiley, Mi- 
lan; David Johnson, Pulaski, and 
Carl Walker, Trenton. 


Cadillac Expects to Hold 
50% of Luxury Market 


- bee wteag-esio share of the grow- 
ing luxury market will con- 
tinue to be around the 50% mark, 
according to Frederic H. Murray, 
general sales manager of the Cad- 
illac Division of General Motors. 
In Atlanta, Ga., last month for 
a press and dealer-distributor 
preview of the 1958 models, Mur- 
ray predicted a 1958 luxury car 
market of upwards of 300,000. 
Thus far this year, Cadillac has 
attained 47.8% of this market, the 


highest percentage ever reached 
by the division, he said. Produc- 
tion for 1957 was 146,000, and 
contemplated production for the 
1958 models will total 150,000 to 
155,000, Murray said. 

Sales for the first nine months 
of this year totaled 115,022, com- 
pared with 114,744, for the cor- 
responding period of 1956. 

“However,” Murray said, “we 
expect our sales during the last 
quarter of 1957 to be substantially 
better than those of the final three 
months of 1956.” He predicted that 
“by the year’s end, we may well 
have established an all-time record 
for Cadillac sales.” 


Rubber Official Sees Hike 
In "58 Tire Sales 


IRE dealers next year can look 

forward to selling at least 6% 
more tires than they did during 
1957. 

That was the prediction of B. F. 
Goodrich Tire Co. President E. F. 
Tomlinson, who addressed the con- 
vention of the National Tire Deal- 
ers and Retreaders Association in 
Cincinnati last month. 

Tomlinson emphasized that the 
nation’s motorists will spend near- 
ly $1.5 billion for replacement pas- 
senger tires during 1957, though 
actually representing only $1 out 
of every $200 spent for consumer 
goods this year. 

“By the end of 1958 nearly 54 
million passenger cars will be trav- 
eling our nation’s roads and high- 
ways,” Tomlinson said. “Right now 
12% of American families are two- 
car owners.” 
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TOLEDO STEEL 
BALL JOINTS, 
identical to original 
equipment parts, per- 
mit both right and left 
steering and up-and- 
down motion of the 
wheels on ball or spher- 
ical bearing surfaces. 
Thisadvanced front sus- 
pension principle not 
only makes steering 
safer and easier, but al- 
so allows valuable extra 
space for larger engines 
and for more functional 
chassis design. The re- 
placement market for 
this new product is ex- 

panding rapidly. 


prt 2 
—WDPAPRAALIISS 


Replacement market for ball joints is expanding rapidly 


Ball joint suspension first ap- 
peared on new cars in 1954. Ten 
new car models featured this 
suspension in 1957, and the num- 
ber is expected to increase in 
1958. And for good reason! Ball 
joints help cars hug the road, 
make steering easier and safer, 


Today the replacement mar- 
ket for this revolutionary new 
product is growing by leaps and 
bounds. Toledo Steel, a leading 
chassis parts supplier for more 


than 50 years, offers you a com- 
plete line of identical ball joints 
for the replacement market. 
Be sure your stock is adequate 
now! 


TOLEDO STEEL PRODUCTS 


Division of Thompson Products, Ine. 


aid advanced styling. 6402 CEDAR AVE. + CLEVELAND 3, OnN10 
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Alabama Dealer Cites Four Points of Today's Market 


hese viewpoint I take of my busi- 
ness is made up of four points: 

First: My main objective is to 
make a satisfactory net profit and 
at the same time earn the respect 
of my fellow dealers and my com- 
munity. Market penetration is not 
one of my objectives. I have found 
that when I make a satisfactory 
profit my market penetration is 
high enough to where it should 
satisfy the factory. I have also 





IT TAKES A VERY 
SMALL INVENTORY 
TO MAKE EXTRA PROFITS— 
WITH 


BOOTS and 
RELINERS 


for TRUCKS, TRACTORS 
PASSENGER CARS 


A Complete Line— 
In wanted sizes 
Beautifully Packed— 
Painted and Cemented 
Cellophane Wrapped 





BACKED BY 15 YEARS 
of KNOW-HOW 











Write for Samples and Price List 


PV ranta 
b dire 
LY lart 


P. O. Box 8144 
Station F ¢ Atlanta, Georgia 
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By M. B. CASLER* 


President, Liberty Motors, Inc. 
(Dodge-Plymouth) 
Birmingham, Ala. 


*Excerpts from an address made 
during a series of local meetings 
of franchised dealers over Ala- 
bama arranged by the Automobile 
Dealers Association of Alabama. 
The speaker is one of the best- 
known Dodge dealers in the South 
and has long enjoyed a success- 
ful career as a leeds holder. 


found that the respect and friend- 
ship of my neighbors is much more 
durable than the praise and prizes 
I get from my factory if I make 
market penetration my goal and 
try to be the world’s biggest Dodge 
dealer. 

Second: I have become firmly 
convinced that every department 
must stand on its own feet profit- 
wise. The factories have done a 
tremendous job of selling us deal- 
ers on “service absorption.” They 
say that if we build our parts and 
service up to where its gross will 
pay all overhead, then we can sell 
our new cars at a gross of only 
$100 apiece, or smaller, and still 
make a profit — and look at the 
volume we will get. 

In other words, they are telling 
us, that if we build a good prof- 
itable parts and service depart- 
ment, then we should operate our 
new-car department at a loss. And 
some of us dealers are gullible e- 
nough. to swallow this. 

They say we will be in a good 


competitive trading position—we 
can run our competitors out of 
business: What are we in business 
for, to make a profit, or run our 
fellow dealer out of business? 

No, sir, I believe in doing my 
darndest to make every depart- 
ment make a profit and I certain- 
ly would not deliberately operate 
one department at a loss just be- 
cause another was making an espe- 
cially good profit. I have a parts 
wholesale company as well as my 
car company and with money in- 
vested in both of them, wouldn’t 
it be silly to deliberately operate 
the parts company at a loss because 
the car company was making e- 
nough profit to absorb it? 

So, when they talk overhead 
absorption to me, I tell them I’m 
not interested. 

Third: This one I learned the 
hard way. And that is, a used car 
has only one value and that is the 
cash it takes to replace it on the 
open wholesale market. 

It took me a while to learn this 
one. I first kidded myself what a 
used car was worth retail, and I 
inventoried them for that amount, 
then I changed to retail less 10% 
(I didn’t know what the 10% rep- 
resented) and later to retail less 
$150. It was so easy, after I had 
gone overboard on a used-car al- 
lowance in order to move a new 
car, to say Ill retail this one. 

But when my used-car manager 
would show me one just like it 
that he had purchased for a cer- 
tain figure, I wouldn’t have the 
nerve to put mine in inventory at 
a higher figure, and when the 





Number of new cars sold 


How This Alabamian Determines the True Cost of a 
New or Used Car 


Total expenses of new-car department year to date ....... 


wevseeeeeed 129,600 
432 





New-car invoice cost 


$129,600 — 432 — $300 cost of selling new car 


$2476.15 





300.00 





Selling cost 


Total cost 


$2776.15 





Number of used cars sold 


Total expenses of used-car department year to date ....00....$ 56,540 


514 








$56,540 — 514 = $110 cost of selling used car 
Inventory cost of 1955 Chev. 4-d9. .......... $1107 
Selling cost of used car 


110 





Total cost of the 1955 Cev. ccc $1217 
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overallowance, which resulted 
from inventorying my trade at its 
wholesaie value, was charged a- 
gainst the new-car sale, there 
wasn’t a penny’s profit left. 
After a while it dawned on me 
that when I was allowing “retail” 
for a used car I was just using my 
new car as a means of buying a 
used car. And, brother, that is an 
expensive way to buy a used car. 
Nowadays you can buy used 
cars for cash, and if you are only 
going to make the profit you can 
make on the used car, then it 
seems foolish to me to have the 
expense of a big showroom, sales 
manager, salesmen, demonstrators, 
floor plan interest on new cars and 
the worry of a new-car business. 
So to make sure that we don’t 
kid ourselves about values, our 
new-car department must whole- 
sale, wherever they can get the 
top dollar, every used car they 
trade in. And our used-car man- 
ager uses cash to buy the used cars 
he stocks and he buys them wher- 
ever he can find what he wants 
and he buys only what he wants. 


A Profit Can Be Made! 


We find that our new-car de- 
partment can make a profit on this 
basis, although I question that I 
will ever set any records for vol- 
ume on this basis. And, of course, 
the used-car department contrib- 
utes its full share of net profit... . 

Fourth: I found that if I am to 
operate successfully in the highly 
competitive market we are now 
experiencing I must know exactly 
what it is costing me to do busi- 
ness. And here again I find that 
the attitude my factory takes, and 
urges me to take, in regard to my 
cost, is not to my best interest. 

For instance, they recommend 
that I combine my new- and used- 
car gross and charge it with cer- 
tain expense items they label “‘sell- 
ing expense,” and thus come up 
with what they call my “vehicle 
net profit.” Then they combine my 
parts and service gross and deduct 
it from the balance of my expenses 
and come up with what they call 
“unabsorbed overhead.” 

They say if I divide my unab- 
sorbed overhead by the number of 
cars I sell I will arrive at the a- 
mount I must add to the cost price 
of my new and used cars less sell- 
ing expense to cover my cost of 
operation. If I do a good parts and 
service job, then my cost of doing 
business is much lower. 

Sounds sort of vague and con- 
fusing, doesn’t it? 

Well, I’ve found out that it is 
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much too vague and confusing to 
allow me to survive among the 
fast operating dealers I find my- 
self competing with. I’ve got to 
know exactly how much it costs 
me to sell a new car or a used car, 
exactly what a used car is worth, 
exactly how much my internal 
labor costs, etc. 

To get an exact cost I have had 
to look at each department sep- 
arately and when I do this it is 
a simple matter. I merely divide 
the total expense of the new-car 
department by the number of new 


cars sold and I have my cost ol 
selling a new car. I add this amount 
to my invoice cost of the new ca! 
to arrive at the total cost of that 
car, or the amount I must get out 
of it before I start making a profit. 

Similarly, to find the cost of 
selling a used car I divide the total 
expense of the used-car depart- 
ment by the number of used cars 
sold and I have what it costs me 
to sell a used car. By adding this 
amount to the inventory cost of a 
used car I have the total cost of 
the used car, or the amount I must 








TURN PAGE FOR DETAILS —————- 
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get for that car before I will start 
showing a profit on it. 

To summarize, profit control, in 
my mind, means first of all looking 
at my business from the following 
viewpoint: 

1.—My business objective is to 
make a satisfactory profit rather 
than to be the world’s largest vol- 
ume dealer. 

2—Make every department 
stand on its own feet profitwise. 

3.—The cash value on the free 
wholesale market is the only true 
value of a used car, and if I can’t 








make a new-car profit on this 
basis, then it’s foolish for me to be 
in the new-car business. 

4.—The true cost of a new car 
is the factory invoice cost plus the 
prorated total expense of the new- 
car department. The true cost of 
a used car is the inventory cost 
plus the prorated total expense of 
the used-car department. 

And whenever I look at it any 
differently I merely kid myself. 
I’m not knowingly going to sell 
merchandise at a loss and by ob- 
serving the above rules I find that 








sonnel. 


space. 


sential parts. 


Wholesaler inquiries invited 








The Seven Wonders of Kew Kits: 


KEW KITS were specially developed for the convenience of 
GM 71 Diesel owners, operators, maintenance and shop per- 


KEW KITS contains parts for GM 71 Diesels, packaged in the 
same assortments as actually needed on the engine for overhaul. 
The right parts, at the right time, in the right place. 


KEW KITS are the modern trend, packaged in attractive and 
sturdy containers, labeled to show contents of each kit. 


KEW KITS simplify parts purchasing and storage. Parts do not 
get shop-worn or shelf-damaged. Compact containers save 


KEW KITS store easily and neatly, sealed containers preserve 
the finely machined parts from dust, dirt and moisture. Save 
the empties for a small parts catch-all. 


KEW KITS eliminate time-consuming study of parts books. No 
more annoying delays due to easily overlooked, minor yet es- 


KEW KITS contain only the highest quality parts, available to 
us as original diesel engine manufacturers. KERMATH has been 
a respected name in the engine industry for over half a century. 


KEW KITS ARE SO CONVENIENT! 


VENN-SEVERIN ENGINE WORKS, INC. 
12822 SIMMS AVE., HAWTHORNE, CALIFORNIA 


Contact: Hubert E. Welch, Jr. 


KErmatH 


DIESEL DIVISION 


OSborne 5-1101 
D-2006! 10-57 
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I don’t unintentionally operate at 
a loss. But if I should take a loss 
I do it with my eyes open. 

If I’m looking at my business 
as outlined above, then the rest 
is academic, I make a forecast at 
the beginning of each month with 
the help of all my department man- 
agers and we review it with the 
results at the end of the month. 
Thus we all set up our objectives 
and then study where and why we 
made or missed them. 

We also use a daily operating 
control record which shows us 
daily the progress we are making 
to attain these objectives. The 
forms I use for this are not im- 
portant. My factory has them; 
however, I am using a blank fi- 
nancial form to make my forecast 
on and I have made up my own 
daily operating control form. 





Venting Transmision Eases 
Chevy Truck Leaking 


- Bexrcaagrse Division has issued 
the following service bulletin: 

When excessive lubricant leak- 
age is encountered on 5-speed New 
Process transmissions used in 1956- 
57 Chevrolet trucks it is recom- 
mended that a breather vent be 
installed in the transmission cover 
to relieve leakage. Vent assembly 





3%ea DRILL THRU 
~ ¥%"-18 PIPE TAP 




















3%” DRILL THRU 
%e"-18 PIPE TAP 


No. 2257165, available through 
Chevrolet parts channels, is rec- 
ommended for this application. 
On transmissions having a late 
design cover incorporating a cast- 
in vent boss (top illustration), re- 
move cover from _ transmission 
then drill and tap through boss. On 
early design covers not having the 
vent boss, install vent utilizing 
locating dimensions shown in bot- 
tom illustration. 
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Truck Group Elects 
Meeks President 


EARSON S. Meeks of S. J. Meeks 

Son, Washington, D. C., was 
elected president of the Truck 
Body and Equipment Association 
at its tenth annual convention and 
exhibit held at the Atlanta Bilt- 
more Hotel, Atlanta, Oct. 14-16. 

Other officers named were F. B. 
Platt, Platt, Inc., Chicago, first 
vice-president; Walter A. Carlson, 
The Heil Co., Milwaukee, Wis., 
second vice-president; Frank A. 
Bornmann, Binkley Mfg. Co., War- 
renton, Mo., third vice-president, 
and Paul R. Hafer, Boyertown Au-- 
to Body Works, Inc., Boyertown, 
Pa., secretary-treasurer. Arthur H. 
Nuesse is the executive manager. 

Directors are Paul Freedman, 
Hyman Freedman Co., Chicago; E. 
S. Grumbache, Mid West Body 
& Mfg. Division, Electrographic 
Corp., Paris, Ill.; H. H. Hippler, 
Gar Wood Industries, Inc., Wayne, 
Mich.; Arthur C. Hoffman, Buck- 
eye Truck Body Builders, Inc., Co- 
lumbus, O.; J. H. Nordstrom, Eber- 
hard Mfg. Co., Cleveland, O.; John 
F. Reagan, W. F. Lacey & Sons Co., 
Medford, Mass.; James A. Rohan, 
McCabe-Powers Auto Body Co., St. 
Louis, Mo.: Frank A. Bornmann 
and Paul R. Hafer. 

The association increased its 
membership in all classifications 
(manufacturers, distributors, sup- 
pliers, etc.) during the term of of- 
fice of its immediate past presi- 
dent, C. J. Stahl, by more than 
50%. 


Vauxhall to Produce 
160,000 This Year 


ve Motors will produce 
a record 160,000 vehicles this 
year, of which more than 50% will 
be sold in British export markets, 
Harlow H. Curtice, president of 
General Motors, announced. 
Completion of Vauxhall’s $101 
million expansion and moderniza- 
tion program, begun in 1954, will 
enable the company to produce in 
excess of 250,000 passenger cars, 
trucks and vans annually. In 1956 
Vauxhall produced 128,000. 


Tarheel Dealers Elect 
Cobb President 


OHN C. Cobb has been elected 

president of the newly-organ- 
ized Goldsboro New Car Dealers 
Association. 

Other officers include V. G. Her- 
ring, Jr., vice-president, and J. D. 
Pike, Jr., secretary-treasurer. 
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Ive never taken in so much 
money and had so little of it left 
at the end of the year!” 


Does that sound familiar? If it reg- 
isters, there must be a good reason. 
Service shops everywhere have this 
problem in common because the cost 
of doing business keeps rising. Me- 
chanics’ pay is high . . . that can’t be 
changed. Car owners can’t be charged 
more than the going rate for ordinary 
repairs or they go elsewhere. As a 
result, most of the rising cost must be 
paid out of profits. 


Where do profits go? 


There is no complete answer to 
that question. But there are certain 
kinds of repair jobs on which few serv- 
ice shops make a profit and many 
actually lose money. These are the 
jobs which require more of a me- 
chanic’s time than can be sold profit- 
ably to a car owner. They include dif- 
ficult repairs to units which could be 
quickly detached and sent out to spec- 
ialists or exchanged at the Jobbers’ for 
a completely rebuilt unit. 


Why not r tke these repairs? 


When the average mechanic tackles 
a generator or starter, a regulator or 
a clutch, he is handicapped before he 
starts. He lacks specialized training 
and the special tools required to com- 
plete the job quickly enough to make 
it profitable. Without special tools, 
proper testing equipment and a stock 
of parts, he actually uses more man- 
hours than can be charged to the car 
owner. Instead of man-hours being 
spent on unprofitable jobs . . . they 
could be profitably used on jobs within 
the scope of the mechanic's ability, 
experience and available tools. 


For example, it is no problem for 
a mechanic, with ordinary tools, to 
remove a complete sub-assembly which 
has failed and to replace it with a re- 
built unit. This gets the job completed 
and out of the shop quickly at a double 
profit . . . one profit on the sale of the 
rebuilt unit, plus a sure profit on labor. 
And in addition, losses from “come- 
backs”, adjustments or further repairs 
are practically eliminated. 





How about the car owner? 


A careful check of costs to car 
owners shows that in most cases in- 
stalling a good rebuilt unit costs little 
or no more than repairing the original 
part. Furthermore, a good rebuilt unit 
is assurance to the customer that the 
trouble is corrected. He has no worry 
about a repaired part which may fail 
again and require road service or more 
repairs. In fact, if the replacement part 
is properly rebuilt and installed, it is 
as reliable as the original part it 
replaces. 


“A repair job in a package” 

To a service shop, a good rebuilt 
unit is “a repair job in a package”. 
It is quick and sure and allows me- 
chanics to use their time most effi- 
ciently. And the fact that the service 
shop completes repairs quickly attracts 
new customers. People need their cars; 
they look for those service shops which 
put their cars back on the road 
promptly; they like the economy, re- 
liability, and fast service a good rebuilt 
unit provides. 


How good is a rebuilt unit? 


When a service shop recommends 
a rebuilt unit, their customer expects 
them to provide a really good one. 
And service shops, to a great extent, 
depend on the recommendations of a 
reliable jobber . . . a jobber with whom 
they have done business for years. 

Usually, this is a sound recommen- 
dation for anything they buy. How- 
ever, it is doubly sure, if the unit is an 
established brand . . . the product of 
a financially responsible rebuilder who 
guarantees both the quality and per- 
formance of his products. When this 
rebuilder has been in business for 
many years and has earned a reputa- 
tion for honest pricing and full dis- 
counts, service shops are assured his 
rebuilt units will provide customer sat- 
isfaction and full profit on every job. 


More detailed information 
available 


To provide more detailed informa- 
tion on rebuilt units, Arrow Armatures 
Company has just published a new 12- 
page illustrated booklet. It is called, 
“How Good Are Rebuilt Generators 
and Starters.” This booklet is available 
without charge to service shops east 
of the Mississippi River. 


Request your free copy from: Technical Service Department 


ARROW 


ARROW ARMATURES COMPANY 


1] Fordham Road, Boston 34, Mass. 
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F. L. “Waddy” Wadsworth. Jr., left, was the 
winner of the “Mr. B-4" award and John D. 
Harvey was “Mr. Behind of B-4 for 1957.” 
The Dallas Automotive Booster Club gives 
these honors annually. New officers of B-4 
also shown here are (l. to r.): Lee W. Bos- 


Ripley Mfg. to Relocate 
In Collierville, Tenn. 


| Poeeen ean of an 8,000- 
square-foot plant at Collier- 
ville, Tenn., which will eventual- 
ly employ around 100 local per- 
sons, has been announced by Rip- 
ley Mfg. Co., with headquarters at 
Deckerville, Mich. 

The firm, which manufactures 
wire cloth strainers used in auto- 


mobile transmissions and internal 
combustion engines, will transfer 
its entire Deckerville operation to 
the new location. 

At peak operations an annual 
payroll of $200,000 is anticipated. 
Production will begin early next 
year with employment of about 
25 persons. The company expects 
to have 100 on the payroll by next 
June at the latest, official of the 
firm stated. 


well, president; Wadsworth, treasurer: Ralph E. Russell, sec- 
retary: Ed Shipp, Jr., retiring president, and Paul McKay, 
second vice-president. John E. McEvoy, first vice-president, 
was not present. Directors are Ralph Jeffres, Earl Beard, Bob 
Duncan, Mercer Battle and Herbert Davis. Boswell, McEvoy, 
McKay and Russell were advanced one step in their offices. 


New Mexico Dealers 
Appoint Turner 


ELSON Turner, formerly of 

Baltimore, Md., has been ap- 
pointed general manager of the 
New Mexico Automotive Dealers 
Association. 

Turner, who has had wide ex- 
perience in association work, has 
established his office at 510 Sec- 
ond St., N. W., Albuquerque, 
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BUSHINGS 
is TRAMCO! 


e@ Pioneers in the field of 
“TRANSMISSION | 
ENGINEERED PARTS.” 


TRAMCO BUSHINGS 


Tramco Precision Finished 
Bushings are manufactured to 
original specification and dia- 
mond bored to exact fit for 
easy installation without fur- 
ther machining. 

Complete catalog informa- 
tion on inner envelope pack- 
age; packed in colorful dis- 
play box. 


e A complete line 
Nationally Distributed. 


AUTOMATIC TRANSMISSION PARTS & REPAIR KITS 


@ Zero to 90° 
positive 
stop — and 
minus one 
degree setting 
@ V-ways with 
automatic 
take-up 
for wear 


@ Collet Chuck 























pensive machines. 





LEE (Ue 


Occasionally a manufacturer develops a product that is so 
outstanding that the trade gives it a rousing welcome. The 
O. Lee Lifetime Refacer is such a product. 


The K403C refacer does an exceptionally fine job of grinding 
valves—providing a super finish seldom equaled by more ex- 


K. O. Lee Company, Aberdeen, S. D. 


Valve Refacer 


SUPER FINISH 
AND 
EXTREME 
ACCURACY 


MODEL 
K403C 
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This is how architects picture 
Bowes “Seal Fast” Corp.'s $850,000 
factory and office building, now 
under construction in Indianapolis. 
Located on an 8'2-acre site, the 
plant will have 82,000 square feet 
of floor space and will be air- 
cooled throughout. When com- 
pleted, it will employ consider- 
ably more than the present 160- 
man work force, according to Ex- 
ecutive Vice-President Robert M. 
Bowes II, the founder‘s son. 


AEA Convention Pians 
To Air the Air Ride 


N EW air suspensions and related 
technical service problems will 
get a going over when Automotive 
Electric Association holds its an- 
nual membership meeting Dec. 8- 
13 at the Edgewater Beach Hotel 
in Chicago. 

Separate meetings of the Man- 
ufacturers Division, the Central 
Distributors Division and the Serv- 
ice Distributors Division will con- 
vene Sunday morning, Dec. 8, 
at 9:30. A general membership 
meeting will be held in the after- 
noon with key speakers covering 
industry topics. On Sunday eve- 
ning the usual manufacturers- 
sponsored reception and banquet 
will take place. 

From Monday through Friday 
manufacturer-central distributor 
conferences and meetings are 
scheduled, at which new develop- 
ments in the carburetion and elec- 
trical systems on the 1958 models 
will be aired. Special attention 
will be given to fuel injection, gas 
turbine and free piston engines. 

A general business management 
conference for distributor manage- 
ment will be held Wednesday eve- 
ning, Dec. 11, at which inventory 
control, labor relations, employe 
incentive plans and other subjects 
will be presented by outstanding 
industry speakers and specialists. 

J. Howard Reed of Detroit is the 
executive secretary. 
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nentio” DEALERS 


NEW “GUARANTEED” 
Guild-a-Stock 
MERCHANDISER 

Cabinet 


Sales-Making Display! 
Convenient Storage! 


Quick Inventory Check! 


With ALL Guaranteed 

Parts Merchandisers the 
Cabinets are always FREE to the 
Dealer. Your entire investment is 
in “Popular Profit Making" parts 
covering all 3 systems. 





See your 
GUARANTEED PARTS 
JOBBER for full details 


or write now to 


2) GUARANTEED 


PARTS CO. INC., Seneca Falls, N. 


Ignition Service Parts 
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NADA Service Hall 
Gets Repeat Nod 


| oer details for a service con- 
sultation hall as a feature of 
its 4lst annual convention in Mi- 
ami Beach, Fla., Jan. 11-15, were 
completed by the National Auto- 
mobile Dealers Association in De- 
troit last month when manufac- 
turers drew for space. 

All divisions of Ford Motor Co., 
General Motors Corp., Chrysler 
Corp., American Motors Corp., and 
Studebaker-Packard Corp. will be 
represented, line by line, by na- 
tional service directors and their 
assistants in the service consulta- 
tion hall program. The entire 21,- 
000-square-foot area to be devoted 
to this convention feature will be 
arranged as an executive lounge 
and consultation quarters with 
desks, settees, arm chairs, drapes 
and floral decorations. The hall 
will be open from 9 a.m. to 5 p.m. 
daily. 

“We are repeating service con- 
sultation hall for Miami Beach be- 
cause it proved such a popular 
feature at the.San Francisco con- 
vention last year,” said Charles 
Tutan, chairman of NADA’s 1958 
convention committee and Miami 
Dodge-Plymouth dealer, “The pri- 


mary objective of this feature is 
to provide dealers and their 
service managers attending the 
convention an opportunity to meet 
and confer on a personal basis with 
top service personnel from their 
factories regarding programs and 
problems in the service area.” 

Space is being made available 
to factories under policies which 
will establish the area as head- 
quarters for service consultation 
only. Manufacturers will be per- 
mitted to use their own discretion 
in setting up the space allotted to 
them. 

Several Southeastern’ dealers 
and state association managers 
compose the program committee. 
Attendance is expected to exceed 
10,000. 


Average Octane Ratings 
Show No Increase 


|b Srairmgs-weng average octane rat- 
ings for automotive gasoline 
sold in 48 U. S. cities early last 
month showed no increase over 
similar ratings in July, with reg- 
ular gasoline averaging 90.4 and 
premium 97.9, according to Du 
Pont’s Petroleum Chemicals Divi- 
sion. 

Based on the volume of gasoline 


sold in different regions of the 
country, the quarterly survey 
showed average octane ratings of 
regular gasoline varying from 87.3 
in E] Paso, Texas, and Los Ange- 
les, Calif., to 92.8 in metropolitan 
New York City and Baltimore, 
Md. The range of premium gaso- 
lines varied from 94.4 in Salt Lake 
City, Utah, to 98.8 in Boston, Mass. 

Average octane ratings for a 
number of Southern cities for pre- 
mium and regular gasoline, respec- 
tively, were: Baltimore, Md., 98.2, 
92.8; Dallas and Fort Worth, Tex- 
as, 98.4, 89.0; Houston, Texas, 98.6, 
89.9; Louisville, Ky., 97.2, 90.2; 
Nashville, Tenn., 98.5, 89.5; Nor- 
folk, Va., 98.4, 92.6. 


Fort Worth Firm Names 
Mentesana for Sales 


J° Mentesana has been appoint- 
ey ed general sales manager of the 
Sam Fleming Buick Co., Fort 
Worth, Texas, President Sam W. 
Fleming announced. 

Formerly sales manager of 
Johnson Brothers Chevrolet in 
Dallas, Mentesana has also been 
used-car sales manager of Fort 
Worth Lincoln-Mercury and as- 
sistant sales manager of City Lin- 
coln-Mercury in Dallas. 





THERE'S NO peesTtt UTE 


SAFETY CUPS 


with METAL EXPANDERS 
prevent possible cup 


collapse. 


MORE ECONOMICAL... 


because they eliminate difficulties and come- 
backs often encountered with cheaper cups. 


The BEST is the MOST ECONOMICAL—even 


at slightly higher initial cost! 


ASK YOUR JOBBER OR WRITE DIRECT 
TRU -TORQUE 


@ product of OTTO-ITEMS, INC. 
ST. LOUIS 22, MO. 


1200 RECO AVE. @ 
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LAKE 


RADIATOR SHOP 
TOOLS & SUPPLIES 


RADIATOR REPAIRMEN! 


Genuine 
LAKE 
CELLULAR-TUBULAR 
RADIATOR CORES 


Write for fr 


Core Cata 


LAKE AUTO RADIATOR 








THE NEW BRITAIN MACHINE CO.-+ 


HAND TOOLS 


NEW BRITAIN +> CONN. 
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Mercury Hits 400hp 
(Continued from page 43) 


mer belt-driven pump, thus reduc- 
ing load on the engine. 

A positive displacement rotor- 
type oil pump is located at the 
front of the engine within the oil 
pan, reportedly providing quiet, 
trouble-free operation. A vertical 
oil filter of the disposable full- 
flow type is positioned at the low- 
er left front of the engine, handy 
for fast servicing. 

For better cooling, the first stage 
has water circulation only within 
the heads and the intake manifold 
jacket. In the second stage the wa- 
ter circulates in the block also. The 
third stage has complete circulation 
within the heads, the intake mani- 
fold jacket, the block and the radi- 
ator core. 

Four transmissions, including a 
newly designed Multi-Drive auto- 
matic which provides three normal 
driving ranges, are offered for 
1958. 

All four are engineered sve- 
cifically to handle the increased 
torque capacity of the new Ma- 
rauder engines. 

Merc-O-Matic automatic, rede- 
signed for better reverse engage- 
ment and smoother low range 
downshift from second to first gear, 
also incorporates a stronger welded 
steel converter which replaces the 
bolted converter. 

The new Merc-O-Matic Multi- 
Drive gives “prescription perform- 
ance,” enabling the driver to se- 
lect precisely the most suitable 
driving range under all circum- 
stances. Its three forward speeds 
are cruising range, for normal 
acceleration; high performance 
range; hill control or low range, 
for heavy pulling or for greater 
engine braking on steep hills. 

Cruising range also provides a 
hill-holder. 


Lincoln and Continental 
(Continued from page 39) 


knob on the instrument panel, re- 
portedly provides flexibility of 
heating and cooling, more draft- 
free air conditioning and improved 
air distribution. 

Flow of warm air is directed 
through four registers — two on 
the cowl trim panel for front seat 
heating and one in each front door 
duct for heating the rear passen- 
ger compartment, Cool air also can 
be directed through these four reg- 
isters and in three additional reg- 
isters in the instrument panel. The 
system eliminates the two plastic 
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ducts at the rear window. 

A selector dial, controlled by a 
single knob, allows the driver to 
adjust the heating-air-condition- 
ing-ventilation system quickly and 
automatically. 

Passengers may direct the cool 
air reaching the rear compartment 
by operating adjustable air con- 
ditioning registers located on door 
panel ducts. The driver may also 
change the direction of the air in 
the front compartment by adjust- 
ing the registers located in the in- 
strument panel. 

The air-conditioning and heat- 
ing system also includes two knobs 
on the instrument panel for sea- 
sonal control in converting from 
summer cooling to winter heating. 

The capacity of the new 1958 
Lincoln air-conditioning and heat- 
ing system has been increased by 
larger blower motors. 


Associates’ Earnings Hit 
Record High, Says Oare 


ECORD high earnings during the 

first nine months of 1957 for 
Associates Investment Co. have 
been announced by Chairman of 
the Board Robert L. Oare, 

Consolidated net income a- 
mounted to $15,100,073 from Jan. 
1 to Sept. 30, compared with $14.- 
566,456 earned during the same 
period of last year, an increase of 
3.66%. Net earnings equaled $4.48 
per share on 3,210,472 shares of 
$10 par value common stock, after 
preferred dividends, compared 
with $4.42 per share on 3,125,472 
shares in the corresponding period 
last year. 

“The volume of finance business 
purchased in the first nine months 
of 1957 increased to $1,284,430,898 
from $1,100,966,033 in 1956 and 
$1,170,742,940 reported in the com- 
parable period of 1955,” Oare re- 
ported. 


South Carolina Dealers 
To Hear Title Law 


COMPLETE analysis of the state 

motor vehicle title law has 
been set as a key subject for the 
four district meetings this month 
of the South Carolina Automobile 
Dealers Association. 

Meetings will be held at Charles- 
ton, Nov. 14; Columbia, Nov. 15; 
Florence, Nov. 21, and Greenville, 
Nov. 22. SCADA President Bill 
Hancock, Columbia, NADA Direc- 
tor Jim Pickens, Orangeburg, and 
Mrs. Ella W. Ford, executive 3ec- 
retary, are among officials sched- 
uled for the meetings. 





for you Binds! 
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Cream Type 


HAND CLEANER 
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\<WANDI-CLEANER | 
tune re “y" - ‘Lanne 
— HEXACHLOROPHED’ gf 
DL DISPENSER 
Pot. No. 2,789,737 


DL 


SAFELY REMOVES 
GREASE * GRIME * CARBON 
LIPSTICK * PAINT * SHELLAC 
ASPHALT * RUBBER CEMENT 
GUM * TAR * PRINTERS INK 
ADHESIVES, ETC 


L HANDI-CLEANER 
WITH OR WITHOUT V 


Made only by 


BANITE CO. tursios ny. 


Want more facts? Use Reader Service Card Page 106 149 





GOOD 
POINTS TO 
REMEMBER! 


KEM MANUFACTURING CO., INC. 
FAIR LAWN, NEW JERSEY, U. S. A. 


Cable Address: Kemsales, Fairlawnnewijersey 


awe 
Big Business 
for YOU! 


Over 50 models for possenger 


origi 
equipment @ Exclusive no-slip 
no-turn, no-squeek attachment 
springs @ Specific car models and 
styles. 


NAMSCO, INC. 


BELLWOOD, ILLINOIS (chicope sebu) 








‘VELLUMOID 


& ® 
Adds Metallic 
Gasket Line 
Most good mechanics are already 
using Vellumoid’s New Line of 
ad a 


Cylinder Head, Manifold Gaskets 
and Overhaul Sets because they 
recognize quality and demand su- 
perior performance. Ask your job- 
ber about Vellumoid’s new Cop- 
permoid Gaskets. 


THE VELLUMOID COMPANY 


Worcester, Massachusetts 


Want more facts? Use Reader Service Card Page 106 


BLITZ 
BATTERY CHARGERS 


Are Money Makers For Any Shop 


because they are priced right and 
fully guaranteed. 


A complete line of chargers. 

6 & 12 Volts. Fast & Slow 
Battery Wheeler Trickle Chargers 
Battery Charging Staeds 

Jumpers ‘arning Signals 
Battery Carriers Emergency Starting 
Battery Power Units Cables 

Write tedey fer aew catalog, 
prices and details. 


BLITZ ELECTRIC CO., Inc 
3712 Wentworth Ave., 
CHICAGO 21, ILL. 




















NEW! spring vear swencers 


Made of Bearing Bronze 
Champ-items No. 190 and 1/9! 
Spring Leaf Silencers—Lasts 
life of car—only silencer that 
does the job right. Squeak 
proof—Easier Riding—Locks it- 
self in place. 


List 25¢ each. 
se Write for 
oa Sn 
asa, No. 3 
CHAMP-ITEMS, INC. 


6191 Maple Ave. 
St. Louis 14, Mo. 
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88 Pontiac Changes 
(Continued from page 47) 


in models for which the two-barrel 
is specified as standard, For Hy- 
dra-Matic-equipped cars there also 
is available an engine with three 
two-barrel carburetors (special or- 
der with Synchromesh). 

The 1958 fuel injection system 
incorporates several modifications 
and improvements, among them a 
cast aluminum intake manifold, 
wire screens in the fuel nozzles a- 
head of the metering orifice, a 
single line signal system as well 
as the addition of means to im- 
prove hot starting and idling. 

The new, tubular X-frame in 
the 1958 Pontiac permits lowering 
the car and increases bending and 
torsional stiffness, with a mini- 
mum of weight increase. A new 
three-joint propeller shaft is used. 


Coil Springs in Rear 


For the first time on Pontiac, 
coil springs replace the convention- 
al leaf springs in rear suspension 
and a larger diameter front coil 
spring is used this year for a soft- 
er ride. Shock absorbers are new 
and brake anti-dive control has 
been built into the new ball-joint 
front suspension. 

Other new chassis items include 
suspended brake and clutch pedals, 
throttle linkage, exhaust system 
and Synchromesh transmission. A 
host of other modifications and re- 
finements has been made. 

New this year as an option, air 
ride suspension components re- 
place the coil springs at each 
wheel. The air compressor for the 
system is mounted on the left side 
of the engine, with the compressor 
being belt-driven from the crank- 
shaft. A twin-cylinder, 90° V- 
type compressor with a displace- 
ment of five cubic inches and a 
terminal pressure of 250psi, is a 
self-contained unit lubricated from 
a reservoir mounted on the rear. 

When used with power steering, 
the power steering pump is mount- 
ed in place of the reservoir and 
driven by an extension of the com- 
pressor crankshaft. Control com- 
ponents include a manual override 
valve which provides automatic 
means for obtaining added road 
clearance when needed, or to gain 
added stability when jacking the 
car. 

Body-wise, over-all height of 
comparative models has _ been 
dropped as much as 3.1”, with the 
Bonneville coupe at 55.6” — 4.4” 
lower than the 1957 sedan. 

The hood is one inch lower, Body 
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width has been increased by 2.2” 
and over-all length by as much as 
8.7”. 

The 1958 Pontiac has a new ex- 
haust system incorporating a new 
muffler and a three-section tail- 
pipe. Resonators are added on the 
dual exhaust system. Each reson- 
ator is mounted behind the rear 
axle and is tuned with the muffler 
for maximum reduction of exhaust 
noises. The exhaust outlet expels 
the gases out and down below the 
rear bumper. 

A new, three-joint propeller 
shaft contributes to the lower 
bodies of the 1958 Pontiacs. It 
links with an improved Hydra- 
Matic transmission that has been 
modified to accommodate the new 
engine and improved to provide 
better shift response in all temper- 
atures, or with an entirely new 
Synchromesh transmission, which 
is more compact. 

Optional this year will be a 
non-slip “safe-t-track” differential 
designed to deliver the power to 
the wheel with traction. An im- 
portant safety factor, this differen- 
tial is especially useful in starting 
the car in mud, snow, sand or ice 
and does not permit the free wheel 
to spin on rough roads or non- 
uniform surfaces. 

Other improvements include a 
new and larger clutch, new throt- 
tle linkage and voltage regulator. 


Tire Dealers Select 
Arkansan President 


E National Tire Dealers and 

Retreaders Association has e- 
lected L. E. Stone, Jr., of Fort 
Smith, Ark., president, 

Other officers are Ernest B. Mar- 
tin of Jacksonville, Fla., first vice- 
president; K. R. Schaal of New 
York City, second vice-president; 
James S. Morrison of Long Beach, 
Calif., third vice-president; Daniel 
D. Cameron of Wilmington, N. C., 
corporate secretary, and Ashby L. 
Leeth of Washington, D. C., treas- 
urer. 


Garagemen Set Dates 


The annual convention of the 
Independent Garage Owners of 
America will be held June 26-28 
at the Statler Hotel in Los Angeles, 
Executive Director Ralph H. James 
announced. Howard Eves of Pasa- 
dena, Calif., immediate past presi- 
dent of IGOA, is the chairman of 
the convention committee and Al 
Brown, also of Pasadena, is the 
program chairman. 
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IN-STALL A FILT-O-REG WITH 
c 


YOUR TUNE-UP! 


FILT-O-REG makes the motor you 
tune, sing in tune ...wherever 
your customers go...in warm 
weather ...up steep mountain grades 
or thru stop-and-go traffic. 


FILTOREG 


FUEL PRESSURE REGULATORS 


Prevents 
VAPOR LOCK 
Stops 
STALLING, FLOODING 
Gives 
QUICKER HOT-MOTOR 
RE-STARTS 
Three Pressure Models 


be 7 


Two Styles 


C with filter 
R regulator only 


OTHER PATS. PEND. 


FILT-O-REG helps you DO THE JOB... 
Saves you wasted service time because it 
controls the over-pressure in the fuel sys- 
tem to a constant, unrestricted even fuel 
pressure on the carburetor under all driv- 
ing conditions. TRY IT...PROVE IT. 
Every auto, truck, gasoline engine, new or 
used, needs this quality fuel pressure 


regulator. 
Order from your jobber 


WRITE FOR HELPFUL BULLETINS: 


#317 YOUR ANSWER TO 
VAPOR LOCK 

#302 HOW “OVER-PRESSURE” 
CAUSES CARBURETOR 
FLOODING 





MAKES GASOLINE ENGINES RUN BETTER! 


Alondra Sales, Inc., 959 Crenshaw Bivd., Los Angeles 19 


Want more facts? Use Reader Service Card Page 106 151 
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Ft. Worth 
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MASTER switch 


NO FUSS - NO MUSS - JUST POUR - NO MORE 


Yes, sir, switch to GAS MASTER with Cylium 
and switch to higher profits. GAS MASTER 
really does the trick and with no tricks attached 
... you simply pour it in and let it do the work. 
Itetfiagic action keeps your car in instant starting 
condition, even in sub-zero weather. It is sure, 
@ffective protection as a gas tank anti-freeze and 

| wftel line conditioner, with Exclusive Cylium for 

top. cylinder lubrication. And it’s profitable because 

j it comes to you at a well accepted retail price 
Mirrying a high profit for you. 





i realize the costs of a stalled car . . . towing 
time delays, frustrations and headaches 
=», - that your customers suffer. Save them time 
ae iimoney with GAS MASTER. You had better 
. et c up on GAS MASTER and get in on an 
Nevér-incr@asing volume zoom. The demand is there 
.. . it’s up to you to meet it. Strike it rich ... 


here's what it does... . 
@ Prevents gas tank and fuel line freeze- make the GAS MASTER switch. 
* Helps prevent vapor lock in any kind 


4 ef renthe. Rust Master 


Stops corrosion, dissolves rust, gas 
lead, gum. ° 
Cleans the gas system, lubricates the (bamizel Cnpoialton 
upper cylinder parts. 

INSURES QUICK STARTING . . . 50 CREIGHTON ST., CAMBRIDGE 40, MASS. 
SMOOTH OPERATION . . . YEAR- Manufacturers of Automotive Chemicals 


ROUND. 


RUST MASTER CARB MASTER PARTS MASTER LEAK MASTER SLUDGE MASTER 
DON'T FORGET OUR OTHER PRODUCTS... THEY HAVEN'T FORGOTTEN YOU. 


Want more facts? Use Reader Service Card Page 106 SOUTHERN AUTOMOTIVE JOURNAL for November 1957 
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Beveled Chrome-Vent Rings in Hastings 2C Chrome sets are covered by U. S. Patent Nos. 2148997, 2511874, 2565042, 2712971 


Wondering about the right Chrome Set? 


Just remember this: Only Hastings 2C Chrome sets have oil rings 
beveled to seat 3 to 4 times faster than ordinary chrome oil rings. 


Beveled rails mean less area to wear-in, less time 
for break-in. It’s that simple. 

And, you get oil control right now to last the life 
of the job. Chrome-Vents make immediate fineline 
contact with any cylinder wall—tapered, out-of- 
round or re-bored. 

In short, Chrome-Vents get you results fast—to 
last. When you install Hastings rings—the product 
of replacement specialists—you can be sure of a 
good, profitable job and a satisfied customer. 
HASTINGS MANUFACTURING COMPANY + HASTINGS, MICHIGAN 


Hastings Ltd., Toronto 
Piston Rings, Casite, Wear Reducer, Filters, Spark Plugs 


Tough on oil-pumping 
Gentle on cylinder wails 








CONVENTIONAL 
CHROME RAIL 


Originated by Hastings... 
now replaced by Hastings 
exclusive Beveled Chrome 


Beveled Chrome-Vent 


BEVELED 
CHROME RAIL 


makes fineline contact with 
cylinder wall fora faster seat. 
Less area to wear-in means 
less time to break-in, 


HASTINGS? 


Beveled Chrome-Vent 
Piston Rings 


For Finest Re-Powering Results in old and new Engines... 


ittakes = 


and only RAMCO has BOTH! 


Whichever is Finest for the Engine you get in RAMCO 10-Up Sets 


New, advanced Ramco circumferential expansion 
action as provided in Chrome C-9 Oil Rings is espe- 
cially important in many of today’s re-ring jobs. 
Ramco C-9 is especially effective in many of the 
newer engines which develop higher vacuums on 
deceleration and at city speeds. For these engines 
and all others requiring C-9 performance for finest 
re-powering results you can be sure of getting C-9 
in your Ramco engineered 10-Up sets. 





RAMCO Super Fine Chrome 
C-9 OIL RING 


Ramco C-9 Circumferential Expansion 
achieves a new high in conformability 
to conditions of cylinder taper and 
wear. Duomatic Expander puts up to 
20% more bearing points on rails. 
Radially thinner rails are more flexible, 
therefore more sensitive to the multi-con- 
tact action of the Duomatic Expander. 


CONVENTIONAL RAIL 





Ramco engineering, however, has utilized the cir- 
cumferential expansion action for over 18 years in 
the Spiro-Segment of the exclusive Ramco Spiro- 
Seal Oil Ring. For the majority of re-ring jobs 
coming into shops today, the most advanced oil 
ring design is the Ramco Spiro-Seal Oil Ring, which 
is included in Ramco engineered 10-Up sets for 
these engines. 

Ramsey Corporation, St. Louis 8, Missouri. 
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RAMCO Super Fine Chrome 
SPIRO-SEAL OIL RING 


Only Ramco Spiro-Seal oil rings have 
the Double-Life Principle to insure 
quickest seating and increased ring 
life. During initial seat-in period, the 
inner-ring contacts only the full-fledged 
cast-iron oil ring. After seat in, both 
rings receive the stabilizing contact of 
the inner-ring for double life, 





up 
piston ring sets 
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